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" a relic which should belong not only

. the Schuylkill, to which Washington's

" Joy, and from this tower not only a

‘the commander in the Isaac Potta

between all points
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“the face of the boy
els and dimes,
~'tls nearly here—
times,

balloons take wingh
And fireworks light the sky,

The boy Is there with his annual scars—

He's In charge of the Fourth of July,

Bince Liberty'as bell first pealed the knell

Of the cliains that monarchy east,

The boy has raised Cain, has caught the

refrain
Flung on from the mirrored past.

The day has been hls, without query or

qulz,
It has echoed his loudest licks.

Young South, young North whooped up

the Fourth
-In the spirit of Seventy-six.

We've all been boys, and we love the

nolse
Of the nation’s natal day:
Our hearts go out to the riotous rout
And the smoke of the mimic fray.

Bo we yield the stage to the younger age
On this day of no restraint:
'Tis the boy's own day, we bow to Its
BEwWay—
The Fourth and its patron saint,

Valley Forge
Restored

NDEPENDENCE day,
1909, sees blood-stained,
historic Valley Forge
restored, and not only
restored, but greatly
beautified, improved
and turned into a public
park for the enjoyment
of the people,

It is a fortunate thing
that the time has
passed when the pil-
grim to Valley Forge im search of
glghts and relics of the historic camp,
perhaps the most hallowed of our
revolutionary reminders, was obliged
to tramp over fields of none too
friendly farmers and be constantly an-
noyed by slgns warning off trespass-
ers. Apart from which, the fatigue
of such a trip was great, as there
were no roads leading over the camp
ground and no signs marking the way
to the historic spots, only fields of
waving graln or woodlands over-
grown with underbrush. Consequent-
ly the hardest kind of walking over
the steep hills was required to view
but a few of the sights.

Through the untiring efforts of a
number of patriotic men, all this has
been changed and the state of Penn-
sylvania has been induced to assume
and complete a task which was first
offered and refused by the federal
government, although the undertak-
Ing was clearly within its province, as
the camp ground of Valley Forge is

to Pennsylvania, but to the entire
nation, as every patriotic American
must wish for its preservation and
would feel proud in being part owner.

But whether by Pennsylvania or the
national government, it must be at
least gratifying to the nation to learn
that the neglect of a century has been
atoned for, and under the able and
enthusiastic direction of the Valley
Forge Park commission, a work of al-
most incalculable historical value has
been done on the bleak heights above

barefoot army crawled when the de-
feat of Germantown left them no
other refuge. :

Fort Washington and Fort Hunting-
ton have been restored. An iron tow-
er 105 feet In height for observation
purposes 18 being finished cn Mount

birdseye view of the entire camp
ground and beautiful = surrounding
country can be had, but also Philadel-
phia, 20 miles distant, can be made
out. A beautiful commemorative
chapel of the Episcopal church has
been buiit on the spot where Wash-
fngton, In his direst hour of distress,
knelt in prayer. The headquarters of

house have been purchased, complete-
Iy restored and turned into a revolo-
tlopary museum. Roads have been

ULIll The Right Way to Write Letters
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HOW TO MAKE A LETTER SHORT,

a look of joy on
Who Is eounting his nick-
For the Day draws near—

The happlest of happy

When bombs jar things,

; J

YET STRONG.

—

at all,

really eonvinces them.
yet strong, lies

give the effect of half a dozen,

oughly has a mass of facts from
whiech he must select,
those which are simplest, most direct,
and most closely related to the or-
dinary habit of thought of the person
who is to read the letter or adver-
tisement.

For example, a man came Into my
office the other day with a baking pow-
der which he wished to make com-
pete in his own immediate vicinity
with a well-known brand. I asked
him if he had any unique featuresin
the manufacture which he thought
made his powder better than the
other. He mentioned half a dozen
uinor technical points in the manufac-
ture, and finally said; “Of course we
deliver baking powder fresh every
day, while the other is made six
months In advance.” We immediate:

every one would see, and which would
be sufficient as far as manufacture
was concerned. More would be accom-
plished by emphasizing this point
strongly and letting the others go than
trying to cover all. Stating one typi-
cal point and then referring briefly
Lo “scores of others,” is fhe right way
to produce conviction. But the one
point must be a good one. Some-
times two, three, or even four points
may be stated. In general, there
should be one point for each feature
or phase of the case.

- § B R T L e e L e—
HOW FAR APART IN TIME SHOULD
LETTERS GO?
The time between follow-up letters
Is very important, Lists of names will
not stand indefinite continuous work-
ing. They wear out and time must be
allowed to lapse before another letter
will pull * properly. When time has
passed, letters will begin to pull
again. -
At the same time, when a first at-
tempt is being made, letters should
usually be very close together, so as
to concentrate the blows and try to
get some advantage from the succes-
sion, and from taking advantage of in-
terest while it is aroused. It often hap-
pens that two or three letters coming
right on top of each other will accom-
plish what no one letter alone would
accomplish, but in that case the let-
ters should be very close together, not
over a week apart, and sometiges
only three or four days apart,
In other cases more time should be
allowed to elapse, o month being a
common period, and then _ three
months, or even four months, In the
end one letter a year may be all that
will pay.
Usually this is about the proper ar-
rangement:
A large list made up from Dun or
Bradstreet's is taken up to be worked
for inquiries. A postal card inquiry
comes back, and the inquiries are fol-
lowed up closely with long, hard let-
ters. i
The answer to the inquiry will be as
full a letter as can be written. It
should be a long and strong letter.
Within a week the inquiry should have
a second letter, and ten days later a
third, perhaps, with a fourth a month
later, and then follow-up letters at in-
tervals of two or three months. Others
require six or eight letters one after
the other in gulek succession. .
As the inquiries are cleaned up
through getting some answer they are
checked off, and there will be a cer-
tain residuum of names from which-it
Is Impossible to get anything at allL
They are usually dead ones and should
be thrown out_altogether.
Those that replied and show .they
are alive may be put in a special list
by themselves and givén a gpecial
' ut everything depends on the re-
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There I8 a wide fmpression on the
part of business men that letters must
be very short if they are to be read
Instead of thrown in the wastebasket;
and as a consequence they are often
made 50 short that the reader does
not know what they are about, and
the important points that should be
impressed on his mind are not made
The short letter may be read
more widely, but still it may convince
fewer in the end than a long letter
that i1s read by only a very few, but

The secret of making a letter short,
in selecting repre-
sentative points—one point that will
It is
& matter of judgment as to what will
have most effect, what is really typi-
cal and representative of the case.
The man who knows his business thor-

He should take

ly recognized a simple point which 1

By S
pay to get rid of the agent.

clte interest,

therefore, also fallacious,
amount involved is large,
machine.

ply.
velop interest, one can safely

be found.

nary follow-up letters are likely to.

sult if the business amounts to any-
thing in itself. The case is stuted
fully and fairly in that first letter,
and those who are interested re-
spond,
In planning letters to follow up a
good first letter, the first thing that
the aveFage man does is to ask if the
first letter has been received and to
express surprise that nothing has re-
sulted.

Nothing could be more foolish. As
I said at the beginning, people can-
not be worried into doing business
through nagging letters.

The only fair way is simply to con-
clude that the first letter made no
impression, and was thrown away and
forgotten. Make the following letter
as complete a soliciting letter as the
first one. Try all over again, restat-
ing the entire case, sending circular,
and the like. The second letter should
attack a customer from a new point
of view, that is all. There should be
no direct reference whatever (in most
cases) to any preceding letter. If a
catalogue has been sent, inclose a
small circular in the second letter,
and offer to send another copy of the
catalogue if the first one sent is not
on hand. Never worry or fimagine
the first letter has been carefully
laid away. Start fresh each time,

HOW TO FOLLOW UP BY LETTER.

and hard enough, just as the book
agent gets orders from people who

Letters cannot be used fo worry
anybody into anything.. It is too easy
to throw the letter in the wastebas-
ket. The only possible hope is to ex-

The idea that you will get an or-
der if you keep at it long enough is,
The first
letter may not close an order, if the
One letter
will not sell a piano or a threshing
But the first letter is most
| likely to excite interest and get a re-
If the first letter does not de-
con-
clude that something is the matter
with the letter and a better one must
It the first letter does
not do something, none of the ordi-

It happens, however, that the first
letter usually gets some favorable re-

some fresh circular matter to go with
each new letter, and when practicable
the stationery and wording on the
letterhead should be changed so ag
to make the outer appearance as at-
tractive as possible, and as fresh-
looking.

The essential thought should be the
same, but the dress should be fresh.
The old arguments should be put in
in new form. That is the important
element.

HOW TO ADVERTISE A SPECIALTY

There are probably very few busi
ness men who do not at some time o
other have some little thing of their
own invention or conception, or some-
thing that somebody else has invented
or concelved, which they would like to
advertise if they knew how.

A certain druggist I know has a
tasteless castor oil. Everybody would
rather castor oil didn't taste so bitter
when it has to be taken; but how shall
the news be distributed? A farmer has
an Improved pick, or an ax handle,
Each and all dream of a fortune if they
can get their discovery upon the mar-
ket, and usually they look as far away
from home as possible. They think of
a small advertisement in a big maga-
zine, inquiries by mail, or sales to
large dealers through clever letters set-
ting forth the merits of the article.

Those who succeed with these spe-
cialties, and there are many who do
succeed and make small fortunes,
nearly always begin very near at home.
The man with the improved pick goes
to every contractor in his immediate
neighborhood and tries to interest him.
If he can't interest a man he can see
and talk to, he can't Interest those far
away, to whom he can only write,
When he has got a lot of his neighbors
to using his pick, he finds he is begin.
ning to make a little profit out of his
sales, though the article is not known
60 miles away and the big country has
never been touched. But the enthusi
astic indorsement of his near-by friends
he puts into a neatly printed circular,
and writes a strong, enthusiastic per
sonal letter to those who are so far
away he can't go to see them. He gets
only three orders from a hundred let.
ters, but that is enough to show a
profit on the first sales, and he knows
that future sales will pay him hand:
somely. And so the enthusiasm of his

" The correct P¥hciple for AIPANEME
follow-up letters is to consider that
a certain letter in a certain vein, from
a certain point of view, will interest a
certain percentage of the entire list,
and make very little or no impression
on the rest of the list.

The first follow-up letter should be
made to appeal to another class, and
be arranged from a different point
of view, but otherwise should cover
the same ground substantially as the
first letter. All the important ele-
ments of a sales letter should be pres-
ent in this follow up

The main thing is to keep all the
elements well in hand in every letter
instead of considering that the cus-
tomer will have in mind what you
wrote before. He will either have
forgotten it, or he never paid any
attention to it, or it remains so
vague in his mind you do not get your
complete effect unless you restate all
the galient principles.

Yet of course the follow-up letter
must be really a fresh one. If a man
looks it over and says: “Why, [ saw
that before!” he is likely to throw it
in the wastebasket without reading it.
If it is fresh he may take interest in
seeing what more you have to say,
but it is more the new manner of sny-
ing it than the substance that afl-
fects him. Driving the old points
home is not objectionable to a man
if the manner is fresh, :
When circumstances are such that
the previous letters must be referred
to, this should be done as briefly as
possible and wholly without worrying
the customer or seeming to find fault
with him for not having responded.

far and big interests tage ﬁ?ﬁf;up ang

help him to carry the good news everr
where, In return for a liberal share In
the profits.
The druggist first tells his own pat
rons about his tasteless castor oil
They are so much pleased that he
writes to a number of druggist friends
in other towns, and because they are

his friends they try his discovery, The
merits of the thing create enthusiasm
in each of these points, testimonials
come in of their own accord, and the
spontaneous enthusiasm of those wha
are pleased is litile by little spread
farther and farther. He doesn't bank-
rupt himself by trying to do too much,
he feels his way step by step and letter
by letter. He trles over and over
again to tell his story till he has found
the best way, and after a while the
volume of orders coming in every day
shows a fine profit.

On Their Minds.

“I've got gomething on my mind
that I've got to get rid of,” said the
author, bursting In and seizing a pad
and pencil. “And when you have got-
ten rid of it and have recelved a
check for it, there is something down
in the milliner’s window that-I want
to get on my mindy” sald the au-
thor's wife, picking up his hat, coat
and umbrella.

The Young Idea.
“Ma.,” said a newspaper man’s son,
“lI know why editors call themselves
‘we,'” "Why?' “So's the man that
doesn't like the article will think there
are too many people for him to
tackle."—Christian Work and Evan

There should always, if possible, be

HOW ARTIST

Unéattmted Device That Noted Writer
* Suggested Might Be Useful
to Authors. ’

“But, of course, It happens with
everyone that the brain is sluggish
somletimes, and I have invented a lit-
tle spur for such occasions. Will yeu
just help yourself to that square of
cardboard on that chair over there
—that's it

“Yon see, 1 have two dials set slde
by side. On one of them is printed,
in round robin form, a list of sub-
jects for paintings: Windmill, old

GETS SUBJECTS

gelist.

only one subject at a time is shown
through the little slit that I have cut
in the paper that covers my dials.
Now turn the left-hand dial™

TUMOR OF
FOURYEARS
GROWTH

Removed by Lydia E. Pink-
ham’sVegetable Compound

Lindley, Ind. — *“Lydia E. Pink-
ham’s Vegetable Compound removed
a cyst tumor of
four years’growth,
which three of the
best physicians de-
clared I had. They
said that only an
operation could
hbelp me. Iam ve
gladthatIfollow
a friend’s advice
and took Lydia E,
Pinkham’s Vege.
table Compound,
for it has made me
a strong and well
woman, and I shall recommend it as
Iong as I live.”—Mgs. -MAY FRY,

ey, Ind.

One of the greatest triumphs of
Lydia E. Pinkham’s Vegetable Com.

und is the ¢onquering of woman’s
Rgead enemy — tumor. If you have
mysterions pains, inflammation, nicera«
tion or displacement, don’t wait for
time to confirm your fears and go
through the horrorsofa hospitalo
tion, but try Lydia E. Pinkham’s Vege.
table _Comfound at once,

For thirty years Lydia E. Pinkham’s
Vegetable Compound, made from roots
andherbs, hasbeenthestandard remedy
for female ills, and such unquestion-
able testimony as the above proves the
value of this famous remedy, and
should ﬁve confidence and hope to
every sick woman.

If you would likespecial advice
about your case write a confiden=
tial letter to Mrs, Pinkham, at
Lynn, Mass. Her advice is free,
and always helpful.

Profitable Work.
“What's Jim doing
Billy?

“Mostly easy marks.”

nowadays,

ARE YOUR CLOTHES FADED?
Use Red Cross Ball Blue and make them
white again. Large 2 oz. package, 5 cents

You cannot build a frame house un:
less you have the rocks.

Mrs. Winslow's Soothing Syrup.
For children teething, softens the gums, reduces fne
Sammation, allays paln, cures wind colly, 25¢ a butties
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in a barber M B a0

-

uy.

Tell the Dealer you want a Lewis’ Single
Binder cigar for its rich, mellow quality.

Don't offer odds to the elevator boy
or he'll take you up.
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SICK HEADACHE
c AR.I,ERqs Positively cured by

these Little Pills.
They nlso relieve Dis=
ITTLE
IVER
PILLS.

tress from Dyspepsia, Ine
digestion and Too Hearty
Eating. A perfect rem-
edy for Dizziness, Naue
sen, Drowsiness, Bad
Taste In the Mouth, Conts
ed Tongune, Pain in the
Side, TORPID LIVER.

They regulate the Bowels. Purely Vegetable.

SMALL PILL. SMALL DOSE. SMALL PRICE,

Genuine Must Bear
Fac-Simile Signature

St Zooal

REFUSE SUBSTITUTES.

Bad BLOOD

“‘Before I began using Cascarets I had

IVE
PILLS.

I turned it and came on “Oxford.” | 4 pad , pimples on my face,
“Now spin the other one for the| and my food was notdigested asitshould

atmospheric conditions.” have been. Now I am entirely well, and
This brought me “June clouds.” g; . Wm
“You see; Oxford, in Jume. Very ae :‘ . I-L“m_v

easy to paint Magdalen gardens un- o of them.”

der June clouds—and so it goes. But Clarence R. Griffin, Sheridan, Ind,

I seldom have to use my machine,

as my mind is full of places 1 have s s Qeed.
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