
MEATIN ITH COCOANUT,
W. E Phillips Explains the Animus

of Attacks Made Upon the
gNorthwesterl.

Faote Going to Show How M. K.
Brundarg Felt About It a_

short Time Since.

Letters to Promlnent Men All Over Mna-

tana That Cannoet e ontradlected-
"Sonath Sea Babbles."

Mr. M. K. Brundage, state agent of the
Mutual Benefit Life Insurance company. is
out in another long attack on the North-

western. Indeed, that gentleman sponds
most of his timetraduniag the Northwestern
and trying to make the people of Montana

believe that what he himself said twelve,

eighteen and twenty-four months ago, that
"the Northwestern is the best life insurance

company in the world and doing best by its

policy holders," was false. It would be

vastly better for Mr. Brundage and his

bank account if he would spend more time

in writing applications for his company and

less time in abasing other companiesl for

while he is slandering the Northwestern the

agents of the latter company eontinue do.

ing 800 per sent more business than he

right along, and Intend to increase that

proportion.
Thirteen months ago Mr. Brandage was

an agent of the Northwestern. Mr. Bran-

dage's reasons for leaving the Northwestern

and working for another company are not to

the discredit of the Northwestern, and are

not because Mr. Brundage desired to leave

the Northwestern or because he believed

the Mutual Benefit was, is, or ever will be a

better company than the Northwestern,
but those are rersonal matters, and this is

not intended as any reflection on Mr.
Brundage as an agent of the Northwestern.
If the Northwestern one. two and three

years ago was the best company

in the world for the poliey

holders, it certainly is the best company

for the policy holders to-day, unless it can

be proved that Mr. Brundage's leaving the

company has made it less desirable for

policy holders; but we do not think that in-

telligent people will take much stock in

Mr. Brundage's now saying that the Mutual

Beneflt is a much better company than the

Northwestern just besause he happens to

be agent for the Mutual Benefit, and not

any longer agent for the Northwestern.

On Jane 28, 1890, Mr. Brundage wrote to
Sol Oohen Choteau, Mont.. as follows:
"Is nota gilt edge policy contract in a com-
pany that treats all policy holders alike
preferable? I assure you, my dear sir, that
yeour policy in the Northwestern is a gilt
edged one, worth par in any market; and
the comparison of our results with those of

any other company will prove conclusively
that they are far cheaper at full rries than
any others at 50 per centor even 75 per cent
discount." This was Mr. Brundage's
opinion two years ago. Why is not the
Northwestern as good a company to-day as
it was then? Answer: Because Mr. Bran-
daoge has left it.

On Jan. 12, 1891, Mr. Brandage wrote to
Jno. W. Thompson, as follows: "This is a
matter of dollars and cents to you, and of
course you will place your insurance where
it will do you the most good. What is
"bigness" worth if that bigness does not
profit you anything? The Northwestern
could be bigger if it went all over the
world for business. The fact of being big
does not indicate greater strength or secur-
ity. The companies are all strong and re-
liable; this being admitted, the question is,
which company will do the best by you. I
claim, and offer you "accumulated evi-
dence" to prove that the Northwsstern will.
Quality and not quantity is our motto,"
What has happened sines Jan. 12. 1891, to
change the Northwestern from being the
best company? Answer: Mr. Brundage
has left it.

On January 14, 1891, Mr. Brundage wrote
to Z. L. Cornwell, Castle, Mont., as fol-
lows: "We are glad that you have in view
the work of life Insurance, and desire to
say that you could not secure a better
company to represent than the North-
western. It undoubtedly stands ahead of
any other company in the United States in
every point that is of interest to the policy-
holders and is easier worked than any
other company doing business in this
country. It is for the reason that you can
tell an applicant unqualifiedly that you
can guarantee to give him the best kind of
insurance for the least money and give him
better returns on a cash settlement than
any other company competing with us."
Gentlemen, therefore, who are thinking of
undertaking life insurance as a profession,
have no less eminent authority than that of
Mr. Brundage for saying that the North-
western not only stands ahead of every
other company in the United States in
"every point that is of interest to policy-
holders" but that it is the best and easiest
company to work for in the country; at
least this was so January 14, 1891. What
has occurred to make the Northwestern
different now? Answer: Mr. Brundage
has left it.

On January 17, 1891, Mr. Bruniltae wrote
to Philip Lovell, of Dillon, Mont., a letter
from which I quote: "The Northwestern is
thirty-three years old, and has over $42,500,-
000 assets, and the largest general surplus
to assets of any company in the United
States. They have for years been paying
larger dividends by from 30 to 815 per cent
than any company in the world. The rea-
son they do this is because they confine
their bnsiness to the healthier portions of
the United utates. Again, they have the
lowest expense to amount issued, and se-

uenre a larger interest rate on the assets than
any of the leading companies. From these
three items alone can a company save

money for dividends. For a confirmation
of these facts see 'Mtatistics of Ten Lead-
ing Companies enclosed. A careful perusal
of these documents will convince you of
these three things: First, the Northwestern
can write you any kind of policy for less
money than any other company; second,
they are honest, frank statements taken
from oficial reports; third, they will guar-
antee you larger dividends than any other
company. In addition to this I challenge any
company, first, to disprove a single claim
we make; second, to show one single case
where their dividend, are as large as ours;
third, to show any case where we have ever
used misleading or anonymous documtents.
Before colosing I wish to remind you that
our competitors have and will re•o t tr
false ratios and misleading stilte • is r•nd
deoniallof our oflicial clalms. ri"wnse of
these. We stand on our record of actual
reanits." T'hse were 1r. ]irundaige's hon-
estly expressed sentiments Jan. 17, 1891.
What has happened to change the North-
western in all these important respects?
&nswer: Mr. Brundage has left it.

On Jan. 29, 1891, Mr. Brundage wrote to
me at Great Falls, as follows: "There is
no use talking, the more I see of the North-
western in comparison with other com-
panies, the more I am satistied of her proud
peosition and standing ahead of them all."
What has happened that in the short spaoe
of eighteen months the Northwestern has
lost her "proud position and standing
ahead of them all?" Answer: Mr. lrun-
dare has left it.

Mr. Brundage is spending a good deal of
his oempany's money and the most of his
own time in newspaper advertising, laying
especially great stress in comparing tontine

policies to "onuth sea bubbles," and assert-
ing that they are not "safe and profitable
investments." He also has a good deal to
say about "delusive estimates," etc. On the
24th of March, 1891, Mr. M . K. ]rundage
wrote the following letter to i. O. Ashby,
of Helena: "Understanding that you con-
template taking more life nlasurance, we
take the liberty of enclosing yon a few of
our best doeumente and wieh to call your
attention to the vast superiority of the
Northwesterna over any other life insurance
compesy is the world. Our maturing ton-
line ipeUles (mlturiag this yar, 1891), are

showing muat. ranging from f"ve pr ceut
to 12 ticent' retter than th edtimato

o teltemolll to o oths oa oaoT_ e
Their Own 8un.hkpeo.'n4 Bnke'lS Ver-
ld4ist t ollv orromln the wlels s oa
Or Uila orityt;end thes, together with
Is d ealompiioon we encloe. ovrlding
policies of exactly siilar ind, dates, teo.,
prove coclusively that the dividend-ping

trat d byo ani ompany In the world
Plie note that o ll our d•ouments be ar e •
i•nrlnt of our company or the author; an
in addition give names of policy bold-
ere, numbers, dates, etc of peolcles so
they can easily be verified If dhired. We
deny that it is posulble for any company toorodnte the eeord of two exactly similar
policies showing their dividends are equal
to or larger than ours." If, therefore, (as
was the fact) Northwestern tontine reslnts
exceeded the estimate of agents in 1891,
what has happened that such policies in the
Northwestern are not "safe" and "profit-
able," but "delusive" in 1892, especially in
view of the fact that the tan-year tontines
maturing in 1892 ahow even a better surplus
than those maturin in 1891? Answer: M.
K. Brundage has left the Northwestern.

Mr. Brundago has labored and labored to
try and make the people of Montana be-
lieve that dividends to policyholders in the
Northwestern are "running down," and he
has used methods and ratios and tables dis-
creditable to any honest man or any honest
company, to try to bolster up this position,
which every Northwestern poliovholder in
the world knows, and will arise and testify
to the falseness, of. hee what Mr. Bruan
dage himself said on June 30, 1891, in a let-
ter to Fred. A. Stevens, of Blackfoot,
Idaho: "The various daily results being
published by our company show
a steady improvement for the
policy holders and add strength to their
protection. We are mush gratified by the
high compliments being paid us by old
policy holders, and feel more assured than
ever that you, among thouse•ds of new
members, will grow to like year, policy bet-
ter and better as it crows older. While
some of our competitors are having diffi-
culty in explaining the shrinkage of divi-
dends and surplus (which really regulates
the cost of insurance) the conservative
management of the Northwestern permits
that company to show a substantial increase
in both dividends and surplus." The;North-
western is doing a larger business than
ever; its dividends to polier holders are in-
creasing everywhere, and its surplus shows
a steadier and healthier increase than any
other company in the world. The ques-
tion naturally arises, what, thereforle has
happened to the Northwestern since June
30, 1891? Answer: M. K. Bruandage has
left it.

Or course Mr. Brundage and his company
are fighting semi-tontine investment insur-
ance because they do not sell that kind of
goods. Semi-tontine insurance as written
by the Northwestern Mutual Life Insurance
company has been called the "perfection of
life insurance." It furnishes the same solid
idemnity sogether with an investment, not
equaled under any other policy by any
other company. Within a short time a
number of large tontine policies have been
settled by the Northwestern, and we have
been able to secure several letters from
parties, who are men well-known in their
communities showing exactly what results
the Northwestern gave them ander their
ten years' tontine policies just settled.
B. F. Moore, of ihe Fond du Lao National
bank, Fond do Lac, Wis., writes:

Fouo Du LAa, Wis., Oct. 19,1891.
S. D. Wyatt, Agent N. W. M. Life Insar-

ance Co., City: Dear Sir-On Oct. 14, 1881,
I applied to the "Northwestern" through
your agency for two policies of $5,000 each,
ordinary life, ten-year tontine, the pre-
miums on both amounting to $850.40, my
age being then 62. On Oct. 14, 1891, (last
Wednesday) having considered several op-
tions of settlement offered me by the com-
pany I aseeepted the offer of cash surplus of
$4,493.56.

I might have received an additional
amount in cash of $3,294.70 (the reserve),
but I preferred to take simply my surplus,
and continue my $10.000 with the company,
paying hereafter my regular premiums, lees
annual dividends. I desire to express my
entire satisfaction with the result of these
policies and my dealings with the company.

Under exactly similar insurance of
$10,000, the Equitable offered a dividend of
$3,005.30 or $1,486.26 less than the above
settlement; and also the premium in the
Northwestern was $154.00 less.

ISigned] B. F. MooRE.
J. Q. Charles, of Denver, Col., writes

thus:
DENvan, Colo., Aug. 16, 1892.

Oliver Williams, G. A. Northwestern
Mutual Life Ins. Co. Dear Sir: On the 7th
of June, 1882, your company issued to me
an ordinary life policy for $20,000, the un-
nnal premium being $1,535, on the ten
years' tontine plan. On the 7th of June,
1892, (end of tontine period) 1 chose the
option of taking my surplus in cash and
continuing my policy. The cash surplus
paid me was $7,949.29. I certaisly am very
glad to express through you my perfect
satisfaction in all dealings wiih the com-
pany and your offio. 'lhe surplus paid me
is much larger than I have ever known paid
by any other company under a similar
policy, and is large as I was given any rea.
son to expect it would be.

I unhesitatingly recommend the North-
western as worthy the entire confidence of
any man seeking sound and profitable in-
surance. (Signed.) J. Q. CHARLES.

The Equitable, under an exactly similar
policy, pays in surplus this year $4,624.60,
$3,324.69 less than the above settlement. It
will pay every man interest to read each of
foregoing letters. Mr. Charles is one of
the best known attorneys in the Rocky
Mountains, and Mr. Moore is a well known
banker of Fun du Lac, Wis. These gentle-
men ought to know more about what ton-
tine insurance is, and what it has done for
them, than rival agents whose companies
do not issue that kind of insurance. It is
evident that these policy holders who have
just settled with the Northwestern do not
think their policies were anything like
"south sea bubbles." We have Mr. Brund-
age's own statement for the fact that the
"Surplus" paid is from 5 per cent to 12 per
sent larger than that estimated by agents
ten years herore, and it is a fact that the
"reservre" offered under Mr. Charles' policy
was $155.80 more than that guaranteed in
in the policy.

If, therefore, the "surplus" was larger
than was expected or estimated,
and the guaranteed "reserve" is
larger than was unaranteed, and there
polinyholders expressed their unqualidfied
approbstion of the Northwestern and its
tontine settlements, it would seem that the
peopleof Montana might take the word of
these policyholders before that of a rival
agent, who, of course, is expected for the
sake of business to do all he can to sell his
own company's goodt, but not ran down
the goods of a competitor-it don't work.
The people of Montana know what the

Northwestern is. Many of them who used
to live farther eat are acquinted with its
offcers and know that no company in the
word is sounder or more honorably and
economically managed. The Northwestern
to-day is doing the larsgest business of any
company in Montana, and the more agents
of other companies tradnee it the more
business Northwestern agents seem to do.
Its merits stand every test.

W, E, luILLPs• General Agent,
Hlelena, Mont.

Ilckingham & Ilecht kangaroo hand seawed
boota at 'l'riitleowaite'.

5-4 clhrnilln tblle obi overl with fringe, only 51.28
at owtlo,'r L~stir ore.

yine carriages, vehilels, llrreys hulgies and
Scarts for sale at aratlry reduced prices at T, C.
-l'ower & Co. r.

liargalo of a Lifetime.

I have completed taking stock and am
now in a position to accert bids on Norris
Bros,' business. It invoices $3 for every
dollar owing and will be sold for nbout the
amount of t1e indebtedness. Will receive
bids until tept. i.

A. It. (ATra, Assignee.

Lalies lace wrapsl are beiirnrg sacrificed at The
lre Hlaive.I ieurs and rie thelu.

a verytlrini in faIry sooda aid art materials at
D lutrther a & Hradley's, 1t5 Hrcosway.

lig line of lairs' and children's ihoelorto
arrive this week, at special sale prices at The
- se Ilive.

S Higeh Grade Cisgare,
r Clear Havanas, makes of Heidenborg, Gato,

0 Losanas Paendas, Garoia Pads etc. Flor

de Teller, domestic, at Grand Central hotela eigar or. JAnm Anm

TO SUQGEED :L
gift Pe eltkesa,

'iT o eeaamia sema 5 i gift0o .o
Unit" mtates matehal,

ation of w. lpi, ~ albe
betor that geatrlsn gpes eat of o *o
Sept. 80, Three names of *st' ietf oree
prominently ma o1e4o t he lb$a p ,' l a. -
ra Evrsn of Deu Le

Either, It 61% mr
cls. Mr. Evans A oas oe a '";

dr Marshatl t er, ad as mad
obharge of the e of be e i

etrongly bke bt from Dee
from Helena. Geliu el also fte o-
oumended from Jeffereona, Mr. Dipgon
is expected to have. a terong fellowh iron
Silver o0w county, Presideot L rr
will no doubt usettle the matter i m o
allow the new marshal to net ltso oe by
thmetime Mr. Fursy' resignation t
eRfeot.

A few more baby carries.. loft atThe Dee Hive

prices

Raleigh & Clarks ae the first to offer youna ftell
new stock of fell antd winter dry goode and the
very latest styles to select from.

Ladies' extra quality ribbed equestrirane
tights at Fowles' Cash store.

An Autumn Seens
Of all the months of the year teptembet'

and October are said to be the most de4
lightfol. The softly falling rays of the
sun; the ripening of the autumn harvesst
the bending of rich foliage of forest and
field; the serene beauty of the senith of the
year opening its great heart that man may
gather its grat'itously bestowed wealth-
all the world bows in aeknowledement ot
nature's favors, while rich and poor alikigive thanks as they gaze on autumn's lovely
vision of mountain and valley, and say to
the departing summer, farewell fnat
monthe, the year'q delights have come
again.

The advent of September not only brings
contentment to the thrifty husbandman as
he looks upon the fulness of barn and rick,
and the industrious miner who removes the
layer from his sluies box to watch the
esparkle of gold that insures him an inde-
pendence; but the merchant, who, in the
gratefulness of his heart for the esucess of
his business during the season, turns to
his many customers and sayse "This is to
your benefit, all shall go at cost until the
harvest is gathered."

'Tis September and October when those
ladies who wait for the decided bargains
reap to their advantage, and gather the
benefit of patient waiting. These are the
months when, of all the year, especially in
the far west where the summer season is
shert, that the anxious merchant will sae-
rifie to such a degree that bargains in
boundless profusion are to be had.

Commencing Monday, and during all
September,. the Now York Dry Goods Store
will place on sale all summer dress effects
and material suitable for summer and
autumn wear at half their marked value.
Ladies, 'tie a startling offer, but we mean
it. All Montana knows the New York Store,
knows that it is the one progressive house
of Helenea Imagine, then, elegant dress
patterns worth $5, $7.50, $10, $15 and $25
at half price. Think of it, ladies, rich im-
ported wool ehallies. worth in New York
city 75e., $1 and $1.25, sold in Helena for
400. Splendid designs in 82-ineh challies,
autumn colors, worth 25c., now 123e.

We want to see you all-we want to sur-
prise you all-we want you to open your
purses, that your sisters, your cousins and
your aunts will pray for you and thank you
in their hearts for your noble generosity.
If your purse is empty, read the advertise-
ment on third page to your cqnuaintaneoe
and bid them come with you to see the say-
ings of the New York Store verified.

We have the largest line of sapphire and dia-
mond mountings in the city. ielen•Jewelry Co.

Children's grey woolen Swiss ribbed under-
wear. sizes from one to ton years, for both boys
and girls, at Fowles' Cash store.

New veilings. ruehings and ribbons at The lie
Hive at bedrock prices.

Ladies, Attention.
We would respectfully call the attention

of the ladies of Helena to our superb new
stock of fall and winter dry goods. We
are prepared to show the most complete
line of fashionable dress goods and trim-
mmng that it has ever been our pleasure to
show. Our store Is brim full of the latest
novelties that are being shown in the eastern
markets. We cordially invite your inspeo-
tion. RALEIGH & CLsEE.

Have you seen those beautiful ice wool shawls
for 51.25 at Fowles' Cash stoie?

If you want a fine set of harness or fine driving
whip go to '1'. C. Power & Co.'s They have the
largest and most select line in the city.

New table linens, towels and napkins at
Fowles' Cash store.

For Sale.
Carpets, bedroom set, chairs. cabinet,

bookcase, refrigerators, tables, stoves, et.
F. E. Shaffer, Porter's fiate.

5-4 chenille table covers with fringe, only $1,25
at Fowles' Cash store.

Go to the Bee Hive for your underwear and
hosiery. Full lines on hand and new goods ar-
riving daily.

ANGLERS' OUTFITS.
You are not in it if you purchase your Fly

Rooks, Rods, Reel, Line. Creel, Fly Book,
Leader Box or Waders before you come in and
inspect mr stoek, which you will find not only
the largest, but the best selected in all the details
of a first class stock of goods, in thecity, Price.
areright, and according to the quality. There is
no misrepresentation as to quality. All kinds
of rod mountings in stock. Bicycle BSuadries.
Guns. RIevolvers, Ammunitien. and general stock
of Sporting Goods.

M. H. BRYAN, GUN STORE,
103 BROADWAY. HELENA.
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Children's School Shoes
Must soon be bought. So before you make your purchases take
a look at our splendid assortment of SUBSTANTIAL FOOT-
WEAR. They are not kept by every dealer in SHOES, for they
are worth more than the cheap stuff that some recommend.

The Best Shoes Are the Cheapest
For anybody, especially Children, and we are offering the best
values you :will find any place. Our Shoes are famous for their
Style, Wear and Low Prices. You can't ask more.

CLARKE & FRANK MONTANA. SHOE CO0

Novelties in
Bress Geeds.

We ale now displaying choice noveltlesin Fancy Serge
Storm~ Serges, Fancy Worsteds, Bedford and Brocade Stripes
an!d Fancy Cheviots in all the popular shadesn',:d changeable
effects. Also new styles in Dress Silks in c es, Surai
Taffetas, Bengalines, Chinas, Brocades and -,•' 1o:i..ties.

For a few days longer wde will offer thei l of our
stock of Spring Dress Patterns at extraor4 gledhcous t
close them out at once, and to acquire the room necessary lfot
Fall Goods now coming in: We offer this week special induce.
ments in Staple Dress Goods. As specimen bargains we

mention All-Wool French Cashmeres at 5o cents a yard4 re-
duced from 75 cents, and a line of Tan and Grey Storm Serges
at 75 cents a yard.

New Fall Fashions in Ladies' Jackets and Capes - now

open. Inspection invited.

SANDS BROS.

BABCOCK
THE HATTER

e " AGENT 10 TaE e 0

HARRINGTON HAT,
This is the Hat worn and. reo-

ommended by the stu-
dents- of

HARVARD COLLEGE

Fall Styles
AT Babcock's.

S- PATENTS. .
United States and Foreign Pat-

ents obtained and ay information
given.

EDWARD C. RUSSELL,
Attorney at Law.

Pittaburgh Block. Helena. MosL

SCHOOL DISTRI CTS CONTEMo LATIN iussun ondsSCL O 11O. DISTRCTS 1 J or building School Houses will find
it to their interest to correspond with me. I have purchased mo
School Bonds in Montana during the past year than all other bond
houses combined. Am prepared to advance money for the ereo.
tion of School Houses in advance of the issue of bonds.

Will purchase all classes of Bonds, State, County and City War.
rants. Correspondence solicited.

H. B. PALMER, 10 EDWARDS ST., HELENA,. MONT.

ERASTUS WIMAN, President. W. O. Ross, Sec. and Treas.

Mechanical Gold Extractor Co
CONTROL THE CRAWFORD MILL

Cranfo rl 1111
THE GREAT

FINE GRINDER.
The latest and best

mill for extracting
Goeld from Milling
Ores. Requires j
the water, Y the
power, and costs less
than stamp batteries,
and less to operate,
and will save from
20 to 40 per cent.
more gold. A com-
plete working plant
now running at the
United States Sam-
pling Works, and on
exhibition to the

mining public.

No one Interested In Gold Mining should fall to call and In
spect this Mill. Represented by d

LINGHAM & EILBEcIt,
Sole Arents for Montana. Helena Hotel. Helena. Montan

C. T. Morrll, Practical Gunsmith,, 17 N. Main Street, llena, Montan

W.elesse ase mtalla Dealer easme, lIashun TsaeiLs, Ameamts, sportla
ee.a.. 2.st. ie~tl, 0am., Camplage Otule", DSe.e. Sa. ums Mad ie order sau
eIpahew t. T* soema, ara 4 s.e, bllvae.ua s . Rev l ms d W 114i

eema~rt. amfus ame llabg em al lees oe xemt,


