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Gem City Business College 
QUINCY, ILLINOIS 

The Fall Session Commences Tuesday, September 2, 1913 

America's 

Greatest 

^Commercial 

School , 
Bookkeeping, Act
ual Business Prac
t i c e ,  B a n k i n g ,  
Shorthand, Type
writing, Mathemat
ics, etc., thoroughly 
taught by n large 
Faculty of Experi
enced Teacher?. 

ANNUAL ENROLLMENT OF NEARLY 1500 STUDENTS 

It Always Pays to Attend the Best > 
The Gem City Business College has been In operation under the same management for over forty years. ItB 
graduates are numbered by the thousands, and are everywhere successful as business men, bankers, cashiers, 
stenographers and bookkeepers. v y ' ' ' r -

THERE IS A GREAT DEMAND FOR STUDENTS AS STENOGRAPHERS AND BOOKKEEPERS. 

. Write or call for our beautiful 68-page Illustrated Catalogue Free. 

Address 

Visitors Welcome 

l. — : 
Quincy, III. 
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How's Retail Business and Why? 
Being a Few Terse Comments on Excellent Patronage Enjoyed by Local 

Retailers During Past Two Years, Together With a 
Few Sidelights on Business. 

Sam Miller, the s'.ioe man, in dis
cussing the retail shoe business in 
Keokuk, spoke a word in favor ot 
cash business which he has success
fully tried out during the past two 
years. "With the increased cost of 
leather," said Mr. Miller, "shoes have 
been gradually going up during the 
past few years and it is quite a prob
lem to keep the price down for our 
customers. I have tried the cash 
business basis in shoes and have 
been exceptionally well pleased with 
results. This is one way of keeping 
the price down. Selling on a cash 
basis in a retail shoe store, especially, 
makes a clean cut business and is 
much better, to my notion, than the 
credit system.'* 

F. W. Loewenstein of F. W. Loew
enstein and Co.. emphasized the grow
ing popularity of the victrola in con
nection with music store business of 
the present time. "Most of our busi
ness in the last year has come from 
the sale of the victrola," said Mr. 
Loewenstein. "They are growing on 
the people just like the automobile 
and have reached a wonderful degree 
of perfection. This must be true 
when the world's greatest singers, who 
are always afraid of doing something 
that will injur3 their reputation, al
low their voices to be reproduced by 
means of this instrument." 

"We are well pleased with prospects 

ported shoes, which could be sent 
into this country at a lower price on 
account of the very low cost of la
bor in some of the foreign countries. 
This would be a mistake, however, 
as we do not want to compete with 
foreign labor. Again, notwithstanding 
foreign shoes might be made more 
substantial than American made shoes 
on account of the heavy materials 
used, the average American will not 
wear them and no country can make 
shoes with the snap, comfort and 
character of those made by American 
shoemakers. In this respect Ameri
can shoemakers are not going to let 
foreigners outclass them. 

"We tried some celebrated English 
made shoes to our sorrow Just be 
cause we thought we must be up-to-
date and because we have calls for 
them, but we were glad to get rid 
of them at a sacrifice. The foreigner 
too often makes shoes with an idea 
of long wearing; the American for 
style. And style and comfort are 
wanted in .this country." ,r, 
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Attracting the People, 
"Attractive display windows and 

plenty of carefully prepared newspa
per advertising are what make the 
wheels of the retail business re
volve,'' says, J. J. Chapman, the new 
member of the Ayres-Chapman Jew
elry Company. "For a long time 

the 

eler. "If the people would only pat
ronize the progressive merchants— 
those who stand for the best there is 
in their respective businesses and who 
have the best stocks—it would give 
them an opportunity of making their 
stores much better. Keokuk does not 
need more retail stores, but there are 
so many second and third rate stores, 
that the leaders have their business 
cut into'ijust enough to keep them 
from expanding their stock to a suf
ficient size to attract big business 
from out of town.'" - -, / " 

High Quality of Keokuk Stores. 
Emlle F. Renaud of Julies Renaud's 

Sons, says: "Keokuk's retail stores 
in all lines of business are on a high
er plane right now than ever before in 
the history of the city. Business with 
everyone has been exceptionally good 
during the past two years. It has 
enabled merchants to enlarge their 
stocks and carry better goods. And 
the Keokuk people are gradually be
ing educated to buy the best grade 
of merchandise. Business during the 
next six months should be normal. I 
expect a great future for the retailer 
in Keokuk if neiy factories and people 
are brought in." '. 1 <-
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In Keokuk," is the enthusiastic way 
W. P. Bibb, the new manager of thel* have wondered which of 

> Guest Piano company, in Keokuk, two was the most important un-
puts it. "Keokuk looks especially t!1 I became convinced that they 
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good to us and in fact it has been so 
during the past two years. Realizing 
the future of Keokuk and the opening 
here for much new business, we are 
going to increase our stock and try to 
grow with the city. I have every faith 
in Keokuk and intend to go out after 
the new business that ought to be 
here for us all." 

4v ( 
Retail Store Trade. 

i "Retail shoe conditions in Keokuk 
during the past six months have not 
been up to the standard of the prev
ious eighteen months, due to the 
main fact that the high priced me
chanical employes and the great army 
of labor men finished work on the 
dam and left the city," says H. C. 
Bode, of Bode-Lafson Co. "Another 
reason for the seeming decrease in the 
retail trade is that more stores are 
here and all help to divide the busi
ness. 

"However, the average merchant is 
about holding his own. But business 
to replace the trade left by the army 
of well paid mechanics and laborers 
Is what we must have to keep up the 
volume, otherwise the boosted rents 
in Keokuk will go on the toboggan 
during the next two or three years. 
It may be a good time before all Keo
kuk sees the good days of 1911 and 
1912. We are all banking on some
thing to turn up, otherwise some will 
have to drop out of line. 

"Prices on shoes will not be lower, 
hut rather higher, owing to the short
age in cattle raising and an increase 
in demand for leather of all kind. 
The tariff having already been low
ered on leather, the only thing that 
might in the minds of the people low
er the price of uhoes would he to 

off the duty on manufactured lm-

go hand in • hand. Pretty win
dows are a magnet; they draw peo
ple to your store and if you have the 
goods selling is not so difficult. It 
may seem peculiar but a good looking 
window with a red background will 
attract men; women like a black 
background. The reason for the dif
ference is hard to explain. I am 
very well pleased with Keokuk and 
believe the city has a future. Our 
business has greatly increased during 
the past few months and was better 
the past two years than any time in 
the history of the store. I think Keo
kuk retailers have all. been very suc
cessful." | 

Henry C. Duncan, 'president of 
Duncan-Schell Furniture company, 
who agrees with other Keokuk re
tailers in that business has been on 
the boom during the past two years, 
says the thing for local merchants to 
do is to give the people of Keokuk the 
best stores possible under the cir
cumstances. He says: "Keokuk re
tailers should never be satisfied with 
their stores. They should make im
provements, keep abreast of the times, 
and always endeavor to give the trade 
the best value for the money. I fa 
vor carrying the best grade of stock 
that the city will stand. Keokuk 
people like to buy goods of standard 
quality and are willing to pay prices 
for the right merchandise. We have 
been trying to make our store the 
best we know how, carrying the best 

.furniture, and I think Keokuk mer
chants will agree that this 1B the prop
er method.'' 

"Keokuk has enough retail stores 
but what should be done now is for 
the merchants in business here to try 
to grow and expand as much as pos-

"A retailer who hasn't teen satis
fied with business in Keokuk during 
the past two years should take a 
careful invoice of himself and of his 
business and nnd out what the trou
ble is," says James T. McCarthy, 
secretary and treasurer of Ewers, Mc
Carthy Company. "The diagnosis 
probably will tell him that he is 
lamentably weak somewhere in his 
business management. Business with 
us has never been so good as during 
the period Just mentioned. Today the 
cost of living is high. Many people 
earn Just enough to live on and nat
urally they are careful in buying only 
what is needed. But when a city has 

class who receive comfortable sal
aries the retailers profit thereby. This 
has been true in Keokuk lately. The 
dam has brought in many people who 
had money or are making good money, 
and they have been liberal patrons of 
the local retailer. And I look for 
business to keep up fairly well. I 
do not believe Keokuk ever had such 
a period in which there were so many 
people here who had money to spend 
and spent it liberally. It is always 
a condition that argues well for the 
retail merchant." 

||j|Bring Trade Excursions ln.-
"Various elements have entered Into 

the Keokuk retail merchant's business 
with beneficial results during the 
past year,'- to quote Frank O. Adam-
son, treasurer of Schell-Demple Fur
niture Co. "In the first place we have 
noticed that the people living within 
a fifty mile radius of Keokuk, who 
might have traded at home or have 
gone elsewhere, have come to Keo-
kuk^to combine business and pleasure 
and" our business has been boosted 
Hundreds of people have come to see 
the dam and while here do shopping 
which they might not otherwise have 
done had Keokuk not received such 
advertising from the dam. In our 
business the building of new homes 
and the renting of nearly every avail-

mand for the wares that we sell. We. 
have been extremely well pleased 
with results. In connection with what 
the Keokuk retailer could do to in
crease outside business I believe the 
trade excursions might be worked 
successfully. Last year when tried 
out the merchants were so busy they 
did not take enough interest in them.*' 

J. B. Weil, president of Weil and 
Company, says Keokuk people hardly 
appreciate the quality of Keokuk re
tail stores. "The great mistake," ac
cording to Mr. Weil, "is comparing 
local retail stores with stores in 
cities much larger than Keokuk. For 
a city the size of Kaokuk we have 
more good retail stores, offering a 
high class of merchandise, than any 
other city in the middle west. In 
every class of retail mercantile busi
ness Keokuk has excellent stores, well 
managed and capable of giving the 
greatest value for the money. Busi
ness during the first six months of 
the present year has been the best in 
the history of Keokuk. There have 
been many new people here with mon
ey to spend for the best the market 
affords and retailers have done ex
ceedingly well. It has been an era ot 
prosperity for the Keokuk merchant.' 

J. Albert Kiedaisch, secretary ot 
Wilkinson and Company, makes this 
broad statement: "Keokuk retailers 
do more business right now than is 
done In any other city of the same 
size in the United States. Never have 
conditions been so good and never in 
the history of Keokuk have local 
merchants offered such attractive 
stores and such a good quality of mer
chandise. It occurred to me recently 
that not In a number of year haB 
there been a single failure among the 
leading retailers of Keokuk. And In 
the retail business the percentage of 
failure is large. The retailers have 
been responsible for improved con
ditions in several respects. They have 
brought about a better looking busi
ness section by improved fronts, have 
secured the illumination of Main 
street, and were instrumental in 
bringing about the present system of 
cleaning the streets. The retailers 
are the real live wires here in a busi
ness way and are being rewarded by a 
very noticeable increase in trade." 

•J 
. Good Transient Business. 

Frank H. Jones, the hatter, Fays thn 
retail business generally is better by 
nearly one-third than it ever has been 
in Keokuk. "Local retailers have 
profited by the business brought by 
people who have come to Keokuk dur
ing the past two years,'' says 
Mr. Jones. "The transient trade 
has also been much better. 
People have come here for 
day, a week or even a month 
and do no little shopping in the city 
With the increase in business we are 
able to carry a much bigger and bet
ter stock. While there may be a lit
tle falling over the enormous locpl 
retail trade during the past year, it 
will only be temporarily and I look 
for a bright future for the Keokuk 
stores. Every local store shows its 
prosperity and conditions were never 
better." 

"In many classes of retail trade 
the old Keokuk stores have not been 
forced to meet new competition with 
the new Keokuk activities and busi
ness has been big for them recently," 
says John L. Hawkes, of Hodge and 
Hawkes. "But in the shoe business 
we have had several new stores spring 
up and there has been more competi
tion than before. Despite this fact 
Keokuk's retail shoe stores have done 
an increased volume of business and 
there has been enough for all. There 
Has been much more business to be 
had than ever before and the increase 
has been very gratifying." 

"Whenever you have new people 
in a city it is only natural that they 
must be fed and clothed—hence the 
incerased business which Keokuk re
tailers have enjoyed during the past 
two years," says Jacob Schouten, in 
summing up local business conditions. 
"What I am anxious to see is the 
bringing of conventions to Keokuk 
and a general boosting of the city 
for all purposes. In the past Keo
kuk had had no place adequate to 
house conventions. The Elks club 
has done wonders In an entertaining 
way for visitors since the completion 
of their new home, and with the com
pletion of the new hotel KeokLk can 
go right after conventions and be as
sured of taking care of the delegates 
once they are here. We intend to 
bring the bakers of Iowa to Keokuk 
Just as soon aB we can land a con
vention." 

.HOTEL KEOKUK 
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Write now and secure accomodations 
for the Big Dam Celebration and 

Regatta August 25 to 28 
inclusive 

Strictly first-class European hotel with modem 
cafe in connection—new and elegantly equipp^ 
throughout—40 rooms with hot and cold run-
ning water—20 rooms with private baths—elec
tric light and elevator, steam heat. , 

Hotel Keokuk 
3rd and Johnson Keokuk, low®, 

F. M, BATE MAN, Manager 

The Ansco is the camera 
for first-class results by the 
novice or the skilled ama
teur. It makes" assurance 
doubly sure for the latter 
and makes the novice cer
tain of good pictures. - ; 
The Ansco Film is the film for 
everyone who owns any mnim 
of camera. It makes the novice 
more certain of himself and 
raises the veteran amateur 
almost Into the professional 
class. Come in' and let us 
demonstrate the superiority of 
all Ansco supplies. ~ 
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ftEHMEIER STUDIO, 
Sixth and Main St*. 

Professional Cards 

John E. Craig 

ATTORNEY AIND COUNSELOR AT LAW 

Keokuk, Iowa 

19 North Fifth Street , Telephone 1682 

factories are brought to Keokuk and 
new people come in. The Industrial 
Association has had plenty of money 
to spend and should show some re
sults soon. It may he a matter of 
two years before there is enough busi
ness to Justify the present number of 
retail stores but when that time 
comes the merchants here should do 
much better." 

KEOKUK NATIONAL 
IS A SOLID BANK 

A. L. Parsons 

ATTORNEY AT LAW 

ABSTRACTS OF TITLE 

Owner of I. N. Tichenor's Abstract Books 

24 North Fifth Street 

Keokuk, Iowa 

Does General Banking and Exchange 
Business Backed by a Large 
.-•fi Capital and Surplus,. 

slble," Ws Prank LeBron, the Jew- able room in the city has made a de-
\ .» ,, *i. * ' t 

The Keokuk National bank Is one 
of the most substantial Institutions ot 
its kind In Keokuk. With a large 
capital and surplus, a general bank
ing and exchange business Is done, 
exchange being bought and sold on 
every part of the world. The bank 
is collector of the Bankers' Life As
sociation of Des Moines, and has the 
agency for the Ounard, Canadian Pa
cific and other steamship companies 

The bank does a hig business and 
has a strong list of officers and dlrec 
tors. E. S. Baker Is president, John 
A. Dunlap cashier, and Edgar R 
Cochrane, assistant cashier. The di
rectors are A. E. Matless, C. R. Joy, 
Ira W. Wills, Carl A. Weber, L. A. 
Hamill, D. A. Collier and Jewett Wag-
oner. 

That Keokuk people have every 
confidence in the Keokuk National 
bank and appreciate the courtesy of 
the bank employes is evidenced by 
the growth of business the bank has 
enjoyed since Its organization. . 

EIghteen Prdsperous* Months. 
J. W. Winger of Winger Brothers, 

the partnership which recently mov
ed Into a new home on the north side 
of Main street, expects to see this 
part of Keokuk's main building street 
greatly improved In the next few 
years. "In the past/' says Mr. Wing
er, "merchants have been reluctant 
about coming on the north side of the 
street. But now there Is a greater 
demand for store room and many have 
been forced to come over and more 
will as new concerns start up. It 
will not he long until both sides of the 
street are on a parity. Even at the 
present time a merchant who has 
something to offer can do business on 
one side of Main just as well as on the 
other. Retail merchants have en
joyed wonderful prosperity during the 
past eighteen months." 

Thomas N. Conner, president of the 
Golden Rule, sums up the retail situa
tion in this way: "Keokuk retailers 
enjoyed better business In 1912 than 
In any previous year of the city'B his
tory. But In 1913 there was noticed a 
slight falling off and I do not expect 
to see another year like 1912 until 

W. C. Howell 

ATTORNEY AT LAW 

18 North Fiftfi Street Keokuk, Iowa 

Frank M. Fuller, M. D. 

29 North Fifth Street Keokuk, Iowa 

111 <• £>*$4 
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Iowa's Farm Acreage. 
Iowa has 189,969 farms with a total 

acreage of 30,914,178 acres. The aver* 
age size of an Iowa farm acoordin® 
to the most recent figures Is 162,% 
acres. 

More acreage was devoted to born 
In 1912 than to any other grain crop. 
The total acreage in corn being 9, 
420,434 acres. The total acreage In 
pasture was 8,968,644. The total acre
age in oats last year was 4,874,752; 
the total acreage in winter wheat wa* 
497,988 acres and in spring wheat 
389,871 acres. The total acreage in 
barley was 389,410 acres. There was 
a big acreage In tame hay, the totai 
being 2,635,744 acres. The acreage ot 
wild hay was 754,374 and the alfalfa 
acreage 46,644. There was 120 035 
a ores in potatoes. 

Over 95 per cent of the land of 
Iowa is in cultivation. There is no 
other state in the union that has such 
a large percentage of its total area 
in orops. Not alone is the acreage 
large, but from one end of the state 
to the other the soil U fertUo m* 

O'Harra, O'Harra, Wood & Walker 

ATTORNEYS 

- Main Street ' Keokuk, Iowa. 

Offices Also in Carthage and Hamilton. 

practically all of it adapted to grow
ing varied crops, 

The big alfalfa region of the state is 
in Monona, Harrison and Pottawatta* 
ml®, counties and other counties which 
border along the Missouri river. The 
southern half of Iowa produoes big 
hay crops while corn Is a big crop in 
evenc count* of th« state. These facts 

are revealed by the reports of th«j 
county assessors which have r0O6D

ir[| 
<som« into the office of the low® 
partment of Agriculture. 

The big edition of The Gate Clffl 
contains much about Keokuk. 
the paper away for future rsferen ] 
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