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A Team of Brilliants or a Bril- 
liant Team—Which? 

The folowing quotation is taken from 

an address delivered by Bishop W. F. 

McDowell at a Methodist Union banquet 
at Joliet, 111. As it is practicable to 

the different churches of a single de- 

nomination, it is most practicable to 

the different denominations of one 

great church, especially in its relation 

to the drink traffic. Read it with this 

thought in mind: 
“The prime consideration for us is 

to decide what we can do for righteous- 
ness with the Methodist Episcopal 
church, not a one but in its relations. 

You must consider in this community 
the church as a whole. Not as four 

churches and a mission, but as one 

church with a common mission. In 

one of the most remarkable of his sto- 

ries Kipling says, ‘The strength of the 

wolf is in the pack. The individual gets 
his greatest power from the organiza- 
tion.’ Then Kipling shows the other 

side: ‘And the strength of the pack is 

in the wolf.’ You cannot make a great 
organization out of nobodies. If you 

get ten doughheads they will be just 
ten doughheads, and if you multiply 
them by ten they will be just a hundred 
doughheads. You must have strong in- 

dividuals. In another story Mr. Kip- 
ling says of two polo teams: ‘The Arch- 

angels was a team of brilliant players. 
The Skiddars was a briliant team of 

players.’ All the difference in the world 

is where you place the adjective. If 

we are to be a force for righteousness 
in the community we must all be going 
in the same direction. If each is going 
his own way the goal is not reached.” 

Who Pays the License? 
There are three distinct parties to the liquor trade: 
1. The manufacturer or wholesaler. 
2. The saloon keeper or retailer. 
3. The consumer or drinking man. 

The manufacturer is entirely dependent on the retailer for support. 
All the cost of the raw material and of converting this into the salable 

product must be met by the money paid in by the retailer or saloon keeper. 
The manufacturer is simply the middle man between the raw material and 

the retailer. 
As the manufacturer is dependent upon the retailer for his support, 

so is the retailer dependent upon the consumer. Without the consumer, 
or drinking man, the saloon keeper would have nothing wherewith to pay 
the wholesaler. Indirectly the wholesaler is thus dependent on the con- 

sumer. 

Three distinct items of expense have to be met by the saloon keeper: 
1. The cost of the goods handled. 
2. Running expenses, such as rents, wages and incidentals. 
3. License. 
The saloon keeper is wholly dependent on the collections made over 

the bar to meet these expenses. He does not figure that he must get enough 
from the consumer to pay for the first and second items only, but he must 

also get the money with which to pay the license. If the license be one 

dollar or ten hundred dollars makes no difference. The dollar or the ten 

hundred dollars must come from the drinking man. The saloon keeper is 

going to see to it that the money is handed over the bar, for it must be 
secured or he must go out of business. 

Two courses are open to the saloon keeper. He must either sell enough 
of the “straight goods” to make ends meet or he must adulterate and 
scheme in order to secure the necessary income to meet expenses and reap 
a profit. 

If expenses are increased, whether by increase in license or otherwise, 
there must be either an increase in sales or an increase in adulteration, 
or both. 

In order to have an increase in sales more men must be enlisted to 
♦ drink. Subtle snares must be laid to catch the young man and the boy. 

Once caught, the victim is soon fastened in the clutches of habit, and this 
habit is intensified by the adulterated stuff he must accept. 

Who pays for the license? The drinking man. Who makes the sacri-. 
fice? His wife and children. 

The disgrace of it all is that a civilized community will stoop and take 
advantage of weak and fallen humanity, and for the sake of saving a few 

paltry dollars in taxes, tolerate an institution that robs and destroys every 
life that comes within the radius of its influence. 

If the saloons of this country should 

all be wiped from the face of the earth 

in a single day, the question is asked: 

“What will the drunkards’ wives do?” 

Well, they might start a laughing 
school. They would surely sing, “Praise 

God from whom all blessings flow.” 

God, in the beginning, made man 

upright and gave him a law which he 

was able to keep. This law was in 

perpetual force. Man, by his own act, 
lost his ability to keep the law, but it 

doeg not necessarily follow because of 

this that officers have no power to exe- 

cute law. The fact is Governor Folk of 

Missouri uttered a great truth when he 

said: “Officers are sworn to enforce the 

law and not to enforce public opinion.” 

The temperance lecturer or the re- 

form speaker, who goes around abusing 
churches and church people and declar- 

ing that the saloons of this country 
exist because of the churches, has surely 
missed the mark. Were it not for the 
churches and church people, reforms 
would be a thing of the past. To the 
churches we must look for any great 
reform movement. 

Assistant Superintendent Robinson, 
of Missouri, dropped into our office this 

week, and reports the lid on in the 
entire state where Joe Folk rules, ex- 

cept where both lid and pot is carried 
out of cities and counties by big major- 
ities of voters. Missouri is marching 
on prosperously. 


