
What Alcohol Does to the Boys 
In McClure’s Magazine for August is “The Story of an 

Alcohol Slave as 'Fold by llimself.” 
Before the editor accepted the article he had a careful 

investigation made as to the career of the author, which, a 

foot note says, “shows that he has been just what he says 
he has been.” The truthfulness of the writer seems to be 

established. 
His drinking career extended over a period of thirty 

years, from 1878 to 1908. Being a methodical man and 

much given to bookkeeping, accounts and statistics, he has 

preserved a record of his expenditures for drink, which in 

the thirty years amounted to more than seventeen thousand 

dollars. He also closely estimated the time he spent in sa- 

loons during the period and finds it to be nearly thirty-three 
thousands hours, or something less than four solid years. 

Half the Drinkers are Minors. 

This is all very interesting and quite amazing, but the ob- 

servations of the writer as to the character of the saloon 

business and the age of drinkers is of real value. lie says: 

“My experience and observation for a period of 

twenty-nine years in the United States leads me to be- 

lieve that saloon drinkers over forty years of age are 

live per cent of the total number; that drinkers between 

thirty and forty years of age are ten per cent of the 

total number; that drinkers between twenty-one and 

thirty years of age are thirty-five per cent of the total 

number, and that fifty per cent of the total number of 

drinkers in saloons are minors. 
“1 believe the so-called ‘best’ people of our saloon- 

licensing states are not aware of the fact that drinkers 

and drunkards are originally made by illegal liquor 
selling to minors. I know the perpetuation of the sa- 

loon business is based on minors forming the habit of 

liquor drinking at the earliest possible age. I know 

that certain saloonkeepers and bartenders sell intoxi- 

cating liquors over their bars to minors at the earliest 

moment they can do so without risking legal prosecu- 

tion. 
“1 wish to emphasize the fact that I have had the in- 

clination, money, time and opportunity to observe sa- 

loon patronage, from outside the bar, for thirty years. 

“Ordinary saloonkeepers and bartenders consider 

that a person who pays an average of forty cents a day 
across the bar is a ‘good customer.’ Consequently I 

have been much praised many times, for many years, 

by my masters. ‘There’s a boy that always buys when 
he has the price with him,’ ‘Jack’s a live wire,’ ‘You’re 

a jim-dandy drinker, and always with the coin,’ ‘l 

wish I had a hundred like you’—these are some of the 

commendatory expressions that they used concerning 
me. 

” 

How He Got His Start. 

This is the way lie got his start, in his schoolboy days 
when he was selling newspapers outside of school hours: 

“At fourteen years of age 1 drank my first glass of 

heer in a saloon in the most natural way. Seeing me 

hot and perspiring one summer afternoon, a saloon- 

keeper offered me a glass of bottled beer, saying, 
‘You’re big enough to drink beer now.’ I then com- 

prehended that my school, home and church teaching 
of the evils of drinking were inconsistent with licensed 

liquor saloons. T figured that it was all right for me 

to drink a glass of beer, if I drank like a gentleman, 
as I saw sober and sedate business men doing. I was 

big, physically, and saloonkeepers and bartenders would 

grin amiably at my beer drinking, as I came around to 

their business places on my paper route.” 
He goes on to relate how he soon formed the opinion that 

becoming a drunkard rested entirely with the individual 

and that there was no chance of ultimate personal harm in 

his taking an occasional drink of ale or beer. 

Acting on this theory he continued to drink whenever he 

felt like it and was soon a familiar figure in the saloon near- 

est his place of employment, for he had now become an of- 

fice boy in the office of a big corporation. He became a pool 
and billiard player and enjoyed evening saloon life as a 

patron. 
He managed to keep his head for some years and steadily 

advanced in the grade of his employment and in salary. 

Catalogue of Tragic Deaths. 

Some twenty of his old chums and associates became cus- 

tomers of the drink sellers through his influence. 
This is the way he chronicles the fate of some of them: 

“In 1890 Robert Biddings, one of the friends of my minor 

drinking days, one of the twenty young men influenced by 
my drinking habits to join me in drinking, shot himself at 

a saloon bar. He was a successful business man of fine char- 

acter and ability. The retail liquor trade suffered a finan- 

cial loss estimated at a minimum of sixty dollars a month 

by the suicide of alcoholic liquor slave Bob. Bob began 
drinking at seventeen years of age; he lasted ten years in 

saloons. 
“In 1893 William Jaques, one of the friends of my minor 

drinking days, one of the twenty young men influenced by 
my drinking habits to join me in drinking, cut his throat 

at a saloon bar. He was a successful business man of fine 

character and ability. The retail liquor trade suffered a 

financial loss estimated at a minimum of forty dollars a 

month by the suicide of alcoholic liquor slave Billy. Billy 
began drinking at sixteen years of age, and lasted thirteen 

years in saloons. 

Caught in the Flames. 

“In 1895 Cornelius Matthews, one of the friends of my 

minor drinking days, one of the twenty young men influ- 

enced by my drinking habits to join me in drinking, was 

burned to death in a hotel fire. The night clerk, knowing 
that I was a personal friend of the dead man, told me whis- 

peringly that Con had been carried to his room from the 

bar-room at midnight, a couple of hours before the fire. The 

retail liquor trade suffered a financial loss estimated at a 

minimum of forty-five dollars a month by the death of al- 

coholic liquor slave Con. Con began drinking at sixteen 

years of age, and lasted fifteen years in saloons. 

“In 1897 Daniel Hobbs, one of the friends of my minor 

drinking days, one of the twenty young men influenced by 
my drinking habits to join me in drinking, killed himself 

by morphine poisoning in a saloon wine-room. Dan was the 

most successful business man of the old bunch—successful 
in every way but one. The retail liquor trade suffered a 

financial loss estimated at a minimum of one hundred dol- 

lars a month by the suicide of alcoholic liquqor slave Dan. 

Dan began drinking at eighteen years of age, and lasted 

seventeen years in saloons. 
“In 1905 Samuel Edwards, one of the friends of my minor 


