
THE POULTRY YARD

BIG PROFIT IN HENS
That the egg industry affcrds an ex-

cellent op;.o.tunity for investment I<
the opinion of Pro/. M lo M. Hastings,
scientillo as.sls.ant an.mal h isl;a..d y
office of the agricultural department
at Washington. The best estimates
available indicate that the income
from poultry products is cne o.' t.e
four or live most important sources of
the agricultural w.alth if th \u25a0 nati n.
The proof of this statement is attilb-
uted to the fact tl at the 1ri c of egg<
for the last ten or twelve yeirs has
shown not on y an ab olut • rise, b t a
relative rise, wh'n compir.'d w th the
general average of va ue.-i of < ltlier
farm crops or food piodu< ts.

One of the prlrn Ipal reqi ireme us
generally considered is the d gr. c of
freshness. The rule, how ver, is some-
times variously applied. An egg fo ty-
elght lours old that has la d In a
wheat shock during a warm Ju y rain
would probably be swarming witn b i \u25a0-

teria and be absolutely un to- tjoi,
while another egg st r d ci ht mo tlis
In a first-class cold stnr.ige room
would bo of much batter q lality. Fir
food all fresh eggs are pr ictica ly
equal. The tint of the yolk \a-iei
somewhat, bslnf mire yell ny when
green food has been supplied tie hen*.
The flavor of the egg is also influenced
by the fcod given to the hen.

Particular attentiin Is ca 1 d to fl«
loss susta nod by renson (if d rty tg s.
broken eggs and ferti c egg* exp fed
to hoat. The lors of eggs that are
actually rotton fnrms on y ;bo :t 1 o
2 per cent of the year sou pu .

The farmer receive! 15 0 nts for a
dozen eggs, the shipper % of a cent,
freight 1% cents, reieher % c ent, Job-ber lYt cents, candling 2 cents and
gross profit to refailer 4 cent*, rrakinj
a dozen eggs cost the Ne.v York con-
sumer aliojt 25 cents.

The high prl-e of strictly fre ih c tra
is counterbalanced by the pri c at
whi'h col i stora c can be se re '.

"The industry as a whole,' Professor
Hastings snys, ''is of great benefl; to
both the e rg producer and th» epg
consumor. It has tended to level
prices throughout the year and has re-
futed In a large Increase in th* f.i'l
and winter consumption of egg>\ TliH
means a lnreer total demand and a
consequent Increase In prise."

THE UNSPOKEN CODE
Lane was becom'ng desperate. Dor-

sett's offer seeme-3 his list chance
Luck had been against him in this
loner fight for fortune and—Dorothy.

He realized that she was not the kind
of woman who would have forced this
struggle upon him, or who would have
demanded that he prove his metal:
yet he would not go to her empty-
handed.

"Are you sure It's a safe thing?" he
Inquired.

Dorsett regarded him through half-
closed, epeeulative lids. "T've placed all
I have in It." he replied. "But as a
favor, a personal favor, I'll let you In."

"For how much?"
"For two thousand."
Lane straightened his shoulders and

a quick flush sprang to his face. "It
seems a square proposition," he jerked
out. "Count me In."

A month later he stood before Dor-
othy, white-faced and grim. His gaze
lingered wistfully unon her slender
loveliness and he shrank from the
sweet confidence of her gray eyes.

"I'm not going to hold you to that
promise, little girl," he said, bitterly.

"What do you mean?" she breathed.
"I trusted a friend and lost every

dollar I had."
Her eyes flashed for a moment with

k^en resentment. "And do you think
that I"—she hesitated. "How are you
estimating me, dear?" she erfded more
gently.

"I'm not going to tie you to a fail-
ure."

Dorothy laucrhed with a suggestion
of ra'llery. She surveyad his broad
shoulders and the firm, square chin,
then lauehed apain. "A failure at 28!"
she taunted. "You haven't even be-
gun to pay the price of success yet.
Nor have I begun to tire of—waiting.
When T do T'll let you know." She

spoke slowly with a sweet, deliberate
candor.

He stooped and gently kisssd her lips.
"After that," he cried, "I can't fail;
no man could. But waiting comes
hard. I want you badly, little one."

On his way home he met Dorsett.
They faced each other moodily. Dor-
sett extended his hand.

"I'm sorry, old man," he said un-
steadily. 'I was a scoundrel, but I
was hard pressed."

Lane flung aside his hand and
laughed bitterly. "Sorry!"'he goaded.
"You!"

When he reached his rooms he found
Bruce Wyman awaiting him.

"Let me in on that new scheme of
yours, will you, Lane? I have a few
odd thousand. Dorsett told me he
thought you'd be willing to sell out."

"Has he been talking to you about
it " demanded Lane.

"Yes, it's a great proposition."
Lane grew white to the lips. Here

was a chance to retr'eve. A turn of
luck at the last moment. It meant
a push toward success. But what else
did it mean? The thought of Dorsett's
outstretched hand and his broken
words flushed before him: "I was
hard pressed." Lane also was hard
pressed. The woman he loved was
wait'ng—too long.

"It's a sure thing, isn't it?" Wyman
asked.

"Nothing's sure," parried Lane,
tensely.

"Come, old chap," tempted Wyman.
"Do n fellow a good turn. I need it
badly."

"Why are you so willing to take
Porsott's word?" Trine jerked out.

"I'm not He showed me proof. That
stock will double its value in a
month."

"You'll not hold me responsible If
it falls?"

Wyman hesitated. "Why. it is a
srnoil investment, isn't it? It must be;
he's got Sherman to back it."

Still Lane fenced. "I'll think it
over." he concerted huskily. "('nine

again tomorrow."
After Wytnan had gone he Diced

the room with sot lips, then suddenly
he shifted the burden. "I will tell
Dorothy. She must decide."

The next day he went to her. She
greeted him with a sweet ronfusinn

Her sleeves were rolled above the
elbow and there was a smudge of flour
upon her cheek.

"I'm practicing," she confessed, shy-
ly. "I know I shall just love it."

"What?" he questioned, with stu-
pidity.

"Doing; things. Sweeping, sewing,
baking. I can, too." Then she laid
her head against his arm. "Let's not
—wait, dear," she whispered. "We'll
win out—together."

He caught her hands, seeking the
downcast eyvs. When she raised them
he met her steady, earnest gaze wl h
a quick drawn breath, C< uld he vole
fu< h a question to her? Would s' e b'
willing to accept suocfn, wraug it by
another man's wreckage? A fl sh o
shame tingled his cheek. Thef1 was
no need to a*k her. In her prese cc
he was humiliated by his previous hes-
itation. He knew instinct vel \u25a0 th't
she would have demanded an instint
decision. With her there could have
been no compromise with honor.

"Yes, Dorothy, little woman, •' ho
said tenderly, "you're r'ght. I mcd
you by my side to help me fight square.
I'm not a rich man. dear, hut weT b •
far from poor."

He fe't by the q'Mck pressuie o" h r
hand that she understood something o 1"

h<« meaning. The warm contact of he 1

finders stirred him wKh strencth. H«
was no longer tempted ami m irv.l d
at hie "own desp cahli' nlucancs to
p'.ay fair.

He did nit wait for Wy nan's \ isit.
but sou.ht him immediately.

"Better keep out, o"d m in." h \u25a0 said.
"I can't sell and I advise you not to
buy from Dorsett."

"Wny?" demanded Wyman.
I.ane met his eyes s uire y, b it did

i.ot speak.
Wyman had understnod. "Thanks,' 1

he said simply.
Then L,ane went to Dors tt. It was

perhaps the hardest task h> hud ever
set himself. He found him white and
haggard.

"I reused your ha-d list night,'" he
said bluntly. "I'll take it now. I
know what you hid to fight. You
were hard pressed and you didn't
have -her!'' —Hoston Pos.t
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Is ths
Best Roup
Cure I Have Ever Tried

Among the many who say that are a lot
who never thouchtGermozone would do it
Geo. 11. Lee knew what Gcrmozone would
do before he placed it on the market Itis
50 good that users are not tempted to accept

a substitute. No one ever found anything
so good. The reason is plain—Germozone
has no equal.

500 HENS SAVED
AMissouri poultryman writes that 8 bot-

tles ofGermozone saved his entire flock of
500 hens from Roup. Less than one Cent
per hen. A Pcnnsylvanian writes that
Germozone would be cheap at $5.00 a box
—and itwill doforyou what ithas done for
others. This advertisement is addressed
to you. We want yourpoultry to make more
money foryou. We want you to recognize
the it iportance of healthy poultry. The
healtt. ofthe chick orthe hen isas important
to it as your own health is to you. Ever
stop to think about it? Perfect health is nec-
essary for positive profit Try Germozone
and test every statement made here. No
need to buy a substitute. If your dealer
cannot supply you we willmail it to you,
postpaid, on receipt of price—so cts.—and
willinclude free a copy of "Chicken Talk,"
written by Mr. Lee himself.

Come in and see our new 1911
lineof Mandy Lee Incubators and I
Brooders at our newly opened Los I
Angeles branch, 225 West 2d St.

GEO. H. LEE CO.,
OMAHA, WEB. LOS ANGELES, CALIF. [

||mj|||MMMLL___
B

I T P^v Mv Way
g * . . ' taj»s"*iilBISII There are more Just like me who ought to

J , : ; Mr <^\u0084 s*9HH i\ be working for YOU. Why are you not In tlu-
I J , .ftlßßHil poultry business on a practical basis, en a
I HPiiillPHH % " ,1 commercial basis, on a PAYING BASIS? The
I j 'SJaBJiaHBI Inglewood Poultry Colony Is the place where
if *-- I the biggest poultry business In the southwettl
HBri <fHHi I* being: bnllt ui> NOW. In the Inglewood

Hkk > * ~:<^mSsSHl Poultry Coleny poultry and eggs bring higher\u25a1I Price*

Pay My Way
There are more Just like me wbo ought to
be working fer YOU. Why are you not In the
poultry business on a practical basis, en a
commercial basis, on a PAYING BASIS? The
Inglewood Poultry Colony Is the place where
the biggest poultry business In the southwest
Is being bnilt up NOW. In the Inglrn-ood
Poultry Colony poultry and eggs bring higher
prices than they do anywhere else, ami yon

f V can buy supplies cheaper than you can from

* ? - any dealer. Buy a farm in the Inglewood
F W&BmMI Poultry Colony, where the terms are most
I |» " ' , •'\u25a0 19 reasonable, where you will always be treated
I \u25a0Ini Wm&m&l right, where poultry raising Is a business

I \u25a0 \u25a0Kf&^MMh; &WesL Wai and where YOU CAN SELL everything you
I'

»»*>'« '-' produce at the highest market prices. Stop

P HHWtJliiia«iSsßW ll%&\ and think what this means and get full In-
ew.v.-''.(>""

»• JSSjSSi -" 'ill formation from

Inglewood Land Company
™™™^^^'™*™™""™™^^^™'| Room 849, 206 Booth Spring Street.
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