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. come as steady as the stars. This

" Jumped, the trainer threw him a plece

} meat. To get the llon to stand over

| the trainer under him.
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ET for me for living-

plicture purposes a
flerce Numidian: lion,
and train him to
stand over my pros-
trate body, with my
baby in his mouth.”
Such was part of an
order once given by
Madame Planka to
Frank Bostock, the
animal king, who not
only exhibits wild
animals himself, but also tralns them
to order for other people.

Three weeks after giving this or-
der, Madame Planka exhibited her
“fierce Numidian llon.” The audience
shivered as the savage beast dashed
against the bars of his cage in an at-
tempt to get at a man standing just
out of reach—the ‘husband” whose
“wife,” Madame Pianka, was cowering
fn a corner of the llon's cage.

The lights went out, and the audi-
ence sat breathless until a sudden {l-
lumination showed the lion standing
over Madame Planka's prostrate and
apparently lifeless body, but holding
her baby safe in its mouth. When in
the next scene Madame Planka,
dressed as the Goddess of Liberty, sat
with her arm round the erstwhile sav-

age beast—now the dignified British | |

Hon—the house went wild with ap-
plause, .

During the time between the receipt
of Madame Planka's order and her
first exhibition with the fully trained.
lion, Mr. Bostock's trainers had a
busy three weeks. First of all the
lion for the act had to be chosen.
Every animal has its pecullar charsc-
teristics, and before any attempt at
training s made these must be known.
With rare exceptions all felines are
untrustworthy and more or less
treacherous. They are afrald of man
The
migute he 1s down they will attack
Bim. For such a delicate act as Ma-
dame Planka’s, therefore, it was neces-
sary to select the steadlest, most do-
clle, and trustworthy lion that could

Mr. Bostock had forty lions, Among
these was a magnificent animal which
had outlived most of his flerceness,
and which, by much posing, had be-

lion was chosen. The trainer's task
was to make this lion simulate rage
without being angry—in the parlance
of the profession, to make him
“bounce”; to teach him to stand harm-
lessly over a prostrate human; and to
bhold in his mouth whatever was
placed in it. Upon the man who was
to appear as Madame Pianka's “hus-
band” fell the first task. He aoccom-
plished it thus. From outside the
cage he teased the lion until the beast
sprang for him. The minute the lion

of meat.

It took the lion only a few days to
understand that the appearance of the
trainer was a cue for him to “bounce,”
and that the flercer he raged, the
more certain he was of his plece of

& prostrate person, the animal was
first put upon high pedestals, while
the trafnen walked around and under
him, Gradually the height of the
pedestals was lowered until the lion
was standing on the floor itself, with
The third

ment. A lion, like a dog, has a nat-
ural tendency to carry things in its
mouth. One of Mr. Bostock’s lions
always “worked” with a long-stemmed
rose in its mouth. Ma#ame Planka's
lfon was given a roll of paper to carry,
and each day the size of this roll was
increased. In time the lion would pa-
tiently hold a large bundle. The baby
used for the exhibition, needless to
say, was not real.

From a flerce lion to a tame goose
is a far cry, but it is no farther than
the range of skill shown by Mr, Bos-
tock’'s trainers. One of these train-
ers used to be Clyde Powers, now a
stage manager at the New York Hip-
podrome. Perhaps you may recall the
man who used to make you laugh as
be «walked about the Hippodrome
stage accompanied by & goose and a
plg.. That man was Mr. Powers, and
the goose was a famous old bird.

Once a woman wanted a goose
trained llke this goose. “I'll charge
you a dollar an hour for training it,”
sald Mr. Bostock, “with a maximum
charge of $80.” The woman agreed
to the price, and Mr. Powers trained
the goose. This is how he did it. For
24 hours he let the goose go without
food. The next 24 hours he 'spent
with the bird, trying to gain |ts
friendship. The remaining 32 hours
were devoted to training. To teach
the goose to follow him, he dropped
grains of corn as he walked, gradu-
ally lessening the amount dropped,
and in the end giving the bird its
‘eorn all in a lump after the walk was
over. To teach the goose to run from
point to point, he placed little heaps
of corn at these points. BSimilarly
in teaching the goose to pull a fire-
engine to a conflagration and to rush
awry with the engine as soon as the
blaze was out, piles of corn were
placed at intervals, and a blaze was
started at a corn heap. The blaze
was timed to last as long as the
corn lasted. After many repetitions

without the corn, knowing that it
would be fed at the end.

In the training of horses some very
wonderful things have been aecom-
plished by Dr. Martin J, Potter, a
New York veterinarian, who prepares
practically all the horses that appear
in special acts on 20 American stage.
Everyone will remiember the Hippo-
drome plunging horses, that leaped
overboard with thelr riders on their
backs in the course of a battle, and
swam to the other shore. It took
Doctor Potter six months to prepare
the horses for that act., He began by
leading them gently into shallow wa-
ter. Then they were made to jump
into it from a small platform. Grad-
ually the helght of this platform was
raised to four feet. When the horses
had gotten accustomed to jumping
from this, they were taken into the
empty tank and the water ralsed until
it was so deep they had to swim.
The last stage was to make them
jump into the tank with dummies in
the saddle and swim for the other
shore.
¥ “The hardest thing of all to teach
a horse,” says Doctor Potter, “is the
one that appears easiest—that {s, to
make him dtand still.” 'Many persons
will recall the aerial horse that made
ascensions at one of the big circuses.
This horse had no wings, like Pega-
sus, and so had to be lifted skyward.
He stood on a small platform with
nothing to prevent his jumping off.
On his back sat a woman. ' As the
animal was holsted slowly upward
the audience sat breathless; for had
the animal taken a single step, he
would have plunged with his rider to
the earth below. Doctor Potter trained
that horse, and it took a world of
patience to do it. Time and again
the horse leaped from the platform,
sometimes when it was fifteen feet in
alr. But the stage was thickly padded
and the horse was never injured. In
the end patlence won.

Monkeys, because of their agility
and their natural habits, can be
taught tricks that would be impossi-
ble for other animals.

Dogs, as everybody knows, can be
taught a multitude of tricks. But
dogs are s0 easlly trained that usually
a dog’'s owner 18 its trainer as well,

A dog will naturally sit up to beg
for a tidbit. It takes but a little
training to get him to sit up at com-
mand. Dogs are tralned to walk on
their hind or front feet much as a
baby 1s taught to walk. The trainer
takes the legs not in use and sup-
ports the animal. It soon learns to
balance itself. Of course it is always
rewarded at first by a bite to eat.

Cats can likewise be trained—if you
know how. There seems to be some-
thing in the feline nature averse to
compulsory work; and the house cat
is usually as unwilling a performer
as her larger cousins. “A cat will do
anything for a plece of llver,” sald
Mr. Powers when pressed for the se-
cret of training cats, “and the worst
punishment you can give a c’t 18 to
hit it on the tall. That's all ‘there is
to training a cat. Keep at it until it
does your bidding, then give it some
liver. If the animal won't leap through
a hoop or through your hands, tap it
on the tall near the body, and it will
jump quick enough.”

Perhaps the most remarkable ac-
complishment in the history of animal
training was Mr. Bostock's prepara-
tion for the Buffalo exposition. He
was under contract to have a num-
ber of wonderful animal groups ready
for the opening of the exposition in

the goose learned to do these tricks

B e

May. On the twenty-ninth of January,

THIS MAN TRAINS A GOOSE FOR A CHARGE OF ONE DOLLAR AN HOUR

in the Baltimore fire, all of Mr. Bos-
tock’'s performing animals were de-
stroyed. He had only three months
in which to get together and train the
greatest animal groups ever assem-
bled. By morning Europe was being
combed with a fine comb to furnish

\bim with néw animals. Training went

on day after day, night after night,
until trainers and beasts wers almost
dead with fatigue.

Several of the groups exhibited
there were memorable. Twenty leap-
ards had been assembled and taught
to walk ropes, shoot guns, jump hur-
dles, ride bicycles, roll barrels and
pose In many positions, Another
group, which consisted of seventeen
animals, included llons, tigers, pumas,
bears, hyenas, bpar hounds, wolves
and one panther. In addition to the
dificulty of teaching these beasts to
perform tbere was the task of train-
ing them to forget their natural ine
gincts and enter a cage together with-
out fighting.

Most remarkable of all these groups
and in fact the most remarkable ani-
mal group ever assembled, was Cap-
tain Bonavita’s company of thirty
llons. Everyone was a flerce black-
maned Numidian llon. Yet Captain
Bonavita had complete mastery over
them. Probably no greater animal
act will ever be seen than that pre-
sented when Captain Bonavita walked
into a cage with the thirty llons and
put them through a variety of exer
cises that culminated in the forma-
tion of a huge armchair of lions, in
which the trainer sat unconcernedly
and read his newspaper.

Animals so schooled are often
spoken of-as ‘“tame.” Animal train-
ers say there is no such thing as a
tame wild snimal. Performing ani-
mals are trained, not tamed. They
do not reason, but go through their
tricks parrot-like.

Serious indeed may be the outcome
of any innovation made while the
trainer 18 caged with his pupils. On
one occasion an admirer of Madame
Pilanka sent her some red roses just
before a performance. She thought-
lessly took them and entered the
cage. A llon sprang forward and
made & sweep at the roses, fearfully
lacerating Madame Planka's arm and
chest. She threw the roses from her
just in time. For other llons leaped
from thelr pedestals and pounced on
the roses. They had mistaken them
for meat. At another time Mr. Bos-
tock entered a cage to help Madame
Planka with a sulky lloness. He
thoughtlessly struck his whip against
his boot. Instantly the mate of the
lioness, thinking no doubt that harm
was Intended, sprang upon Mr. Bos-
tock and downed him, then picked
him up in his mouth and carried him
to Madame Planka. In the latter’s
hand was a revolver, used in her act.
She instantly fired two shots, which
was the cue for the next aet, and the
lion dropped Mr. Bostock and fell into
his accustomed pose. To this hold of
habit upon the lion, Mr. Bostock
owed his life:

Of the hazards of animal training
it is almost superfluous to speak.
Every animal tralner is at times
clawed and bitten. He expects to be.
It is all in the day's work.

Animal trainers say that/if they ex-
erclise proper care, they run no great-
er risk than do miners, locomotive en-
gineers, iron-workers and other men
who follow hazardous calllngs. Per-
haps that is true; certainly: one man
is on record who handled animals
with entire impunity. His name was
Noah and he lved in the ark.
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“Taﬂ_”_StorieS

-Animal Understands Different Denom-
Inations of Money and What They
Wil Buy.

A Newfoundland dog, when given
a penny, would spend it at the bak-
er's, but it he did not feel hungry
used.to hide it under a mat, This
was his bank, and sometimes he had
qQuite a number of coppers thus ool
lected. From this pile he used to take
.a half-penny or penny when he wanted
it. He knew there was a difference
between the two coins, and that he
had to get two biscuits for a penny
and one for a half-penny. If he took
a penny and wanted only onp biscuit,
he would wait for his change. Onoe
bhe was trled with a sixpence. He
promptly took it to the baker’s, ob
tained two biscuits and five pennies,
and then returned to the giver and let
tim have the change.

Mr. T, 8. Cooper, R. A., used to re-

date a story about a dog belonging to |

About

Dogs

Bvery time he went for a sitting the
Scotsman took his dog with him. One
day he arrived soaked through, hav-
ing been caught in a heavy downpour
of rain. He removed his plaid and
handed it to the collle, who immedi-

ately disappeared with it. “I was cu-
rious to see what the animal would do

with the plaid,” Mr, Cooper would say. |,

“I followed him, ' and, gentlemen,
would you belleve it, I saw that dog
sitting before my kitchen fire with his
fore paws outstretched to the flames.
Over the paws hung his master's
plald, which he turned about first on
one slde, then on the other, in the
process of drying it.”

WISE BARBERS OF PERSIA

Whken They Find a Man With an Un-
shaven Chin, Up Goes a Looking
Glass Before Him.

“The American business man has
improved greatly In the care of his
tollet during my lifetime,” a barber
said, “but he is still far behind the
men of other countries in this respect.
In Rurope, especially in England, a
man leaves his home for business with
a clean shave, polished shoes and care-

fully brushed and pressed clothes.
“The American business man, the

the world, should be heayily bearded.
A shave every day is essential to a
smooth shaven face, and if a man
can't spare the time for a daily shave
he ought to wear a beard.

“A {ew of those perambulating bar-
bers found in Persia would be a good
thing for Americans. In Persian
towns a barber strolls through the
streets on the lookout for unshaven
chins. When -he sees one, up goes
a little looking glass before the eyes
of the offender, so that he may behold
for himself what a sight he i{s. The
result I8 that he usually sidles against
the wall and submits his chin to the

a Scotsman who had been his model |

hardest worker, the buslest man in

rasor."

POLICY OF PLUNDER

S8OME FACTS ABOUT THE INIQUI-
TOUS TAX ON WOOL.

Schedule Well Described by President
Taft as “Indefensible”—Hold-Up
Game to Which People of
Country Submit.

It the United States should be cut
off suddenly from the rest of the
world you would be in a heap of trou-
ble about the time you should go to
buy your next winter's suit of clothes.
Prices would be way up, and the
stock to select from scanty. You
would find the same difficulty in buy-
ing underwear and blankets and car
pets, /

This country produces only a little
more than half the wool it uses. With-
out the product of foreign countries
there wouldn't be anywhere near
enough to go 'round. Even as it {s,
wool is 8o valuable that none of it is
wasted. The rag man goes about and
gathers up old clothes, which are
chopped (xp. The yarn i{s saved and
made into Inferior grades of cloth.

The shoddy and the mixtures of
wool and cotton testify to the scaro-
ity of the pure fabrie.

Woolen goods are among the neces-
saries of life, like shoes and bread
and butter. Every family must use
them. Certalnly it is for the general
welfare that they be prdduced at as
reasonable a price as possible.

But there are some great western
syndicates raising sheep, and there
are some great eastern corporations
manufacturing woolen cloth, and it is
to their interest that the prices be
kept high. A few weeks before the
ways and means committee met to
frame the Payne-Aldrich tariff bill
representatives of these two branches
of the wool industry conferred in Chi-
cago and decided that the tariff rates
on wool and woolens were “satls-
factory” and must not be changed.

“Satisfactory?” It is to laugh! On
the variety of wool which is so scarce
in this country that it simply must be
imported in quantities to supply the
people, the duty'ls 11 cents a pound,
which is nearly half as much as the
wool is worth. The American people
maintain an artificial price halt as
much again as the commodity is
worth, on an article which every fam-
ily must have, In order to swell the
profits of the sheep-raising syndicates
of the western plains.

But don’t the manufacturers com-
plain of the price of their raw mate-
rial? Not they. They are in on the
grab themselves. Lest foreign manu-
facturers, buying their wool at a rea-
sonable price, sell the finished prod-
ust in the United States at a figure
that might bring woolen suits and
woolen underwear and woolen blan-
kets within the reach of every family,
the importation of woolen goods is
heavily penalized.

The American manufacturers are
first given a duty which {s calculated
to compensate them for the extra
price they must pay for their wool.
Then on top of that they are given
another duty fust to make sure that
they have the fleld virtually to them-
selves, 5o that they can get thelir own

‘prices for their fabrics.

On one variety of dress goods, for
Instance, of which a large quantity
Is imported, they are allowed first the
compensatory duty of 44 cents a
pound to compensate them for the
11 cents a pound which they must
pay extra on their raw wool, counting
four pounds of raw wool to one pound
ot the finished fabric. In /addition
they are allowed G5 per cent ad
valorem. The total protection to the
manufacturer {8 more than 100 per

cent on the value of the product. |-

That is, so long as he keeps his price
at about twice what the fabric could
be bought for abroad, he need fear
no forelgn competition.

And the American people stand for
this sort of a hold-up game, worked
by a combination of western syndi-
cates and eastern corporations!

Is It any wonder that President
Taft called this whole schedule “inde-
fensible?” Or that the woolen trust
is in a panic lest a congress doml-
nated by progressives, meeting in ex-
tra session, lop off these monstrous
duties?

“Uncle Joe” Cannon says that he
has had his fling. He has; and the
consumer is trying to do the best he
can to pay the bill.—Milwaukee Joyr-
nal.

Just as In 1909.

When the Payne-Aldrich tariff bill
was before congress in 1909 there was
widespread criticism of those con-
gressmen who allowed the special in-
terests of certain of their constitu-
ents to outweigh considerations of
general welfare.

The same situation is likely to arise
in the consideration of the Canadian
reciprocity treaty, Special interests
are speclal interests, whether in New
England or in the Mississippl valley.

Makes for Reclprocity,
Preparations now making for an ul-
timate test of Canada’s anti-trust law
.develop probabllity of most potent aid
for the reciprocity movement.
Canada’s highest court has found
against the law. In order to secure
final test, Injunction suit will be
brought by a large manufacturing con-
cern. The unusual condition is pre-
sented of a trust itself taking the mat-
ter into court in the attempt to show
that the country has no law that can
prevall against the workings of the
monopoly system.

Banks and Lost or Destroyed Bills.

Bank bills are merely printed prom-
ises of the bank or government issu-
ing them, to pay the face value of
the bill or note, on demand, in coln
of the realm. If a bank bill, or bank
note as it might well be called, should
be destroyed, the holder of the de-
stroyed bill s the loser, and the bank
the galner by reason of the fact that
it would be relieved of the obligation
to make good its promise to pay the
face value of a note which no longer
exists.

——y
In l-o-way.

A school Inspector in a rural district
of lowa asked the pupils a word which
he pronounced “Eggwiped.” When
they falled, he roundly berated them
for thelr Ignorance, and then spelled
the word himself—“Egy-pt, Egg-
wiped,”—Christian Register.

Serlous.

“Bother {t! I can't remember
whether the doctor sald I was to drink
leas wine and still less beer, or less
beer and still Jess wine."—Fliegende
Blaetter,

HAVE CHANCE TO MAKE GOOD

Democratic Opportunity Is Here and
Leaders of the Party Must
Recognize It.

The first sesslon of a Democratie
house of representatives for sixteen
years is on. This exclusion of the
Democratic party from the control of
the representative branch is the long-
est continuous one on record. That
which extended through the Civil war
and reconstruction periods was strict-
ly two terms less, the first congress
of the Lincoln administration having
been turhed from Democratic to Re-
publican by the secession of southern
maembers, and the conversion of many
northern Democrats to the support of
the administration.

The long period of experience on
the outside for the Democrats was due
to Democratio stupldity just as the re-
cent loss of the house by the Repub-
licans was caused by Republican
fatuity. It is one of the instructive
facts of our politics for the past twen-
ty years that political overturns have
been caused not by the virtues of the
outsiders who won, but by the blunders
or offenses of the insiders, who pald
the penalty by losing. The Demo-
crats in 1895 and 1896 saddled them-
selves with the free silver crase and
for eight terms thereafter have never
regained power, The Republicans last
year handicapped themselves with
standpattism and are now on the ex-
terior.

The lesson should not be lost on the
present situation. The Democrats
start out with roseate hopes and glow-
ing promises. But the real test will be
in performance. And as the whole is-
sue seems to center about the tariff, it
both parties can eschew maneuvers
for political advantage and agree upon
a moderate tariff, which will stay re-
vised, the rellef of the country from
further uncertainty will be welcome.—
Pittsburg Dispatch,

*| Started the Canal.”

The Bombastes Furioso of tragic in-
vention has his occasional counterpart
off the mimic stage. Note the follow-
ing swaggering confession of Colonel
Roosevelt on his travels in California,
broadly describing the method em-
ployed In the selzure of the canal sone:

“I am interested in the Panama ca
nal because I started it. If I had fol-
lowed traditional, conservative meth-
ods I'would have submitted a digni-
fled state paper of probably two hun-
dred pages to congress, and the de-
bate on it would have been going on
yet; but I took the canal zone and
let congress debate, and while the de~
bate goes on the canal does also.”

The territory belonged to the neigh-
boring state of Colombia. “I took it,*
says the colonel. *“I started the ca
nal,” says the colonel.

By the time the canal shall have
been finished and pald for the people
of the United States will be out of
pocket some $400,000,000. It will take
$13,000,000 more to fortity it; and
sbout $6,000,000 per year to maintain
an army of occupation.

A blll was introduced in the last
congress and passed by the house,
which provided that: “All the mill-
tary, clvil-and judicial powers of the
United States in the canal zone, in-
cluding the power to make all laws,
rules and regulations necessary for
the government of the canal sone,
shall be vested in the president.”
This would practically establish a
monarchy, over which the president
would rule as king. It is quite fn line
with the Rooseveltian preach and
practice. It is safe to say, however,
that no such grant of autocratic power
will be approved by the present con-
gress. It was a happy day for the
country when the Rough Rider ceased
to be president and went on his tray-
‘els in Africa.

Steel and the Tarify.

The Democrats will be sustained by
public opinion in any effort they may
niake to remove the {nequalities and
injustices which characterize our pres-
ent tarift law. It ought to be possible
for them, with the help of the insur
gents, which we have no doubt can be
had, to improve matters very consid-
erably. Campaign speakers next year
will inot find it easy to convince the
people that the United States Steel
corporation—better known as the
trust—needs any protection. There
are some things, of course, on which
it is possible to stand pat, but that is
not one of them. There is no reason
why tin plate should cost more here
than abroad. At legst it may be sald
that the present margin between the
domestio and the foreign prices s
much too great.

The declsion of the Democratio
caucus in Washington to abolish
sinecures in the house is to'be heart-
{ly commended, but what the country
wants to see is retrenchment in the
administration of the government de-
partments; not the saving of a few
thousand dollars, but the saving of
millions,

Among the articles that are “fabri-.

cated” in this country, for which Mr.
Smoot is so solicitous, of course, none
is more important than the tariff.

Session Likely to Be Long.

Everything that this coungress under
takes will be considered in the light
of its possible or probable effect on
the presidential campalgn of next
year. The Democrats, having a ma-
jority in the house of representatives,
will devote thelr engrgles to putting
the Republicans in a hole if they can,
while the Republicans will, one fears,
spend no little time setting traps in
the expectation that the Democracy
will walk in. It is possible that these
more or less important maneuvers will
keep congress in session all summer,

Very Good Business.

The wife of a wealthy business man
of Chicago was the daughter of a po-
liceman. ‘As they grew rich, both she
and her husband concealed the fact
as much as possible, for the sake of
their social prestige. At a luncheon
several soclety women of high posi-
tion had been talking about their fam-
ilies. “What was your father’'s busk
ness, Mrs, D.?" was finally asked of
the business man’s wife. Mrs. D. was
not disturbed. “My father was in the
copper business,” she sald with ocool
emphasis,

G Rleh Agricultural Sectlon.

It was mentioned at the annual din-
ner of the Lancashire Farmers' asso
clation that there were 137,000 cows In
the county—a greater number than
in any other county in England. Lan-
cashire, too, had the largest acreage
of potatoes, with the exception of Lin-
colnshire, in Great Britain, having 43,
000 acres under culdv*don.

On to His Job.
Walter (to aviator who has fallen
on the roof of a hotel)—Want a

room, sir?

DRUMMER?

An occupation that ias always
attractive to the average Amer
ican boy, who sees only Its sur-
face features and does not take
Into consideration the energy
and hard work so essential to its
success. It is a profitable call-
Ing, however, for those who
master its difficulties and at-
tend strictly to business.

By C. W. JENNINGS.

NE of the most attractive of
business men to the aver-
age youth i{s the drummer,
or traveling man, or com-
merclal traveler, or com-
mercial salesman, or trav-
eling salesman, as he is called In va-
rious parts of the country. This ad-
miration on the part of the American
boy, who i{s always on the lookout
for some lifework that appeals strong-
ly to his idea of what Is both agree-
able and ‘profitable, 18 due to the ap-
pearance of comfort and prosperity
which the traveling man presents
when ‘“on the road.” This, of course,
is only a surface feature of the busi-
ness and does not do away with the
fact that underneath this apparently
care-free exterior there is the same
necessity for the exercise of good busi-
ness abllity and application that char
acterize most other occupations.

Your boy who has an ambition to
adopt this calling should be made ac-
quainted at once with the facts in the
case. He should be convinced right at
the start that the traveling man’s gold
is not all glitter, and that he is one of
the hardest worked Individuals to be
found among those who are trying to
get on in the world.

That ~ agon load of trunks which he
80 blandly orders sent to the sample
rooms of the hotel has to be unpacked,
every one of them, and the contents
attractively spread out on ‘counters
and shelves—and he must do it all
himself, because it i{s his taste and
knowledge of goods which must be
used in arranging them so attractively
as to hypnotize the local customer
into buying. After a few hours these
samples must all be packed again
and sent on to the next town. The
traveling man's easy affability and
happy-go-lucky expression is not as-
sumed much for pastime, but for the
purpose of selling goods, and to sell
goods in these days of strenuous com-
petition means the hardest kind of
work and study and acuteness. And,
furthermore, as he works on a com-
mission basis, elther directly or indi-
rectly, his success depends entirely
upon his own efforts. This {s more
general in his case than In most oc-
cupations.

But if your boy still Insists on being
a drummer it is quite possible for him
to be one and also have ahead of him

the prospect of as great success as at- |

tends the other branches of mercan-
tile life. X

The best way for him to begin is
with some wholesale house, the larger
the Institution the better. However,
unless in the rarest of instances, he
will not be able to earn his living the
first year; for this time will be spent
largely in getting acquainted with the
rudiments of the business. Say he is
a good, healthy lad of 16 or so, with
the ordinary common school educa-
tion. He had better choose the par-
ticular line of mercantile business he
wishes to follow before he makes his
beginning, as it will be somewhat dif-
ficult to make a change afterward.
He will be pald anywhere from $50
to $150 for the first year's work, or
from $4 to $12.50 a month, and will be
put to work in the stock room

Let us, for example, say that he
bas chosen a wholesale grocery firm
and that he is assigned to the soap
department. Here he will see an al-
most endless varlety of soaps, from
the high priced dainty kind used in
my lady's boudoir to the yellow
laundry soap, and it will be his
duty to see that this stock 1s kept
up and is always In order. When-
ever any of the goods are depleted, he
will report to the head of the depart-
ment and they will be replenished.

Then he should be careful to note
of the way visiting customers are at-
tended to by resident salesmen, and
after a year or so he will have oppor-
tunity of waliting upon somebody him-
self. If he makes good at this, he
will have more of the same work to
do, and after awhile will, perhaps, be
able to show that he can take care of
the most troublesome of customers.
Then—Iit may be after four or five
years’ work—he can realize his ambi-
tion to be sent on the road.

During all this time he will have
been absorbing everything he possibly
can from the regular travellng men
when they come back to headquar-
ters, studying their methods of ap-
proaching and handling the retallers
and the general technical phases of
the business. He will also find that
one of the fundamentals of a traveling
salesman is to know all about the
goods he handles. This includes a
close analysis of the soap (itself, a
knowledge of the process of manufac-
ture, of where the raw material comes
from, of its chemical composition, ot
the prices at which it is sold and the
lowest price at which it can be sold
profitably, of what the freight rates
will be to the town of the customer, of
the terms of sale, of the financial
standing of the merchants he will en-
counter in his search for trade, of
what competitors are able to offer In
the way of prices, quality, etc.
~ In short, he must be able to answer
satisfactorily every possible question
and argument that may be offered by
a prospective buyer. And, finally—
which is the crux of the entire matter
—he must be able to get the man's
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order. The most successful drummer
of soap probably knows more about
soaps of all kinds than any other man
on earth,

During this process of acquiring
knowledge and experience your boy's
pay has steadily grown from the orig-
inal eight or ten dollars a month of
the first year to nearly double that
the second, and up to $30 or $40 by
the time he Is walting on customers.

On ' the road, he will be started at
$75 to $100 a month and traveling ex-
penses, and he must be able, as al
ways during his traveling salesman-
ship, to earn his pay. He will prob-
abl¥ be given an unimportant section
of a little corner of new territory un-
til he has proved himself, when his
route wlill gradually be enlarged ac-
cording to the needs of the firm and
his own peculiar ability, Some travel-
ing men are more successful among
village merchants than in the large
cities, and vice versa.

From this point on there is steady
advancement, as your boy grows in ex-
perience and ability, and he will be
getting acquainted with the other
gocds handled by his firm so as to sell
everything on its list. As he advances
his pay will increase until it
reaches and passes the general av-
erage of about $1,800 a year and ex-
penses,

He will find that the firm Is expect-
ing him to be able to take care of
larger  and larger contracts, until he
can go to a newcomer who is opening
a large retail store in St. Louls, or
Chicago, or Minneapolis, or some oth-
er large city and persuade him to
place his entire order, or nearly all,
with his firm, even though it should
amount to as much as $100,000. By
the time he reaches this height he will
be getting anything from $3,600 to
$10,000 a year. Some traveling sales-
men earn even more than this.

Once a travellng man, alwayk a
traveling man, is generally the case;
but if your boy has the domestic ine
stinct and wishes to settle down, he
will not lack opportunity; for he can
become the head of the local sales de-
partment at a good salary or else he
can take up the buying end, which of-
fers even greater pay. Anyhow, he
has achieved a large and last-
ing success.

Some boys who live in small towns
have made their start by getting a job
in one of the local stores, learning all
they could about the business and
made it a point to attract the favor
able notice of visiting traveling men,
with the result that the latter have
recomended them to their.own firms,
and the latter have put them into the
stock .department, or even on the
road, at living remuneration.

(Copyright, 1910, by the Assoclated Lit-
erary Press.)

John D. as a Jester.

Every little while m‘gousln John
Rockefeller does some g to add an-
other plank of evidence to the theory
that he has a deep-seated sense of
humor. He is becoming more and
more of a giddy sort of jester.

A short time before the Rockefel-
lers left here for the east, Cousin
Rockefeller and a number of friends
were out a-golfing. Several women,
wives and friends of a pumber of the
contestants, were present, and John
D. was having great sport poking fun
at the golfers whenever one of them
would make a poor stroke. The wo-
men laughed heartily at the expense
of the erring player whenever John
would spring one of his funny gibes
and the oll refilner was dn high glee.

It came the turn of one player who
had just taken up the game a week or
two previously, but who avéraged as
good a game as most of the others.

“You'd better explain to the ladies,”
he whispered to his host, “that I am
just a beginner.”

“Tell them you're fust a beginner,”
repeated John, loud enough for all to
hear. “Why, man, do you think any
of the ladies present are so stupld
that they won't know that when they
see you drive oft?”"—Cleveland Plain
Dealer.

Father Didn't See.

The indulgent father whose nose had
struck many sparks from the high cost
of living grindstone, jerked a thumb
in the direction of a passing young
woman.

“Why didn't you get one of those un-
trimmed hats,” he asked, “instead of
that creation with the $40 willow
plumes on it?*

“Because,” explained the daughter,
as patiently as though she were speak-
ing to a small ehild. “Only women
who have money enough to buy willow
plumes can afford the economy of un-
trimmed millinery. As untrimmed hats
are the only ones I can afford, for the
sake of appearance I cannot afford to
wear them. By so doing everybody
would see that I couldn’t afford willow
plumes. Don't you see?”” And he con-
fessed he didn't.

Interesting Find.

An interesting find was made the
other week by workmen while laying a
conduit near Astwick, North Brecks.
They came upon two complete human
skeletons, male and female. The head
of the male was mpst massive, and his
height when living must have been at
least seven feet. The woman was laid
at right angles to the man, with her
feet resting against the side of his
body. Apparently when her lord died
she bhad been slain and buried with
him. The remains are thought to be-
long to the stone age.

Saving Car Fare.

“Do you think it is likely to get the
conductor into trouble to offer him
your fare-after he has passed you by?"

“l can't say. But I do know that
that theory has eased my consclence
many a time."”

Didn't Know Tennyson.

If any one asked him about persons
he would tell delightful, frank anec-
dotes concerning, maybe, the great
men he knew and loved and meas-
lured exactly. He liked a spice of fun
4n everything, too, and his face
{beamed as be described a walk with
Tennyson he had lately taken. They
heard footsteps behind, and the great
man frowned. “How they dog us,
Hunt! How shall we escape them?”

“Just sit on the stile tiil they pass,”
sald the matter-of-fact artist. They

did so, and two lads in knickerbockers
marched by swinging their sticks and
not even turning their heads. Tenny-
son was chapfallen,

“Do you know, Hunt,” he sald, “l1
do not think they know who I am.”

“Very likely, my dear Tennyson,
and they would not even know if you
told them!”—"Recollections of Hol.
man Hunt” in the Academy.

Universal peace is marching on. Ja-
pan is spending for that purpose $40,
000,000 on dreadnoughts,

A Kidney Cure
You Can Bank On

Prove the Treatment Before You Pay
for It. Your Druggist Has a Free
Sample Package for You.

Klidney diseases justly roduce Ine
tenso fear In the hearts of those af.
flicted with It, for unless treated
prom?tly by the right method they
usually end fatally,

Every sufferer from kidney or blad-

der trouble may thank science for the
Derby's Kidnay

new treatment, Dr,
Pills.

Dr. Derby’s Kidney Pills are remark-
able. They nra.lgh(en up lame backs
every time and right off. Every man
and woman can prove It without cost.
No matter badly or despondent
{ou feel about your case, if you have
ack palins, ‘bladder pains, Bright's dis-
ease, diabetes, or rheumatism In any
g)n?. do n:t v;(:rry %n instant klonteri
0 to your druggist and get a package o
Dr. Derby's Klgne Pills—25 and 60 cents,
or direct from Derby Medicine Co., Eaton
Raplds, Mich, s

If you want to prove first that all these
statements are true, tell your druggist to
&lve you a free sample package, Try them
and be convinced.

IN OBEDIENCE TO ORDERS

French Boy Caused Merriment by Tak-
Ing the Order of the Court Too
Literally.

A droll Incident is reported as hay-
Ing taken place in one of the pro-
vincial appeal courts in France. A
boy, about 14, was summoned to give
evidence, and his appearance was such
&8 to move the whole court to laughter.
He wore a long redingote, peculiar to
the Basque country, and immense
boots. His trousers, collar and hat
were unquestionably those of a man.
The court was conVulsed, and the
president asked the boy how he dared
to treat the court in such a manner.
The boy seemed as surprised as the
president, and taking out the citation
from his pocket, read the formula in-
viting him, “Comparaitre dans les at-
faires de son pere.” (To appear in
his father's suit)

Parents and Children’s Faults.

Parents ought to collaborate with
teachers in helping to develop the
best In their children, and conse-
quently to eliminate the worst. In-
stead of this view of the matter we
(says Ella Wheeler Wilcox) find par-
ents taking a stand against the
teacher who tries to talk of the faults
of their children and discuss a rem-
edy, and all the work which the teach-
or bas hoped to do In character bulld-
ing falls to the ground under the
lifte§ hammer of the unwise and
belligerent parent, who insists that
“my child? must be without faults,
and that the teacher who see faults
is an epemy, not a friend. It is sel-
dom, indeed, that a man or a woman
occupying the position of a teacher is
prejudiced or has personal or selfish
motives for criticising a child.

Bird Jekyll and Hyde.

The catbird is our northern mock-
ing bird. When love attunes its voice,
it can warble as sweetly as the night-
ingale. You must catch it in one of
its melting moods If you would know
the charm of its liquid notes. It is
not at all beautiful—mo more is the
mocking bird—only a gray-brown,
perky, restless thing, of lesser size
than the robin, with the soul of song
in 1t

The wonder of the catbird lies, ot
course, in this, its dual nature. At
one time it hops about screeching
complaints against the circumambient
alr; at another there throbs out from
its delicate throat the essence of a
divine melody.—Philadelphia Press.

A Splcy Subject.

John Lane, the well-known publish-
er, sald at a literary dinner in New
York:

“Ag an editor I find nobody so per-
sistent as the amateur contributor, It
the amateur wehe half as ingenlous
In writing his material as in trylhg
to land it, he would become a Dickens
In no time.

“An amateur said the other day to
an editor I know:

“‘Allow me to submit this
story.’

“‘But peaders don't care for bear
stories,” sald the editor. ‘They wans
something splcy.’

“‘But this,’ sald the amateur, ‘ls a
story about a cinnamon bear.'”™

bear

COFFEE CONGESTION
Causes a Variety of Alls.

A bhappy old lady in Wisconsin

BAYS:

“During the time I was a coffee
drinker I was subject to sick head-
aches, sometimes lasting 2 or 3 days,
totally unfitting me for anything.

To this affiiction was added, some
years ago, a trouble with my heart
that was very palnful, accompanied
by a smothering sensation and faint-
ness.

“Dyspepsia, also, came to make life
harder to bear. I took all sorts of pat-
ent medicines but none of them helped
me for any length of time.

“The doctors frequently told me
that coffee was not good for me; but
without coffee I felt as if I had no
breakfast. I finally decided about 2
years ago to abandon the use of cofs
fee entirely, and as I had read a great
deal about Postum I concluded to try
that for a breakfast beverage.

“I liked the taste of it and was par~
ticularly pleased to notice that it did
not ‘come up’ as coffee used to. The
bad spells with my heart grew less
and less frequent, and finally ceased
altogether, and I have not had an at-
tack of sick headache for more than a
year. My digestion is good, too, and
I am thankful that I am once more a
healthy woman. I know my wonder-
ful restoration to health came from
quitting coffee and using Postum.”
Name given by the Postum Co., Battle
Creek, Mich.

“There's a reason,” and it is this.
Coffee has a direct action on the liver
with some people, and causes partial
congestion of that organ preventing
the natural outlet of the secretions.
Then may follow biliousness, sallow
skin, headaches, constipation and final.
ly a change of the blood corpuscles
and nervous prostration.

Read the little book, “The Road to
Wellville,” in pkgs. “There's a Rea~
son.”

Ever read the above letter? A mew
ORo appears from time to time, They
Are genalane, true, mnd full of h
interest.

uman




