
but ourselves. We rel~atdonto nyoned hp

If we stocceed, ev oeadctogether tam ebrea mad u oan erolit i!
ith ogaian re at hear t is al to ganynetion utohlusel ourselves. Wt isal differentdfhnm any brotherhood of a secret nature,s t to-gether, openly, before all men.

The country needs f hands-pirtp-of-the-
table methodbgcpen-door policiesr

The Falm Bureau, made the of farmersa W
dwith farm interests at heart, is the ideal organiza-tionh b help us help ourselves. It is differentog in ther organizationit-doesn't con-

joint with utes.i k-a, as htteFrCommunity spirit, farmer spirit, is all thatwill bring back farmer prosperity.
We're all farmers in the Farm Bureau. We P s -T ave done a lot for farming; and are aby ut to)do more. But without your help we cannot be the big success you want us to be.
Help us get the educational and social ad-vantages-to which we are entitled. Help usperfect our co-operative buying and sellingorganizations.

Join with us in the'form cause that the FarmBureau: stands, for, first, last and all 1he time.

Thisadvetiseentcontibutd b

POITVENT& FARE LMBERCO.
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"Some Aspects of the
Farmers' Problems"

By BERNARD M. BARUCH

Prudent and orderly adjustment of
production and distribution in accordance
with consumption is recognized as wise
management in every business but that

*f farining. Yet, I venture to sky, there
is no other industry in which it is so im-
portant to the public-to the city dweller
-- that production should be sure, steady,
and increasing, and that distribution
should be in proportion to the need. The
unorganized farmers naturally act blindly
and impulsively and, in consequence,
surfeit and dearth, accompanied by die-
concerting price variations, harass the
consumer. One year potatoes rot in the
fields because of excess production, and
there is a scarcity of the things that have
been displaced to make way for the ex-
pansion of the potato acreage; next year
the punished farmers mass their fields on
some other crop, and potatoes enter the
class of luxuries; and so on.

Let us, then, consider some of the
farmer's grievances, and see how far they
are real. In doing so, we should remem-
ber that, while there have been, and still
are, instances of purposeful abuse, the
subject should not be approached with
any general imputation to existing dis-
tributive agencies of deliberately inten-
tional oppression, but rather with the
conception that the marketing' of farm
products has not been modernized.

An ancient evil, and a persistent one,
is the undergrading of ifarm products,
with the result that what the farmers
sell as of one quality is resold as of a
higher. That this sort of chicanery
should persist on any important scale in
these days of business integrity would
seem almost incredible, but there is much
evidence that it does so persist.

The difference between what the farm-
er receives and what the consumer pays
often exceeds all possibility of justification.
To cite a single illustration. Last year,
according to figures attested by the rail-
ways and the growers, Georgia water-
melon-raisers received on the average 7.5
cents for a melon, the railroads got 12.7
cents for carrying it to Baltimore, and the
consumer paid one' dollar; leaving 79.8
cents for the service of marketing and its
risks, as against 20.2 cents for growing and
transporting. The hard annals of farm
life are replete with such commentaries
on the crudeness of present practices. .

Selling Under Pressure.
Farm products are generally marketed

at a time when there is a-congestion of
both transportation and finance-when
cars and money are scarce. The out-
come, in many instances, is that the farm-
ers not only sell under presssure, and
therefore at a disadvantage, but are com-
pelled to take further reductions in net
returns, in order to meet the charges for
the services of storing, transporting, financ-
ing, and ultimate marketing - which
charges, they claim, are often excessive,
bear heavily on both consumer and pro-
ducer, and are under the control of those
performing the services. It is true that
they are relieved of the risks of a changing
market by selling at onct; but they are

quite willing to 'take the unfavorable
chance, if the favorable one also is theirs
and.they can retain for themselves a part ,
of the service charges that are uniform, in
good years and bad, with high prices and 0
low.

Some farmers, favored by regional com-
pactness and contiguity, especially in Call-
fornia, already have found a way legally
to merge and sell their products integrally
and in accordance with seasonal and local
demand, thus improving their position
and rendering the consumer a reliable serv-
ice of ensured quality, certain supply, and
reasonable and relatively steady prices. z
They have not found it necessary to ro- I
sort to any special privilege, or to claim
any exemption under the anti-trust legis-
lation of the state or nation. Without )
removing local control, they have built
up a very efficient marketing agency. T

Th riThe Hard Job.
The grain, cotton aind tobacco farmers, r

and the producers of hides and wool, be. c
cause of their numbers and the vastness
of their regions, and for other reasons, t
have found integration a more difficult
task; though there are now some thousand. s
of farmers' co-pperative elevators, ware- t
houses, creameries, and other enterprises -

of one sort and another, with a turnover
of a billion dollars a year.

In view of the supreme importance to
the National well being of a prosperous
and contented agricultural population,
we should be prepared to go a long way
in assisting the farmers to get an equitable p
s!are of the wealth they produce, through i(tie inauguration of reforms that will pro=
cure a continuous and increasing stream
if farm products. They are far from w
,,etting a fair share now. Considering a

;his capital and the long hours of labor
put in by the average farmer and his
;family, he is remunerated less than any
other occupational class; with the possible
exception of teachers, religious and lay.

GO WEST, YiOJNG
WOMAN, GO WEST

Out in Nevada there is a wonderful
woman.

After all, that is not paying any woman
much of a compliment imerely to say she
is wonderful, but this is aneiception.

There are 3,000 farmers in that state
and last annual meeting they' made the
acquaintance of this woman.

She lives on a ranch lifty iniles from the
nearest railroad and twenty-five miles
from a 'telephone And she came 500
miles to thi4 niceting- of the State Farm
Bureau.

Now that means just two things: It is
+conclusive proof of what folks think of the
warm Bureau in the West and it rather
shows up some of us fellows who raise
thunder when we can't get the telephone
girl just as soon as we think wepought to

Tell me that women like that will not
make an organization get up and go! ! j

;LOUJISIANA SUGAR AND SIR1P.

Louisiana produced 648,861,430
pounds of sugar and 6,454,388 gal-
lons of sirup from the cane harvest-
ed in 1921. The production of 1920
was 338,254,000 pounds of sugar
and 4,639,885 gallons of sirup.

[hrli AND JIM

3 ing the Story of a Rain and
Wind Storme and of a

Conversation
'Th, rain came down in heavy torrents.

Flashes of lightning were followed by loud
and heavy peals of thunder. The world
was a moving mass of fire and flame. The
tall trees, covered with their heavy dress
of'green, waved back and forth as though
"they would break. When the lightning
flashing in rapid succession, illumined
the'world. the fields of grain could be seen
-the restless waves of an angry sea.

Suddenly the storm ceased; the sun
appeared from behind the dark clouds as
they receded eastward. There behind the
little country church at the cross-roads In
the horse shed, Tom and Jim, who lived
within a short distance of each other found

*themselves' neighbors again. They had
both sought shelter in the church horse
shed. The conversation soon drifted into
the realm of their common interests.

Tom was just returning from town where
he had marketed some of his vegetables
and poultry. He insisted that it did not
pay to raise vegetables; there was no
profit. But he had decided to try a little
longer, because he had been told the
night 'before, in a farmers' meeting, that

,conditions would improve. A group of
farmers had gathered in a little school
house the night before and made plans to
orgafiize a Farm Bureau. Someone at the
meeting seemed to know all about the
Farm Bureau. They had told' that it
was a nation-wide effort on the part of
farmers to handle their own products co-
operatively and to do a lot of other things
-through organization. The common feel-
ing in the meeting had been that artificial
barriers were frequently created by
middlemen, thus preventing the laws of
supply and demand from operating.
They were, told that by organizing, they
would be ible to market their own prod-
ucts, and thus get better mnd more stable
prices for them.

What Tom had to tell of the farmers'
meeting was all very interesting tq Jim,
who was on his way to town, intending to
contract for the sale of some grain and
stock. He deplored the fact that he had
but little grain left; most of it had been
sold early In the season in order to pay on
overdue loans. The price of grain was
not high at present, but it was a good deal
higher now than at the time when most
of the farmers had been compelled to sell,
In answer to Jim's question regarding the
fluctuating grain-market, Tom stated the
grain business had also been discussed in
the farmers' meeting on the previous
night. He was not quite sure, but felt
they had talked about a "Farmers' Grain
Growers Association." This "Grain
Growers' Association" intended to handle
the farmers' grain for him. It was said at
the meeting, if the farmers joined the
U. S. Grain Growers, that they would
help to create a better and more steady
market for their grain. The farmers
would also be able to borrow money on
their unsold grain, at reasonable rates.

Jim was becoming intensely interested
in Tom's report of the previous night's!
nmeeting. He had just been thinking,'

while waiting inside of the church, how'
'the church might become of some direct
benefit to the neonle in the -ommunityvbenefit to the people In the community.
Jim had felt bitter for years over the In-
justices of the old marketing system. He
had always felt that there would be some
way through which the farmer could get
an equal chance with other industries.
He knew of all the false accusations, that
"the farmer was getting all he deserved."
He knew of the prevalent view, that
"anybody can be a 'Farmer.'" In his
own heart Jim was satisfied that the farm-
er deserved a 'more dignified standing.
There was a great deal more to farming
than most people had any idea of. The
report of the previous night's meeting
seemed to awaken in him all sorts of am-
bitions about making the farm life more
interesting and more important.

Jim was somewhat' of a historian.
What he beard about the new farm move-
ment reminded him of similar moveinents
through which the farmers had tried-to
improve their position. He had studied
the Grange,' the Farmers' Union, and
about the Co-operative Stores. But hi
had never heard of a plan by 'which the
Farmers were organized on such a large
scale as in this farm Bureau. "What im-
pressed him especially about this new
movement 'was the idea of furnishing farm
products to the consumer, cheaper and
better than before,-and still getting higher
prices for the farmer. It seemed to him
that-this new' movement vsas bound to
bring about a new era in the history of
farming. "'-e could no longer refrain
from making reference to the sermon he
had heard in church Sunday morning.
The 'minister had stated that God was
trying to 'make a better world through
the help of man, farm world and farmers
included. Tom was rather slow to con-

'cede the idea that God had anything to do
with thir matter of improving the lot of
the farmer. He had been told that God
was not so much concerned about this
world, but was more concerned about
saving souls for the next world. Jim
agreed that God was concerned about
savin'g souls, but souls were to be saved
for some purpose In this world.

Tom was not quite willing to argue
against the power of (pd in making his-

-tory, for he, too, had felt from time to time
there was something bigger than the mind
of man" After all wn. .am- anA .n.- :.of man. After all was said and done it
was true that history had shaped itself
ina a rather orderly way. He was im-
pressed by the fact that from time to time,
as the world passed through great changes,
the good did triumnph over the bad. The
fact that the Farmers were to be happier
and better satisfied thru this new move.
ment, was another bit of evidence in the
same direction. They were told at the
meeting that the secret of the Farm
Bureau was co-operation. Jim saw noth-
ing in co-operation but the ideal of "living
and helping others to live" and that
seemed to him was the very essence of
God's ideal df humanity.

At they pulled out of the horse shed,
Jim and Tom promised to see one another
again at the big Farm -Bureau organiza-
tion meetink In the town hall next Satur-
day night.

These figures were determined by
Lionel L. James, the Louisiana stat-
istician of the Bureau of Markets
and Crop Estimates, from reports
received from the sugar and sirup
factories. .

TVHAT IS THE FARM BUREAU?

What is the Parm Bureau? Its Is

American Farm Bureau Federat
Gives Wool Growers Real

9.4

S a result of a meeting of wool growers called by PresidA of the American Farm Bureau Federation in the fall'a
.the purpose of considering improved methods of InarkP
a permanent marketing committee was named, conisistin qF
McBride, Lansing, Mich. ; . L. Moody, Rushville; New

Fitch, Linneus, Mo.; V. G.. Warner, Bloomfield, Iowa, andScott, Coleman, Texas.Scott, Coleman, Texas.
This committee recommended that the

American Farm Bureau Federation ap-
point a director to look after the wool
marketing problems of the country in co-
ordination the Lvarious wool pools. On
February ' 1, 1921, C. J. Fawcett took
took over the department, dividing his
time equally between the American Farm
Bureau Federation and-the National Wool
Warehouse and Storage Company, a
-grower's selling agency located in Chicago,
which has pioneered in the co-operative
method of marketing wool.

Since the creation of the department,
sixteen organization meetings have been
held in sixteen states, and eighteen states
used the wool pool in marketing the 1921
clip, or pooled such portions of the state's
production as was controlled by their
organization. The fundamental principle
underlying the direct from the grower to
the consumer method of marketing is to
snake use of established farm bureaus for
collecting products and shipping to con-
centration points economically located.
Logical concentration points which have
been recommended are Chicago, Ill.;
Houston, Texas; Columbus, Ohio; Wheel-
ing, West Va.; Lansing, Mich.; Syracuse,
N. Y.; Portland, Ore. These concentra-
tion points are to be in charge of efficient
sales agencies, with well established repu-
tations in the wool trade, who are com-
pletely divorced from buying or specula-
ting In wool.

FROM THE FARMERS OF AMERICA
TO THE STARVING PEOPLE INT.

Gift Corn Donated to Europe Through therAmerican Farm Bureau Federation

A i 
ERE is just a small portion of the first consignmentY

7 corn donated by the farmers of America through th
Farm Bureau Federation for relief in Europe, lying sta
pier at the Army docks, Brooklyn, New Yc rk.

The "good .hip "GDANSK", her chipper gn4 a pert af her oarp *corn which the rner. n St..ea se
she dren starving Europe.

Captain Charles Boettger commanded
the steamship "Gdansk" which carried
the first consignnient of gift corn donated
for relief in Europe by the farmers of
America, through the American Farm
Bureau Federation, when she sailed from
her pier at the Brooklyn Army docks, New
York, the noon of May 5, 1921. Captain

When the California Governor

s .,. Z"Ys4

WHEN the farm bureau membership
drive was putt on in California,

Governor Wm. D. Stephens was the first
o join and the above photograph was
napped just after he signed. The Gov-

ernor is In the middle, Dr. W. H. Walker,
president of the California Farm Bureau
Federation, at left, Fred Harvey, Farm
Bureau Dairy Commissioner, at right.

an organization through which the
little boy will some time be able to
smile pleasantly at the live stock
buyer aid say, "No, I think I shall
not, sell my hogs to you at a price
so far below; what they cost me to.
fatten. Our co-operative live stock
shipping association is getting to-
gether a shipment for our co-opera-
tive commission agency in the city.

Continuing in absolute
wool until actually sold,
mills and thus saving a
the consumer's dollar,
eighteen states are
tively 27,093,000 pounds
eight concentration pork
40,000,000 pounds of
pooled altogether.

One of the main obeta
wool growers 'have "not
support of bankers and's
serve System in financin
long-time holding. Wool
the sheep in a very a
marketed to mill consump
the whole year; -thereforei
centrated in large graded
nized by the American w
requires warehousing facil
scale.

In a legislative way, t
grower's organizations are`
of the American FarmrBa
as an avenue thrbough' hich
unify their efforts in see
that will protect their best
as Truth-in-Fabric and
As a result of the Em
portations of foreign, wool l
from an average of 45,000
month, from January, 1921
L921, to about 12,000,00
nonth; 4,decrease of about 7
:mportations, while the co
iomestic wool has iner
mately 100 per cent over du
in 1920.

Boettger has been.. com
carrying relief supplies tp
since the signing of thei
steamship "Gdansk," of the
can line is shown at her pl
docks at Brooklyn, New Y
before she sailed at noon,
first shipment of thegift
people in Europe.

The governor said 'R
agriculture .is the basic
fornia and that every cons
rhent for its betterment i3'f0
the development of the est
note with, welcome relief the
and conservative force of
reaching from the school hogse
the county, state and na
such organizations as the ll
Bureau Federation and t
Farm Bureau Federationi

Our national sales agecy
where hogs are really n
world market and we'lF"
there. We'll take tll co
you fellows have 'been 81a
split fifty-fifty with thrIse
our pork."

Everybody goes to tht
Restaurant for coffee. 4


