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NO BABY IN THE HOUSE.

No baby iu the house, I know,
’Tis far too nice and clean;

-No tops by cereless fingers strewn
Upon the floor are seen; -

No finger marks are on the panes,
No scratches on the chairs;

No wooden men set-up in rows,
Or marshalled off in pairs;

No little stockings to be darned,
Al ragged at the toes;

No pile of mending to be done,
Made up of baby clothes;

No little troubles to be soothed,
No little kands to fold;

No grimy fisgers to be washed,
No stories to be told;

No tender kisses to be given,
No picknames, *‘Love” and ““Mouse;”’

No merry frolics after tea—
No baby iun the house.

gty Sory.

“BANG UP;”
—OR—

The Resulis of Advertising. |,

—_——
OHAPTER I.
“Anything over, Ben?”
“Not.adonar I Just‘. paid the
Journal’s bill for advertising, which
has pretty near cleaned me out.”
“How much ?”

“Forty-two dollars and twenty-

five cents.” o
“Ben, I don’t like to tell you
that you are the biggest fool on
the street; but you are.”
«Wait, Joe, and see,” returned

_the other, with a confident smile.

“Forty-two dollars for advertis-
iag!”

“Just so, and for three months’
advertising.”

The applicant for “snything
“oyer” gave a peculiar whistle to

wdefiter-the leagth; breadth -and |
_.depth of his astonishment.

This conversation occarred in
the store of Beniamin Weston, a
young and enterprising merchact,
who had just commenced basiness
on his own acconnt. The other
person; who to use his own classi-
cal expression, was “bang up,” and
wanted to borrow $50 to make up
the amount of a note due that day,
was Joseph Weston, a cousin of
the other. They had. .been play-
mates in youth and staanch friends
in matarity. Though there was
a great diversity of opinion in
many topics, a strong sympathy
existed between them.

They bad commenced business
at about the same time, and
under nearly the same circum-
stances, both being obliged, for
the want of sufficient capital, to
mortgage thestock of their respect-
ive stores.

Thus far they had done well,
and the prospect was that both
would become wealthy and distin-
guished merchants.

They bad married sisters, and
occupied tenemeénts in the same
block. Their houses were farnish-
ed in substantially the same style
and no material difference in ex-
penditure. Both bad been brought
up to business habits, and educa-
ted into the principles of a rigid
economy.

«Forty-two dollars for adverti-
sing,” repeated Joe.

«And if I had money to spare, I
would spend double that sum,” re-
plied Benjamin.

“What benefit do you expect to
realize from it ?”

«You are behind the times, Joe.
Benefit? What a question! Iex
pect to make my fortane by it.”

“Humbug!”

“Look at Brandreth and Bon-
ner.”

Both humbugs.”

“No matter for that; if these
fellows bave been able to make
princely fortunes by advertising
in humbags, how much more so
will he who dealsin substantial re-
alities.”

“All gammon !”

“We differ; time will tell who
is in the right.”

«Seriously, Ben, you will ruin
yourself if you go on in this man-
ner. Forty-two dallars & quarter
for advertising !”

«] shall spend a hundred the!

next quarter.”
«Don’t do it, Ben.”
«How does it bappen,
you are in the street borrowing

money ?
gince I commenced business.”
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have not any money to lend ?” ask-
ed Joe, with a smile.

“Because I bave spent it for ad-
vertising.”

“Better have spent it for opera
and 2:40's.”

“Wait Joe, wait.”

I spend nothing foradvertising;
but I will-bet you the oysters that
my sales for the last quarter are
as large as yours are.”

“I will take you up the pext
quarter.”

“Why not the last ?”

for the crops.”
“Don’t believe it, Ben. When
I have a fifty spot that I don’t

brary, a new sofa, or things of that
sort.

throw it away upon the papers.”
“You don’t know your own in-
terest, Joe!”

“Don’t I ? Some kind of busi-
ness might thrive on advertising,
but ours, never. Do you believe

before they go shopping ?”

“Well, there was a lady in here
just pow, who said she saw such
and such goods advertised by me.”
«Pshaw! and on the strength
of that you intend to spend $50
more in advertising. Ben, you
are crazy ;”. and Joe Weston tarn-
ed on his heels and left the store,
assured in his own mind that his
friend was going to ruin.

In his estimation such loose
principles would eventually bring
him to bankruptcy. Bat Ben was
his friend, and he deeply commis-
erated bim because he clung to
+sach weak~and permezous doc-
¢rines.

CHAPTER II.

Buasicess was prosperous with
the young men. By prudent and
.carefal management, each had not
only made a living, but had been
able to pay a small portion of the
mortgage on the stock at theend of
the year.

Joseph had the advantage of his
friend in possessing a better loca-
tion, and though his rent wassome-
what higher, the difference was
more than compensated by the in-
creased facilities it afforded him.
If his business increased as it had
dope, he would be enabled to clear
himself of debt in another year.
Under this encouraging aspect
he ventured to expend'a hundred
dollars in addition to his furniture,
which his wife insisted was abso-
lutely necessary for their comfort
and bappiness. The house had
been furnished altegether too plain
for this progressive age, in her es-
timation. She was behind some
of her friends, who, she was sure,
were doing no better than her hus-
bard.

Joseph was a little obstinate at
first; but then there was some-
ting so decidedly comfortable in
a sett of stuffed chairs and lounge,
that he did not hold out his op-
position.” He was doing well and
the expenditure would notserious-
ly hurt him.

With a nice new Brussels carpet
and the new furniture, Mrs. Wes-
ton’slittle parlor.looked exceeding-
ly pleasant and comfortable. Be-
sides, it looked as though ber hus-
band was prospering in business.

It was so very nice that the
young wife could not bear the idea
of having the parlor shut up, so
that no one should see it till the
farniture had grown rusty, conse-
quently she made up her mind that
they must have a party.

Their friends had parties; why

Joe, that: ,
g1 10 ruin in another year.

I never did such & thmg i

shouldn’t they? It wasstingy not
to have one. Mrs. Weston was
an eloquont debater, and she gain-
ed the day.in this matter. It is
ture the party was not & very ex-
travagant affair but it cost Joe
some fifty doilars. In the mean-
time Benjamin bad paid quite as
much for advertising as his friend
had for new furniture and the par-
[ty. Joe laugbed at bhim, and final-
‘ ly came to believe that he was
insane, and would certainly come

Mrs. Ben Weston, too, felt deci-
; dedly unpleasant about the im-

© “Advertising is somewhat like
planting potatoes; you must wait.

know what to do with, I shalll
put it into my family. Buya li-|

on in her sister’s house.

“Why can’t we have a rosewood |
table and a set of stuffed chairs,
Benjamin ?” asked she pouting
her pretty lips into & very unami-
able position.

“Simply, my dear, because I can-
not afford it,” replied the philoso-
pbical merchant.

«How can Joe afford it ?”

«] presume he knows his own
business best.”

“He has put over a hundred
dollars into his house.”

Ben whistled “T’other side of
Jordan,” and made no reply.

“Do, Ben, buy some chairs.”

«“Can’t afford it.”

“Yes, you can.”

“No, I can’t.”

«You can afford it as well as
Joe.”

I should rather go to the:
White Moanntains with it, than!

the women look into the papers

“Perhaps I can »

“Do buy some.’

«I should be very happy to grat-
ify you, but I cannot take the mo-
ney from my business. A year
hence, if business prospers with
me, you shall have them.”

“A" year hence,” pouted the
wife.

«I must spend a hundred dollars
in advertising the next quarter.”

“How foolish !”

“Very foolish, my dear; but it
must be done.”

“That’s the way you throw your
money away. You can’t catch
Joe doing such thing.”

“T'rue; bus though he has the
advantage of having a corner store,
I paid three hundred dollars more
on my mortgage note than he
did.”

“Then you can afford the table
and chairs.”

“Nay, my dear, I will not spend
a dollar for superfldities while 1
am in debt.”

Mrs. Ben Weston felt very bad
about it, but her husband was firm,
and she was forced to content
herself with plain furniture.

Mrs. Joe Weston enjoyed her
nice parlor until the novelty wore
away, and then she discovered
that there were a great many
otherarticles want to make things
look nniform. The two windows
must bave drapery curtains, a
pier glass was needed, and some
pictures were wanted to relieve
the walls. Her husband, who
had once exceeded the limits of
his means, found no great difficul-
ty in doing so again,and the things
were bought. But Joe had some
scraples about it. His notes began
to betroublesome,and every day he

‘was inthestreet borrowicg money.

His business, too,-had not met his
expectations. Iustead of increasing
in the ratio of the first year’s expe-
rience, it hardly held its own, and
the poor fellow began to have some
serious misgivings about the fu-
ture. ’

Before the year had half expired,
he was obliged to introduce & rig-
id wystem of retremchment into
his family and busiaess affairs, in
order to keep his business ex-
penses within his means.

CHAPTER III,

Another year bad passed away
in the business experience of the
young merchants. The books had
been balanced, and the results
stood black and white before
them.

Ben bad followed up his system
of advertising through the year.
He had expended large sums, but
made the outlay with judgment
and discretion.

The result exceeded his most
sanguine expectations. His store
was crowded with customers;
with genuine bona fide customers,
and with but a small proportion
of gadders and fancy shoppers.
The newspapers had borne to the
best families in the city and coun-
try fall descriptions of his stock.
His name was as familiaras “house-
%0ld words” in the dwellings of
the rich and poer, of the farmer,
the mechanic, and laborer.

Truly the harvest wasabundant,
and Ben rubbed his hands with
delight as he cast hiseyes over the
figures which conveyed to him the
pleasing results of his year’s op-
erations. He had the means, not
only of clearing himself of debt,

but also of gratifying his wife by

“How does it bappen that you |provements which had been gomg giving her all the new farniture

[ she required, beside a handsome
surplus with which to increase’his
| business.

The new furniture was bought
and set up; every debt was dis-
charged, and the importers and
jobbers were eager to give him un-
limited credit.

One day while he was rumina-
ting upon this pleasant state of
things, Joe Weston entered the
store. For some months past, the
intercourse between the young
merchants had not been as cordial
as formerly. Joe'snice thingsbad
rather “set him up;” some of the
upper ten had condescended to
visit him; and he attended -the
“Almack” parties with his wife.

He was getting abead fast in his
own estimation, and cherished a
supreme conterapt for the slow
motion of his friend. But when
{in the middle of the year, he found
| himself running down hill and dis-
covered that DBen’s store was
crowded with customers, while
his own was empty, a feeling of
envy took possession of him. Ben
must be underselling, he conclu-
ded, and soouner or later the conse-
quences will appear.

The prosperous merchant could
not but notice the dejected mien
of his friend as he entered the
store.

“How are you, Joe? You are
almost a stranger, lately. Where
do you keep yourself?” asked
Ben.

“Business, Ben, business!” rbd-
plied Joe, demurely.

“Good! Business before pleas-
ure.”

“Anything over to-day ?” asked
Joe; but the query was not pul
in that buoyant,elastic tone which
had distinguished him in former
times. o

“A trifle; how much do yYou
want ?” returned Ben promptly.

“To tell the truth I am ‘bang
up.’” 1 bhave got a note for four
hundred to pay,and 1 have not yet
raised the first dollar towards it.”

“You are late; it is half past
one now,” replied Ben consulting
his watch. '

“Ben, Iam in a tight place,”
said Joe, in a low soiemn tone:

“Indeed ! Iam sorry to hear it,”
and Ben's face woie an expression
of sincere sympathy. ¢“Nothing
serious I hope ?”

“I am-afraid so.”

“What can Ido for you?” and
tbe young merchant took down
his check book and examined the
state of his bank account.

“[ can give you a check for three
hundred, if that will do you any
good,” continued he, taking up
the pen to fill out the blank.

“Thank you, Ben; you are very
kind but I don’t know as 1 oaght
to take it.” ot

“Not take it? Why not?”

“1f I should pay this note, there
is bardly a possibility that I could
get through the month.”

“So bad as that? 'Pon my soul,
I'm sorry to hear it.”

“Smith and Jones advise me to
make an assignment.”

" «How does it happen? I thought
you were doing well ?”

“Basiness has been very dull
for the last six months. Havn’t
you found it so ?”

«Well, no; it has been driving
with me.”

Joe knew it had; indeed,his pres-
ent visit was not one to borrow
money, but; to prepare his friend
for the “smash” which was now un-
avoidable.

“My sales have been light,” con-
tinued he; “1 can't acconnt for it.”

“I can look ; here, Joe.”

Ben took down his ledger, atd
pointed to the account *“Charges,”
where the sums paid for adverti-
sing had been entered. On a slip
of paper had footed them up.

“Five hundred and sixty-five
dollars for advertising, Joe. That's
what done the business.”

Joe was astonished. It was
quite as much as he had paid for
fine things for his home and for
parties, and the opera; but the in-
vestment had been vastly more
profitable, inasmuch as, taken in
connection with the careful man-
agement of his business and his
economical manner of living, it
had laid the foundation of his fa-

ture fortune, It had given him &

good start in business, and a good
beginning is half the battle.

Jos Weston failed and paid on-
ly tweaty cents on the dollar. His
fine furniture was all sold, and he |
was obliged to board out. Bui
in his extremity, Ben was his trae
friend. He received him into his
house, and when his business
was settled up, took him into part-
nership.

The firm is now one of the most
respectable and prosperous in the
city. Joe,eversince he was “bang
up,” ‘believes in advertising, and
any one who opens the Journal,
or,indeed, any of the daily papers,
cannot fail to rotice the conspic-
wous advertisement of “Weston &
Co.”

o am—
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WEST PHILADELPHIA.

A DELIGHTFUL SPOT IN THE CEN-
TENNIAL CITY—HOTEL ACCOMMO-
DATIONS. =

Tee Ceannixe Housk.

West Philadelphia is well known
to be the garden spot of this great
metropolis, and probably it is not
exceeded in beauty by any place
in the United States. Its magnifi-
cent shaded avenues, handsome
and stately mansions, surrounded
by ample, highly ornamented
grounds, have made it famous
wherever Philadelphia is known,
and visitors from abroad have de-
clared it to be the most delightful
spot within the limits of a city
that the eye ever resied upon.
The New York Tribune very just-
ly says of this locality that “its
charming - saburban appearance
and its elevated situation make it
the favorite quarter with all who
intend passing the summer here.”
Here the Emperor of Brazil has
gelected his imperial residence, ex-
pecting to make it his home during
the continnance of the Exposition.
He has secured a maguificent
palace of white marble, at a rental
of $50,000 for the six months, and
we have no doubt it is vastly su-
perior to any palace in his own
domain. In his immediate neigh-
borhood are located a number of
other foreign embassies; a square
beyond him is the residence of
Drexel, the celebrated banker,
even more olegant in some of its
details than the Emperor’s home,
and with beautiful grounds cover-
ing nearly a square in extent.
Two squares further on, in the
heart of that romantic locality,
the Channing House commences,
extending along Pine street from
Thirty-ninth to Fortieth street,
covering as fine a view as the eye
could wish to rest upon. Just be-
low are Woodland and Fountain
Terraces, and farther on is Wood-
land Grove in full sight. Nearer
by are tasteful and costly private
dwellings looking from spacious
grounds with abundant foliage and
clean shaven lawns, and the occa-
sional toll of the monastery bells
near by, gives a foreign aspect to
the locality. The street cars of
the West End Line pass the Chan-
ning House direct to the Centen-
nial grounds, and returning by
Thirty-eighth street, bring the
passengers to the door again, while
the lines of the Chestnut and Wal-
nat street and Woodland avenue
make direct communication every
minate with the heart of the busi-
ness portion of the city.

The Channing House is entirely
new, and built of pressed brick
with sand stone trimmings. It
has accommodations for 500 guests,
and upon emergency can &accom-
modate 800. The rooms are all
large, high studded and farnished
with every modern convenience,
and the outlook in all directions
is upon cultivated and handsome
sarroundings. This house, Wwe
learn, will be conducted upon the
European plan, and the price of
lodgings will be one dollar per
night or for the twenty-four hours.
The cunisice will be under able
and experienced direction, and the
best meals will be farnished at the
most moderate rates. This plan
is the only just one for the guests.
Many will wish to take their meals
at different places during their

visit, and it would be manifestly

‘unjust to charge them with meals
which they do not have. The
prices adopted by the Channing
House are commendably reason-
able, and it may safely be said
that powhere in Philadelphia can
such accommodations be had for
the price. A visitor who stops
there need not make his expenses
for lodging and meals more than
$2.00 or 82.50 per day, while at
the leading hotels, not half so ad-
vantageously situated, the cost is
$6.00 per day. We learn from the
proprietors of the Channing House
that applications are already being
received for rooms during the
Centennial, and it may be in place
to say here that lodgings can be
engaged -now for any specified
time during the Eszposition, by
communicating with the Channing
Hotel Company, 720 Sansom St.,
Philadelphia, at one dollar per
night, and thus all care taken from
the minds of those who propose
visiting the city during that time.
This house is under able and effi-
cient management and is con-
trolled by gentlemen who are in
the highest repute. That it will
be liberally patronized there can
be no doubt, and it will prove
without question one of the most
comfortable, convenient and satis-
factory hotels in the city.
>
A DINNER IN THE CITY.

A substantialdinnereaten during
the hours of & br ‘ness pursued
with the eagerness it generally is
inourstirringcities, is fatal to good
digestion. Thisrequiresafreshness
of bodily energy, a calmness of
nerve, and an ease of mind which
are seldom to be found in the bank
parlor, the exchange, or the count-
ing-room during their periodg of
activity. The chop-honse and
restaurant system of dining, which
have been adopted to economize
time and supply the necessaries
of life which the niggardliness or
unskillfulness of our American
homes has failod to provide,
are respondible for most of the
broken-down constitations and
premature deaths of the busi-
ness people of thiscountry. The
facility with which their ever-
ready spreads can be reached, and
such provisons as they offer con-
sumed, does away with all the ne-

«cessity of preparation for or delibs-

ration in diming. With a hop,
skip, and a jump the merchant is
out of his counting-room, into the
eating-house, and before the ink
is dry in his ledger he is drench-
ieg himself with brandy-and-wa-
ter at the dinner-table. With the
sweat of labor and the tremor of
business anxiety and excitement
still upon him, he begins his har-
ried play of knife and fork, and it
is so soon over that he is again at
his desk before the effects of the
care and work he took away with
him have had chance to disappear.
He has in the meantime almost
unconsciously gorged his stomach,
having filied it with everything

at hand that it blindly craved for..

Digestion—an operation which
demands a.concentration of ner-
vous energy to which exhaustion
and agitation of all kinds, and es-
pecially mental anxiety, are par-
ticularly unfavorable—is hardly
possible under the circumstances.
Business and eating can be carried
on together, as may be daily Wit
nessed in our mercantile quarters,
but the result is sure. to be some
blow, sooner or later, fatal to
health or life.—Dr. RoBerT TOMES,
in Harper's Magazine for Apnl
ol

When a widow pressea your
hand and tells you how she has
made four dozen clothes-pegs last
her twelve years, and she droops
her eyes and says a paper of pins
lasts thres years, and she looks up
and smiles a rosy smile, how on
earth is a fellow to break away
and leave that house and convince
himself that she loves him only
for his wealth ?

-0
There will be thirty-two of the
Governments of the world repre-
sented at the Centennial, besides
our own.

- D&
He who does not. know 'foreig'n
languages, knows nothing of his

own.

HOW A LADY GETS ON A
STREET CAR.

Did you ever observe the man-
ner in which a lady gets on and
off the street car? What delibe-
ration of movement, what dainti-
ness as to where she steps, and
with what importarce withal she
atlast settles herself in her seat, as
much as to say, “if I pay five
cents for a ride I mean to get the
worth of it.”

The car is going at full speed
down the street. A lady on the
corner wants to get in and hails
the driver. She remains on the
sidewalk until the car comes
to a full stop. Then she looks
up and down the street, and
waits a moment, as though deci-
ding which foot to put out first;
then she ‘reaches round behind
her and gathers in a handfal ‘of
surplus -overskirt, skirts, bustle,
etc., and runs her other hand
through her muff and takes hold
of her dress, and lifts it a little,
and then looks behind her to see
that all is right, and with a fare-
well look up and down the street
she starts for the car. She steps|:
very slowly and impressively,
measuring every step,and when she
reaches the car pauses a moment
as though sleep-walking, and looks
absently at the conductor, as
thoogh about to tell him some
important secret. . He, poor man,
has stood with his hands on -ihe
bell strap so great a portion of his
days waiting for just such women
as she, that somehow he don’t
look naturalin any other position.
Well she at last puts her foot on |
the first step of the car, and then
as a matter of course puts her
other foot on the other step, and
then she is fairly aboard. Then
she goes in the door and every-
body gives a breath of relief,
for they have been watching her
three minates and a half journey
from the side-walk with a sort of
fascination born of the fear that
she might change her thind, she
acts so irresolute and hesitating,
as it were.
and the car starts, unexpectedly
to her of course, and she performs
the remainder of her journey in
short order by sitting with concas-
sive violence up against a fat old
party, and assuddenly rebounding
as though she had bhit a big
rabber ball with herself, and got
bounced thereby. Then the con-
ductor comes for her fare and she
gives him the change and she
couats it with a suspicious air and
puts it in her pocket-book.

So by-and-by she signs the con-
ductor that she wants to get off,
and he rings the bell and the dri-
ver stops two feet short of the
cross walk, and when she gets to
door “she doa’t want to get off the
car in two feet of mud and half a
mile’from the walk,” and the con-
ductor with thoughts not loud but
deep, starts up the car the other
two feet, and the perversity only
known to street cardrivers,it goes
beyond two feet or more, and the
lady is landed two feet from her
destination atlast. Buatshe makes
him pay for it geting off. She
stands on the step and wonders
how sheis ever going to reach that
walk without getting all muddy,
the condactor seeing, meantime,
the other car on the switch wait-
ing for him, and knowing that the
L horses will have to ran half a mile
to make up lost time. So the
lady goes through with the over-
gkirt bustle gathering process and
looks up and down the street
and down and up the street, and
then slowly and daintily steps off,
wafted on her journey by some-
thing that he said to himself pri-
vately that was overheard, but
will never be told of.

SaBpINA Nav.
>

We should never play with
favor; we cannot too closely em-
brace it when itis real, nor fly
too far from it when it is false.

e

Stately spring! whose robe
folds are valteys, whose breast
bouquet is garden, and whose
blash is vernal evening.

—p-

Many a man saves his life by

not fearing to lose 1t, and many

Then the bell rings|

ADVERTISING RATES.

Advertisements inserted at the rate of $1. no
per square—one inch—for first insertion, gnd
75¢. for each subSequent insertion, Double
column advertisements tenper ¢ent on above.

of reapect, same rates per square as ordina:ry

i advertisements.

Special notices in local colamn 15 cent

| per line,

Advemmenwnotmrked with the nom-
ber of insertions will be .kept- in till forbid
and charged accordingly.

Special contracts made with large adver-
tisers, wiﬂ; liberal deductions on above rates
‘JoB PRINTING
Done with Neatness and Dispatch
Terms Cash.
B e e e e
BUSINESS IMPROVING.

Ho is an aged man, and keeps a
froit staad on Canal street. The
other day when asked what he

thought of the businessoaslock, he

blue rag to rub with, and repli-
ed :—

hamp this spring.”

“What are your reasons for
thinking s0?”

“A dozen reasons, sir,” said: the

bole in’ the apple. " “There’s the
political excitement,for one thing..

care for expense. Then there’s

the Centennial.
of July he'll pay five cents for an

a word.”

points and continued :—
- “Winter wheat is getting on;

are learning to be oconomcai.{

in two weeks past.”
“You have, eh?”
“I have, sir.

the best kind o’ frait and at.night

only knows what’s to become of
this country.’ But trade has re-
vived, sir.
the frnit throw down their shin-

around the. cormer like-a cow’s
tail in fiy time. - Tt makes me fesl
good, sir, and I go home at night

heart, and fsay to Betsy, ‘Betsy,
it would take mor’n seventeen
panics to knock this oonntry into
a cocked het’ Have one o’ them
lemonis, sir.”

[N. Y Sunday Telegram.

> @

cording to Froeble, a child should
begin to go to kindergarten when

two and one-half years old. At

geven he begins his stadies. In
most, if not all the States, children

enough to go to school, but every
parent should be-the judge of his

learnto read as they learn to talk;
others are very slow in developing
any taste for letters. The great
danger to the little onesin sending
them to school comes from close,
bad air, constrained and unnataral
positions, and enforced qaietness.
The mental and physical elas-
ticity of childhood is grestly im-

tine. Growth is the first law of
childhood, and neither mind nor-

expansion in any mora!l direction
is rendered difficalt. At three
years of age John Stuart Mill be-
gan the study of Greek, but. be

ible rules of position and deport-
ment to observe. The military
drill observable in some schools
looks well on parade, but it makes
more automatons than geniuses.
It is very desirable that children
should learn to read at an early
age, in order that they may have
the infinite resource of books at
command. If they can learn this

have a supply of juvenile books
to feed their gowing hunger- for
knowledg, thie will be better than

of i 1 will gurround yon in

the sunshlne °

>
Difficulties strengthen. the
mind as well as labor does the

body.

aa o
A singular fact that when a
man is & brate he is the mostamn

v.

a man loses his life by being over
anxious to save it.

Fame—a ﬁowar upcm a dead
man’s heart. -

Notices of meetings, obituaries and tributes

spit on an apple, picked up an oldy '_

«Business is going to get up'n

Whea politics is hot people don’t > -

apple like this and never .grumblef'.: -

He turned two or three or-
anges over to hide their mk' =2

the grasshoppers and tater bugs -~
are all frost killed; business fail-
ures are getting fewer and folks

Ah? I've seen a big improvement :

Two weeks ago s
folks would hang around hereand -
price and stick up their noses at -

I would go home with a sad hears
and say to Betsy, Betsy, t.heI:ord.'_'_'
Folks rush up, grabat 2

plasters, and their coat tailsswitch -

walking on_my toes, a song inmy =

CrowpiNG CHILDREN.—“Ounie”
asks the Tribune how old children
should be before they go to school, - -
and is there any danger in crowd- _
ing them; if so, what is it? Ae. =

of four years are considered old. =

child’sschool age. "Some children - x

paired by rigid and continuoas rou- -

body should beso constrained that

stadied at home, and kad o inflex- =

at the mother’s' knee, and then

sual and Ioa.’ahsome of aﬁ hmios.
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old man, as he plugged up a worm -

When a feller h
gets to hurrahing for the Fourth

b

i -




