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How and What Keokuk Advertises 
' J ' • • ' ' ' :—• ' ' ' \ \ 

^ Brief Story of the Early Romance of Advertising a Municipality, as Com
pared With Efficient Methods Used in Keokuk—What Keokuk 

Has to Advertise. 

GRAND HOE IS 

Early city boosting 1b to modern 
municipal advertising what ocean 
travel In the time of Columbus Is to 
tie present, day time-defying facilities 
for crossing the Atlantic. 
; The primitive method® of city 
posting were ineffective. They were 
begun In nearly every city in the 
Country which had the desire to 
jioost, by the issuance of a booklet, 
|jia when this was done the merchant 
'lit back in his swivel ohalr and eouto 

I Sot understand why Mr. Factory Man 
fid not come rushing to his pretty lit
tle village to change, as if by magic, 
the small retail city Into a world-wide 
Manufacturing center. The history 
0l this early boosting Idea would be in
complete without describing the high
ly colored booklet which was the sole 
ind only form of advertising. This 
booklet was usually written by one of 
the "fine writers" of the city who ha* 
descriptive powers almost beyond the 
juman imagination. He painted a 
thrilling picture of the city with abso
lutely no regard whatever for the 
truth. This booklet contained popula
tion figures which would stagger even 
the most credulous persons; the deatn 
rate was almost zero; freight rates 
*ere lower than anywhere else in the 
country; there were paved streets i»r 
miles and miles; the water was from 
the finest springs to be had anywhere 
hi the world; mosquitoes were pests 
unheard of. This was the sort of ad
vertising sent out by the commercial 
clubs which flooded the country. The 
returns were nanght. 

;• 'A ' From Booklet to Space Ads. 
•; The next step taken in this new 
field of advertising was the insertion 
of space ads in various publications, 
hut here, also, a similar mistake was 
made. The Commercial Club thought 
it had to picture the city as be
ing the greatest in the world and 
thus was guilty of the same fallacy. If 
Squashton, sixty miles from here: 
could advertise as having the most 
wonderful climate this side of the 
Rockies, then why not us? Again, the 
proper care was not exercised In plan
ing the advertisements in the right 
periodicals, and so the results were 
shortcoming. 

But the municipalities, by breaking 
tnto the larger publications with their 
display space were getting nearer to 

Jesuits, and the next step was the 
•taodern high powered and wholly ef
fectual means of getting before the 
PUBI/C In the right light. This step 
was achieved by placing the advertise-
Ing in the hands of a legitimate adver

tising agency, and in turn having it 
appear in the publications best suited 
for the accomplishment of the end de
sired. The cities of the country which 
have adopted this means of city boost
ing are now learning not to exagger
ate. They are being taught that be
fore results can be shown on paper it 
is necessary to have something to of
fer. • 

How Rochester Does It. 
A good lesson in municipal advertis

ing may be drawn from the city of 
Rochester, one of the leading indus
trial centers in the state of New York. 
The 1910 Federal census gave Roches
ter a population of 213,14$—the au
thors of the literature of the Roches
ter Chamber of Commerce are satisfi
ed, there is no claim for any more' de
spite the fact that these figures are 
three years old. Some have claimed 
250,000 as Rochester's population, but 
they get no encouragement for their 
assertions in the city's official publi
cation. Rochester is proud of its var
ied industries, but it is careful of its 
claims concerning them. A booklet is
sued by Rochester says: "Rochester 
is not engaged in a mad scramble to 
locate factories here regardless of 
their prosperity or their effect on the 
city. The city now has over 1,400 fac
tories engaged in the production of 
over 325 different classes of articles. 
It is the desire of the Chamber of 
Commerce to supplement these fac
tories with others that will be of 
mutual value rather than specifically 
develope one kind of manufacture at 
the expense of those now located." 
The booklet se^t out by Rochester is 
a follow-up to the advertising that 
precedes It. 

How and What Keokuk Advertises. 
This brings up to the advertising 

plan adopted by Keokuk and some ol 
the salient features pertaining to the 
city wTiich Bhould, under the ordinary 
conditions of a city's development, 
bring in a good class of factories and 
many of them. The essentials are: 

First, adoption of proper methods 
of carrying on the advertising. 

Second, showing the outside world 
that the city has something to adver-
tse and really producing it. 

The methods used by the city of 
Keokuk to advertise what It has prob
ably represent the most advanced 
stages in the science xjf city boosting 
as we find it today. In the first 
pla'ce, for the purpose of*carrying on 
a plan of campaign for civic advance 
ment from a commercial and lnou»-

trial standpoint, $150,000 was handed 
over by the merchants to an able In
dustrial Assocllion, which in turn 
employed competent firms to prepare 
the advertising matter and literature, 
and saw to it that the same appeared 
in proper publications throughout the 
country. This Ib essentially tne rrgnt 
way to do it. For the purpose of 
closely supervising details having to 
do with the industrial welfare of too 
city an industrial manager was given 
the reins. He has not yet brought 
factories to Keokuk, but results can 
hardly fail within the next twelve 
months. 

Must Deliver the Goods. 
Where most cities, striving to brf I g 

factories and other concerns to a new 
location, fall down hopelessly, is being 
unable to show that they have any
thing out of the ordinary to offer. And 
it is in the opposite respect that Keo
kuk shines. The Keokuk plan is to 
have something to offer and then new 
factories and growing concerns which 
desire new locations are bound, in 
time, to take cognizance of just this 
thing. A resume of what Keokuk has 
to advertise is: 

Cheapest electrical power in the 
world. 

Two Industrial tracts comprising 
516 acres. 

Seven railroads and unexcelled 
transportation facilities by .water. 

A tremendous advantage in its com
mand upon the raw materials of our 
own country. 

A city pleasant to live in. 
If Keokuk can furnish the cheapest 

electric power in the world to manu
facturing concerns it has something 
big to advertise. This power is pro
duced by a hydro-electric plant con
structed at a cost of $25*000,000. The 
nearer the power is furnished the con
sumer to Keokuk, the cheaper it will 
be. The cost of power made from fuel 
as compared with the advantages o! 
the hydro-electricity will develop a 
margin of from 33 to 50 per cent in fa
vor of the latter form of power. It is 
delivered at the factory and the turn
ing of a switch controls it. It is al
ways ready and there is no delay in 
getting up steam. One of the big com
panies in the east, the great Westing-
house Electric Company, an economi
cal producer of power, after using 
steam, is said to have found, after 
thorough tests, that using .electric 
power resulted in a saving of 32.5 per 
cent on the usual ten hour service 
basis or 41.6 per cent on constant 
twenty-four hour service basis. A fac-

ewing 
at Peoria, 111. 
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tbry located at Keokuk would have an 
advantage over factories located on 
transmission lines. It would have the 
maximum safety in continuity of serv
ice. 

City Must Prepare for Expanse. 
If a city is to double or triple in the 

immediate future of say ten to twenty-
five years the modern tendency should 
be to provide carefully for this ex
panse and see that the growth Is in 
the right direction. Keokuk has taken 
the right step to do this, not only 
with that view in mind, but also 
to be able to provide suitable factory 
sites for the new industries. Two 
tracts have been purchased and will be 
laid out along scientific lines. One is a 
tract of 450 acres; the other has only 
sixty-six acres. Here is something to 
offer the newcomer. It is important in 
its relation to one seeking a new lo
cation. 

The transportation facilities which 
Keokuk has to offer are excellent. 
Seven railroads run In and out, close
ly connected' with the greatest trans
continental lines of the 'country. In 
addition there is the mighty Missis
sippi river, which is always navigable 
for miles to the north and south, and 
makes shipping by water a convenient 
and cheap means of transporting raw 
material and the finished product. 

Besides having the best and least 
expensive means of reaching the mar
kets 6f the United States, Keokuk has 
a tremendous advantage in Its com
mand upon the raw materials of our 
own country, and this something 
the city has to offer to the outside 
world. The Mississippi valley Is one 
of the greatest sections in the world 
for the production of grain, and Keo
kuk is in the very heart of this sec
tion, at the converging point of three 
states. Such raw materials, aB ores, 
minerals, lumber, grain, wool, hides, 
iron, steel, cotton, tobacco, etc., are 
to be found in the states tiurrounding 
Keokuk, and it is not exagerating 
to say that in the not distant futAre 
Keokuk should be the great market 
for all these products. 

Pleasure to Live Here. 
While it is well to emphasize in ad

vertising matter what Keokuk has to 
<?ffer along the lines outlined above, 
It would be a mistake to overlook one 
really important tiring, and^v that is, 
that Keokuk Is a pleasant place to 
live In. The schools, churches, hotels, 
amusements, climatic conditions and 
various other things wlttcti go to 
make up the pleasantries of a city, 
are not to be found lacking. 

Keokuk Is striving to advertrise 
something that is well worth ad
vertising. It is not resorting to 
the old booklet method , of advertis
ing something which it has not, but 
is going about the proposition in 
a true business like manner, with 
something behind it all that Is big. 
The city has something to sell and 
modern methods of salesmanship are 
being resorted to. If Keokuk does not 
show a marked increase in every di
rection within the next ten years it 
will only be because of extraordinary 
circumstances that has weighed like 
a ton of rock around the neck of a 
drowning man. 
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WILL TRY CONVICTS 
IN ROAD MAKING 

< t, v* r" t- __ 

New Law Makes It Possible for State 
? ifi, to do This, and Test will mm 
>T'$ be Made. 

J  *  ,<  

'This well known firm has a branch office in Keokuk 
at 1301 Johnson street. Last summer the Leisy Brew

ing Company shipped a sample barrel of bottled t>eer to 

E. W. Griffin, at Chena, in far away AlaskaJ1 The effect 
• • •• • ipi 

of this bit of advertising was to bring an order for 1,000 

barrels of beer. Directions for shipping the first car were 
received recently^ This puts another concern with local 

interests in the markets of the world, thousands of miles 
from home. 

- i-

The state of Iowa Is going to make 
a serious trial of the use of convicts 
in road-making. Actual construction 
of roads by prison labor will be com
menced .within a short time in this 
state. 

A new law of the'state makes this 
possible. It was enacted in response 
to the insistent demand of those who 
contended that it was not sufficient to 
provide merely that Iowa should have 

' better administration of the road 
j laws and a systematic planning for 
good roads. There were many radi
cal highway enthusiasts who wanted 
the state to authorize the use of its 
convict labor in the making of good 
roads and in various ways to actually 
•provide for road building. And so 
the new-law was enacted. 

It provides that convicts may be 
employed in road work, and author
izes the warden and board of control 
to designate what convicts may be 
thus used for road building. At alt 
times these "prisoners shall remain 
under the full and undisputed control 
of the warden. Their work' must be 
In accordance with his direction. 

But the work shall also be done as 
approved by the state highway com
mission. No convict shall be directed 
to go out and work upon the roads 
who protests against such use of his 
labor. But when they are at work 
they shall receive pay from the local 
authorities in charge of the road work 
and this pay shall be not less than 70 
cents a day. Of this amount the pris
oner shall get 50 cents and the re
mainder shall be set aside for the 
benefit of his dependent family, or 
if he has no dependents then it is to 
be kept by the state and turned over 
to him at the expiration of his term. 

Proprietor Henry Sanders, After 
Years of Hard Work, Made It a 

Convenient Stopping Place 
for Travelers. 

NOW ON EUROPEAN PLAN 

Hotel is Run on Popular Prices and 
There Is Good Cafe in Connection 

—Doing More Business Than ^ v., 

Ever Before, 

The Grand Hotel, which has been 
operated for a number of years by Hen
ry Sanders, is doing more business to
day than it ever has, due chiefly to the 
good accommodations afforded and the 
popularity of thp hotel management. 
Mr. Sanders has entirely remodeled 
his hotel until it is thoroughly modern 
in all of its conveniences. The rooms 
have been improved by the addition of 
hot and cold water while a great deal 
of new furniture has been installed. 
There are eighty rooms at popular 
prices of 50 cents, 75 cents and fl.00. 
The hotel Is being now run on the 
European plan. The cafe is still being 
operated in connection, but under tha 
management of M. J. Bowman, a cap
able restaurant man. 

Henry Sanders launched Into busi
ness some twenty years ago on a small 
scale, starting with a small restaurant. 
From this his next step was to the 
proprietorship of the Grand Hotel, and 
since then has given practically the 
whole of his time to the management 
of this business. The hotel has been 
enlarged from time to time, by the ad
dition of new wings until now it will 
accommodate more than one hundred 
guests. Business bas never failed him, 
and during the past summer the hotel 
has been filled to overflowing every 
night. A new electric elevator 1b the 
latest feature that has been added, 
while the cafe arrangement, which 
was also new only a few months ago, 
has proven a success, receiving large 
patronage from guests and Keokuk 
people. Here, In addition to meals, 
short order lunches are served any 
time during the day . 

Henry Sanders holds his place as 
owner of one of the best hotels in the 
city after hard work. His treatment of 
hotel guests is always courteous and 
for' this reason he has found a'warm 
spot in the hearts of hundreds of trav
elers. Stop at the Grand hotel if you 
want a comfortable room and careful 
treatment. 

SENATORS LIKE 
myt THEIR TOBACCO 

Hon. "Ike" Stephenson is Among 
Those Noted for Efficiency 

* • Along This Line. 

Senator "Ike" Stephenson, the "sil
ent man of the Benate," who grows 
loquacious only when somebody will 
lead him on to talk about how much 
he is worth, is distinguished in an
other way. He is noted for the man
ner in which he chews tobacco. There 
are quite a few competent tobaoco 
chewerB in the senate. Senator Nel
son of Minneosta chews In a rumina
tive, thoughtful manner; Senator 
Overman of North Carolina chews 
thoroughly but irregularly and some
times carelessly; Senator Reed of 
Missouri chews in a sort of angry and 
methodically snapping fashion. Sena
tor Stephenson chews rapidly, eager
ly, regularly and continuously. His 
molars beat a staccato against each 
other as regularly and about as fast 
as the tick of the second hand of a 
watch. Of course each senator has 
his particular brand of plug and there 
is much borrowing and lending among 
them. Senator Stephenson has been 
known to "lend" out as many as fifty 
"chaws" in one day. He has never 
been known to "borrow" a "chaw" 
once since he has been a senator. He 
says he did enough borrowing when 
he was a lumber jack, years ago. 

KEOKUK PER CAPITA 
, DEBT IS VERY LOW 

Nearly All Leading Iowa Cities Have 
Debts Far in Excess of 

Keokuk. : 

Keokuk's per capita debt is only 
12:58, which is below the average for 
cities of Iowa. Picked at random the 
per capita debt of a few of the other 
cities follow: 
Des Moines 19.95 
Sioux City 27.14 
Dubuque 34.54 
Cedar Rapids 27.70 
Council Bluffs 28.19 
Waterloo 4 4 . 4 5  

The above figures are the reasons 
why the present commissioners do 
not see any reason why the city can
not go into debt by the Issuance of 
bonds to do certain work which is 
now very urgent. By Increasing the 
indebtedness Keokuk would be able 
to put the streets in proper condition 
and remove this one big fault which 
is always being found. 

—Gate City want ads bring results. 

ESTIMATES 
CHEERFULLY 
GIVEN 

GOOD 
WORKMANSHIP 
OUR MOTTO 

W. P. SUWON 
fa 

Practical Plumbing 

Steam and Hot Water Heating 
%§it. 

Sewer and Gas Pipe work 
done. 

Office and Works 6th & Blondeau 

E w KEOKUK, IOWA 

JOSEPH MOELLER 

« 
Manufacturer of 

My Own% 10c Cigar 
41 Years on the Market 

L'* Silver Ash and Gate City 
ti&iiMi&mSc Cigars 

Jfih" 
Ctfu 

||624 Main St., 1 Keokiik 
' WBtti ' • ' • • 

ppf 

. o c I .1 Cameron, Joyce & Schneider 
^5^ 

—WHOLESALE— - , 

Granite, Marble and Stone 
Floor and Wall Tile 

1 

KEOKUK, IOWA 

McManus & Tucker 

FOR 

Best Stone in Iowa 

Both Phones Office 9th & Johnson 

KEOKUK, IOWA 
' .1 
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