
Who Pays the Bill? 
In these days of agitation on the question of raising the license from 

five hundred to seven hundred and fifty or a thousand or even two thousand 
dollars, it is often asked: “How can the saloon keeper afford to pay such 
a price for a license in order to carry on his traffic?” We have taken the 
pains to secure a regular bar glass and we have gone to the pains to find 
out how many glasses of whisky there are in one gallon if each glass is 
filled full, and find that one gallon of whisky will fill one bar glass 
eighty times, so it is safe to say that every gallon of whisky retailed over 

the bar brings in not less than $8.00. In fact, it will bring $10.00, because 
it is not one man in twenty who drinks that fills his glass, and if he does, 
the bartender, as well as the saloon keeper knows that man, and they have 
a special brand of whiskey for the fellow who fills his glass full. 

A man had a sick horse some little time back. He sent to a saloon to 

get a quart of whisky for the sick horse'. The saloon keeper being a veterin- 
ary surgeon, the man sent for him to come and treat the horse. When he 
came he recommended whisky. Mr. Hopkins, the man who had the sick 
horse, sent to this man’s saloon and secured a quart of whisky, which was 

brought and handed to the veterinary surgeon, who happened to be a 

German. He took the cork out of the bottle and said: “Mein Gott, dis 
whisky isn’t fit for a sick horse; dis is the kind we have for them blanked 
mens what fills their glasses full. Go back and get some good whisky if 
you don’t want to kill your horse.” 

So, if a barkeeper pays $2.00 for whisky and sells it for $8.00 per gallon, 
there is $6.00 profit on each gallon of whisky, and if there are forty gallons 
in a barrel of whisky, when he has sold one barrel he has made $240 profit. 
Two barrels will pay within $20 of the license at $500—that is the profit on 

two barrels of whisky. If the glasses are not filled full and it makes one 

hundred drinks to the gallon, then he has made $8 profit on one gallon of 
whisky, $680 on two barrels, or $180 more than it takes for the license 
for one year. 

If a grocerman should buy a barrel of sugar at $2 per hundred and sell 
it at $8 per hundred, there is not a laboring man in this country who would 
deal with that man because of his profits, and, should he be like the saloon 

keeper in Olney and keep a special brand of sugar for the man who wanted 
full weight, and would say that the sugar for the man who wanted full* 
weight was not fit for a sick horse, but only for the man who wanted full 
weight, then the laboring man would join in a combination and boycott 
that grocerman, but the saloon runs on with these facts known to the 
public. 

liut who pays the profit ? is it the saloon keeper or the man who drinks ? 
To ask the question is to answer it: The man who drinks the whisky 
pays the profit on the same, and pays the license to the city, taking the 

money from his wife and children, thereby clothing them in rags and 
depriving them frequently of the necessities of life in order that the saloon 
keeper may have the credit of paving the streets and lighting the cities 
when the poor man that drinks is duped by the belief that the saloon 
keeper is producing revenue for the city, when, in fact, the drinking man’s 
wife and family bears the expense, and yet, in the face of this, we are told 
that it would be unjust to the laboring man, to the farmer, to the mechanic, 
to the artisan and to all people to have the revenues lost that are produced 
by the saloon. Men who seek to go to the legislature will tell us that 
the farmers will not come to a town to trade unless the saloons are there, 
and yet, at the same time, they say that it will not do for the farmer to 
vote upon this question. But if the farmer desires the saloon, and will not 
come to town to trade unless saloons are located there, is he not the man 

above all others upon whom they may depend to vote for the saloons in 
the town? It seems that consistency and reason and sense has entirely 
departed from the advocates of the saloons and the opponents of our local 
option bill. 

We are all Partners 

Profits Derived from the Saloon and 

Liquor Ihi.si ness by the 
Government 

In a letter to the Wine and Spirit 
News, recently, Tim McDonough, a 

prominent liquor dealer and politician, 
said: 

“There has been so much talk dur- 

ing (he last few months in regard to 
the liquor traffic that it has set me 

thinking what should be done to take 
that question out of politics, and why 
something should be done. 

“Now, I claim that the whole peo- 
ple of this United States are my part- 
ners in the business of liquor selling, 
of which I am actively engaged in, 
‘and how.’ (Why, I will tell them.) 
Before I can engage in the business 
of liquor selling I must pay to the 

government as a wholesale dealer the 
sum of $100, and as a retail dealer 

$25. Now, the government of the 
United States is the people, and they 
the people, get so much of my money, 
that receiving part of the money accru- 

ing from the business makes them 

partners in the business, but that is 
not all they receive. When the whisky 
I sell is first distilled it is worth from 

fifteen cents to twenty-five cents a gal- 
lon. Before I can sell it I must pay my 

partners (the people) a tax of $1.10 a 

gallon. Nov/, is that fair? They exact 
from me four to six times the value of 

the article I sell. Nor is that all. 

Lager beer, which can be manufactured 
from the raw material at a cost of 

about $1 a barrel, they (my partners) 
charge and exact from me $1 a barrel 

tax, and they (my partners), because 

they are stronger, make me pay in ad- 

vance. Were this all I might submit 
without objections, but some of my 

partners are not satisfied with this. 

Those of them who live in Ohio come at 

me and make me pay the sum of $350 
a year. Even this I would willingly 
submit to without a murmur, did my 

partners stop there. But no, some of 

my partners here in Ohio are not sat- 

isfied; they want more and, as the 

liquor traffic is the only stock in trade, 
they keep the thing agoing all the time. 

Now, let us see what my partners (the 
people) derive from my business as a 

retail dealer: 
“I own 12,000 places In Ohio. I sell 

on an average of one barrel of beer 

in each place a day, and, as I pay 
them $1 a barrel that is $12,000 a day, 
or over $4,000,000 a year. My whisky 
sale is about half a gallon a day on an 

average to each place, or 6,000 gallons 
per day for all. On that they charge 
me a tax of $6,600,000. Then step in 

my partners from Ohio, who charge me 

$350 a year on each of my 12,000 
places, and collect from me over $4,- 
000,000; thus I pay to them over $10,- 
000,000 a year to do business in Ohio, 


