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- Improvements in Design amd|
i Fittings Add Valoe to Well |
Known Chassis. [

Refinemont in de
naEs In appe
Years been th
Company, ani the
Palhce .32t the standard of the com-

hé highest degree
pamy fo the highest (degree |

There have been fow changes and none |
of them radicnl in the Reo during the |
last jecar In designing the present
models thas company looked ahead, witn
the result that the present car 1s not a |
Eerson or o yearly model, but a machine
£ that will be up to date for years to come,
2 Automobile bullding bhas proctically |
* reachoed the I it comes ta famil- |
A ar models. a excopt Tor speclally bullt | % .
| tops there really have been . few changes A, G, SOUTHWORTH.

In body designs | A. G. Southworth, manager of the New
“'gf_ rlw-'rim-'- Reo oo the -"-"’: ”;';!Ym'k branch of the Buick Motor Com-
gdan s one o e show cara of
i | pa = "
=tha cxposition In outward appearance pany, is the largest distributer of motor
& most beautiful e ple of motor ear | °8rs In the Bast. Mr. Southworth says:
bullding, | aln.‘--l-]z_‘ © r-\..lr\ me, !!--c.uunei_ b !1.3\'07- ul“’fﬂi:i had tl:.i_.s urmost l'J_ll!.h
Reo englnesrs have made a point to turn | in this wonderful business. I have seen
out a type that will not be out of style | IL grow from the very start. Our busi-
In two or three years. The note of re- | ness is still tremendous. The readjust-
finement thul predominates in the con- |ment in every line will take several
struction 1® apparent even to a noviee, | years. The leading automoblle compa-
and the finlshi and mountings are of a |nles still have and will have busineas
anture that wiil uppesl to persons of | @bove normal years before the war. The

sign and distinctive-
has for fourteen
t teo Mozor Car
fels shown In the

he bevelled | cars is greater. Business men are in

width and leg room, while
mpetition; they must have cars

edge stream lines add to [ts attractive | closer ¢
appearance from an external view. | to com with their competlitors who

In stability and veauty tne Reo "six' | have tl . They must save more time
gotpe is considered one of the classleal | for Husiness and still find time for
models of this type on the market. This | Fecreatian and thelr heaith. The auto-
1 ear slso la more strikingly bandsome In | Mmoblle is the only answer. No one who
t appearance and more luxuriously equipped
than last enr's model The changes
ara, ag with all Reo models, of a con-
servative character, and the vehicle as
A whole 18 one the most fastldious could
be proud of, Womenfolk who prefer to
drive thelr own ear find the Reo coupe
well adapted for shopping, calling and
even touring cross country with friends.
Professional and business men have also
found the coupe to be adaptable for thelr
meeds and It enjovs Immense popularity | m/———— -

BIG YEAR A CERTAINTY.

o

be without one.
“Thanks to the wonderful conprration
laf our dealers in this territory, we have

Oetober to January by delivering nearly
five milllens of dollars’ worth of
|Hu! } This would have been a good
| yoar
six ¥

rs ago.”

in the two last named classes.

A “slx" touring ce#r that would Im-
madintely Interest the motor publle was .
what was asked of the Reo engineers | Shortage Almost Sure In Spring,
and designers when the Reo company | Says Findlater.

declded to put a new model in the lield
The manufacturers wanted something to| J. R. Findlater, vice-presidnet and gen-
fit fnto the ‘eo standard, and that is|eral sales manager of the Briscoe Motor
what they wol. Thoroughly tested, the | Corporation, who probably knows as
touring car has become a favorite with | many automoblle dealers personally as
the critleal Ileo ntele, and always|any other man in the country, is a very
the demand has 1 greater than the | decided optimist on condltions for 1921,
supply,
Probably the featurs of the Reo ls the | in every other line.
“pix’’ engine The company !
greatly In expetiments during the war, | tended trip during the past sixey days
| and the motor that hng been destgned | which covered practically every sectlon
§ i# really a "six" of power and atalality.

S R ATy e

good taste. surface demand for motor cars s not
i Nothing s skimped In the interlor of | 88 gTeal aa last year; that demand was |
the car, {¢ Lelng roomy hoth us regurds abnormal. ‘The fundamental need for

business In 1914, only a little over

took in not omly important distributing
centros but many of the smaller towns
“"Nowhere," says Mr, Findlatey, “did 1
find any othér than a distinctly optimis-
tic attitude, and 1 tock the

has one can afford to glve 1t up, and |
no one that hasn't one can afford to |

just moade o new New York record from |

not only In the automoblle industry but

profited His views gre the result of an ex-|

of the country, from const to coast, and |

interview not only automobile #,
but dealers in general lines and banking | poeople, howeover, scemed to think thatlas we had trained down to a normal

trouble to
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officials. The gencral opinlon may per-|the working off process Is well under
haps be expressed in the ldea that as o | way; in fact, the last couple of weeks I
nation we were n good deal llke a wan | found a general lhpression In many
who had grown rather fat and lagy, and | quarters that it was about complels
“Td carry the simile a little further,

the first thing necessary would be to
work off some of the surplus tissue. Most | everybody seemed to think that as

d.

fool sure there s golng to be a|laugh on thelr less wise brethren.

dition agaln the country would, like &) cars, and it won't be late sprin any
1 &, elther. | keep the good ol . 8. A,

o ‘ same conditlon, go ahead | Everybody everywhere scems to feel the | length nr‘;mu_o ‘:\E ufe :urr‘:::‘xi:riltth

u.nu nn exumli of pep and ginger that | same way, and the forehanded people | from ‘ndigestion, but we have all taken

would accomplish greater results than|who are placing their orders now for | our meadlcine, an;l we are getting over it;

spring dellvery arve apt to have the|and once we are over it we will be 10‘;

per cent. right and go ahead on that

“Personally [ don't belleve you can|basis™

shortage in the spring In all the better

ROAME

Aderivas
Smartest
o Car

I # |'
Cusfoméur'/f
£o)/om' Order

forced to take whatever the market

offers. Choice in the matter of color

i of body finish, upholstering and ap-
pointments is his.

THE critical motor car buyer is no longer

]_\Fatura-ll:v he turns to the Roamer, knowing that,
in addition to the smartly distinctive design,
his individual taste in.finish and appointments
may be gratified.

This makes t'he-Rnamer franchise especially
valuable at this time. Reliable dealers in open
territories would do well to investigate.

See our display at the Antomobile Show.

BARLEY MOTOR CAR COMPANY
Manufacturers Roamer—AMERICA'S SMARTEST CAR
Kalamaxoo, Michigan

Roamer Sales Co., N. Y. Distributors,
1800 Broadway, N. Y.

1 Static balance und dynamic bilance are
ng nearly perfect as It 15 possible tu get
them. For the benefit of the layman It
might be stated that a crankshaft Is In|
balance, statleally, when the welghts on |
sither =ide of its longitudinal centre ore |
equallzed. But It may be badly our of |
balance dynamically, the effect of this|
being to make the opposite ends gyrate |
wiolently when revolving. This is caused

* by a slight excess of nelght at one end.
By means of & new device the Reo ahaft |
{s equalized at the verticnl centre, it |
thus being balanced both statically nr.lll
dynnmlically and all vibrations elimi- |
nated. Such an accomplishment la one
of the greatest strides ever made in
motor manufacture -

{ Reo cars continue to be placed on the |

| same Reo standard chassis, such Rs Ia |

|  shown along with the car. No one has
ever suggested an Improvement, =0 that
the changes that will be noticed are of |
reflnement only. The Reo chassis has |
: never had any revolutionary, freakish |
or sensational features, and It never will |
have any. Yet the chnssls 1'1l:ntnatosl

g that some- |

e

many lttle inconvenlenc
! um{ bother an owner-driver—the
“dape gun’ olling method being thai
most important, This s standard on |
overy car, and as it most --ne-ll_\';
filled. 1t will be fillcd of r, and tlus |
ald the careless owner or driver io add |

to the life of his ear |

PRICE CUT BOOMED SALES.

Franklin Demand Jumped #2538 Per
Cent. Following Reduoction.

The factor of price ls such a promi-

|

.
‘ nent one to-day In the automobile
' market, as in every other, that it is
interesting to note the effect which the |
, reductian In price of the Franklin car
fas had on Franklin sales. It was with
unusual interest that the public In gen-
eral received the announcement that the
Pranklin Automobile Company would
i fower the price of its product to such a |
| | point that the new price would be In |
! full accord with the reestablishment ofi
petter buying conditions |
The Interest of the publlc has heen re-

|
: flected in the stimulus to Franklin sales,
’ which have consistently kept up, en-
abllng the production schedule of thirty
oafa a day to be malintained without a
break. During the first four days fol-
Jowing the Franklin price reduction
}  PFrankiin dealers reported dally sales
? representing an Increase of 331 per
gemt, over the dally msajes recorded In
. hotween August 30 |
Bales for the first |
fiftenn dayvs of I» nber avernged over
forty cars a day. Wages of the 3,000
smployees have been Kept at the old
level
In tha readjustment period, which Is|
now in full sway. and as the result of
which prices of varlous commodities are |
agaln becoming stabillized, the Franklin |
gompany has played an important 'par!.|
for Frankiln was the first manufacturer
of high grade cars to announce reduc-
tions In the prices of Ita cars. When the |
Franklin cut In price from $500 to $800 |
was made public an September 23 It was
featured prominently in all of the goun-
try's leading newspapers and evoked
widenpread editorial comment |

the twenty-two
and September 2
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ANNOUNCING

Another Salient Feature
One Year One Hundred Fifty Dollars

e ~ To the executives responsible for the success and development of the Alfred J.
Higgins Automobile Co. it has long seemed desirable to offer to purchasers of passenger
automobiles, protection against excessive maintenance cost, to insure to the purchaser both
a minimum of Maintenance Cost and so fix the amount of this cost that the purchaser may
know a factor of cost heretofore very uncertain.

Maintenance Insurance

We now offer to the purchaser of a STEPHENS SALIENT SIX our plan of
MAINTENANCE INSURANCE—covered by a Maintenance Insurance Policy.
By adding to policies insuring against loss by fire, theft and collision, our maintenance
insurance, the owner of a STEPHENS SALIENT SIX automobile is assured of :

Monthly inspection
All adjustments
All mechanical repairs

All chassis and motor parts

All labor charges, and materials for above

and has put motoring on a business bas_is. eliminated all risk of excessive expense, and
knows to the penny the cost of the maintenance of his automobile.

-

Facts

All insurance is based on facts and averages derived from experience.

— T 1 Our experience covering a period of years and our carefully compiled records of

Eight
Cylinder

Rebuilt Cars

i
Carry New Car Guarantee ‘
. Excellent opportunity to prociirs
1 Guaranteed ["eeriess Eights at low
prires,

All Cars NMatinished equal to naw.

Van Cortlandt Vehicle Corp.

Peerlens Distributors

1896 Broadwnay
at id St
Phime Col, 8783

What causes ong
AUt

Ne eemfort riding
Yh" carn

Whant o b

Booth D211,

bratlvm In an

Ain speeds
¢ n |

1 naw how?
Visit Antomobile Shew,

Service cost on Stephens Salient Six Automobiles, form the basis of the exceedingl
premium we have fixed for this Maintenance Insurance. vosingly low

]

The Stephens Salient Six has demonstrated the correctness of its design and be-
cause of the practical co-relation of its working units to such a high degree of Efficiency
we are able to base this Maintenance Insurance on Facts and Averages that make this
Policy desirable to you and safe for us.

Details of this Maintenance Insurance are yours for the asking.

| Alfred J. Higgins Automobile Co., Inc.

614-618 West 131st Street,

Telephone 3820 Morningside

Broadway at 53rd Street,

Grand Concourse at 187th Street.

EN and women, the world over, are
irresistibly attracted to the Cadillac,
first, last, and most of all, because of its
everlasting and unvarying dependability.

That is the determining Cadillac thought
—the thought, which is likewise a cer
tainty and a conviction—that there is
nothing they can ever ask of the Cadillac
which it will not render them.

CADILLAC MOTOR CAR COMPANY

CADILLAGC

S S s—— —_——

The Lowest-Priced Six-Cylinder
Cord-Equipped Touring Car
in the World at the Siow

Velie exhibit for 1921 eclipses anything we have
ever sent’the national Shows—in quality at the
price—in triumphs at home and abroad—in fuel
saving—in design.

Here you will see Model 34, the new Velie that
took the Dyas Gold Cup as first car into Yo-
semite in 1920—that outstripped higher priced
cars at Pikes Peak—that took the London-
Edinburgh Gold Medal 48 hours after arriving.
A marvel in miles per gallon.

You will also have your first view of model 34
Sedan, Coupe and Roadster, and model 48
seven-passenger Touring Car. Brand new cars
for 1921. Eight models with quality under-
neath their grace and luster not matched by
cars costing hundreds more. Ask about the
Velie Price Protection Bond.

Dealers: The Velie opportunity this year is
exceptional. Velie dealers are outstripping their
splendid business of former years. Inquire
about vour territory. If it is not closed we
have an interesting proposition.

GARLAND AUTOMOBILE CO.

1888 Broadway, at 62d St., N. Y. Tel. Col. 5596
Hpace A 0 Main Floor, Auto Show




