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UYING frosh produce direct from
B the f as hecome a realily
witt jonths for
many New famill 21
Asgust, whes f thi g CXpress
QompEn s hed food produdcts
depmrtm: purpoase

o putting direct touch
with em lucer thousands cf
jersonn ir have been enabled
o buy butter eges, poultry, fruit anl
other farm lucts dire from the
eoumtry at [rices lower
than thos ¢ ng in local retail
markets, nlv have such pur-
chagers the: ahout 20 per
ol on the it the have ob-
tined foo f a superior
quality.

The expros 3 1 by gathering
100 quotas n reputable farmers
ind laying cfore city consum-
e, and | nz orders at their
thousands «f ffices and transmitting
them prompe carfous producers
for flling le possible thig new
'm‘.lf\I buyirg 1 ement on a large

e,

*ONS OF FOOD MONTHLY FROM
PRODUCERS,

New Yor taken to this twentieth
tentury marketing plan with particn-
lar enthuysi During the month of
Aprll orders were placed by consuimners
With one cxpross company alone for
Over 85,000 pounds of butter, eggs and
bBcom, which were brought into the
oty direct from producers 200 to 700
Blles awny. And these figures repre-
#0t only 2 pa f the actual traffie,
for they 4o not take Into account the
:Z.“p uantities of foodstuffs ordered
7 consumers who no longer place or-
8ers thronet +he express ofice, but deal
[ with producers by mall order.
Hotgewlves have ordered Individual
;Tmni‘nm' nig direct 10 their doorstep
ki ®Xpress.  Others, in apartment
lil::?l “:‘=-- prefer to buy in  very

Quantities because of small

Morage fa ilities, have had recourse to
Belghbortood Luying clubs. And em-
Ployey In stores, offices and factories,
::-I:BC #giinst the high cost of living,
Organized consumers' clubs with
mhhlh‘ rapidity in the last few
Ranthy, Already the express
Bt consumer and prodycer into
“:“t tommercial contact,
0% that the Adams Express Comn-
» 48 announced in a recent Phila-
PP8IA dispatch, has followed Wells
W ::('u‘ the first to promote the
%.. m.-.‘ linking of farm and family
b 4 Lo wogress with such rapidity
= Huse & nation-wide lowering in
S8t of fresh food products, for It
erally agreed among the eco-
N doctors that in the simpler and
_‘ﬂﬂenl distribution of foodstuffs
Iatl.on of the high cost of liv-

has

does the plan work? And

taking

Hving cost?

how are New Yorkers
tage of it to their
Answers to these auestiong are of vital
interest to every consumer in the eity.
firast

reduce

Tha express compgn which

after

started the idea, taking stock of

cenires

the richest of producing

served by its rallroad lnes, dire

experts to go out into the countr}
gather food products quotations from
reputable farmers and growers. These

g on bhutter, eggs, chickens, hams,

bacon, apples, turkeys and many other
products were sent in to the main office
in New York. Here they were printed
in bulletin form and scattered not only
to
lear across the land, but to the homes

all agents of the company in cities

of consumers themselves. The experi-

successful; orders Dbegan

to the varions hranch

ment Was

coming In agen-
cies of the

The quotation sheet=, so called, wer:
enlarged. Now an

week, @ the flgu

company,
immediately [Ty
every
quoted remain good for the balance of
Earch quotition

madae inid res

the week gheet tells
the various items,

they ob-
come from and the

plainly how to order
in what quant’ties an he
tnined, where they
includ
purchaser's doorsteq.
bulleting, put Monday
geveral clties bhesides New York, thus
place the consumer and the producer in
direct communication. Though a thou-
sand miles apart, perhaps, they are
ready to do business. Mrs, Jones, of
The Bronx, through an office of the ex-
press company, can order delivered to
her door butter from an Indlana
creamery 700 mlles away. And Mrs,
Smith of Brooklyn, although she
knows nothing of Sunnyvale, N. Y,,
buy from the apple of
town with confidence that she s doal-

ot ¢ express delivery,

the

eXi cost,

to These

out every from

in
grovsers that

ing with reputable persons.
RATES THAT MAKE THE DIRECT
BUYING FEASIBLE.

Generally speaking, any ghipment of
produce fifteen pounds or more In
welght, from a distance of seven hun-
dred miles away, Is made ‘al an ex-
press charge so slight as to make direct
buying profitable to the houscholder.

This s possible because of the low
rates applylng 0 all express ship-
ments of food products—a class of

1t the

goods which travels at T per cel
of transporting cloth or other
merchandise, Here are a few typical
instances of foodstufls ohtainable un-
der the new marketing plan (the prices
given are taken from the quotatien
gheet for the week ended June 6):
Butter, in paraffin paper covered car-
tons of one pound each,

cost

pounds to the box, is dellvered to the
housewife’s doorstep for §2 90, all ex-

packed ten

advan-!

Tasty Edibles at Low Prices Direct to
Consumer Is Meeting with Favor.

Ohln, for instance, that it costs 26
cents per pound at the shipping point;
that the transportation charge fm the
seven hundred-odd miles (in a re-
frigerator car) amounts to 30 cents, or
4 rents pound, and that the total,
when handed in by the expressman !o
householder's ice chest, comes tu
90 cents per pound. To place
an order, continues the quota-
tion sheet, you have but to send a
statement of the produce desired,
together with your check for the neces-
gary money, to any express office of
Your order will prompt-
reliable pro-

the
just
such

the company.
ly turned over to
ducer filled.
lggs may be had cheaply from any
one of a dozen shipping points In New
York. Ohio, Pennsylvania, or even from
go far west as Illinois If you order in
sufficiently large quantity. The coun-

b a

to he

The Tiwentieth Century Marketing Plan Which Means

ACANSAS FARMERS SHIPPING
FOOD PRODUCTS TO NEW YORK

-

try cast on lotg of 12 and 15 dozen
averages 2.2 ocents gt this time ol Lh
yenr, The trans '
avcording to digting
hout two eonts
fresh eges [rom
Indd down at oy doagr for i t U
art 28 cents per d I o enter
1 ging shipper in th titeen upricul-
turul district of New York Stife of

through the express company, o
supply eggs which have been l ith
in 24 hours of shipping tims Theas
engs, In 10-dozen lots, he offers toode
liver, express prepaid, to any home n
CGireater New York for 28 cents per
dozen. Needless to say, he is doing a

large business,

Smoked hams and sldss of bacon are
packed together by severnl producers
as quoted on the weekly qguotation
gheet, agd are sent direct to New York
homes for the modest sum of 18 and 20
cents  per pound respectively. This
includes express carriig A Y-pound
sugar-cured ham and a G-pound =ide
of hacon can he bro L by expreas
from the region of Buffalo, or Haeger-
town, Penn., at a very low rate. Sygh
a shipment would come from the pro

ducer overnlight and be delivered to the

consumer's larder before noon at &
transportation charge of 30 cents, or
2 cents per pound, It is by taking ard-
vantuge of the recent cut In express

rates that many producers the country
over have built up a substantial ousl-
produce among o

ness in perishabie

clientele of digtant customers,

DRESSED POULTRY TO BE HAD IN

SAME WAY,

Dressed poultry can be had from
dozens of farmers In Ohio, Indiana, and
wisconsin. Chickens, ducks, turkeys,
squab and other meals are shipped

jeed in boxes. or in a refrigerator Car,
to insure perfect preservation in tran-
sit to purchasers. When they .arrive
in the city, a speedy delivery sorvice

brings them to the consumer. The ex-
presa company’s industrinl agents
have discovered farmers Ww ho fare

anxious to build up a permanent trade

| with city families in dressed poultry.

come to realize
city will be
choicest and

These farmers have
that a consumer in the
satisfied only with the
troshest stock—that a ropeat order will
not he forthcoming unless each ship-
up the standard. Fine
g chicken was quoted on the bul-

ment is to
sprin
letin sheets frequently last spring at
24 centg per pound, including express
charges,

The finding of proper Carriers for
tresh meats was for a time a difficult
problem. After experimentation, how-
ever, special meat refrigerators -small
wicker baskets, tin lined, and with an
inner ice chest—have been selected as
the most suitable containers for ex-
transportation direct to con-
sumer. The city man can send bhack
this receptable as an "¢ mpty” for a
special low charge of 10 or 15 cents,

Quotations on combination puckages
of cheesg from Wiscongin shipping
points have been popular.  Any of a
n kinds, assorted as the consumer

press

doze
desires, are shipped from a little cheese

Sl

g

FE

WITH INNER I1CE-CAN

MEAT REFRIGERATOR. o

| producing ckntre kKnown
Prairic—at a cost which means a clean
saving of to lover,

Maple sugar and maple svr
I

money the cheese
ip, gathered
those parts
of New York, and Ohio
where maple syrup really have

heen delivered to New York this spring

who live in

by prodi

Pennsyvivanin

flows,

for as low as 17 cents a pound and
&1 10 a gallon. One producer in Cali-
coon, N. Y., warms the hearts of the

pancake devotees throughout the state
by offering to deilver a gallon of pure
maple syrup and ten pounds of real

buckwheat flour, express prepaid, for,

syrup and buck-
connolggeur will

maple
any
are extremely elusive

| £1 70,
wheat

And
flour
readily tell you
in the original.

as

Another combination package con-

gisted of half a bushel of selected po-
tatoes and half a bushel of largs Fip-
| pin apples, hand picked, deltvered ex-

NOW FOR A TRIP TO THE MOON

¥ ANT to take a trip to the moon?
‘\/ Nothing easier. Take an “etro
car” “aetral autobus” of

the New York-Moon line, which leaves
daily the “Spheric Station” Coney
1siand at 10 a. m., and the same day
At 8 p. m. (terrestrial time), you arrive
Fare, one way

at

at your destination.
&0 7h, including dinner; round trip
tickets, good for a fortnight, on!y

$17 25,

Needless to say, we do not speak of |

the New York of to-day. But after
reading an article by Charles Nord-
mann, th. astronomer of the Paris Ob-
gservatory, in “Le Matin,"” on a journey
to the moon, & trip to the moon be-
comes a maltter of anticipation. For
the professor in the very introduction
to his article assures us that "it is not
go diMcult as one might imagine, to g0
to the moon. A few more little scien-
tiflc formalities ., . . and we are
there,"

Already Jules Jerne,
French novelist, has told us how the
feat of traversing the immense dis-
tance between the earth and the moon
could be accomplished in ninety-seven
hours and twenty minutes, His vehicle,
however, i8 not an autobus properiy
ealled, but a glant projectile shot off
from a giant cannon. The problem he
i& trying to solve, and apparently does
golve, I8 how to overcome the attrac-
tion of the earth.

The carth exerts Its attraction, and
g0 does the moon. There is a line at
which the two attractive forces meet
Now If we only. were to succeed in

the famous

| erossing this line then we would ar-

press charges paid, or 20 cents per|

| pound. The quotation sheet explains
\that the butter Is shipped from a
| creamery in Markle, lnd, or Lima,

|

rive at the breast of “the pale sister |increasing by
And this is m.--rwould reach the moon

of ~Mother Earth."”
complished without any effort on onr
part,
not

to arrive too

[

|

All we have to guard against is tra
violently at c¢he | And then, after crossing the zero point,

breast of the “palo sister” and Dbe'the line petween the attraction of earth

broken into a thousand fragments

together with ou. astral autobus.
There 4, however, according to Nord-

in. & hitch in this otherwise simple

mar
but ingenious solution of the problem

by the French romancist. The velocity
imparted to Jules Verne's projectile by
a giant cannon in less than one-
thirtieth of a gecond—the projectile re-
quired twelve kilometres initlal veloc-

[ty a gecond!—would, because of its in-

stantaneous generation, produce the
most disastrous results. The pas-
sengers would be hurled against the
wall with such violence as to be
crushed to a paste. It {s safe to say
that people would rather forego the
pleasure of a trip to the moon than run
the risk of reaching her in the form of
& German pancake.

Says M. Nordmann, “The velocity
must be increased slowly.” A slight
jerk in the rajlway car alone makes us
feel uncomfortable. . . Yes, slowly
must the velocity be increased,

But how? AL Esnault-Polterie,
French aviator, justly sald the other
“A{ the moon we can arrive only

a

day:
hy means of a react lon motor.” This
motor is based upon the principle

known in the discharge of the rocket,
The rocket is & projectile that carries
powder in its body, The powder in
burning generates gases which cause a
series of explosions that hur! the con-

tents in & direction opposite to that of |

the path of the projectile. Upon the
same principle are also based the dis-
appenring gun and the turbine, It has
been calculated that a glant projectile
hurled in this manner, with a velocity
one metre a second,
in about ten
hours—about the time it takes to go by

in from New York to Pittsburza.

*and moon, the velocity of the projectile
would have to gradually decrease. This
could be effected by means of a second
motor attached to the fore part of the
projectile,

We thas achieve two things by means
af the reaction motor—slow departure
and slow “landing."
the remaining two problems, viz, the
overcoming of the tremendous heating
| of the projectila through friction, and
that of the terrible cold in space, these,

And as regards

in M. Nordmann's opinion, are no
longer problems for our modern physi- |
clsts.

There is but one thing essential in
the reaction motor: the astral vehicle
has to carry with it the food for the
motor A calculation goes to show
that there s no explosive known strong
enough to raise itself heyond the line

of the earth's attraction. It remalns,
therefore, to find an explosive four
hundred times stronger than nitru-
glycerine? Who will find it?

Professor Nordmann asserts that
radium contains flve thousand times
more force than Is required for

the purpose of overcoming the earth’s
attraction. We must, therefore, dis-
cover & means of controlling this ele-
ment to such an extent as to enable us
to extract from it any part of [ts force
that may be necessary for the purpose
of carrying us through the trifling dis-
tance of 239,000 miles that separate us
from our satellite.

Some Alfred Noble, Maxim, Bertho-
let or Edison will surely find such a
| means in the nearest future,

Then it will take only a ten-hour trip | Co.,
s summer heat |factory and the Dixon Crucible Com-

to escape l'ew York'
and enjoy in the Lunar Alpines na
temperature which can, at the hotteast,
never rise above the freezing point
, water, and in the long night falls to
something like 200 degrees below zero.

FiOw FOOD PRODUCTS ARE PACKED FOR.'SHIPMENT TO THE CONSUMER.

as Rolling | press prepaid in New York City for $2. | butter,

The grower who tempted the public
with this assortment found himself
sold out so suddenly that he was forced
to stop the express company from ac-
cepting more orders.

Fager as have been the
consumers in New York to profit by
this new marketing plan, neighborhood
and industrial purchasing clubs have
been even more enthusiastic. The
“farm to family movement” has re-
sulted in the rapid organization of con-
sumers Into groups for the purpose of
buving foodstuffs direct from the farm.
By purchasing in larger quantities than

the individual buyer, buying clubs are

able to reduce the cost of living for
their members in many cases by as
much as 20 per cent. Workers in stores
and business offices, factory employes
and labor unions, fraternal organiza-
tions and bodies of municipal employes
—aven groups of postmen, despite their
lovalty to the parcel post—have formed
buying clubs to fight the high cost of
living in this way.

One !mmense club in a prominent
New York mercantile house has pur-
chased as much as 3,000 pounds of
fresh produce within a single week.
The various departments of the Stand-
ard Oll Company ¢lub together to order
300 pounds of creamery butter every
Monday, The emploves of Stern Broth-
ers average considerably more than
this. The Pinkerton Detective Agency
workers, starting with a small order of
gome two or three hams and strips of
bacon, have enlarged thelr club so rap-
{dly that they now require a monthly

market basket of 3 dozen eggs, 400/

pounds of meats and a similar amount

of butter,

Fifth avenue stood amazed one day

last April to behold three large express
trucks, filled to the top with fresh
produce, backing up near the entrance
to a prominent jewelry establishment.
The explanation was that the buying
club which was flourishing among the
employes of the firm awalited its Easter
order of foodstuffs from Western pro-
ducers,

EMPLOYES OF MANY CONCERNS
FORM CLUBS.

For almost six months a club formed
of the clerks and office assistants of
the Home Insurance Company has aad
a standing order for some 200 pounds
of butter a week. During this time the
butter has averaged in cost to each

member of the club about 30 cents &

pound. Employes of the North Ger-
man Lloyd Steamship Company, the
New York Life Insurance Company,
the American Woolen Company, the

| American Book Concern, Gorham &

|

Tiftany & Co., Huyler's candy

pany all have flourishing organizations
which assist thelr members actually to

of | reduce their living cost.

On regularly determined days the va-
rious products arrive: Eggs, cne day;

individual |

EACH
MEMBER
OF THE
BUYING
cLue
CARRIES
HOME HIS
WEEKLY
SUPPLY
| |

= (Gl

cheessa and honey, the next;
meatg and other things, on the follow-
ing day. This sort of arrangement
prevents confusion and congestion for
| the buying club. The individual orders
are then wrapped up and given to each
man from a central desk as he passes
out for home,.

One firm In Chicago, quick to recog-
nize the buying club as a very practi-
cal piece of efficlency, encourages the
development of the idea among its
men. The accounts of the club are
| carried upon the books of the firm, and
! each man I8 debited on payday for the
produce he has taken home during the
past fortnight, This club, one of the
largest In existence, has over seven
hundred members and buys over $5,000
worth of foodstuffs each month. Thus
each member not only gets fresh pro=
visions cheaply, but has two weeks'
credit extended to him by his employ«
ers. In this way the buying club is
likely to become an unusually populas
welfare institution in large industrialf
corporations,

CALIFORNIA SENDS PRODUCTS TON
EASTERNERS.

No producers have been more eagen
to selze the opportunity of reaching the
| consumer direct than the growers of
fruits and nuts in the valieys of Cali=
fornia. During the last winter thou~
sands of flve and ten pound parcels of
| California walnuts, layer figs, cluster
raisinsg and Santa Clara Valley prunes
have been shipped direct to consumers
|in New York and Boston and other
I Eastern centres of population.

“But how can such packages ne
| shipped three thousand miles efficlent«
!ly? Isn't the express rate very high”*
is & common query.

The answer Is that the companies
have made a special low rate—a comse
| modity rate, as traflic men call 1t—

upon all Callfornia products travelling
eastward beyond the Mississippl River,
| For four cents a pound (35 cents minie
| mum) a grower on the Pacific Const
|can send you an assortment of frults
| whether You live In Maine, Manhattan
| or Baltimore, Thus It is that a New
| York housewife is able to order an
| eight-pound package of cholce figs and
| raisins, for Instance, and have them
delivered at her door within five days
from the time they leave the packer's
 hands, at a total charge of $163. Or,
| it she lkes, a gallon of ripe olives,
large and selected, for £1 28,

That the possibilities of this new
| marketing plan are infinite goes with-
| out saying, Some economists venture
that with two of the three large ex-
press companies in the land striving fo
link consumer and producer, and tha
: Agricultural Department of the govern-
ment beginning to work along similar
lines with the parcel post, another
decade will see a major portion of ths
country’'s tooqn uffs markoted from the
pnﬁucer‘ direct to the ultimate con-
sumer,




