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The Truck of Power and Elegance

These models are made in three sizes?1000, 1500 and 2000
pounds capacity?for the businessman of taste who needs a
real service car and an advertising medium that the trade will
look at with pride.

The service car with the powerful motor, constructed of
the highest grade materials and possessing every convenience
known to the motor truck science.

To appreciate this new sensation you should ask for a
demonstration or call at our display building and inspect these
models in detail.

International Harvester Company of America
(IXCOR POKATKD)

Motor Truck Department, 619-21 Walnut Street

Harrisburg, Pa.
Other branch houses nt Pittsburgh, Baltimore, Philadelphia, Klmlrn

find PnrkcrMhurx*
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t< lij /T*HE PRESTIGE of a Motor Car
PSgi I no longer depends upon a mere 11 8

name, surrounded by a fictitiousbs] atmosphere of aristocracy. i-S 1

irlfil r I "*HE only aristocracy in motor cars,
itgaj now, Is an aristocracy of merit. jpj?

|3 TT is the character of the car which
KjH I sheds luster on the Cadillac name
k ; gM ?not the name which confers lus- =£?'
CTI ter on the car. jp*

TEITHER a man, nor a motor car, jyffi
Kffil I v can live on a "name alone. *5

tgSJ r I world demands deeds from
fgjal I the one and performance from 3£i
[§SJ the other. 55

[|§ J the working-out of that process Bp:
£8 I I the world has bestowed greater PT§~

j and greater distinction upon the fej

||| Crispen Motor Car Co. g|
\u25a0s| | 413-117 S. Cameron Street gj"
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V Standard Quality Supplies
/liltk r that ' s our ®logan?and that's all you find
"(JOty i? °Vr St°r M» hether it be a spark plug,

|||| f*Vnnay lvaoia OUproo! Sr " phi, «> ?'

?. VACUUM CUPYellow and Blu«

£=a TIRES
We have found the American motorist is a stickler for
Quality and that he's willing to pay for good goods?the
kind that prove economical in the end.
In this class are Vacuum Cups?tires that give an actualservice in excess of even highest expectations; that areguaranteed not to skid on the slipperiest pavements and
guaranteed?iter warranty tag ?for

6,000 Miles
Everything in our store is I

"

1
representative of

Myers Accessory House
Cameron and Mulberry Streets I

Keep Advertising and

Advertising WillKeep Ycrc

INTEGRITY MEANS
THE SQUARE DEAL

Local Representative For Good-

rich Tires Says Word Defines
the Best in Business

"The greatest word in the whole lex-
icon of commerce is not service," says
William F. Mower of the B. F. Good-
rich Company, "it is integrity! Be-
cause, that term embodies good faith?-
dependability, the intention to play
fair, at any cost, as well as good serv-
ice.

"Its essence, so far as business is
concerned, consists in living up to the
last letter of that Americanism?'The
Square Deal.'

"It demands from its practitioners
not only a due respect for the rights
of others (whether they be strong
enough to enforce these rights, or
weak enough to be at the mercy of the
strong) but goes further.

"It implies a charitable attitude
toward those well-meaning persons
who see 'rainbows,' and who cannot
live up to the promises they really in-
tended to keep.

"An old-fashioned virtue is this
Business-Integrity sometimes crowd-
ed close to the wall by that modern
idolatry called Business-Expediency.

"But, there being something more
than money, worth striving for, in
Business-Expansion,(as well as money)
this old-fashioned virtue lives on,
thrives and flourishes, in many quart-
ers, like the folk-songs of a nation
that never die.

"May we here pay tribute to Busi-
ness-Integrity wherever it abides, and,
with all due modesty, claim it as the
watchword which has ruled Goodrich
activities over forty-seven years of rub-
ber manufacturing, selling and deliver-
ing.
"

"But, does this policy of business-
integrity pay, in dollars and cents?"
the cynic may inquire.

"From even that cold-blooded stand-
point we may answer (to the growing
youth of this county) yes, it has paid
even In material success.

"Witness the Goodrich growth from
a very small 'acorn' indeed, to the
ninety square acres of floor space in
the largest rubber factory of the world,
at Akron, requiring fifteen square
acres of window glass alone to light
those Goodrich factory buildings.

"Witness the tire output of 1915,
if the tires werp placed flat on the
ground In a row, would reach more than
1,400 miles, from New York City to
Omaha, although tires are only one
of the 267 lines of rubber goods made
by Goodrich.

"Witness the present staff of 18,147
eople, who produce the 120,000,000
pounds of rubber goods, manufactured,
marketed and shipped, during the year,
by freight, from this Goodrich factory.
In additioif to the 10,000,000 pounds
manufactured and shipped by express,
from same factory during same period.

"Contrast this Goodrich rubber
goods output with the total imports
of crude rubber into the entire United

States, during 1915, viz: 172,068,428
pounds, and the total world consump-
tion of crude rubber for same year, viz:
142.000 tons, or 284,000,000 pounds.

"Then, WHO Shall question that the
Goodrich watchword and policy of 'in-
tegrity first' pays, even in material re-
sults. This, exclusive of the good will,
prestige, and public confidence that
flows v from forty-seven consistent
practice of such a policy, which may
well be worth as much more, in per-
sonal satisfaction, to each Goodrich
stockholder, each enthusiastic officer,
and each loyal employe of the B. F.
Goodrich Company.

"But, 'how does this concern you,
consumer?' you now ask.

"It concerns you, first of all, as a
proof that square dealing, straight,
thinking, and business-integrity pay,
even in coin of the realm.

"It concerns each parent, and the son
and daughter of each parent, as a vivid
demonstration of the fact that the
modern god of 'expediency,' is a false
god, and that all the brilliant feats,
and dexterous manipulation of facts,
which pass current as 'expediency' are
needless, for permanent success.

"It concerns the consumer of, or the
dealer in, rubber goods because he
knows that in dealing with a house of
integrity he can trust the statements,
the products and trademarks of such a
house, Implicitly, can save time and
trouble and can abandon that costly
and unpleasant watchfulness which is
necessarily involved in buying anything
under the old law of Caveat Emptor.

"For instance, take our Goodrich
'Barefoot' tires. Light in weight, and
close grained, because relatively free
from Inert substances of 'fillers' that
give excess weight to rubber, at the
expense of liveliness, springiness and
endurance.

"Goodrich Safety-tread tires, of black
'Barefoot' rubber, are therefore lively,
springy, clingy, and long-lived.

"Through their high pneumatic qual-
ity. they give 'pep' to car action, while
stretching out mileage, per dollar in-
vested, in a way that sets users think-
ing.

"More than 200 different makes and
brands of auto tires were made and
sold in U. S. A. last year, 1915, to the
total extent of about 12.000,000 automo-
bile tires.

"Of that 12,000,000 total tires, the B.
F. Goodrich Company made and sold
one-fourth, et. tires are only one of
the 287 different lines made by the
Goodrich Rubber Factory.

"This Indicated why Goodrich best-
in-the-market fabric tires can be, andare, sold to consumers (via. dealers)
at the lowest price In America per de-
livered mile of performance.

Goodrich truck tires?replacements
of other makes of truck tires with
Goodrich truck tires during last four
years were as follows: 1912, change
overs to Goodrich. 3.590; 1913, changeovers to Goodrich, 6.3i>7: 1914, change
overs to Goodrich, in.'"*: 1910. chanuuovers to Goodrich, 14,000.

"These change oveis m Goodrich \u2666
(heir own story to the thinking truckowner.

"Goodrich bicycle tires?Here, inAmerica, the B. F. Goodrich Companywas the first and largest maker ofpneumatic bicycle tires, developingamong other types, the famous 'Thread-Fabric' tire called the Palmer bicycle
tire.

" 'lntegrity' of construction, andsquare deal In treatment of consum-ers and dealers, results In our holding
this largest business in America onbicycle tires, as well as on truck tiresand automobile tires.

"Get a sample of black 'Barefoot'rubber to-day from your nearest Good-rich dealer or branch.
"Stretch it a thousand times, to Its

extreme limit, but break it you can't."That Is the sort of 'service' which
Goodrich Integrity of purpose and pol-
icy. translates into Goodrich safety
tread tires."

120 Packard Trucks in
Mexican Border Service

On Sunday, May 14, an order was
received from the United States gov-
ernment for 56 Packard motor trucks
for service on the Mexican border."Anticipating the possible need ofthe government for special army trans-port bodies," says B. B. Harring-
ton, the local manager of the PackardPhiladelphia company, "the Packardfactory ordered a large number of
these bodies to be made up in advance
to meet any emergency that might
arise. All available men were pressed
in service in the truck shops and the
bodies were attached to the trucks inrecord time."

In addition to supplying the trucks,
78 men from the force of Packard em-
ployes were requisitioned by the gov-
ernment to accompany the trucks.
When the announcement was made
that volunteers were wanted there was
an eager response and all were anx-
ious to share the reputation establish-
ed by the Packard contingent that
went to the border with the first order
of trucks several weeks ago, who were
i allcd by General Pershing?"The Fly-
ing Squadron."

The trucks which made up the lat-
est shipment are of three-ton capacity.
The shipment was valued at $186,426!
With this latest purchase the govern-
ment will have 120 Packard trucks In
service on the border and In Mexico.
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D. Rlthel, A. A. A. representative for
, Utah who witnessed the climb.

In climbing Mt. Diablo, Cal? J.
Hirscli, Pacific Coast representative ot

1 the Chalmers Company, removed the
fan from the car to demonstrate its
cooling qualities. With an Oakland
newspaper man as observer Mr.
Hirsch made the run of 102.3 miles to
the summit of Mt. Diablo on high

1 gear. The mountain has a rise of 3,000
feet above sea level and has a reputa-
tion for "boiling" the water in the
radiator of all cars trying the trip.

Before starting the climb, Hirsch
filled and sealed the car's radiator. At
the top of the mountain, tlie observerplaced his hand on the radiator with-
out discomfort. Uess than a gallon of
water was needed at the end of the
trip to fill the radiator to overflowing.
The trip duplicated the feat of climb-
ing Mt. Hamilton made a month ago
when a Chalmers Six-30 minus th<
help of a fan climbed that peak oi
high gear.

S The New Case 40? sll9O S

I Decide forI
|| Come to our display rooms; look over the new
S ?? se pick up the printed specifications. tiprj Check over details, scrutinize the Case-made I B
B motor, the three-piece steel body with remov-
al able upholstery, note the wiring is housed I II
E3 in flexible, rustless, waterproof conduits. S
E3 iStudy Case history, examine Case methods of E3
bj manufacture. Take your time. Make your
§§ °wn deductions. Draw your own conclu- H
§ sions. Be free to do as you wish.

Then, ifyou wish, call on us plicated. But we want yew S
PI explain remembfering really to know?to be con- EEj
Irrj V*e *lme that you are to vinced of its merits your- [ssj
M decide for yourself?basing self. Your judgment decides. E3B your preference on demon- « E3S strated value .

C,ome in today or tomor- Ea
EE! row?the sooner the better. E3

y\ are willingand anxious Our allotment is fast being *=»
pi

[sj i||| stan d this test of tests, taken. Or if you wish, |
/ IWM know that this Case ask first for a pictured de- iff|l JL
T" Ha

Caf cannotbedu- scription by mail. Jp|F | 1

M Hm Conover & Mehrin£ HICS3 Excellence Hw 81Pro of

FSj U'-c, 1713-1717 NORTH FOURTH ST. HARRISBURG, PA.§\u25a0*\u25a0( the

kwj Sole lllntrlbutorn fur Ccnlrnl IVnnn.?Hell Phone r.!P."-,1. World Oror ~

ingr a 45 per cent, grade. At that
point, the journey was made in a
series of short bucks, and the 3,400 R.

P. M. motor pushed the car over the
mountain's crest for a touchdown.
Heavy ropes around the tires and an
additional rope to the front axle pre-
vented the car from turning a somer-
sault on the steep grade.

After reaching the summit, the car
was left there for two days, after
which the even more difficult descent
was effected. During the night, the
car's headlights were turned on, and
the light at the top of the mountain
attracted general fittention from the
surrounding country. The car, itself,
was plainly visible during the day
time.

"I consider the performance of the
Chalmers Six-30 in climbing Ensign
Peak on its own power,as the most re-
markable feat ever attempted and
completed in the State of Utah and
possibly in the United States," said C.

BRIJC OE
"The Best-Liked Car

in the Country"
The Briscoe is the one car that combines in an equal

degree all the essentials of motor-car satisfaction. No factor
of motoring enjoyment has been slighted.

In the Briscoe De Luxe Four 38 this completeness ia
emphasized. Pride of possession is assured by the wonder-
fully distinctive Briscoe body-lines. Comfort by the full
cantilever rear springs and by the roomy body?the wheel-base is 114 inches.

But in addition, every accessory that your satisfaction
demands or your fancy desire* is on the car. You don't haveto spend a dollar for extras.

Read this list, and see ifeverything you want isn't included.
Electric starting and lightingsystem; two headlights withdimmer, for city driving;electric tail and license lamp; instru-

ment-board lamp; special utility extension lamp and cord;
storage battery; one-man top and dust cover, side curtains;ventilation windshield; electric motor horn; robe rail; footrest; tire carrier in rear; extra demountable rim; speedometer;
gasoline gauge; license plate brackets for front and rear; full
act of tool#; tire repair kit, jack, pump. -

»785 Factory

WtVt at your service for a complete demonstration at any
time*

Conover & Mehring
I * 13-1717 North Fourth St. HniTisburK, l*a.

Sole Distributors for Central Penna. Bell Phone.s9s-J.

Sun Light Six Designed
For Maximum Power

"Contrary to popular opinion the
maximum horsepower of a gasoline
motor is not developed at its maxi-
mum speed," declares I}. J. Cline, fac-
tory manager, Sun Motor Car Co.

"While the number of revolutions
per minute at which a motor operates
is a factor in the determination of
horsepower there are other things that
must also be taken into considera-
tion.

"The horsepower of a gasoline en-
gine is proportional to the product of
the area of the piston head, multiplied
by the average explosive pressure that
is exerted on the piston head during
the working stroke, multiplied by the
number of revolutions per minute, or
as engineers would say the "R P M'
of the motor.

dent from the above that the greater
dent from the aove that the greater
the *R P M' the greater will be the
horsepower and this would certainly
be true were it not for the fact that
the explosive pressure begins to drop
steadily after a certain speedl has been
attained. This decrease in the force
of the explosion more than offsets the
advantage of the higher speed.

"The reason for the decrease in ex-
plosive force is that when the motor
has passed its highest horsepower
speed, it is impossible to get a full
charge of gas into the cylinder dur-
ing the short time that the valve is
open. Furthermore, when a motor is
operating at excessively high speed
the valves do not close when they
should, due to the fact that the valve
springs do not act quickly enough.

"In the design of the Sun Light Six
motor these inherent j(hortcomln,gs
have been compensated by skillful en-
gineering.

"Valves of large diameter are used/
which admit the required amount of
gas in a very short time. The intake
manifold has been designed in such
a manner that the same abundant
quantity of vapor Is distributed to each
and every cylinder. The interior walls
of this manifold are polished by a
sand blast process. This cuts down the
friction of the inrushing gas.

"The valve springs are much longer
than are generally used on motors of
the same bore. This Insures the quick
action of the valves.

"These features largely account for
the fact that the Sun Light Six mo-
tor will operate at a speed of over
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We'll Loan You <

An Extra Tire <

For the Holiday Trip or at Any Time <

i In the event that you do not make use of the
'

loaned tire, it may be returned. No charge for this
"

service. ?
<

Kelly Springfield Goodyear <

AjoamanZ \
Founded 1871 i

i '<

3,500 revolutions per minute. The mo-
tor develops 51 horsepower at less than
3,000 R. P. M."

Climbing Mountain Peaks
Adds Laurels to Chalmers

Conquering two of the most famous
mountain peaks in the country, the
Chalmers Six-30 lias added fresh lau-
rels to its mountain climbing reputa-
tion, by ascending Ensign Peak in
Utah and Mt. Diablo near Oakland,
Cal.

Ensign Peak is known to every tour-
ist who visits Salt Lake City as the
mountain which rises steeply from the
eastern limits of the city. Its summit
is plainly visible from every quarter of
the city, but its steep sides had never
before been traversed by a motorcar.

Fred Junk, a driver for C. A. Quig-
ley, Chalmers distributors in Salt Lake
City, piloted the car on its hazardous
journey. Starting at 5 a. m., the car
reached the flagpole on the summit at
10.10, after a battle with steep grades
that has probably never been equaled
in a. test of this kind.

Approximately a third of the way
up the mountain is a "jumping off"
place, termed the "saddle." At this
point Is a narrow rock ridge running
along for about fifty feet. The ridge
is not wide enough to permit a car to
straddle it, so the Chalmers hit it
sideways after the manner of racing in
a speedway bowl. Ufcavy guy ropes
placed over the ridge prevented the
car from falling down the steep moun-
tain side.

The final spurt for the top, a matter
of about thirty feet, means ascend-

'

6-Passenger Touring 9865 !
Roadster Type $540

Ensminger Motor Co.
THIRD AND CUMBERLAND STS.

Bell Phone 3515
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