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Did itever occur to you why all good business
men keep a checking account with a bank?
We'll tell you. It enables them to keep their
funds in a more secure place than the office
safe. It gives them a better standing in the
buginess world. It enablesthem to pay their

bills by check, the returned check beinga.an

disputable receipt.
S v Annals of Iowa,
Individuals finding a checking acvouus sty

convenient and a source of saving. Money in
one’s pocket is often spent on the spur of the
moment, while one is disposed to think tvice
before’drawing on his balance in the bank,
Get the Habit. Lay up for a rainy day. Start
K o bank account with

L

“The Old Reliable”

The First National

Bank of Manches\er,

_ —.
YOU WILL MISS IT

I£ you do not figure

with the Manchester Lumber company on
the West side.

WHY
because we are the leaders in prices, quality considered.
Boards $16.00 and up.

The fly will soon be here. Now is the time to purchase screen
doors and windows, A full stock on hand.

Cement at Your Own Price.

Drain tile, soszar pipe, wire fence and all kinds of building
material, lime and plaster.

MANCHESTER LUMBER COMPANY.
Yard Phone 156. J. W. Rabenau, Mgr.  City Office Phone 455,
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TOWSLEE'S
 EXCELSIOR OINTMENT

A reliable application for Cuts, Sores, and
Bruises. Made and sold only by

R. A. DENTON.

Phone 107

Common and Fancy Wire Cloth
Both Black and Galvanized.

ADJUSTABLE WINDOW SCREENS
AND FLY KILLERS.

For the flies that are in be-
fore you put up the Screens.

Carhart & Nye,

111 N. Franklin Street.

Time Now to Plant Those Sweet Peas.

_ Our own mixture contains the new and fine named varieties

Admiration
America
Apple Blossom Spencer I
Black Knight
Coquette
Countess Cadogan
Countess Spencer
Catherine Tracy
Miss Wilmott
White Wonder
Gladys Unwin
Shazada

These varioties make a woll balanced mixture and will be a joy to be-

hold. You know we have never disappointed you in our mixture of sweot
peas.
A. E. PETERSON.
’

THE STORY OF AN ALCOHOL
SLAVE.
As Told by Himself.

The following remarkable story is
taken from August McClure's,

It was at New Orleans that Lin-
coln, brought face to face with n
black slave market, is sald to have
remarked to a companion, “If I ever
get a chance to hit this  damnable
business, I'll hit it good and hard.”

In my hamble way, nowisa com-
parahis to the immortal Lincoln's, 1
hopa to jolt the alcohol liyuor slave
business.

At fourteen years of age I develop-
ove of statleties, accounts, and
seping,  Since I was fifteen, 1

have kept an accurate account of my
expenditvres in saloons, covering a
period from January 1, 1878, to April
=7, 1908, The total debit balance of
my personal “saloon account” for
thirty years i3 $17,364.60. This amoun
covers alcoholic beverages, mixed or
straight, purchased by me in saloons,
drug stores, blind pigs, bars, buffets,
cafes, restaurants, hotels, dining-cars,
steamers, and theatres. It
ers slight losses at playing s2'oon
slot machines; losses at dice-shaking
in saloons for drinks; logses at card
playing in saloons for drinks; one
gun hold-up in a saloon; three gun
hold-ups in saloon districts; and two
ckloral-hydrate robberies at saloon
bars..

also cov-

The Time | Have Spent in Bar-roome.

I estimate that my drink-mates
bought fuily as much alcoholic liquor
for me as I for them. I estimate
that saloon keepers and bartenders
have given me enough alcoholic drink
to offset my losses by the robberies
I have mentioned. Therefore my av-
erage daily saloon expense was $1.57
for every calendar day of the thirty-
year period named. Rgduced 1o
drinks, this s an average of more
than ten separate drinks of fifteen
cents a drink per calendar day. The
reader will comprehend that I must
have spent considerable time in sa-
loons to have acquired this drinking
average,

My record shows that the total
time spent In buying drinks in eigh-
teen hundred and sixty saloons in
fifty-eight cities of nincteen States
was 32,874 hours—1,369 days—nearly
four years.

My experience and observation for
a period of twenty-nine years in the

United States leads me to believe
that saloon drinkers over forty years

of age are five per cent of the total

number; that drinkers between twen-

ty-one and thirty years of age are
thirty five per cent of the total

number; and that fifty per cent of
the total number of drinkres in sa-

loons are minors.

I believe the so-called “best” peo-

ple of our saloon-licensing States are

ot aware of the fact that drinkers

and drunkards are originally made by

illegal liquor-selling to minors. I know

the perpetuation of the saloon busi-

ness is based on minors forming the

habit of liquor-drinking at“the earli-

est possible age. 1 know that cer-

tain saloonkeepers and bartenders

sell intoxicating liquors over thelr

bars to minors at the earliest

moment they can do so without risk-

ing legal prosecution.

I wish to emphasize the fact that

I have had the inclination, money,

time, and opportunity to observe sa-
loon patronage, from outside the
bar, for thirty years. Ordinary sa-
loonkeepers and bartenders consider
thut a person who pays an average
of forty cents a day across the bar
is a “good customer.” Consequently
I have been much praised many times

for many years, by - my masters.
“There’s a boy that always buys
when he has the price with  him”;

“Jack's a live wire”; “You're a jim-
dandy drinker, and always with the
coin”; “I wish I had a hundred like
you"—these were some of the com-
mendatory expressions that thay used
concerning me.

Learning Saloon Life as a Newsboy.
At nine years of age I lived in a
middle Western city that licensed one
hundred and eight saloons. Outside
of school hours I sold daily papers in
the business district. At first I felt
@ horror of saloons, pity and fear for
drunkards, due to home and church
teaching. Darting in and out of sa-
loons selling papers, 1 began to feel
a curiosity as to what peculiar qual-
ity lurked in the liquids consumed by
saloon customers., I soon compre-
hended that saloon patrons lived
mentally in a make-believe world, It
tickled my sense of humor to see
grown-ups playing pool, billiards, and
cards with youthful zest, animation,
and noise. It was fun for me to loit-
er a minute and watch saloon life.
Pool fascimated me, and I longed for
the time to come when I should be
big enough to play.

Five years of keen-eyed observation
taught me that saloonkeepers and
bartenders were business men no dif-
ferent, as individuals, from grocers;
and that the saloon drinker had to
look out for himself. I noticed that
some drinkers drank themselves sod-
den, quarrelsome, staggering, or nau-
seated, while other drinkers bécame
joyful and amiable.

My First Glass of Beer.

At fourteen years of age I drank
my first glass of beer in a saloon in
the most natural way. Seeing me hot
and perspiring one summer afternoon,
a saloonkeeper offered me a glass of
bottled bheer, saying, “You're big
enough to drink beer now.” I then
comprehended that my school, home,
and church teaching of the evils of
drinking were inconsistent with licens
ed liquor saloons. I figured that it
was all right for me to drink a glass
of beer, if T drank like a gentleman,
as I saw sober and sedate business
men doing. I was big, physically, anc
saloonkeepers and bartenders woul¢
grin amiably at my beer-drinking, as

WHEN OLD AGE COMES.

By Durges Johnson.
If God grant me old age,
I would see some things finlshed; some
outworn;
Some stone prepared for bullders yeot
unborn.
Nor would I bhe the sated, weary sage
Who sees strange new wonder in each
morn,

And with me there on what moen  eall
the shelf
Crowd memorles from which I enll

the best
And live old strifes, old kisses, some
old jest;
For if I be no burden to mysell
I shall be less a burden to the rest

If God grant you old uge,
I'll love the record writ
halir,
read each
patient care,
As oft as one
bage,
Knowing by heart each séntence Brav-
en there,
I'd have you know, life's evil and life's

in whitened

I wrinkle wrought by

would scan a treasured

good,
And  gaze out calmly, sweetly on it
all—
Serene with hope, whatever may be-
fall;
As though a love-strong soirit over
stood
With arm about you, walting any
call,
If God grant us old age,
I'd have us very lenient toward our
kind,
Letting our waning senses first grow
blina
Toward sins that youthful zealots can

SnEegoe,

While we hug closer all the good we

find,
I'd have us worldly foolish, heaven wise,
Each lending each frail succor to
withstand,
Ungrudging, ev'ry mortal day’'s de-

mand;
fear-fed
eyes,
And go forth bold and glad and hand
in hand. {
—From Harper's Magazine for August,

While lovers guze In our old

I came around to their
places on my paper route,

business

In my sixteenth year I entered a
corporation office as an office boy.
The back doors of this office and

those of a big saloon were only a few
feet apart, and certain officers
clerks, including myself, drank
the saloon while on duty.

At this time I came to the conclu-
slon that becoming a drunkard lay
entirely with the individual, and that
there was no chance of ultimate per-
sonal harm in my taking a drink of
ale or beer. I knew that no one coul:
make me drink unless I wanted to
drink. I knew that no one could
make me drink against my will. I
was cocksure of my strength of musn-
cle and mind. I became a pool ond
billiard player, and enjoyed evening
saloon life as a patron. The human
animation and life in a saloon gave
me great pleasure. There was alway:
a delightful uncertainty as to whethar
it. would. be fight or frolic from one
moment to another In a crowded bar-
room. In my seventeenth year 1
began railroading and in a few years
drew a man’s salary every month
from the pay car. During the next
three years I was a favorite customer
with saloonkeepers and bartenders. 1
bought freely; shook dice for drinks;
played cards, pool, and billiards for
drinks.

I Influence Twenty of my Friends to

Drink.

My high school and gymnasiun
friends, now working for a living like
myself, became drinkers with me. At
this time I influenced directly twenty
young men, my contemporary asso.i-
ates in beginning saloon drinking.The
saloons were open, and all we had to
do was to go in and be welcomed.

I was good-natured, never quarralad
or talked loudly was apparently never
influenced by alcoholic drink, was al-
ways well-dressed, well-groomed, and
wal-nnmncl;ed. I was healthy and
athletic earned good wages and spent
as much in saloons as I saw fit. The
local retail liquor-dealer smiled and
flattered me. Lite was joyous for
me and my friends.We laughed about
virtually supporting three different sa
loons by our patronage. We werd
minors. “No minors allowed” signs
stared impotently in our faces in
every saloon. I was never questioned
during my minority, by saloonkecper
or bartender as to my legal right to
drink intoxicating liquors. I was
made welcome in saloons. My patro-
nage was profitable to them.

| Became a Daily Moderate Drinkar
At twenty years of age I believed
myself innately incapable ofg etting
drunk through ordinary drinking, and
was proud that I was so constituted
Saloonkeepers and bartenders compli
mented me because I could drink
without showing the ordinary effects
of indulgence in intoxicating liquors.
Occaslonly I felt exhilarated, while
drinking, but, having an established
reputation for cool-headedness, I man-
aged not to show it.

In my twenty-first year a trip to
Europe resulted in my becoming a
habitual daily moderate drinker. 1
fell in with the Continental style,
and got to prefer to eat while drink-
ing intoxicating liquors. For a time
I detested the American perpendicu-
lar glutton-drinking standing at saloo:
ars, as I perceived that our crude

and
in

method hastened intoxication. On
my return home I noticed that my
former intimate friends and associ

ates drank more heavily than I re-
membered. I was introduced to a
younger set of saloon drinkers that
had come during my year's absence.
My example of drinking helped this
younger set to continue drinking, just
as the example of drinking business
men upheld me in my own drinking
habits,

During the next five years I was
on the pay-roll of a large railway
company, and traveled in a position

of trust, honor, and responsibility, in
eight States of the middle west. My
evening diversions were pool, bil-

liards, and card-playing in saloons,

with a moderate amount of drinking.
I saw thousands of boys, from seven-
teen to twenty ycars of age, drinking
in saloons during this period. As I
saw but one minor refused alcoholic
drink in this five-year period, it has
remained in my recollection, A red-
headed bartender at the old Enos lHo-
tel in Fremont, Nebraska, Gregory by
name, and hailing originally from
Towa, was the law-abiding phenome-
non. At the end of five years 1 was
promoted to an officlal position in
Chicago.

I had never kept my drinking hab-
its secret.  Sualoons were part of my
life. I walked in and out, head up,
self respecting and self-reliant, 1 had
never been what is termed under the
influence of intoxicating liquor. I hac
always been able to handle myself
mentally and physically in a normal
manner.

I Loge a Job through my First Case
of Drunkennese,
After several months in a Chicago
business. district, two of my business
colleagues warned me that in drink-
ing I was setting a bad example to
employees. 1 felt humiliated that
my personal habits should be ecriti-
cised and condemned by business
friends, and resented the warning as
coming from an Inconsistent source,
both men being circumspect drinkers
at preferred saloons.
I had never tried to stop drinking
from the time I began, for I knew
I could stop at any time I desired. 1
now made the attempt to stop drink-
ing entirely, purely
measure, ‘I was successful in  not
drinking for a week, then naturally
gru\'ltule{lnu) evening saloon life
with drfunk-mates again. In a few
months a downtown drunken affair
with a party of friends from the
country brought me into some pub-
lieity; and I was “let out” for drunk-
enness. 1 was more disheartened - at
finding conclusively that my boasted
moderate drinking for twelve years
had made me a drunkard, than I was
at losing my reputation in the rail-
way world, and my salary of two
hundred dollars a month.
During the following year 1 devel-
oped a certain grade of intoxicalion.
I would temporarily forget that I was
working for a living and stick around
saloons until I drank myself sober.
I usually lost my jobs from not being
on duty rather than from incompeten-
cy while on duty.

as a Dbusiness

Five of my Friends Become Alcoholic
Slaves.

In 1890 Robert Giddings, one of my

friends of my minor drinking days,
one of the twenty young men in-
fluenced by my drinking habits Lo

Join me in drinking, shot himself at
a saloon bar. He was a successful
business man of fine character and
ability.. “&he retail liquor trade  suf-
fered a financial logs at a minimum
of sixty dollars a month by the su-
icide of “alcoholic liquor slave  Bob.
Bob began drinking at seventaen
years of age; he lasted ten years in
saloons,

In 1893 William Jacques, one of the
friends of my minor drinking days,
one of the twenty young men in-
fluenced by my drinking habits to
join me in drinking, cut his throat
at a saloon bar. He was a succe:sful
business man of fine character and
ability, The retail liquor trade suf-
fered a financial loss estimated at
a minimum of forty dollars a month
by the suicide of alcoholic slave Billy
Billy began drinking at sixteon yaears
of age and lasted thirtesn years in
saloons. Immediately after Billy's
death I was excesgively annoyed by
a persistent hallucination of Billy's
presence with me when drinking at
saloon bars. Once Billy appeared to
have “jumped” my body and got a
drink for himself. I was standing at
a saloon bar talking with a friend,
but conscious of Billy's presence.
Suddenly the “I and I" part of me
was several feet from my body, at-
tached to it by a tenuous cord at the
solar plexus. Then I was jerked back
into my body, and my friend was ask-
ing me, “Don't you think so, Jack?
I replied, “I don't know."” He insist-
ed, “You do. Say, come out of it!
There was an expression on your face
just now, when you took your drink,
like Billy's. Poor old Billy! I bet
he would like a good drink about
now.” I then noticed that i had drunk
my ‘liquor without knowing I had
done so. Perhaps being in the same
saloon where Billy had killed him-
self aided in this hallucination. It
aradually faded, and in a year entire-
ly disappeared.

In 1895 Cornelius Matthews, one of
the friends of minor drinking
one of the twenty young men influ-
enced by my drinking habits to join
me in drinking, was burned to death
in a tetel fire. The nmight clerk,
Fnowing that I was a personal friend
of the dead man, told me whispering-
ly that Con had been carried to his
room fvom the bar-room at midnight,
a couple of hours before the fire. The
retail liquor trade suffered a financial
logs estimated at a minimum of for-
ty-five dollars a month by the death

days,

of alcoholic liquor slave Con. Con
began drinking at sixteen years of
age, and lasted fifteen years in su-
1hons.

In 1897 Daniel Hobbs, one of the

friends of my minor drinking days,
one of the twenty young men influ-
enced by my drinking habits to join
me in drinking, killed himself by mor
phine-poisoning in a saloon wine-
room. Dan was the most successful
business man of the old bunch—suc-
cegeful in every way but one. The
retail liquor trade ‘suffered a finan-
cial loss estimated at a minimum of
¢ne hundred dollars a month by the
suiclde of alcoholic liquor slave Dan.
Dan began drinking at eighteen years
of age, und lasted seventeen years in
sialoons,

In 1905 Samuel Edwards, one of the

friends of my minor drinking
ore of the fwenty young men iuflu-
enced by my drinking habits to Join
me in drinking, killed himself by fail-
ing, fracturing his skull, while very
drunk in a saloor  The rotail Haquor
trade suffered a financial
mated at a minimum of fifty dollars
4 month by the death of
slave Sam.  Sam began drinki
seventeen years of 3
oven

days,

loss ezt

ng at
age, and lastaqd
years in saloons.

In 1909 the twenty young mon of

whom I have spoken were distributed
as follows:

twenty

Married under twenty-five y
age; paternity and family duties
checked, then stopped aleoholie drink
ing, 9. >

Sulcides in saloons while drinking
(bachelors). 3.

Burned to death while incapacitatec
by drink (bachelor). 1.

Acidentally fell while in saloon
very drunk and killed by fall (bach-
clor). 1.

Supposed aceident by leaky gas-jot;
no reason for suicide other than tir-
ed of drinking (bachalor). 1.

Died from pneumonia at twanty-nine
years of age (bachelor). 1.

Died from tuberculosis of lungs at
twenty-seven years of age (bachelor).
1.

Barténder in Chicago West
saloon (married), 1.

Street peddler in Chicago
Side (bachelor). 1,

Not heard from since 1901: then a
tramp. 1.

My statistics go to show that mat-
rimony under the age of twenty-five
vears tends to check and stop in iip-
ent inebriety,

Ten of the twenty young meon did

Side

South

not marry, presumably because their
saloon slavery occupled their time
and means to such an extent l1\§ll

there was no time or inclination for
courtship and marriage. I have por-
sonal knowledge that four of the te:
bachelors refused marriage by intelli-
gent young women on account of tha
boys® drinking habit,

In Nineteen Years | am Discharged
from Twenty-four Jots,

From 1880 to 1908 I have Lcen var-
iously employad by different individ-
uals, firms, and corporations, in fac-
torles, yards, and offices. In this
period of nineteen years 1 have held
twenty-eight different jobe, and been
discharged from twenty-four of them,
mainly because I remained away fron
duty while under the influence of in-
toxicating liquors. 1 found it easior
to get work in the larger citios,
and the twenty-eight Jjobs fere
in eighteen cities of the metropolitan
clags, The character of my work
ranged from shoveling snow for a
week, at twenty cents an hour, to the
chief clerkship of a railway office em.
ploying one hundred and twenty-fiva
men.

In the saloons of the eightesn larg-
er cities, in this' period, liquor-drink-
Ing conditions were the same as in
my own minority. Fifty per cent of
the saloon drinkers were minors, In
Kansas City, Missouri, in 1897, in my
thirty-fifth year, I was shocked
have a seventeen-year-old drinKer sa)
“Daddy, what'll you have?” Since
then hundreds of minor saloon drink-
ers have joyously and gencrously ask-
ed me the same question.
Respectable moderate drinkers can-
not verify my estimate that fifty per
cent of saloon drinkers are minors,
at the onyx bars where they drink.
Nor can my statement be verified at
various metropolitan buffets, where
sober bartenders, sober cashiors, sob-
er managers, sober porters, and sober
waiters refuse to serve drinks to ill-
dressed, down-and-out appearing per
sons, or to well-dressed persons show
ing the influence of liquor in looks,
speech or action. In the alleged re-
spectable saloons no drunkards, min-
ors, sleepers, loungers, or panhandler
are allowed. The jails, bridewells,
workhouses, pens, asylums, and re-
formatories hold alcoholic liquor
slaves who at one time drank among
the well-dressed and well-groomed at
“swell” places. To get my percentage
one must go all the way down the
line, from the Pompeian Pool Reom
of the Chicago Auditorium Annex to
the village bar-room with its pool-
table. All saloons do not sell to the

to

minor trade. The saloonkeeper do-
cides his minor trade. Certain city
saloons are so situated that thoy

attract only business and profession-
al men. To clarify my point, I know
of a large saloon in Chicago, on La-
Salle Street, near the Board of Trade
Building, that does not =ell one per
cent of its entire trade over the bar

to minors; but on West Van Buren
Street—a mile from the Loop dis-
trict—I know of a saloon that one

vear ago sold to twelve minors whom
I know personally, and sixty per cent
of its entire trade wss to minors.
Another saloon on West Madison
Street sold ninety per cent to minors;
it was known as a “kid joint,” and
shunned by adult drinkers.

I am Imprisoned for Drunkenness,
The first time and every time |1
wis arrested for drunkenness and put
behind the bars like a caged animal,
I lost my self-respect, and became
temporarily disheartened as the
prospect of ultimately freeing myself

e
{0

from alcoholic liquor slavery. The
police-court system of arrest and
fining drunkards is perfectly logical
on the © assumption that a slave
should not be allowed his bhysical
liberty when he becomes a public
nuisance. My own experience of be-
ing jailed for drunkenness in 1880,
1896, 1898, 1904, 1905 twice and 1907
leads me to, believe that jalling for
drunkenness either disheartens o1
makes desperate the liquor slave

Six of the seven times I was jailed
I was discharged without heing fined
by the police judge. Six of the sev-
en times that I was jailed, I was
Concluded on Page Eight.

alcoholic |
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Facts you should Know about a
mattress before you buy one

__ Mattresses Zook very much alike,
difference between them,

The softness, elasticity and durability of cotton-felt mat- N

tresses depend on the Zength and gualis ibré
Lthand guality of the fibrés
used and t/e way they it % s eatea

but there is the greatest

are laid,
Mun)' mattresses sold as the best cotton-felts
short-fibré cotton that has no life at all,
It l;i‘ the quality l(’:f the cotton, the long, strong fibres, and the
special \\Zt-l»;_:run-s_.x‘ of layin® them, that give Stearns & Foster
Mattresses'their perfect comfort and wonderful life—the reason wh
there are more sold than any other made, /
They never lump; never need remakin
grades—a mattress to suit every purse.
Come in,

%
y are made from

g. They are made in four

Let us show them to you; let us unlace this
G “oa
Open Closed
1ou can SEE
® the inside S B
opening at the end of the mattress,—show you exactly wh
) I 88, —s 1 at is inside,
We'll be glad to do it, whether you are rcn’dy to buy{)r not, =

This mattress is just another exam
s 3 ample of the excellenca of o
stock throughout. New goods are arriving daily, o

" New Feed and Coal Store.

We Lave opened a Feed and Coal establishment in the Board-
way building on lower Franklin street We have purchased the
coal business of C. H. Parker, and are prepared to supply your
wants with all kinds of

‘HARD AND SOFT COAL

at lowest possible prices.  We also carry a full line of Mill Feed,
Chicken Feed, Lime, Cement and Plaster, Try some of our “BEN
HUR” FLOUR. Every sack guaranteed, Call and see us. We
eolicit a share of your patronage,

GEO. E. PACKER
TELEPHONE 171

j

&

_J

Delaware County State Bank

ESTABLISHED. 1867

Commercial Department-:-Savings Department
Progressive-:-Conservative

We can accommodate you on accounts and loans.
We invite your business.

W C. Cawirey, President.

Cuas. J. Seeps, Cashier.
R. W. Tieriry, Vice-President.

C. W. Keaay, Asst. Cash'r.

—
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: NOW IS THE TIME TO BUILD.

:
White Lumber is Cheap.
2x1 and 2x06; S to 16 ft long at $15.00 per thousand.
Red Cedar Shingles 5 to 2 at $2.75 per thousand.
Lath $2.00 per thousand.
I will build a good barn holding 100 head of cattle and 100 tons
of hay for less than $1000.00.
Come and see us.

The Hockaday Lumber Company

Telephone 108. Manchester, Iowa
0404 0404040404 0404204040404 0404000404040404040¢
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JUST RECEIVED

A fresh car of that famous flour *THE SEAL MINNESOTA
Iivery Sack is Guaranteed to give satisfaction or your money wil
be refunded. I also haveon hand a full line of flour mids, Corno
hen feed, germ mids, mica grit, bran, oyster shells, rye mids, lit-
tlechick feed, low grade, lime, cornand oat chops, cement, rock
sat, wood fibre plaster, barrel salt, cement plaster, lubricatingoils,
rooling, roofing paints, ete. “UNIVERSAL” THE STANDARD
PORTLAND CEMENT ut Wholesale Price in CAR LOTS.

C. H. PARKER.

Corner west ol Court House

Phone 113
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Meet
Or

Beat |
All

Us at our office
| Let us call on you

Our prices if you ican

We ask is a chance to meet
Competitioni :

Eclipse Lumber Co.

Phone 117
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