
Burns Barrels 
of Air 

Nothing Else Like It 

THE MOST WONDERFUL 
STOVE EVER INVENTED 
Causing great excitement wherever exhibited 

Fuel drawn principally from atmos- 
phere. Uses 395 barrels of air while 
consuming one gallon of oil. Wood and 
coal cost money. ORLT FREE FUEL 
XS AIR. Supply unlimited. No trust 
in control. Air belongs to rich and 
poor alike. 

Harrison's 
Valveless 
Wickless 
Oil-Gas 
and 
Air-Burner 
Stove 

Sectional Cut of Generator. 
automatically generates gas from kero- 
sene oil, mixing it with air. Burns like 
gas. Intense hot fire. Combustion per- 
fect. To operate—turn knob—oil runs 
into burner—touch a match: it gener- 
ates gas, which passes through air 
mixer, drawing in about a barrel of air 
to every large spoonful of oil consumed. 
That’s all. It is self-regulating, no 
more attention. Same heat all day or 
all night. For more or less heat, sim- 
ply turn knob. There it remains until 
you come again. To put fire out, turn 
knob, raising burner—oil runs back into 
can, fire’s out. As near perfection as 

anything in this world. No dirt, soot, 
or ashes. No leaks—nothing to clog or 
close up. No wick—not even a valve, 
yet heat is under proper control. D. 
CABN, INS., writes: "It costs me only 
4H cents % day for fuel.” L. NORRIS, 
VT., writes: "The Harrison Oil-Gas 
Generators are wonderful savers of fuel, 
at least 50 to 75 per cent over wood 
and coal." E. ARNOLD, NEB., writes: 
“Saved $4.25 a month for fuel by using 
the Harrison Oil-Gas Stove. My range 
cost me $5 50 per month, and the Harri- 
son only $1.25 per month.” Objection- 
able features of all other stoves wiped 
out. 

All Sszes. 
Not like those sold in stores. Ideal 

for cooking, roasting, baking, ironing, 
canning fruit, picnics, cottages, camp- 
ing, also for heating houses, stores, 
rooms, etc., with radiating attachment. 
No more carrying coal, kindling, ashes, 
soot and dirt. No hot fiery kitchens. 
Absolutely safe from explosion. Not 
dangerous like gasoline. Simple, dura- 
ble—last for years. Saves expense, 
drudgery and fuel bills. 

AT.T. SIZES. PRICES LOW — $3.25 
and up. Sent to any address. Send no 

money—only send your name and ad- 
dress. Write to-day for our 30-day trial 
offer — full description — thousands of 
testimonials. 1908 Proposition. Cata- 
logue FREE. 

EXCITING BUSINESS FOR AGENTS 
SALESMEN—MANAGERS — MEN 

OR WOMEN at home or travelling, 
all or part time — showing — taking 
orders—appointing agents. MESSRS. 
HEAR & FRAZER, TEZ., write: “En- 
close order for $81.00. RUSH. Sell 
like hot cakes. Sold 50 stoves in our 

own town.” B. !■. HtJESTER, MICH., 
writes: “Been out one day and sold 
11 stoves.” This patent new. Noth- 
ing like it. Demand enormous. Agents 
reaping great harvest. Where oper- 
ated people stop on street, leave their 
homes, places or business, miss trains 
to watch this generator — excites 
curiosity—watch it as though a thing 
of life. Show a dozen—sell ten. 
Write to-day for special agents’ new 
plan. Send no money. World un- 

supplled. Get in early for territory. 

WORLD MFG. COMPANY 
678S World Building, Cincinnati, Ohio 

Christmas sales were larger than ever 
before and more clerks had to be em- 

ployed to take care of the trade. 
Mr. J. F. Harbour, of the “Bass & 

Harbour’’ Furniture Company, one of 
the largest concerns this side of New 
York City, said their sales this Janu- 
ary were much larger than January of 
last year; this, too, in spite of the finan- 
cial trouble. 

Mrs. Mellon, wife of the late T. P. 
Mellon, of the Mellon Store, the largest 
women’s furnishing house in the city, 
said their sales this January over last 

January were $1,700. Attributes it to 
Prohibition. 

Mr. Kroh of Frederickson & Kroh, 
music dealers, said their sales were just 
double those of last January. 

One business firm was somewhat un- 

easy about the January collections this 

January, on account of the money situ- 
ation, but says collections were better 
than ever, and that they were most 

agreeably surprised. Gives Prohibition 
the credit. 

A real estate man, who did not favor 

Prohibition, and who did not vote for 

it, in less than a month after Prohibi- 
tion carried was forced to acknowledge 
that he was perfectly satisfied with re- 

sults so far as his business was con- 

cerned, and was convinced that the 

adoption of Prohibition was the best 

thing that could have happened to us. 

Another real estate man says that, 
since Prohibition went into effect he has 

sold and rented property to as many as 

ten persons who had come to Oklahoma 
solely because we had voted out the 
saloons. One of his customers had 

brought with him $30,00Q which he had 

deposited in our local banks. 1 his same 

man said he had had no idea of coming 
to Oklahoma until we carried Prohibi- 

tion, and then his wife says “That s the 
olace to raise our boys.” 

On January 27 and 28, still another 

real estate man made six sales, all of 
which were attributed to Prohibition. 

A man who had been owing a lumber 
bill of $200 for two years, and who had 
been repeatedly called upon to please 
remit,” called at the office a few days 
ago and paid the bill in full. This so 

surprised the clerk that he had to ask 
the man what had happened. He an- 

swered: “Pm saving the money now 

that I used to spend for drink.” 
A tailor told of a customer of his 

who had been in the habit of buying 
his suits piece at a time. One month 
he would get the pants, next month the 
coat, and so on; but since he was not 

spending his money over the bar, he 
was able to purchase the whole suit at 

one time. 
A certain gentleman of the city inter- 

viewed several men who had been rent- 

ing their buildings for saloon purposes 
and found that in almost every case the 
buildings had been re-leased, and at a 

higher rent. 
We have heard of two former saloon 

men who say they are making more 

money now than when they were in 
the saloon business. 

These are only a few instances of the 
wonderful effect of Prohibition in our 

city, but enough to show that “it pays.” 

ASK US 
fi 

I 

i Piece 
pinner 
k Set 

Here is a line White Embossed Pinner Set 
of 100 pieces that any housewife would con- 
sider good value at $10. We give it abso- 
lutely free with orders for our Guaranteed 
Pure Food Products or a choice of 1200 pre- 
miums, such as Morris Chairs, Rockers, 
Couches, Beds, Curtains, Carpets, Rugs, 
Wearing Apparel, etc. Mrs. Mannie Scofield, 
of Flemiugsburg, Ky., wrote us recently as 
follows: ”Thepremium set of dishes is the 

freatest value 1 ever saw.” Write for our big 
ree Book—shows all our products and Pre- 

miums—tells how to save nearly one-half your 
household expenses by ordering your home 
needs on our Factory to Family plan. 
Crofts & Reed Co,, Dept.176, Chicago. 

There is no more fascinating story than that of the construction of 
the Twin City & Lake Superior Railroad from Minneapolis and St. Paul 
on the south to Duluth and Superior on the north. 

It is a Double Track, Third Rail, 
Electric Road 

Tlie distance is 130 miles, which is thirty miles shorter than the 
shortest steam road now operating between these points. 

Well-known business men in Minneapolis conceived the plan. It was a foregone conclusion that with proper management it could 
not fail—for the electric railroad would have the well-known advantages 
over the railroads which would assure handsome dividends to those who 
constructed it. 

The entire right of way was secured and paid for. Stock was then 
offered to the public and so rapidly was it taken that one allotment 
after another was put on the market at increasing prices, until now the 
stock is selling at $44.00 a share—the par value being $100.00. 

All stock is redeemable at par by the railroad in transportation of 
freight or passengers as soon as the road is completed, July 1, 1909. 

In the meantime, Western Promotion and Improvement Company 
owning large tracts of valuable land on the line of the road, offers to 
take up any one’s stock at any time in exchange for land at the price 
at which the railroad is then offering stock to the public. 

Thus, the stock has behind it, two strong guarantees—one as to its 
final par value when the road is completed and the other as to the price 
at which it is offered to the public. 

A large part of the stock has been sold in Minneapolis, St. Paul, 
Duluth and Superior, to people who know the men back of the road and 
who know all about its plans and the work accomplished. 

Very soon the interest became so great 
in all parts of the country that the.company 
decided to open an office in Chicago and 
engage the services of Oliver W. Stewart 
as Chicago manager. Mr. Stewart had vis- 
ited nearly every state in the Union and 
had appeared on the platform in every large 
city, as well as thousands of smaller places. 

Before accepting the company’s offer, Mr. 
Stewart made a most careful examinatijjjv of the affairs of the company, which, to- 
gether with his long acquaintance with some 
of the men concerned in it, satisfied him 
that it was a straight legitimate business 
proposition with which he would be pleased 
to be connected. 

The company has stockholders in all portions of the United States 
and every day brings new applications and remittances to the Chicago 
office. 

The people with either small or large sums to invest realize that 
here is a safe and conservative enterprise with the certainty of large 
returns. 

Although work began on the road only last summer, the engineering is completed, the grades determined, the stakes driven, the bridges 
located, the cost of the complete work is known, the right of way 
secured, more than thirty miles of road-way is ready for the rails and 
best of all, $200,000.00 of the subscribed funds are unexpended and in 
hand to push the construction in 1908. 

Stock may be bought on the installment plan by paying down one- 
tenth and one-tenth each month until the whole amount is paid—or there 
is a 2 per cent discount from the price if one pays the whole amount in 
cash. 

$ 44.00 buys 1 share, pay down $ 4.40 and $ 4.40 per mo. for 9 mos. 
220.00 buys 5 shares, pay down 22.00 and 22.00 per mo. for 9 mos. 
440.00 buys 10 shares, pay down 44.00 and 44.00 per mo. for 9 mos. 

Other numbers of shares at the same ratio. 
The company will sell no stock at the $44.00 price after the present 

allotment is exhausted. It reserves the right to discontinue selling at 
that price without notice to any one. 

THE NEXT ALLOTMENT OF STOCK 
WILL BE AT $50.003A SHARE* 

'If you wish to avail yourself of the fine offer now being 
made you should send in your application at once. 

Would you like to know more about this opportunity ? 
Full information will be sent to anyone who will 

address a request to Oliver W. Stewart, Chicago 
Manager, 1415 Manhattan Budding, Chicago, 
111. 

THIS IS IMPORTANT 

YOU 
AFFORD 
DELAY 


