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Farm Department 
MENTIONING THE FAKIR 

Every neighborhood, and practically 
every family, has had experience with 
the grocery pedlar, the box-car mer
chant, the stallion vender, the fake 
nursery agent, the "organizer" whose 
graft is to raise money to be spent 
somewhere else. 

These grafters—and all others of 
their ilk—invariably enter a commun
ity for the purpose of doing it good, 
but the empnasis is laid upon the "do
ing*' rather than upon the "good." 

The prospective victim is told that 
he is getting an extraordinary bar
gain, or that he is "smashing the 
trust," or that a gigantic business fail
ure has put unheard-of cash prices at 
his door. The object is in one way 
or another to get hold of his cash or 
bankable note, and in a surprisingly 
large number of cases that very 
thing is done. 

Fakes thrive on the very human de
sire to get something for less than 
it costs other people. Nobody is ex
empt from this temptation, therefore 
the field for the fakir is as wide as 
humanity, itsel-p, save as we narrow 
down that field by the use of a little 
hard common sense. 

It stands to reason that Winn * 
stranges offers one something at 
bargain prices that there is some
thing suspicious about the deal. Why 
should he give you the profit? Why 
not take it himself? Isn't that what 
you would do? When you buy a good 
cow for $30, do you turn around and 
sell her to your neighbor for $35, out 
of kindness of heart, or do you not 
sell her for all she's worth? Usually 
the "bargain" prices asked are far 
above going prices for like qualitv. 
"Pedlar" stallions at $3,000 and $4,000 
are not uncommon. Their like can be 
had of reliable dealers who advertise 
their business at one-half those 
ures. -The "bargains" offered in fly-
by-night stores selling "bankrupt"' 
stocks sound very attractive, but ex
amine the quality, and the prices then 
seem high enough. No worthier use 
for our sheep-killing dogs could be 
found than that of chasing the average 
"promoter" out of the neighborhood. 

The wiles of the fakir are innumer
able. The antidotes against his poison 
are few and simple. Buy advertised 
goods either of the local dealeh, or of 
the established advertising distribu
tor. Know, iiKother words, that when 
you get what you believe to be a raw 
deal you can put your finger on the 
man who, in your opinion, skinned 
you. Firms doing business in the 
open, men who want your trade year 
a^fter year, are not apt to be out with 
the "big mitt." Their desire to hold 
your trade, coupled with -your own 
business judgment^ will bring price 
and quality into fair relationship with 
each other. The firms who advertise 
in your local and farm papers are ac

countable to you if they do not "de
liver the goods." The fakir is ac
countable to nobody: his sole object 
in life is to get the "long green," and 
it's up to the reader not to accomo
date him. 

Look at BKe 
I am Well. 

1 cannot say 
too much for Fe-
runfc It has en
tirely cured mo of 
my trouble My 
•  ye  l ids  w e r e  
thick and redj 
D e a r l y  a l )  t h e '  
tlma. My eyes 
were especially 
sensitive to light. 
Catarrh was my 
trouble. I had 
h a d  m y  e y e s  
treated and took 
a great deal of 
medicine, but 
nothing seemed to 
belp me until X 
tried Peruna. X 
always use Peruna when my family 
need It. Always find it very good; 
It helps wonderfully. You can use 
my testimonial anywhere you wish 
to." So says Mrs. C. Skehan, JSo. 
614 S. Leavltt St, Chicago. Ills. 

That Thirty-Five Cent Dollar 
Men posing as leaders of the farm

er are not always above suspicion 
when it comes to dealing with racts. 
Ordinarily well-intentioned ignorance 
accounts for the wild statements made, 
but the damage done the farmer is 
none the less on that account. The 
following is a case in point: 

"The farmers of this country pro
duce annually, a crop for which they 
receive $9,000,000,000, and for which, 
it is said, the ultimate consumer pays 
$27,000,000,000. Or, to express it in 
this wise: The American farmer to
day is doing business on a thirty-five-
cent dollar, and the consumer of his 
products pays one hundred cents for 
the same amount of agricultural pro
ducts for which the producer receives 
but thirty five cents. 

This statement is untrue. And its 
untruth is so evident that the con
sumer and middleman both join in 
denouncing the farmer as wanting to 
hog the whole thing. It's bad business 
to go before a jury with a prejudiced 
case, and its particularly bad policy 
to submit faked evidence. 

What are the plain facts? They 
are, of course, that when a consumer 
wants food he does not buy a steer, 
he gets a cut of beef; he buys bread 
and not wheat, oatmeal and not oats, 
and so on to the end of the list. Veg
etables he takes in their original form 
plus shipping, waste and delivery. 
Most farmers prefer to sell their po
tatoes direct from the field. It is the 
farmer's privilege to hold for higher 
prices if he thinks the outlook war
rants the loss in stock and handling 
which he knows must be reckoned 
with. 

In the case of clothing made from 
cotton and wool the buyer does not get 
what the farmer sells. In most of 
these instances cited the farmer sells 
a raw product and the buyer of course 
demands one ready for use. This 
transformation from raw to finished 
material, its shipment from one place 
to another, its storage, its advertis
ing, its final distribution and sale, all 
add to and change the value of the 
original product. To say that the 
consumer pays one dollar for what 
the farmer receives thirty-five cents 
avoids and denies this increaser value. 

This is not saying that the farmer 
is getting all that is coming to him. 
In some cases he probably is, and in 
many others he undoubtedly is not. 
F., S. & H. has shown (increase of 
Nev. 1, 1914), that the producer gets 
77 cents of the consumer's dollar, on 
butter sold; on eggs 69 cents; on po-
tattoes 55 cents; on chickens 45 cents; 
and on milk 37.5 cents. Field crops 
show a lower return per consumers 
dollar. These are facts rather than 
fancies, and suggest that if the farm
er would fight for better conditions 
and larger returns he should select 
those lines of farming where the re
turns are most favorable to him.-

Blind assertion that the farmer is 
the "goat" does not bring about bet
ter conditions. And the men who mis
lead the farmer by false assertions are 
striving, not for his betterment, but 
for their own advancement at his ex
pense. 

TREE BUTCHERY 
Don't let inexperienced people mon

key with your trees. Rather take 
your saw and trim them yourself— 
you will have fun doing it and you 
will gain a respect for trees that will 
last for some time. It takes a tree a 
long time to grow a branch, and some 
fool can spoil the tree in about ten 
minutes. There are a few simple 
rules which are easy to follow: 

Never cut out the central trunk of 
a tree. If you want a bushy tree, 
plant a tree which grown in that fash
ion. . If the tree planted is not the 

shape you want, don't try to shape it. 
The center of the tree is needed to 
withstand the storms. 

Don't cut any limb that la laqpr 
than the wrist of your hand. If you 
will trim carefully, little by little 
each year, you won't have to cut limbs 
bigger than your finger. 

The only trimming a tree needs is 
to have the branches cut from below' 
so that they do not hinder traffic. If 
this means cutting a big branch, paint 
the end at once and stop decay. 

If the tree is decayed, clean out 
the hole as a dentist clean out a 
tooth. You can make a cement filling 
if you want to go as far as that, but 
at any rate, the tree that is cleaned 
and painted will last much longer 
than the one that is allowed to go on 
rotting. 

A McADOO OUTBURST 
It is plain that the leaders of the 

Administration are very active be
cause of the widespread opinion of the 
country that Democracy m control In 
the nation means bad business for both 
employer and laborer. One by one, 
members of the Cabinet and other 
officials of the Wilson regime break 
into the limelight, and treat the'public 
eye and ear to a combination of spe
cious pleading in behalf of Demacratic 
policies and aenunication of all those 
who intimate that those policies are 
not perfectly adapted to the business 
interests of the land. 

The turn of Secretary McAdoo has 
now arrived in this splendid oratorio 
of cheer and criticism. The contribu
tion of the head of the Treasury De
partment to this Administration spirit 
dance takes the form of a letter to 
a Democratic club in the State of New 
York. It is couched in that dignified 
and well-poised style, and filled with 
that logical and conservative atmos
phere, which distinguish the oratorical 
and the written productions of the 
present Cabinet. Here is one of the 
gems of thoughts of the McAdoo let
ter:— 

"It is only through national dis
aster that the Republican party and 
the selfish interests that dominate it 
hope for success. Every utterance and 
every action of Republican leaders 
•convicts them of wanting to prevent 
prosperity in order to gam control of 
the Government. This once great 
party, the alleged champion of busi
ness, is trying to destroy business to 
gain its end. It is a sorry spectacle, 
and failure is its inevitable reward." 

Truly a wonder of philosophy is 
our Secretary of the Treasury. He 
accuses the Republican party of be
ing engaged in a general conspiracy 
against the United States and its wel
fare. That party includes within its 
ranks the principal bankers of the 
country ana the great bulk of the 
manufacturers and other producers. 
These are the'people who have busi
ness dealings with the Treasury De
partment, who are vitally concerned 
in its policies and its administration, 
It will give them a splendid idea of 
his fairness and great encouragement 
to bring their matters to his attention, 
now fljat he has branded them all as 
conspirators against the well being of 
the nation. 

Mr. McAdoo seems to forget one 
very important truth. If the Republi
can party really desired to destroy 
business, there is one sure way to do 
it. This is to continue the Democratic 
party in power. If the Republicans 
should declare to-day that they would 
offer no residence to the-re-election of 
President Wilson, and would acquicsce 
in the choice of another Democratic 
Congress, business would surely be 
destroyed in the United States. What
ever brightening of the industrial sky 
now appears is caused by two thing3, 
the European war and its need of 
American goods, and the counting 
upon a Republican victory in the na
tion in 1916. Take away those causes, 
and American business days would be 
dark, indeed.—Philadelphia Press. 

PRINTING THE NEWS 
We often hear some thoughtless 

fellow say. "If I was running a pa
per, I would print the NEWS. I don't 
care who it might hit. If they don't 
want to get into the paper, let them 
keep out of trouble." 

We remember one particular in
stance in which a similar remark was 

made. 
We had, through the pleadings of 

an old mother and a tearful sister, 
killed" a good story concerning the 

escapade of a rather worthless young 
fellow. But to his mother and sister 
he was not worthless, and they pre
vailed upon us not to print the item 
which would disgrace them forever. 

And we did print it. 
So we were accused of cowardice by 

this certain critic and were told that 
we did not know how to run a paper. 

In vain we tried to explain that 
many things besides our own personal 
likes and dislikes entered into our 
weekly labor. 

It was no use, he said, we should 
print the news. 

Six months later the same man 
came sneaking up to our home in the 
dead of night to plead and beg with us 
not to print a much worse story in 
which he himself was mixed up. 

% We had the story but had no inten
tion of printing it, for it was one of 
those things that it is best for all con
cerned and for the public, to suppress. 

But our critic had heard that we 
knew the details and, with the unfair
ness that characterized his first ut
terance, «at once jumped to the conclu
sion that we would chortle with joy 
over a chance to flaunt such a choice 
but of gossip in the faces of our read
ers. 

Remembering his attitude on the 
other occasion we let him squirm a bit. 

We reminded him of nis former 
statement and intimated that he had 
at that time opened our eyes. "We 
would nublish the news. If anyone did 
not want to get into the paper, let 
them keep out of trouble." 

He remembered. 
He admitted that he had so express

ed himself. 
But he was wrong, he said. 
And this case was different. 
Moreover, he was a prominent man 

—and married—and he had a family 
—and all of the same stuff that every 
editor hears when some one gets into 
trouble. 
• Well, the story was not printed. It 
never would have been. But we feel 
sure that our critic believes that the 
only thing that kept it out was his 
"prominence" and "influence," 

No, dear friend, about the only ele
ment that was totally ignored in com
ing to our decision was you, yourself. 

LIBRARY NOTES 
The books noted below are now 

ready: 
Grcae Richmond. Another wholesome 
attractive story by the author of "Bed 
Pepper Burns." The reconstruction 
of the rich young Mr. Kendvick fiom 
an idler into a business man through 
the influence of one unattainable 
young woman makes very pleasant 
reading. 

A> little Country Girl, by Susan 
i Coolidge, is a story for girls, espec-
! ially those who have enjoyed "What 
! Katy Did," etc. 
I The Story of King Alfred, by Wal
ter Besant, fills a gap in the library's 
collection of biographies, than which 
there is no more profitable or delight
ful reading. This is a little volume, 
just long enough, and very carefully 
written. 

For the wee folks' reading there is 
Hopi, the Cliff Dweller, which tells 
how his dog Lobo saved his life. 

THE VALUE OF TODAY 
While walking in the streets one is 

often greeted with the cheerful re
marks: "It's a nice day!'' Good days 
and bad days exist only in the mind. 
The weather had nothing to do with it. 
Each day is what we make it. 

Suppose you get the word that your 
salary has been doubled or that a for
gotten uncle has left you $1,000,000. 
What do you care about the weather 
then? Or, suppose the person you 
love is dying. Unexpectedly a turn' 
for the better comes. The doctor says 
your dear one will live. What if it is 
hotter that Tophet ? It is a good day, 
a great day, a happy day. It is what 
we think and feel about it that makes 
each day what it is. 

Put down in the notebook of your 
soul the poet Runeberg's thought, 
"Each day is a life." When you get 
up in the morning throw back your 

shqulders take a deep breath and meet 
the new day like a man. Say to your
self: "Another day, another life." 
For all we know, it may be the only 
day we shall ever have. Let us make 
it the best day we can. let us strive 
to make it a day worth while to move 
a step forward in our work, do all the 
good we can, get all the happiness we 
can today. 

Right now is the only time you can 
control. Yesterday is a record. To
day is yours and mine. 

NOTICE OP FIRST NEBTI\G OF 
CREDITORS 

In the District Court of the United 
States For the District of North Da
kota. 

In The Matter of Carl Orsaard, Mar
tin Orpaard and Jacob P. Orpaard in
dividually and as co-partners as Or-
gaard Brothers, Bankrupt. In Bank
ruptcy. 

To the creditors of above named per
sons and firm, of "Wheelock, in the 
County of Williams, and district afore
said, a bankrupt. . 

Notice is hereby given that on the 
15th day of May A. D. 1915, the said 
persons and firm were duly adjudicated 
bankrupt; and that the first meetinw 
of his creditors will be held at the of
fice of LEWIS & BACH, in Minot, In the 
County of Ward, North Dakota, on the 
27th day of May A. D. 1915, at 11:45 
o'clock in the forenoon, at which time 
the said creditors may attend, prove 
their claims, appoint a trustee, exam
ine the bankrupt and transact such 
other business as may properly come 
before said meeting. 

JOHN H. LEWIS, 
48.-lt. Referee in Bankruptcy. 

NOTICE OF EXPIRATION OF T1MR 
OF REDEMPTION 

Ofllec of Pou«ty Auditor 
State of North Dakota, County of 

Williams, ss. 
To Joseph Wegley, owner of the fol

lowing described real estate: 
You are hereby notified that the fol

lowing described real estate, situated 
in Williams County, North Dakota, to-
wlt: Lot One (1), Block Six (6), Wes
ley's Addition to the City of WilHston. 
was on the 13th day of December, A. D. 
1910, sold for delinquent taxes for the 
year 1909, as provided by law, and a 
certificate of said sale issued to the 
purchaser thereof; that said real estate 
was sold on said sale for Five and 53-
100 (15.53) Dollars, and that the time 
of redemption from such sale will ex
pire ninety (90) days from and after 
the completed service of this notice. 
You are further notified that the 
amount required to redeem said real es
tate from said tax sale on this date Is 
the sum of Forty six and 02-100 Dol
lars, and In addition thereto the cost 
of the service and publication of this 
notice must be paid, together with such 
interest as may accrue from and after 
this date. If redemption is not made 
within ninety (90) days from the com
pleted service of this notice a Tax, Deed 
for said real estate will be executed 
to the holder of said tax certificate. 

Dated at Wllllston, North Dakota, 
this 17th day. of May 1915. 
Seal. M H. AAEN, 

Auditor of Williams County, North 
Dakota. 48-3t. 

NOTICE OF SCHOOL ELECTION 
NOTICE IS HEREBY GIVEN that 

on the First Tuesday of June, being" 
June 1, A. D., 1915, An Annual Elec
tion will be held at the Central School^ 
Building in the WILLISTON SPE
CIAL SCHOOL DISTRICT NO. lr 
County of Williams, State of North. 
Dakota, for the purpose of electing 
the following MEMBERS OF THE 
BOARD OF EDUCATION: 

2 Members to serve for a term of. 
three years. 

1 Member to serve for a term of 
two years. 

The polls will be opened at 9* 
o'clock A. M., and closed at 4 o'clock 
P. M. of that day. 

Dated at Williston this 10th day of." 
May, A. D. 1915. 

By order of the Board of Education.-
47-3t. C. Ellithorpe, Clerk. 

NOTICE OF REAL ESTATE MOItT-
OAC.E FORECLOSURE SALE 

NOTICE IS HEREBY GIVEN, That 
that certain mortgage made, executed 
and delivered by Martin S. Stenehjem, 
a single man, Mortgagor, to L. O. Tol-
lefson. Mortgagee, dated May 10, 1910. 
and filed for record In the office of the 
Register of Deeds of Williams County. 
North Dakota, on May 11, 1910, at 4:20 
o'cloek P. M., and there duly recorded 
In Book "75" of Mortgages, on Patre 
413, and assigned by said Mortgagee to 
Drexel State Bank of Chicago, a cor
poration, and assigned by said Drexel 
State Bank of Chicago, a corporation, 
to John Brennan, as Executor of the 
Last Will and Testament of Julia Mc
Carthy, deceased, will be foreclosed by 
a sale of the premises in said mort
gage, and hereinafter described, at the 
front door of the Court House, In the 
City of Williston, County of Williams 
and State of North Dakota on the 28th 
day of June, A. D. 1915, at the hour of 
two o'clock In the afternoon of said 
day. to satisfy the amount due upon 
said mortgage at the date of sale. 

The premises described In said mort
gage, and which will be sold to satisfy 
the same, are real estate In the County 
of Williams and State of North Da
kota, described as follows, to-wlt: 
South Half of the Northwest Quarter 
and the North Half of the Southwest 
Quarter of Section Twenty Three. 
Township One Hundred Fifty Nine 
North, of Range One Hundred Three, 
West 5th P. M. 

There will be due on said mortgage, 
at the date of sale, the sum of Eleven 
Hundred thirty three and 14-100 Dol
lars, ($1133.14) and costs of foreclosure. 

Dated May 20th, 1915. 
John Brennan, as Executor ef the 

Last Will and Testament of Julia Mc
Carthy, deceased, Assignee of Mort-
g'tlg'GC. 

Carl Erickson, Sheriff of Williams 
County. North Dakota. 
Usher L. Burdlck and 
John J. Murphy, Attorneys 
for Assignee of Mortgagee. 
Williston, North Dakota. 48-6t. 

NOTICE OF EXPIRATION OF TIME! 
OF DEDEMPTION 

OSIce of Couaty Auditor 
State of North Dakota, County of 

Williams, ss. 
To Mrs. E. Gibba, owner of the fol

lowing described real estate: You are 
hereby notified that the following real 
estate, situated in Williams County, 
North Dakota, to-wit; Lot Fifteen (15),. 
Block Seventeen (17), City of Wlllistori, 
was on the 13th day of December, A. D. 
1910, sold for delinquent taxes for the 
year 1909, as provided by law, and a 
certificate of said sale Issued to the 
purchaser thereof; that said real es
tate was sold on said sale for Thirty-
three and 87-100 ($33.87) Dollars, and 
that the time of redemption from such 
sale will expire ninety (90) days from 
and after the completed service of this 
notice. You are further notified that 
the amount required to redeem said 
real estate from said tax sale on this 
date is the sum of Three Hundred two 
and 72-100 Dollars, and in addition 
thereto the cost of the service and pub
lication of this notice must be paid, 
together with such interest as may ac
crue from and after this date. If re
demption Is not made within ninety 
(90) days from the completed service 
of this notice, a Tax Deed for said 
real estate will be. executed to the hold
er of said tax certificate. 

Dated at Williston, North Dakota, 
this 17th day of May, 1915. 
Seal. M. H. AAEN, 

Auditor of Williams County, North 
Dakota. 48-St.. 

If the "lord and master of the 
house" insists on having good bread 
buy Silver Sheaf Flour. It's different. 

Save Time! 
Most toHet and bath 

soaps must be rubbed 
and rubbed to set a 
lather, particularly 
when the water is bard. 

KIRK'S 

JAP ROSE 
Soap 

lathers instantly and 
freely in hard or soft 
water* rinses away like 
matiic, leaving the skin 
softandperfectlyclean. 

Vour Dealer Sells It 

>4-

BIG 1 -2 PRICE 
Clothing Sale Is In Full Swing 

Without Question the Greatest Sale of the Year 
PPIPpQ /^I JT DEEPER So that no other store dare or can offer such RIACCO I UNCRCK VALUES FOR AS LITTLE MONEY 

MENS SUITS 
A Big Range 
at Half Price 

BOYS SUITS 
Steel Fibre at $2.98 

and $3,98 

WASH SUITS 
all at 

One Half Price 

GORDON FELT 
HATS 

Choice $1.00 

MENS WORK 
SHIRTS 

3 for $1.00 

BOYS SHIRTS 
Black Sateen, Kaki-
Chambray, only 33c 

J'v, 
ij • " ^ 

» v xf*. ,v<v* 

SHOES-O'Donnell, 
Copeland & Ryder 

20 per cent discount 

Monarch Shirts 
all patterns 

only 89c 

FERGUSON FELT 
HATS 

Only $1.00 

BOYS ROMPERS 
Special 17c 

and 33c 

Mens Trousers 
Special 

25 per cent off 

Trunks, Bags and 
Suit Cases 

at 25 per cent off 

E.H.WEIL CLOTHCRAFT STORE E.H.WEIL 


