
woman and child. In a family of five this would be only $100 a year. As 
the thrifty and well-to-do people do not drink nearly so much as the poorer 
people, the burden on the poor would probably be about $200 a year per 
family. 

Well, if Alderman McGrue thinks $200 per year enough for a poor 
family to contribute to the wealth of the Reisch Brewing Company, let him 
go ahead. But how about Mr. George A. Reisch? Has his consent been 
obtained? 

By the way, is it true that an application is to be made to the Legis- 
lature this winter to change the name of Springfield to Reischville? 

National League Meeting 
There is a strong probability that 

the next national meeting of the 

Anti-Saloon League will be held in 

Chicago. Preliminary action with 
that end in view was taken at the re- 

cent League conference in Des 
Moines. The meeting will probably 
be in Sep tember or October next. 

Liquor Editor Sounds an Alarm 
(Prom the Whisky Organ, “Bar and Buffet.”) 

The crusade against interstate liquor shipments is revived, and if the proposed bill passes it will be 
the most disastrous blow the liquor interests have had. Its passage means that the mail order whisky 
business will be doomed. It is said that John Marshall will represent the state of Kansas in Washington 
this winter, to put through a bill to prohibit the shipment of liquor into prohibition states. Now is the 
time to prepare for a fight against the bill, or it will be railroaded through and signed before some of 
the attorneys wake up. The church, which includes the temperances forces, and the Anti-Saloon 

Leaguers are going to use every effort to put the bill through. Their influence among members of the 

house is well known and is most potent. At this particular time, the politicians dare not speak above a 

whisper when in favor of the liquor interests. 

Whisky Paper Jabs Saloons 
Of course, when an Anti-Saloon League speaker or 

writer says anything against the saloon business he’s a 

“fanatic” or “liar” or whatever the liquor crowd 
chooses to call him. Well, here are a few paragraphs from 
a whisky paper which show up the business in about as 

bad a light as its worst enemies could do. 
These paragraphs are from the Champion of Fair Play 

of November 21: 
“It is because some saloon keepers have not kept the 

law that their business appears so objectionable. If they 
take a firm stand on the side of law and order there will 
be a great change in the retail liquor trade. 

“Some saloon keepers have signed a written agree- 
ment to assist in the strict enforcement of the law by 
informing on any other saloonkeeper who attempts to 

violate it. 
“Saloon keepers make a mistake when they invade 

local option territory. These little attempts cause manj 
people to fight the whole business. The law should b« 

respected, as petty violations afford opportunities fof 

grafting, and the public confidence in it is mistaken. 

“Saloon keepers should realize that much of the pub- 
lic sentiment against the traffic grows out of the abuses 

of the business which keeps the public in an irritated 

state of mind. Other lines of business are unable to see 

why they should be required to observe the laws and 

ordinances while the saloon ignores the law. 

“There is too much cursing and swearing in the sa- 

loons, and you give too much credit. Credit urges men 

to drink to the extent that their wives and children are 

neglected and made to suffer. If the associations will 

pledge themselves to uphold the law and drive the bad 
element out of the business, God will bless them and 
much of the prejudice now resting against you will pass 

away. 
“Some liquor dealers wish to abolish ‘growlers.’ They 

say that much of the agitation against the liquor traffic 
is entirely due to the sale of beer in pitchers and kettles. 
The dealers claim that to keep a respectable place is the 

only advertisement that a saloon needs, and to see a 

drunken man or woman staggering down the street with 
a can of beer slopping by his or her side is the best pos- 
sible way to put the trade in bad repute. 

These jabs from a friend of the business make us think 
of the story of Fred Douglass, the negro slave, who 
afterward became a great orator. In one of his public 
orations he was describing the tortures that wore often 
inflicted on the slaves by way of punishment. An Irish- 
man in the crowd wanted to know whether Douglass 
spoke from experience, observation or hearsay. He 

interrupted and asked— 
“Did they ever punish you with tliim thumbscrews?” 

“They did,” answered the speaker. 
“Did they horsewhip you?” 
“Oh, yes.” 
After enumerating a number of other kinds of pun- 

ishment, all of which Mr. Douglass said he had re- 

ceived, the Irishman exclaimed: 
“Well, Fred, you must have been a pretty bad nig- 

ger.” 


