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It is to these faithful women that

YDIA E.PINKHAM'S
GETABLE COMPOUND
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?Ac‘l'! FOR SICK WOMEN.
For thirty yerrs Lydia E. Pink-
ham's Yege le Compound, made
from/) herbs, has been the
- stands mmedy for female ills
ndhaspamtweiycumdthousandsnf
women who have beén rroubled with
_displacements, ntion, ulcera-
_tion, fibroid tumors, 11‘1‘(;5:m ities,
penodic pains, backa t bear-
mg-down feeling, ﬂatnlene; indig\zs-
. tion,dizziness ,OF DEryous prostration.
Why don't you try it ?
. Mrs, Plnkham invites all sick
womn“m wrlte her for advice.
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. Galén, Jr, Quits the ‘Job,
“How long have you beem here?”
asked & nh:rlxch.n when his little of-
* fice boy announced his intention of re-
signing his job.
"Bl mmltl:;, replied the boy.
“And you don’t Iike the doctor busk
ness?
“N.er it’s no good, T'm mlghty sor
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i Net for Murphy.

Bir, Murphy—0i want to buy a palr
of gloves.

Clerk—Hereg's something I believe
will just suit you. = 1t's a suede glove.

Mr. Murphy—Niver, begorra! Oi
want-Irish gloves. Swade gloves, in-
dade!—Kansag City Times.

What's the Use?

Aches, Pains, Burns, Cuts, Sprains,
and all similar afllctions are always
instantly . relieved; ' often  wutirely
(cured by an application of that un-
‘equaled remedy, Hunt’'s Lightning OilL

Don’t suffer. Don’t delay. What's the
- use?
;. Cheered.
A thaiden who lived In Biberis,
Where all Iz so frigld and dreria,

Felt sad, met & bear -

And when hugged said: "I swear
It does my heart good to be neria."™

—Houston Post.
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SIGK. HEABAGIIE

Positively cured by
these Little Pilis.

They alao relieve Die-
treas from Dyspepsia, In-
digestion and Too Hearty
Eating, A perfect rem-
edy for Dizziness, Nau-
sea, Drowsiness,  Bad
Taste in the Mounth, Cont~
ed Tongue, Pain In the
Bide, TORPID LIVER.
They regulate the Bowels. Purely Vegetable.

SWALL PILL. SMALL DOSE. SMALL PRICE,
_W

Genvine Must Bear.
Fac-Simile Signature

i | EFUSE SUBSTITUTES.

‘| euts. & mighty small figure in matters

{only half the trade that was to be

| system  that should be discouraged.

BEST METHOD OF COMBATING
MAIL-ORDER EVIL.

HOME MERCHANT TO BLAME

Facilities for Attracting Custom Are
at His Command in the Columns
of His Home Newspaper—Ad-
vertise Rightly.

Much has been written about the
gubtle influence of the big four-pound
catalognes sent broadcast over the
land by the houses located in the big
cities, and which, strange to say, re-
fuge to sell goods to the residents of
the cities in which they are located.
There iz no mysterious element in
these bulky paper books. From cover
to cover they are filled with pictures
and with prices and desecriptions of
goods. It is the power of printers’
ink that is the only magnet, and this
magnet can be used by merchants
everywhere. The publishers of these
great catalogues do business running
well up toward the fifty millions vear-
Iy. All their success has been in the
ink they use, and the way they use
it. Because these concerns receive
patronage that should go to the home
merchant it is the home merchant's
fault. He neglects to do just what
the houses which publish the big cata-
logues do. He may not have the
money t0 get out such a great list,
neither the means of carrying great
#tocks of goods. Yet he posesses all
the means necessary to gain the trade
that goes to these great concerns.
He can buy goods just as low, has less
expense, and while the big catalogue
goes to a customer only once in a
Year or two, through the medium of
the local newspaper the merchant can
g0 to all the people of the community
once & week and at the lowest ex-
pense.

As to the matter of prices, the big
catalogue is an edueator. It tells
the people of values. Theze values are
associated with classes of goods. The
merchant in the home town can turn-
thig information to his own account.
In the catalogues are only pletures.
The merchant' can show the goods,
and can explain the difference be-
tween grades. It is evident that if
trade is to be held at home i must
Lbe upon a business basis. Sentiment

where dollars and cents are con-
ecerned. The average farmer would
rather buy goods from the home store
than from some distant place if he
is only sure that he is getting a square
deal. It is up to the merchants to
let him know that he is getting this
square deal. There are towns in
the western agricultural sections
which a few years ago were getting

had in the district. Merchanis be-
came convineed that they were weak
somewhere. They found that they
were not advertising rightly and com-
menced a campaign which has result-
ed In driving the catalogue houses
out of business as far as these towns
are concerned. The newspapers of
these towns tell of the enterprise of
the merchants. The merchants them-
selves will tell you that they do not
fear the mall-order houses, sg they
have educated the people to trade at
home. The people who were mail-
order house patrons will tell you that
they know that they can do better by
buying at home, that they are con-
vinced that their interests are hest
protected by the home merchant, and
that since they have thrown off the
mail-order habit they are saving more
money. The mail-order house is a
great bugaboo. It is not near the evil
than many suppose it is. It is harm-
ful only in accordance with the lack
of enterprise on part of the home mer-
chants. Where the merchants are
awake, sre up-to-date, and advertise
rightly, there is no complaint as to
the mail-crder system.

Each country editor can do his
share in educating the merchants as
well as the people in business meth-
ods, in prineiples that are helpful to
the home town. The live merchant
can hold his own. Business is based
»upon such principles as give the
competent merchant. a fair show in
the competition for trade. No one
person has .a monopoly of the right
to advertise. The way is as open to
the small merchant as it is to the big
one. The principles involved apply
to the small business as well as to
the large business. The only magic
used by the catalogue houses is that
found in advertising and in prices.

D. M. CARR.

Work That Wins.

He who would succeed in any under-
taking. must first understand that in-
telligently directed work is the onmly
kind that wins. He who starts out to
accomplish things for his home town
cannbt blunder along unless he en-
dangers that which he sets out to do.
Commereial clubs too often fail in ac-
complishing good because of a lack of
gystem In the efforts made. There is
an old saylng: -“Too many cooks
spoil the bro This axism is ex-
emplified frequenily by the organiza-
tion whieh attempts to carry out great
projects without the proper system
for doing the same. Work must be
rightly pursued or it comes to naught.
Each worker should have hias partieu-
lar part to perform, and for thia part
he shonld be selected with & view as
to his fitness. Concerted effort right-
1y made always wins.

Against Sound Economic Laws,
Any system of business that draws
from a community the earnings of the
people which should be retained to add
to the wealith of that community, is a

The plans devised by many large con-
carng to draw trade away from .agri-
cultural towns may be legliimste, but
are not in harmony with sound eco-
nomic laws.

PR e LA &
Would Benefit Mail Order Houses.
A parcels post threatens the contin-

sance of the country store’'s business

by enlarging the opportunity of the
mail order houses. Who will spring
to the defense of the cracker barrel
and box of sawdust—together with the
little red schoolhouse, joint pa]lad]a

of our lberties?—Providence '(R. 1.)

Bulletin.

{ eggs he buys of her.

PREMIUN FAKES.

Bait Held Ou‘t to Catch the Trade of"

the Unsophisticated.

Prize and premiwm offering arc
methods that are resorted fo by some
concerns that seek to do business
through the mails with people reald-
ing in agricultural districts. The wise
people will never be caught on this
Eame. All classes and kinds of goods
have a real value, and are worth so
much in the markets of the world,
The farmer who has 1,000 bushels of
wheat to sell knows that his goods
have a fixed value dependent upon the
market prices, It would be foolish for
him to offer to the buyer as an in-
ducement a few head of cattle, a bar-
rel of cider or a slab of bacon in order
to induce him to buy. Yet these very
farmers will bite at a proposition
which is identically the same in prin-
ciple. The manufacturer of soap of-
fers ten dollars’ worth of soap and to
the buyers give a piece of furniture o‘f
the value of ten dollars. Is this a fair
businesz deal? Can the manufacturer
afford to do it if his goods are stand-
ard? He may say that by selling di-
rect “to the consumer, and cutting
out middlemen's profits,” he can afford
to do so. But this iz a lie, a flimsy
excuse, and Is not in accordance with
sound business principles. There
must be a profit for the manufacturer
or he will fail. He does make a profit.
He even makes a larger profit than
the average dealer in goods of his
kind. In the first place he sells the
cheapest kind of article, even though
it may look nice and be highly per-
fumed. In the second place he gives
light weight and gets the highest
price. The value of the premium
glven is always misrepresented, ex-
aggerated, and that which 1s supposed

to be worth ten dollars iz not
worth four dollars, and for the
latter amount can be purchased

from any respectable dealer. The
premium iz never free. 1t must
be paid for and it iz the one who
receives it that generally pays for it.
Mrs. Jones would wonder if Grocer
Brown would ask that she give half a
pound of feathers with every dozen
Mre. Jones has
too much common sense to think that
she ecan afford to give away a pound
of butter with each dozen eggs. She
knows she would be loser. But if sha
could induce the grocer io pay her
40 cents a dozen for her eggs when
the marlket price is only 20 cents, she
ghe might see how it would be profit-
able to her to throw in as a premium
a pound of over-ripe butter. Stin
Mrs. Jones will join soap clubs, coffee
clubs, and fakes in the premium line
of every kind, just because she does
not stop to do a little sound thinking.

Local Dealer Sometimes to Blame.

Thousands of dollars go out of Jef-
ferson county each year in comnection
with the mail order business, to the
loss of the local dealers and manu-
facturers. It does not help very much
to appeal on the ground of patriot-
ism to those people who buy of outside
dealers, as purchasers go where they
think they can find the best bargains.
Every one must recognize the fact
that the local dealer cannot prosper
without local trade, but there are a
lot of people who fail to govern them-
selves accordingly. Orders for gooda
are sent to Syracuse or New York or
Chicago which could have been as
cheaply bought in Watertown, but this
is frequently the local dealer's fault,
The great success of the big mail or-
der houses has been buili up almost
wholly by advertising. Fortunes are
spent in letting the people of the coun-
try know what they have to sell. Lib-
eral space in the newspapers and mag-
azines is used to exploit the mail or-
der business in addition to the eata-
logues issued. These are the avenues
through which the houses draw a
large part of their business.

Is there not a lesson here for the
local dealer? Cannot he hold some of
the business which goes to the outside
mail order houses by judicious use of
the columns of the local newspapers?
The Watertown newspapers have a
large circulation through the towns
‘and rural districts of northern New
York. The Standard believes the local
merchants and manufacturers ecould
divert much of this trade to them-
selves if they took the proper meth-
ods. The Standard's’ interests are
wholly with the local dealer and these
suggestions are made with the firm
conviction that he has a remedy for
his loss of trade in local advertising.—
Watertown (N, Y.) Standard,

A Polnter for the Merchant.

The encroachments of the great mail
order-houses of the east on the legiti-
mate trade of the local merchant are
growing daily more threatening to the
prosperity of the town merchant apd
through him the towns-people, savs
the editor of a country paper. Some-
thing should be done by the merchants
of every town to prevent future opera-
tions of these glgantle corporations
which supply, as a general rule, an
inferior article for the egregious price.
It is a business which is like that of
the street fakir., A bargain is offered
to the buyer at his first appearance.
He bites and on his second order is
bitten.

Local merchants should teach their
towns-people and the farming element
surrounding them the invidious consge-
quences to the town, to the buyer and
to general businese conditions, of
patronizing these establishments. The
local merchant should do this by
Judicious advertising in his home pa-
per. That certainly reaches the peo-
ple  whose trade he I3 seeking, and
through its columns he can offeg. in

light of the existence of the general
ruval delivéy service, to send lght
packages by mail to them, just as to
the mail order houses. By careful at-
tention to this business and by send-
ing out only goodr which a person
wonld himself select from a stoek of
goode, the local merchant can kill the
mail order business of an eastern
specialty house in his territory.

Help your local paper to push trade
for you through articles designed to
wean the farmer away from these mail
order houses, by giving him your pat
ronage. Your local paper cannot af-
ford to set type to boom your business
unless you respond by assisting in the

cost of publication through using its |

advertising columns.

Will Break Up a Cold in 24 Hours of |

Cure Any Cough That Is Curable.

Mix half pint of good whisky with
two ounces of glycerine and add one-
half ounce Concentrated ofl bf pine.
The bottle is to be well shaken each
time aod used in doses of a teaspoon-
ful to a tablespoonial every four
hours. The Concentrated oil of pine
comes in one-half ounce vials packed
gecurely in tin screw top cases whieh
are intended to proteet it from light and
retain all the griginal ozome. If is a
product of the laboratories of the
Globe Pharmaceutical Co., of Dayton,
Ohio, and is guaranteed under the Na-
tional Pure Food and Drug Act. Don't
use bulk oil of pine or imitations of
Concentrated, They are insoluble and
work havoe to the kidneys. Any drug-
gist has the Concentrated oll of pine,

Scared Into It

It was announced on the ice.

“But how on earth,” said the girl in
the white skating suit, “did you get
him to propose, dear?”

The girl in sables smiled slightly.

“0Oh, easily enough,” she retorted.
“I told him that ycu were crazy about
him &and reminded him that it was
leap year.”

“It Knocks the itch”

It may not cure all your iils, but| §

it does cure one of the worst. It
cures any form of itch ever knowh—
no matter what it is called, where
the sensation is “itch,” it knocks it
Fezema, Ringworm and all the rest are
relieved at once and cured by one
box. It's gnaranteed, and ifs name
is Hunt's Cure.

Sing at Your Work.
Whenever the baby at midnight
Is inclined to be nolsy and tearful,
Whatever you do,
As vou tramp the house through,
Oh, do not forget to be cheerful.

Many Old People Suffer from
Bronchial Affections particularly at
this time of year., Brown’'s Bronchial
Troches give immediate relief.

What a man thinks he knows about

women a woman knows he doesn't
know. s
ONLY ONF “BROMO QUININE”

That is LAXATIVE BBU)!O&!\IYE Look for
the signature of K. W, GROVE. Used the World
over tu Cure a Cold in One Day. 26e.

By the way, are you acquainted with

. **OUCH, OH MY BACK'*

NEURALGIA, STITCHES, LAMENESS, CRAMP
TWINGES, TWITCHES FROM WET OR DAMP
ALL BRUISES, SPRAINS, A WRENCH CR TWIST
THISSOVEREIGN REMEDYTHEYGAN'T RESIST

STJACOBS OIL

Price 26¢ anp 50c

surmee ‘cure Dans
ruff and all Secalp
ma, Irch, Ringworm.
Chnppeﬂ,' Sunburne
Face and Hands, Pim-
es, Itching lees, Sore,
weaty, Blistered Feet,
Cuts, and all Irritations
of the Skin. Does not
stain, grease or blister.
Two Sizes, 50c and
1.00 bottles. Trial
S:ze 10c. Maileddirect,
on receipt of price.

HOOPER. WEDIGNE G0., Dals, Teus,
CUREFOR EAR -ACHE

drop a few drops of IMPERIAL LINI-

MENT into the ear, insert a pieca of cotton

to retain it and apply warmed flannel cloths.

I Sugar Cane Sweets

that have made Louisiana
famous carry the well-known

PaF Brand

This company makes a large variety of Louisiana BUYgar cane syrups
and molasses, all of which pass the most rigid inspection of the Pure

Food and Drugs act. The P @8 F trade mark on the air-tight, germe

proof cans containing

Breakfast Syrup— Cerccane — Genuine Planta-
tien—Ribbon Cane Syrup—0ld Fashion Molasses
is an absolute guarantee of their purity and appetizing quality. Bs
sure that the P (& F trade mark is on every can,
leading giocers,

MADE BY

PENICK & FORD, Ltd.

Sold by all

Imperial
Liniment

isalso an excellent and effective remedy for
Sore throat, if rubbed in near seat of pain.
Price 25 cents. Highly recommended by

DR. W. N. WILKERSON

MEMPH TENNESSER

SPOT CASH

FOR SOLDIERS AIID Hllll!
ﬂ fedema}nuﬂu!ers and m

een 1881 and 1866 and w m 1 mn
180acreshelyre Jnne?&h hn i L0 ti«ul
bomestead nghtaw I}ihufd li mlﬂls! indead, hia
helrs ean sell, lore, widowssnd heirs
8 m w“: ar HBouth

Ge&nw and make somﬁ'ea:sy!:_oner Wm.o ﬂmmr

FARM OPPGRTURI TJES

Cherry Olty™ on

MULE TEAM BORAX |

A heaping teaspoonful to a gallon of hot water will cl
your dishes, plates, eups, earthenware, cutlery and kitch
utensils from dirt and Jrease, leaving nelther taste nor smell.

All dealers. Bample, mmﬁﬂur Card Game“WHIZ," ife, PaciBc Coast Borax Co., Ohicago, ML

near falem, Ore. Beautiful
wu‘JameusBimr I!onwﬂnu:amxruil? mafn

Lo 8500 per
radtl.rmuub l-om er am n.nlm
Excursion rates to Sslem |n md A H
ln[m'mnl.iunuddmu Bunrm:.f .l‘rado.

EGZEMA CURE FREE

ma ra'l'nmi ourmmmmnmm N m bl
'.Inata.ln. rellef. yerlo hi'm m:n‘ or o B?k}u'
coin or stamps fo- large bettle. NER ow

Ca., Dept, L, 13551 Broadwaz, Brooklyn, N, Y.

.

lﬂ Ei‘."'l.I.AN E’.Eamnm!s

great vne{u;r tor sale at-the lowest prices by

Hiore aranuse Thompson’s Eye Water | DROPSY >%¥. DIXOVERY; aive

stimonials an

fany man who datters his wife!

A. N. K.—F

I bR, H’. H GRHHR'SBUES‘

(1908—5) 2215

i EWSPAPER 0., 78, Aduss 8, , Chicage

w%m:av.}xg*g;:::::%& | BEI-'IIIGE Cold Water Starch

TLANTA, Ga. sundry work a pieasure. 18 oz. pkg. 10o.

GCommissioner Smith vs. The Standard Oil Co.

Troubies, Tem, Ecze. -

From the Raiway War:’d, January 3, 1908.

Mr. Herbert Knox Smith, whose zeal in the
cause of economic reform has been in no wise
abated by the panic which he and his kind did
80 much to bring on, Is out with an answer to
President Moffett, of the Standard 0Oi! Com-
pany of Indiana, The publication of this an-
swer, it 1z officially glven out, was delayed sev-
eral wecks, “for business reasons,” hecause it
was not deemed advisable to further excite
the public mind, which was profoundly dls-
turbed ty the crisis. Now that the storm
clouds have rolled by, however, the Commis-
sioner rusheg again into the fray.

Our readers remember that the chief points
in the defence of the Standard Ol Company, ag
presented by President Moffett, were (1) that
the date of six cents on oil from Whiting to
East Bt. Louis has been issued to the Standard

" 0il Company as the lawful rate by employes
of the Altom, (2) that the 1§-cent rate on file
'with theInterstate Commerce Commission was
g clags and not a commodity rate, never being
intended to apply to oil, (3) that oil was
« shipped in large guantitics between Whiting
and East St. Louis over the Chicago & East-
ern IMlinois at 614 cents per hundred pounds,
which has been filed with the Interstate Com-
merce Commission as the lawlul rate, and (4)
that the 18-cent rate on oll was entirely out of
preportion to lawful rates on other commodi-
ties between these points of a similar ehar-
acter, and of greater value, such, for example,
as linseed oil, the lawfazl rate on which was
eight cenls. President Moffett also stated that
thousands of tons of freight had been sent by
other shipperz between these points under
substantially the same condilions as governed
ihe shipments of the Standard Oil Company.

This defence of the Standard Qil Company
was widely quoted and has undoubtedly exert-
ed a powerful influence upon the public mind.
Naturally the Administration, whiech has
staked the sueccess of fis campalign against
the “trusts” upon the result of its attack upon
this company, endeavors to offset this influ-
ence, and hence the new deliverance of Com-
missioner Smith.

‘We peed hardly to point out that his rebut-
tal argument is exiremely weak, althouzh as
gtrong; no doubt, as the circumstances would
warrant. He answere the points made by Presi-
dent Moffett substantially as follows: (1) The
Standard Oil Compary hadatraficdepartment,
an'! should have known that the six-centrate
had pot been filed, (£} no answer, {3) the Chi-
cago & Eastern Ilinois rate was a secret rate
because it read, not from Whiting, but from
Dolton, which is deseribed as “a village of
about 1,500 population just outside of Chicago.
Its only elaim to note is that it has been for
many years. the point of origin for this and
similar secret rates,” The Commissioner ad-
mits in describing this rate that there was a
note attached stating that the rate could also
be uzed from Whiting.

The press has quite generally halled .his
statement of the Commissioner of Corpora-
tions' as a enpnclusive refutation of what is evi-
dently recos'nixed/ as the strongest rebuttal
argument advanced hy the Standard,

In fat, it I1s as weak and inconclusive as the
remainder of his argument. The lines of the
Chicago & Eastern Nlinois do not rum into

Chicago. They terminate at Dolton, from which
point entrance iz made over the Belt Line,
‘Whiting, where the oil freight originates, is not
on the lines of the Chi¢ago & Eastern Illincis,

which receives its Whiting freight from the

Belt Line at Dolton. The former practice, now
discontinued, in filing tariffs was to malke
them read from 2 point on the line of the fil-
ing road, and it was also general to state on
the same sheet, that the tariff would zpply to
other points, e, g, Whiting, The Chicago &
Eastern Illinois followed this practice in filing

its rate from Dolton, and making a note.on '

the sheet that is applied to Whiting. This was
in 1895 when this method of filing tariffs was
in eommon use,

Now let us see in what way the intending
shipper of ofl could be misled and deceived by
the fact that the Chicago & Eastern Illinois
had pot filed a rate reading from Whiting,
Commissioner Bmith coniends that “conceal-
ment is the only motive for guch a cirenitous
arrangement,” 1. e., that this method of filing
the rate was intended to mislead intending
competitors of the Standard Oil Company.
Suppose such a prospective oil refiner had ap-
plied to the Interstate Commerce Commission
for the rate from Chicago to East St. Louia
over the Chicago & Eastern Illinois, he would
have been informed that the only rate filed
with the commission by this company was 63§
centg from Dolton, and he would have been
further informed, if indeed he did not kuow
thig already, that this rate applied throughout
Chicago territory. So that whether he wished
to locate his plant at Whiting, or anywhere
else about Chicago, under an arrangement of
long standing, and which applies to all the in-
dustrial towns in the neighborhood of Chica-
go, ho could have his freight delivered over
the Belt Line to the Chicago & Eastern Illi-
nois at Dolton and transported to East St
Louls at a rate of 6% cents. Where then is
the concealment which the Commissioner of
Corporations makes zo much of? Any rate—
from Dolton on the BEastern Illinois or Chap-
pell on the Alton. or Harvey on the Illineis
Central, or Blue Island on the Rock Island,
applies throughout Chicago territory to ship-
ments from any other point in the district.
So far from the Eastern Ilinois filing its rate
from Dolton in order to deceive the shipper,
it iz the Commissioner of Corporations who
either betrays his gross ignorance of transpor-
tation customs in Chicago territory or rélies
on the public ignorance of these customs to
deceive the public too apt to accept unques-
tioningly every statement made by a Govern-
ment official as necessarily true, although, ag
in the present instance, & careful examination
shows these statements to be falge.

The final point made by President Moffett
that other commodities of a character similar
to oil were earrjed at much lower rafes than
18 cenis, the Commissioner of Corporations
discusses only with the remark that ‘the
‘reasouableness’ of this rate is not in guestion.
The grestion is whether thig rate constituted
& dis“rimination as against other shippers of
oil,”” and he also makes much of the failure of
President Moffett to produce before the grand
lary evidence of the alleged illegal acts of
which the Standard Oil official said that other

lurge shippers in the territory had been guilty.
Considering the fact that these shippers fns
cluded the packers and elevator men of Chi-'
esgo the mction of the grand jury in calling '
upon President Moffett to furnish evidence of '
their wrong-doing may be interpreted as a de-
‘mand for an elaboration of the obvious; but
the fact that & rate-book contalning these
freight fates for other shippers was offered in
evidence during the irial and ruled out by
Judge Landis, was kept out of sight, Presi-
dent Moffeit would not, of course, accept the
invitation of the grand jury although he might
have been pardoned if he had referred them
to various official investigations by the Inter-
state Commerce Commission and other de-
partments of the Government. -

We come back, therefore, to the conclusion
of the whole m&tter. which is that the Stand-
ard Oil Company of Indiana was fined an
amount equal to geven or eight times the val-
ue of its entire property, because its fraffie
dopartment’ did not verify the statement of
the Alton rate elerk, that the gix-cent commod-
ity rate on oil had been properly filed with the
Interstate Commerce Commission, There is no *
evidence, and none was intraduced at the trial,
that any shipper of oil from Chicago territory
had been interfered with by the 18-cent rate
nor that the failure of the Alton to flledts six-
cent rate had resulted in any discrimination’
against any Independent shipper,—we must
take this on the word of the Commissioner
of Corporations and of Judge Landis, Neither
is it denied even by Mr. Smith that the “inde-
pendent” ghipper of oil, whom he pictures as
bejng driven out of business by this digerim-
ination of the Alton, could have shipped all
the oil he desired o ship from Whiting via
Dolton over the lines of the Chicago & Hast-
ern Illinols to East St. Louis. In short;, Presi-
dent Moffeit's defence is still good, ard we
predict will be so declared by the higher court.

The Standard Oil Company hus been charged
with all manner of erimes and misdemeanors,
Beginning with the famous Rice of Marietta,
passing down to that apostle of popular liber-
ties, Henry Demarest Lloyd, with his Wealth
Against the Commonwealth, descending by
easy stages to Miss Tarbe!l's offensive person-
alities, we finally reach the nether depths of
unfair and baseless misrepresentation in the
report of the Commisgioner of Corporations,
The Standard has been charged with every
form of commercial piracy and with most of
the crimes on the corporation calendar. After
long years of strenuous attack, under the
leadership of the President of the Tnlted
States, the corporation is at last dragged to
the bar of justice to answer for its misdeings.
The whole strength of the Government is di-
rected agalnst it, and at last, we are told, tha
Standard il Company is to pay the penalty of
its crimes, and it is finally convieted of hav-
ing failed ‘o verify the statement of a rate
clerk and is forthwith fined a prodiglous sum,
measured by the car. Under the old criminal
law, the theft of property worth more than a
shilling wes punishable by death, Under the
interpretation of the Interstate Commerce law
by Theodore Roosevelt and Judge Kenesaw
Landis, a technical error of a trafic official is
made the excuse for the confiscation of a vast
amount of property.

What you cannot avoid, learm to

it is not necessary for all men to be

bear. True happiness is cheap, did we
but apply to_the right merchant for
it—Hytche,

Don't worry about il\onr complexion—
take Garfield Tea, the b laxative and
blood-purifier! An improvement will be
seen in a weck.

It'sa sweeping assertion io say that
& new broom sweeps clean.

PILES CCRED IN 6 TO 14 DAYS,
e ?W‘I&l&ﬂg{mlnm to cure any case
Elolilla?lorme!nru:rgbd e,

It's easy for the average man to
make a bad break.

‘For teet, the sm- fig-

great in action. The greatest =ad sub-
limest power is often simple patienu.
—Goethe,

Taylor's Ch i dy of 8§ t
Gum and Mullen iz Ngt-m—ea great rem-
edy—Cures, Coughe, Colds, Croup and Con-
sumption, and all throat and lung troubles.
At druggists, 25¢c, 50caﬁd8100 per “bottle.

Yot can't make good ginger ale if
anythicg ails the ginger.

Hrs, Winslow's Seothing Syrup.

Hammation, sliays sw wind coila. ﬂse-;'muu.

By doing duty we learn to do it
EEPIWE!‘
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