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Read the Ex-Saloon Keeper’s Story 
We who are engaged in the great war against the saloon cannot afford to be ignorant concerning 

that which we are fighting. 
We need no special enlightenment, of course, on the general results of the licensed traffic in intoxi- 

cating liquors as a beverage, for those results are apparent on every hand. 
But in our assaults upon the license system we are met with all sorts of assertions in support or 

defense or palliation of that system, to which we cannot always on the spur of the moment make a con- 

vincing reply for the reason that we are not informed on that particular point. 
This is especially true- of matters relating to the conduct of the business itself—the inside of the 

retail liquor traffic and the methods by which it is m ade safe and profitable to those engaged in it. 
The best source of trustworthy information of that character is the testimony of an honest man who 

has been in the business. 
One of the leading popular magazines has found such a man, who has the additional advantage of 

being exceptionally intelligent and well educated, and, therefore, able to tell his storj^ in such a way 
as to make it interesting, as well as instructive. 

We have given considerable space in this number of the Issue to this man’s story, which is amply 
authenticated. 

Read it. By all means read it. You will doubtless learn something about the depths of the iniquity 
of the saloon business that you never knew before. And you will be better prepared to meet the enemy. 

Hadley FollowsOFolk 
When Herbert S. Hadley took the oath of office on 

January 11 he became the first Republican governor 
Missouri has had for nearly four decades. He signalized 
his inauguration by serving notice on the liquor inter- 

ests, whether in St. Louis or the state at large, that the 
“lid” would be kept on. In this he frankly avowed in- 
dorsement of Governor Folk’s policies. 

In his inaugural address Governor Hadley reviewed 
the administration of his predecessor, called attention 
to changes in the state government due to the initiative 
and referendum, and continued: 

“It has been asserted that home rule means nullifi- 
cation of the laws of the state, particularly the laws reg- 

ulating dramshops in large cities. Home rule means no 

such thing. The laws for the regulation of the dram- 

shop will remain until a majority want them changed.” 
The governor declared that if police and other city 

departments are turned over to municipalities there 

should be some “reserved power” by which the state can 

resume control should necessity arise. 

He gave his auditors to understand that the laws re- 

garding Sunday closing of saloons would be enforced, 
and he followed the recommendations of Governor Folk 

that laws be passed prohibiting breweries from holding 
interests, direct or indirect, in saloons. 

Talked Out in Meeting 
We occasionally get a chunk of frozen truth from a 

liquor convention when the assembled delegates get to 

hurling cold facts at one another, and one of them 
crashes through the window and is picked up by an out- 
sider. 

Here is one. It was tossed into the atmosphere at the 
recent convention in Washington, D. C., of the National 
Wholesale Liquor Dealers’ Association, by Edward J. 
Fleming of Philadelphia, Secretary of the Wholesale 
Liquor Dealers’ Association of Pennsylvania: 

“There are men engaged in the retail trade that 
take chances in violation of law, in order to make a 

dollar; there are men in the wholesale trade that 
will get as near the penitentiary by advising you to 

violate both national and state laws as it is possible 
to do without getting in; and when it comes down to 

getting in, if somebody goes in they try to put the 
side lock on you and let you slip in. 

“There are some men in the wholesale business 
like that; there are some brewers that do not give 
a rap for a thing in the world, law or what not, but 
the one thought of selling a case of beer and making 
a dollar out of it, to the disadvantage of every man 

in the business.” 
Is it possible 1 1 i 


