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SOUTH CAROLINA’S 
DISPENSARY 

Items from an Unbiased Study of 
Senator Tillman’s “Great Moral 

Reform Institution” 

[Editor’s Note: For a good many 
years a great many good people were 

fooled by the South Carolina (or more 

properly Mr. Tillman’s) dispensary 
system. When it was first established 
it came pretty near to fooling some 

Prohibitionists. Later when Prohibi- 
tionists began to uncover the rotten- 
ness of the institution they were 

charged with jealousy, misrepresenta- 
tion, unfairness and falsehood. Recent 
events, the official investigations and the 
criminal prosecutions have told almost 
everyone what the real character of the 
institution was. Mr. Will Irwin, who 
is studying the liquor question for Col- 
lier’s Weekly, has been in South Caro- 
lina viewing the wreck, and the follow- 
ing are some of the paragraphs of his 
report in a recent number of Collier’s. 
This fragmentary review of facts ought 
to remove any last, lingering scrap of 
doubt in the mind of anyone as to the 
true character of the dispensary, and 
leaves Senator Tillman in a badly frayed 
condition.] 

South Carolina in 1893 wiped out the 
open saloon and replaced the old license 
system, which had controlled the liquor 
trafife*Jn that state for many years, 
by a dispensary, modeled on the plan 
which has worked wonders in Swe- 
den [!!!]. A year ago South Carolina 
gave the coup de grace to her state 
dispensary, then an extremely sick and 
corrupt institution. Since that time the 
reformers of the state have been busy 
trying to put prominent and once re- 

spectable citizens into jail for their con- 
nection with its decline and fall. 

The causes for this dismal failure fit 
in nicely with that general thesis which 
impartial students of the American sa- 

loon have evolved. In the first place, 
the inflences surrounding retail distri- 
bution have become so low that the 
traffic corrupts whatever it touches. In 
the second place, the American alliance 
between bad politics and the sale of 
liquor is so old and so close that the 
"liquor interests” laugh at all laws made 
for their regulation. Besides the origi- 
nal insincerity of its purpose, there was 

one great flaw in this South Carolina 
experiment. Instead of taking the li- 

quor question out of politics, it tied it 
up tight to a political ring; and this new 

method of distribution became evil in 
itself and a cause of evil in the whole 
body politic 

Whether or no 1 lllman had in mind 

the political convenience of such a law 
is still a matter of debate in South 
Carolina. Certainly it turned out to be 
a shrewd move for him. The liquor 
interests of the state had usually lined 
up with the conservatives. Now, at one 

stroke, Tillman killed that opposition. 
In its place he set up a machine of his 
own, the lever in his hands, the pro- 
duct votes and patronage for the Till- 
man faction. He was virtually its first 
director: it was his pet; he used all his 
power to get it well started; he went 
to Lewisville to obtain from a branch of 
the whisky trust the credit needed to 
set it on its feet. For three years he 
fought, on the stump in counties that 
had the question of local option up for 
decision, to save the dispensary from 
its enemies. His state constabulary, 
formed to guard and police the institu- 

tion, became his special pet. He par- 
doned one member of this force con- 

demned for murder; before the year was 
out he had called out the state militia, 
seized the railroads, and put three coun- 

ties under martial law, all to back up 
his constables in a riot which they had 
started at Darlington. 

The Tillman heelers and politicians 
spared no means to set up dispensaries 
in towns which, through moral convic- 
tion or hatred of Tillman, did not want 
the institution. The town of Laurens 
is an example. By the law, the majority 
of the freeholders had to petition for a 

dispensary before it could be estab- 
lished in any town or township. Lau- 
rens had about 100 freeholders, all dead 
set in their opposition. A Tillmanite 
who needed the job as dispensary clerk 
bought an acre of abandoned swamp 
land and parceled it out among seventy- 
one negroes and thirty whites all too 

poor to have property of their own. 
That created at one stroke 101 free- 
holders ; their petition secured a dis- 
pensary. 

Practically every local dispenser of 
the state was an unofficial agent of some 
beer or whisky house—sometimes of 
many. The state board had long ago 
turned the bidding system into a farce; 
they bought about what they chose and 
from whom they chose. The local dis- 
pensers, specifying brands, ordered such 
‘‘case goods” as they desired from the 
state dispensary. To influence these 
orders and thereby stimulate trade, the 
distillers and wholesale liquor dealers 
paid these unofficial agents with “extra 
bottles.” Suppose, for example, that the 
local dealer was a friend and comforter 
of Perdition Rye. In his orders for rye 
whisky he always specified Perdition. 
When the goods came he found, instead 
of the regular twelve bottles bought by 
the state, some fourteen or fifteen. So 
from each case he sold two or three 
bottles over his counter and pocketed 
the receipts. That was his commission. 
Further than this, whisky houses eager 
to break into the trade made many and 
valuable presents to the dispensers as 

“prizes”—such as suits of clothes, horses, 
silk unbrellas, and, probably, whole 
cases of fine liquor which could be 
turned into cash. The scramble for this 
graft was comic. Spartanburg had a 
besotted old dispenser named Ferguson, 
who got' so hungry for complimentary 
cases that he wrote all over the country 
asking for them—the testimony showed 
that he mailed sixty such letters in one 

day. A dispenser at Manning used to 
wash off the labels from cheap whisky, 
replace them with labels of a higher 

grade, and sell them according to label. 
The extra cases came through the ex- 

press offices as “mineral water.” 
The state board, in selling off the by- 

products of the business, had neglected 
the wooden cases in which whisky is 
shipped from the distillers. As a pre- 
mium, the whisky firms paid the dis- 
pensers 25 cents apiece for these empty 
boxes—more than they were worth new. 

Many local dispensaries sold 300 cases 
of any given brand in a quarter—and 25 
cents 300 times is $75. Along in 1905 
this small piece of graft was criticized. 
The state board of directors took notice 
and passed a rule that no whisky house 
should buy back cases from a dispenser. 
Mind, they did not forbid the dispensers 
to sell them. In one of the letters con- 
fiscated from the desk of a dispenser, 
Bluthenthal & Bickart, a Georgia liquor 
firm, wrote: “The state board has in- 
dicated that some one else should buy 
these cases; so make shipments to X. 
Y. Jones, Atlanta.” And X. Y. Jones 
received heavy consignments to the end. 

.The beer dispensers had entirely ig- 
nored the law providing that there 
should be no drinking on the premises. 
Most of them had an adjoining room, 
where the purchasers could find glasses, 
tables, and corkscrews. Others had a 

corkscrew, a crown opener, and an ar- 

ray of glasses at the back door. The 
dispenser had his motive for this breach 
for thus he got the bottles. 

The state constabulary, organized to 
enforce this law, was recruited on the 
plan of the New York police department 
in ante-Lexow days. You paid your 
money and you got your job. One Mc- 
Gowan holder of a pull which ran 

straight to the state house at Columbia, 
was general agent for constabulary po- 
sitions and promotions. The evidence 
showed that he refused no reasonable 
offer. Usually he demanded from $10 
to $25 down, balance upon delivery. 
Certain politicians trafficked also in 
county dispensary and board of control 
jobs. In Spartanburg, which the sub- 
committee used more as a type case 
than as an awful example, one C. O. 
Smith, agent for Fleischmann & Com- 
pany, Cincinnati liquor dealers, sold the 
jobs. B. L. Toland, wanted the posi- 
tion of whisky dispenser, gave him $275, 
marked down from $300, and a gold 
watch. Afterward Toland wanted the 
more profitable position of beer dis- 
penser. “All right,” said Smith, “$400.” 
It was a matter of unofficial belief that 
in certain counties the board of control 
and the dispensers practically dictated 
the nomination of senators and assem- 

blymen. 

Just the choicest 
clusters of full-ripe 
Concord Grapes 
pressed and the juice sealed 
in new glass bottles within a 

few hours after they are 

picked—that, in a word, is 
the manner of making 
Welch’s Grape Juice. 

Nothing is put in to color 
or preserve it. Nothing gets 
in to jeopardize its absolute 
purity. 

Welch’s 
Crape Juice 
comes to your table as it 
comes from the freshly picked 
grapes, with all of its flavor 
and health-giving properties 
undisturbed. 

You will find it a delight- 
ful and healthful drink for 
the whole family, at all times 
and on all occasions. 
If your dealer doesn't keep Welch’s, 
send $3.00 for trial dozen pints, express 
prepaid east of Omaha. Booklet of 40 
delicious ways of using Welch’s Grape 
Juice, free. Sample 3-oz. bottle by 
mail, 10 cents. 

The Welch Grepe Jvilce Co. 
Westfield, N. Y. 

LADIES AGIRLSl-pajifa, 1000 RINGS Gl /EN AWAY. 
Sell 14 Pretty SeaShell Hat Pins as- ^GSESB9 
sorted, at 10c each. And recive this Solid Gold Kins 
fe TRUST yoB. Wilber Novelty Co., Alderson,W.’ a. 

This is 'an illustration 
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Wilson s 

Patent 
Fastener 
for women’s and 
children’s clothing. 
It is the only perfect 
fastener. 
Made in Black, White 
or Gray. Gray is a 
new color for gray and 
mixed colored gar- 
ments. 

Price 15 cents per card— 
one dozen of one color on 
a card. Pour cards 50c. 
Nine cards, three gray, 
three black and three 
white, or any color de- 
sired, $1.00 postpaid. 

IT HOOKS AND LOCKS. 
FLAT AND 

ALWAYS CONCEALED 

SIMPLE AND 
EASY TO OPERATE 

ONE DOZEN 15 CENTS. 

* ^directions; 
Sew button on fly. Sew hook 

where' Rn ordinary hook Is used, 
making sure that HOLLOW SIDE 
Is towards the cloth. DON’T have 
open end of hook towards edge 
of cloth. 

TO RELEASE FASTENER FROM 
CARD :-Push against the two curved 
ends with scissors or any rigid 
instrument and work hook ofl the 
button. DON’T TEAR AWAY CARP. 

SPECIAL: Every lady who sends $1.00 for nine cards before April 21st, will receive free with the fasteners one of Dr. Youngs’ 
E. Z. Sanitary Belts—mercerized silk—value 50 cents. State size of skirt band for size of belt. Your money returned if not satisfied. 
At least send 15 cents for one card, then I know you will want more. Better yet, send $1.00 and get $1.85 value and strike a blow at the 
liquor traffic at the same time, as these profits are to be used for th at purpose. 

American Womanhood is the greatest moral force on earth today. The women of the United States can put the liquor traffic Out of 
business in less than three years without expense. I want to hear from every woman who reads this and I will tell you how it can be 
done. Address Charles Bowne Carr, P. O. Drawer Z, Chicago, III. 


