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i' and Closing-Out-Sale of 
Pi^hdsfever held in North Dakota 

Entire Stock must be bold by December 12th 
REGARDLESS OF COST OR VALUE 

$650.00 Player-Piano, $465.00 
Prices and terms so low that no one can consistently use excuses of "can't afford to buy" or "not ready" 

We, nevqr expected to be able to offer high grade pianos from the best known factories in the world, at such 
prices. Will Piano buyers appreciate the opportunity we offer them. We've mode It SO gre&t they C&Ii't help Itt 

Stock includes NEW and USED Pianos and Player-Pianos from the World's Greatest Hanufacturers 

Prices Cut In Two - Read - Reflect - Consider - Compare - Act 

New 

$300 

We are Placing on Sale 
Pianos at $166.00 Each 

JEach and every one of these pianos is sold regularly 

for $300.00 by the largest piano stores in the United 

States. But we must make room. So first come, 

f i r s t  s e r v e d .  C o m e  E a r l y .  . . . . . . .  

We positively re­

fuse to sell any of Was 

these Pianos to $425 

D e a l e r s  d u r i n g  Now 

this sale. 
$265 

Call the opening 

day — when the 

stock is largest to 

select from. These 

pianos will not last 

long at the prices. 

COULD ANYTHING POSSIBLY BE MORE REASONABLE THAN THIS, IS THERE ANYTHING THAT WE. COULD DO OR SAY THAT 

WOULD MAKE THIS PROPOSITION MORE ATTRACTIVE? JUST THINK OF GOING INTO TIFFANY'S JEWELRY STORE IN NEW 

YORK AND SELECTING A $500 DIAMOND FOR $150! WOULD YOU DO IT? WOULD YOU PICK A ROLL OF MONEY OFF THE SIDE­

WALK? WHAT DETERS YOU FROM BUYING A PIANO NOW? IS IT THE PRICE? IS IT THE TERMS? WE SOLICIT YOUR EAR­

NEST CONSIDERATION. 

Even if you don't need a piano for six months, a year, or two years; 

WILL IT PAY YOU TO WAIT, and then pay $50 to $100 more 

than we will sell you one for now ? 

INVESTIGATE 
THESE 

P I A N O S  

Even if you are a little close run for money — WILL IT PAY 

YOU TO WAIT, when you can buy a Piano now and save at 

least $50 to $100? 
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Opportunity Knocks At Your Door 
" i, • i 

Can You Hear It? 
TO THE PUBLIC: We will, we must, we have to sell this entire stock of Pianos at 50 cents on the dollar. 

We do not overstate the situation when we come to you with the assertion that this is absolutely beyond all 

question the greatest, most mammoth, sweeping and tremendous PIANO SALE ever inaugurated since the in­

ception of the Piano! Business in the State of North Dakota. This is no clap-trap, trumped-up excuse, but an 

absolute bona fide sale. WE ARE NOT GOING OUT OF BUSINESS. Piano purchasers of Valley City 

have been deluged with a perfect flood of sales. Just forget it and come to a genuine, honest, big whirlwind sale 

that will sweep these floors clean in the next few days, for we must do it. 

» '! PROCRASTINATION IS THE THIEF OF TIME 

\ .... *;:> TOMORROW IS A DAY THAT NEVER COMES -

LIBERAL TERMS OF PAYMENT OFFERED 

BUY YOUR PIANO NOW SALE IS NOW ON 

C. N. Mc Gillivray 
Drug and Piano Store 

s*. 

East Main Street? - Valley City, N. D, 
IBS* 


