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B FOR IMNDIGESTION

It Must Be Love.

Father was giving the fair young
daughter a lecture about her beuu.
He exclaimed: “Does he know who
pays the light bills? Doesn't he know
enough to go home at the right time?"”

The daughter replied: “Yes, he
knows enough to go, but he was sick
last night.”

With that father started in again.
“Don’t tell me that a big husky fel-
low like him was sick. What on
earth was the matter with him?”

As the fair young daughter started
for the’ door, she sang back, “He has
heart trouble.”

Cuticura for Pimply Faces.

To remove pimples and blackheads
smear them with Cuticura Ointment.
Wash off in five minutes with Cuti-
cura Soap and hot water. Once clear
keep your skin clear by using them for
daily toilet purposes. Don't fail to in-
clude Caticura Talcum.—Adv.

A New Way.
Little Mary, who was just three
vears old, came home all excited.

“Mother,” she said, “the new people
moving next door wash their clothes

in a stove.”

“Why, my child, who ever told you
that?” replied the mother.

“The moving man said so. He was
taking a funny looking stove in the
house and I asked him what was it.
He said it was a laundry stove.”—
Indianapolis News.

. Important to Mothers
Examine carefully every bottle of
CASTORIA, that famous old remedy
tor infants and children, and see that it

Bears the

- Bignature of

[n Use for Over 30 Years.
Children Cry for Fletcher’s Castoria

Cornered.
“Mamma, why has papa no hair?”’
“Because he thinks so much, my

« dear.”

“But why have you so much?”"

“Because—go away and do your
lessons, you naughty boy!"—New
York Central Magazine.

Not Gay, But—
I"atience—*Don't you think he Is a
gay deceiver?”’ Patrice—“Oh, I never
considered him particularly gay.”

— ——— remy
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FORNENY SERVICE

w BISMARCK. NORTH DAKOTA ©

Knowh all over the Northwest for Quality

® MAIL US YOUR FILMS ©
HEADQUARTERS

for Northwest Travelers

West Hotel

MINNEAPOLIS, MINNESOTA

' Sensible Prices—Service our W atchword

AGBI'IS.B!\:S«.EmSSto 15 Per
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STOP! LOOK! LISTEN! Win a Prize—
Thousands of Dollars given away in prizes,
For Information, Box 263, Kalispell, Mont.

GOOD, BRIGHT, AIRCURED TOBACCO,

repald 3 1ba. $1.75, 5 1bs. $2.75, 10 lbs. $5.50.
E HAWKINS, R. 3, Mathiston, Miss,
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Coughs Grow Better

oooa, t inflammation
rem lnd thront
stops, 'h- you use reliable

PISO’S

SEE ADVANTAGES
IN GO-OPERATION

Most Effective Organizations
Found Where Farmers Were
Drawn Together.

MANY OBSTACLES OVERGOME

That Principles Are Fundamentally
Sound and Practical |s Proven by
14,000 or More Successful So-
cieties Now Working.

The success or failure of a farm de-
pends almost entirely upon the results
obtained’ In marketing the products
grown. Experience has proved that
the farmer who undertakes to market
his products through speculators or
who attempts to ship and market them
in some very distant market is labor-

ing under a great disadvantage.

Marketing is a specialized function
and is really the most serious problem
confronting the farmer today, and the
rank and file of farmers are not
equipped to perform this service for
themselves in a satisfactory manner.
Many difficulties encountered in mar-
keting farm crops have been over-
come through the organization and
operation of farmers' co-operative
marketing associatlons. Co-operative
marketing has passed the experimen-
tal stage, and the 14,000 or more ex-
amples of successful organizations in
operation in this country offer posi-
tive proof that the principles of co-
operative marketing are fundamental-
W scund and practical.

Work of Organization.

The most successful co-operative or-
ganizations confine their efforts to the
shipping and marketing of certain spe-
cialized products, such as citrus fruits,
apples, peaches, potatoes, melons,
poultry and eggs, dairy products, live
stock, tobacco and grains. The sub-
stantial growth of co-operative mar-
keting activities in this country Iis
perhaps best {llustrated by the fact
that the aggregate volume of business
done in a single year through co-op-
erative associations and exchanges
runs up into the hundreds of millions
of dollars.

groups of farmers through central as-
sociations and exchanges offers many
advantages, such as the improvement
and standardization of grading and
packing; the obtaining and use of re-
liable crop and market information;
the intelligent development of perma-
nent markets; the effecting of savings

A Ce-operative Curb Market in Full
Operation.

through the collective sale of farm
products and purchase of farm sup-
plies; the proper financing of all ac-
tivities, including the building of
.warehouses, the preparation of crops
for market, and their movement to the
markets; and the employment of
trained and efficient business and
sales management.

An organization founded on dire
need with a well-defined purpose has
the best chances of success. Farmers
who are satisfied with the results ob-
tained without an organization do not
feel a need for an association. Neces-
sity for an organization may arise
from the lack of marketing facilities,
or from dissatisfaction with existing
agencies. When a co-operstive mar-
keting association is under considera-
tion it is advisable to have a pre-
liminary survey made by competent
local people or by experienced co-op-
erative organizatlion specialists from
the United States Department of Agri-
culture, whose advice and services
are available upon request. In mak-
ing such a survey care should be taken
‘to ascertain the need for an organiza-
tion, the attitude of the farmers to-
ward such an undertaking, and the ap-
proximate development of business
available,

Manager Is Keystone.

The manager is the keystone of the
organization. His selection is of the
utmost importance. He should be ex-
perienced in marketing the line of
products intrusted to his care; he
should possess tact and good judg-
ment, and be honest and above sus-
picion. The success of the organiza-
tion depends upon his ability to meet
the members and the trade with which
the organization deals, and to retain
their confidence. He should possess
the propor qualifications for the posi-
tion ; he should be given broad powers
and the hearty support of the mein-
bers in his work, together with a sal-
ary that will attract ability and be
rommensurate with the services ex-
pected of him,

The handling of farm crops M’.

SIZE OF MOTORTRUCK
IS QUITE IMPORTANT

Study of Vehicles Is Profitable to
Purchasers.

Four-Ton Truck Is Especially Adapted
to the Transportation of Boxed,
Crated or Barrel Goods—Also
Is Economical,

Moving goods by motortruck is get-
ting down to a more exact basis every
day. One’ of the vital factors in the
profitable transportation of merchan-
dise over American highways is the
size of the truck itself. The truck

Pro-

Shipping Honey Direct From
ducer to Consumer.

must fit the job or line of business.
To meet the situation the manufac-
turers are building many sizes of
trucks, from a half-ton to ten-ton ca-
pacity.

One of the units now in great de-
mand is the four-ton truck, which is
being widely used in many lines of
business.

The four-ton truck is especlally
adapted to stake bhody work; that is,
the carryving of hoxed, crated or barrel
goods. Not only is it a prompt and
reliable carrier for this class of
freight, but it also is economical.

Compared with horses, it is far su-
perior in every way, hoth as to mile-
age ability and cost of upkeep and op-
eration,

In times such as these the truck
purchaser should study his situation
most carefully and employ expert ad-
vice whenever possible. Many a man
who buys a five-ton truck should real-
ly operate a four, and the same with
many buyers of three-ton vehicles. A
close study of delivery prohlems will
prove to many a business man that he
ought to be operating a truck of dif-
ferent <ize than that which he is
using. Get the truck to fit the joh.

GIVE PRODUCE BETTER CARE

More Attention Should Be Given to
Quality and Methods of Packing
and Shipping.

With the present condition of heavy
production of almost every farm com-
modity and high freight rates, the bhu-
‘reau of markets of the United States
Department of Agriculture advises
that greater care than ever should be
exercised as to the quality of produce
shipped by rail to markets and the
method of packing and loading., \Where
fruit or vegetables are of inferior
grade or quality in any respect, the
farmer will do well to market near-
by, within the truck radius, or store
for home consumption.

After the stock gets to a distant
market the shipper is given protection
by the inspection service furnished by
the department at about 180 principal
receiving points of the United States.
This service costs $2.50 for a half
carload or less and $4 for a full car-
load. It enables the shipper to learn
the exact condition in which his pro-
duce reached the consignee by giving
the exact nature of the decay or oth-
er defects, and gives him informatien
in regard to the hest method of mar-
keting each particular lot of produce.

SILO WILL HOLD MOST FOOD

Keeps Various Crops in Best Form for
Different Animals Till Needed
Later On.

More food can be stored in a given
space in a silo than in any other build-
ing, making it a cheap storage. The
silo also makes possible growing the
crop till it has produced the greatest
amount of fond per acre, and keep-
ing this food in the best form for the
animals till it is needed. " Silage is like
having pasture for the live stock the
year around. The silage is nutritious
and has a good effect on the digestion.
It will mean a big milk production and
good growth of the animal to which
it is fed.

Il FEED PUREBRED STOCK

Five dollars’ worth of f{ron
made into horseshoes sells for
$10 but made Into hair springs
for watches sells for more than a
million dollars. Moral: Make
raw materials count—feed good
stock,

WOULD CONTROL
CATTLE MARKET

Congress and Live Stock Men
Both Work on Method of
Regulation.

| TO STABILIZE PRICES

Bunching of Shipments at Certain Sea-
sons Wreaks Haraship on Pro-
ducers which Orderly Market-
ing Would Minimize. -

St. Paul.—While Congress is toiling
oveir half a dozen measures to rescue
the live stock industry from its present
plight, the livestock growers are doing
something on their own hook.

A group of determined livestock
men, leaders in that industry, have
set about to work out a scheme where-
by they ean control the supply of stock
at the varlous big markets. They rea-
son that this is the only way to mini-
mize fluctuations in prices.

Last week the question was thor-
oughly debated by the Corn Belt Ment
Producers’ association at Des Moines,
which, finally decided to indorse the
plan to control the marketing of fat
cattle. The exact plan whereby this
control of supply will be accomplished
is yet to be worked out. Its support-
ers are certain that this can be done.
The American Farm Bureau federation
has been working on the problem for
a year past and has actually made
some experiments.

There is much to be said for the
plan to control livestock supplies.
Farmers are blamed for marketing the
bulk of their grain crop in the space
of a few weeks every fall. Livestock
receipts are spread over the entire
vear, although some months every yeur
are heavier than others, yet this is no
more satisfactory than the method of
grain marketing.

If the American Farm Bureau fed-
eration succeeds In organizing live-
stock producers so that they will prac-
tically control market conditions by
controlling the day-to-day supply of
stock that will be put on sale at the
various yards it should prove  great
help to the trade. Kay Wood of the
Chieago Livestock exchange gave the
view of that organization ,when he
said to the meat-producers: °

“You have hit on the right principle
in finding out how many cattle are
ready for market and what the con-
ditions are at the marketing end. None
of us knows if the plan will work, but
it is a step in the right direction.”

The declines of the pnst week can
hardly be laid to heavy receipts. This
market had a moderate supply of cat-
tle and the receipts of hogs were abhout
the same as the two previous weeks.
Receipts of sheep and lnmbs here were
the smallest in several weeks. The
total supply of cattle and hogs at the
seven main western markets was larg-
er than the prewlmw week, but the in-
crease was not great enough to cause
such declines as resulted.

VEGETABLES ARE BEING HELD

Department of Agriculture Says Pro-
duce Is Being Held for Gain.

Washington.—A large part of the
abundant fruit and vegetable crop still
is in the hands of producers, or stored
at country shipping points, says the
Department of Agriculture's weekly
report. The market continues stag-
nant with some declines,

Freezes In western New York and
other sections when cabbage was:in
the flelds caused a rush to sell for Im-
mediate uses and overstocked the mar-
ket late in November, the report says.
The price of cabbage sultable for long
storage has shown no gain, ruling §10
in western New York, with city prices
$12 to $15 for the best.

Fear that too much of the potato
crop may be held over the winter Is
expressed in the report. The average
for potatoes Is $1.75 for No. 1 sacked
stock.

Onions show no particular change,
still ranging from $1@$1.25, and 25¢
higher in the citles. Onion prices are
uniform the country over, the report
says.

SOLDIERS ARE AMBUSHED

Guerilla Warfare Continues to Take
Toll of Lives in Ireland.

London—In a battle hetween civ-
ilians and a group of military, who
were ambushed at Ennistymon, in
County Clare, six soldiers were wound-
ed. The soldiers were victorious, how-
ever, finally forcing their attackers to
retreat when a machine gun was put
into effective operation by the soldiers.

Three of the attacking party were
killed, four were wounded, and two
others were taken prisoner. In re-
prisal for the attack all of the hay
ricks In the vicinity were burned by
the troops.

Couldn’t Board at the Jail.

Council Bluffs, Ia.—Willinm Zahrlie,
who surrendered himself at Council
Bluffs police headquarters with the
confession that he was the man who
threw the brick through the gluss door
at the Glasgow Tailoring shop, was
literally thrown out of jail by police,
when it became evident that he had
framed himself.

The Glasgow shop was robbed of
nearly $1,000 worth of merchandise.
Police believe Zahrlie wanted ‘o be
sent to joil for the winter

Write for Informatior

“Only One Thing |
Breaks My Cold”

¢That’s Dr. King’s New Dise
cnvery, for Fifty Years |
a Cold-Breaker"

INME-TRIED for fifty years and

never more popular than today.
Nothmg but the relief it gives from
stubborn old colds, and on-rushing
new ones, grippe and throat-torturing
coughs could have made Dr. King's
New Discovery the standard remedy it
is today. No harmful drugs.

Always reliable, and good for the
whole family. Has a convincing, heal-
fng taste with all its good medicinal
qualities, At all druggists, 60 cents,
$1.20 a bottle.

For colds and coughs
Dr.ngs |
New Discovery

The Results of Constipation
are sick headaches, biliousness, sallow
skin, waste matter in the intestinal
system. Correct this health-under-
mining condmon by taking Dr. King's
Pills. 5ood every day. Keep
the system ean and virile. Same!
old price, 25 cents, All druggists.

Prom thon‘t(.; 1@
.Kfng’s
GIVES THEM TIME TO THINK

Unique but Effective Treatment Ac-
corded Quarrelsome Married
Couples in Swabia.

In Swabia they have a curious cus-
tom aimed at reviving harmony in
troubled homes. \Whenever a married
couple, declaring incompatibility of
temperament, secks divorce, instead of
appealing for conciliation to a magis-
trate who may or may mnot be a2
psychologist and may or may not bhe
blessed with persuasive eloquence, the
authorities shut up husband and wife
in a tower, allowing them only one
fork and one plate between them. The
result of the experiment is then pa-
tiently awaited.

The story goes that nine times out
of ten, at the end of a few hours of
this inconvenient regime, the two are
released from the tower perfectly rec-
onciled. Material necessities have
drawn them together and effaced the
sentimental misunderstandings.  And
they return happily to their dwelling
they return happily to their dwelling
to breakfast more comfortahly in the
peace of the reconstituted home,
whose imperfections they no longer
perceive.

Wandering Around.

“Mrs. Jagsby flatters herself that she
knows where Mr. Jagshy is every hour
of the day.”

“Why do you say she flatters her-
self 2"

“Because, after Mr. Jagsby has dis-
cussed the contents of a quart of
‘moonshine’ he frequently doesn't know
where he I8 himself.”—Birmingham
Age-Herald.

Beneficence Well Repaid.
Beneficence is a duty. He who.fre-
quently practices it and sees his benev-
olent Intentions realized, at length
comes really to love him to whom he

has done good.—Immanuel Kant.
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RHEUMATISM?
TRY

(Original Sulpbur Mud Batbs of the Narthwest)

Post ORice Box |

Mudbaden Sulphur Springs Co., Jordan, Minn.

Fargo Directory

PHONE 424

Farpe .
Established over a quarter of a cemtury

Growers and shippers of cut flowers,
plants, etc. Wnte for catalog. Funenl
designs on short notice. Fhone. wire or
Broadway and Freat Sreet. Farge, L B
KODAKS o s
ers Solited.

on application. FARGO DRUG COMPANY,
608 FRONT ST.. FARGO. NORTH DAKOTA

IETRGPOLE H Otel

CIS-SI 7 .I‘ 405-407 N.P. Avenue

Filmsand Photoscp-
plies.  Finishing for

M—Rmsomm‘lsu. C

SHIP or haul i in your COUNTRY MIXED
SCRAP IRON tousst $15 per net ton.

highest market prices
for ;gla imds of Junk and ﬁ
| FARGO IRON & METALCU. FARGO,N.D.

umuma,md
' BIG SIOUX AND M. B. C. BRANDS
| BISCUITS, CRACKERS AND CAKES

F ARGO. NORTII D. \KOT\

Electric and
'lhw-vle:- Light

ASHELMAN BROS, INC, Distributers
FARGO - NORTH DAKOTA

THE FIRST IIATIIIIAI. BAIK

Established in 1878

Unitcd Stateés Depositary mp:ul. &rﬂn and

Pronts: §525.000.00. The oldest ml ib hon.h Daxota

leitiale

Business College

309 Broadway, Fargo, N. D.
This school guarantecs satisfactory worky
orrefundstuition. Call or write for catalog.

Judgmg the Depth 3
An English rider, coming to a riven
he was unfamiliar with, asked =

voungster he saw playing on the bank
if it was deep.  “No” replied the
boy, and the rider started to cross,
but soon found that he and his horse
had to swim for their lives.

When finally he reached the other
side he turned and shouted, *T
thought you s;nid it wasn't deep.”

“It aren’t.,” was the reply. “It only
takes grandfather’s ducks up to the.lr
middles.”

That's What It Says.

John and Mary were talking and

their young aunt overheard the fol-

lowing conversation: “I am glad that

they have such good things to eat In
heaven,” said Mary.

“You silly, they don’t cat at all u]p

“I just guess they do. John Marten,”
answered the S-yvear-old Mary, with
dignity. “It says in my catechism:
‘The Lord makes preserves and keeps
us.' "—Harper's Weekly.

The woman of the hour is the one
who says she will be ready in a min-
ute.

A ton of soot results from the burme
ing of 100 tons of coal.

Aspirin

You must say

Warning! Unless you see the name “Bayer” on tablets,
you are not getting genuine Aspirin prescribed by
physicians for 21 years and proved safe by mxlhons.
Accept only an ‘‘unbroken package” of “Bayer Tablets of

Aspirin,” which contains proper directions for Colds, Headache,
Pain, Toothache, Neuralgia, Rheumatism, Neuritis, Lumbago.

Aandy tin boxes of 12 tablets cost but & fow cente—Larger packages.
Aspiria is the trade mark of Bayer Masufssture of Monsassticasidestor of Saliayteasil

“‘Bayer”’

T

there,” objected John. &




