
THF. II .1 .INOIS ISSUF 
The Church in Action Against the Saloon 

Vol. IV Chicago, III., March 5, 1909 No. lO 

Talk About Your Hypocrites! 

UCAH, KENTUCKY,USA. 

f ©to, 20,1909. 

Hi AGENT AMERICAN EXPRESS CO). 

j§> Dear Sir: 
%>y't 

f^'V Knowing that every man is eager to increase 
•'v his salary and taking for granted that you are n®T\ 

different than the average run of men, we are, witlV 
this point in mind, addressing these few lines tm 
you. 

As your town is dry We are confident » 

there is a great deal of whiskey shipped there and 
our experience has taught us that whether a townv^ 
be Prohibition or not does not keep the people 
from getting whiskey when they want it and it never 

will, as Prohibition does not prohibit. We have 
been in the whiskey business for a quarter of a 

century and know whereof we speak. 

tie know that during these long years that we 
have been in business we have made numerous friends 
with the Agentsof the various .express companies 
throughout the country. He know that it is against 
the rules of the company for any Agent to solicit 
business for anyone and it is not our intention 
to ask you to do something that is against the 
rules of your company. However, what we are about 
to ask you is no more than a favor, which we cer- 

tainly do not expect you to grant us for nothing 
and we will show our appreciation in a little more 
substantial manner than by offering you our sin- 
cere thanks-. 

We want an agent in your town, one that 
has some responsibility and standing in your com- 

munity that we can get to solicit orders for us. 

We will pay him a liberal commission for getting 
this business for us and it’is doing nothing ille- 
gal for him to get this business for us, as it is 
perfectly legitimate and is quite an accommodation! 
to the good people of your town to have some one 

that is responsible that they can get to ofder 

^^^DUCAH, KENTUCKYu.SA. 

■or them and at the same time knfa'jf 
ig from an old, substantial and/fce- 
i that they will get good, honeaM. 
r money. Have you such a man in^^ fill this position? If you have 
s and we will immediately send y.<J$; 
ir blanks, self-addressed enveloWt^ 

and other circulars that we would want you to tiH“ft 
over to the man that you have selected and upon S 
receipt of the first order that that party senasy?^ in .to us, we will, upon receipt of same, send yon 
a bottle of our finest and oldest whiskey. ■ 

This is what we referred to in the beginnirfe 
of this letter when we said that every man is ^ 

eager to increase his salary, for, the more busi- 
ness that comes into your office the better your 
chances are for a raise, If there is any member 
of your family that would fill this position we 

certainly would have no objection to your giving 
them the position In fact we think it would be a 

very good idea, as they would be in very close 
touch with you and with the prestige and follow- 
ing you have in your town you could lend them 
quite a bit of assistance that would be of mater- 
ial benefit to them. On the other hand if you 
yourself wish to make this money on the side, we 
will think still better of it and want to assure 

you that any dealings that we have together and 
all communications that pass between us will be 
held strictly confidential. We have a number of 

express Agents throughout the United States that 
are making nice money in this way and some of then 
are.handling this business under an assumed name, 
which of course is none of our affairs. At the 
end of each month we will send you our check for 
commissions due you and with a little effort on 

your part you would be surprised to see what a 

snug little sum of money this would amount to. 
Kindly let us hear from you at once and 

oblige 
Yours for business, 

Dic.H.S'ten.3, UNITED SUPPPLY COMPANY. 

Here is a fac-simile reproduction of a big Kentucky whisky concern’s circular letter to local 

agents of express companies in anti-saloon territory. 
It so completely exposes the canting hyprocrisy of these liquor people when they get into a public 

meeting and know their talk will be quoted in the newspapers that every person who wants to know 

their real character should read it through. 
Note the crafty way in which they work up to the point of trying to persuade the young man to 

violate the rules of his company and the confidence of his employers. 
At first they only want him to find someone to solicit orders for whisky in his town, which they 

have learned has gone dry, for they “know that it is against the rules of the company for any agent to 

solicit business for anyone,” but toward the close of their letter they get very confidential and say: 
“On the other hand, if you yourself wish to make this money on the side, we will think still better 

of it, and want to assure you that any dealings we have together and all communications that pass be- 

tween us will be held strictly confidential.” 
Where is Tom Gilmore ? 


