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A Perpetual License
Notwithstanding the shallow, hypocritical claims

of the liquor traffic of their willingness to trust their
business to the people, their whole method of opera-
tion is precisely the reverse. They find it easier to

control the officials elected by the people than the
electors themselves. For this reason they absolutely
and uniformly oppose the submission of the liquor
question to popular vote. They spare no pains in any
instance to prevent the enactment of legislation cloth-
ing the people with this power. In all local prohibi-
tion contests they vociferate loudly in favor of license
or some regulatory system by which the issue will be
taken from the people and given into the hands of the
court.

A further step in this direction is seen in the hue
and cry raised by the liquor people in sundry quarters
for a perpetual individual license. The claim is put
forth for this new scheme that the annual scramble
for licenses is beneath the dignity (save the mark!) of
the saloonkeeper. The purpose is manifestly not only
to take the granting of licenses out of the hands of the
electors but also out of the hands of the court, thus
making the licensee as far as possible beyond the reach
of any temperance sentiment that may exist in the
community. That it will be many moons before these
liquor spouters attain this result it is needless to say.
It is interesting, however, as an illustration of an am-
bitious scheme on the part of the liquor interests and
their persistent endeavors to remove their business as
far as possible from the power of the people.

Figures Say Prohibition Prohibits
Liquor dealers are not finding fault with prohibi-

tion because it does not prohibit. They are organizing
and fighting prohibition because it does prohibit.
There is nothing in the statement which is often heard
that more liquor is consumed in dry than in wet ter-
ritory. No class of men understand the fallacy of this
declaration any better than those who are engaged in
the liquor business.

The year book of the United States Brewers’ As-
sociation for 1911 gives a table of statistics showing
the number of gallons of intoxicating liquors of all
kinds used in each state and territory of the United
States. It is easy to group these states and determine
if as much liquor is used per capita in prohibition
states as in saloon states. In the prohibition states

of Alabama, Georgia, Kentucky, Maine. Mississippi,
North Carolina. North Dakota. Oklahoma and Ten-
nessee the average gallons per capita used in 1910 was

1.35. It must be remembered that at that time Ala-
bama was a prohibition state.

Note how this compares with the gallons per
capita used in some of the liquor states. In New
York the per capita was 45.35 gallons; in New Jersey
it was 39.87 gallons; in Illinois 39.13; in Pennsyl-
vania nearlv 32 gallons; in Wisconsin where beei is
alleged to make cities famous, the amount per capita
was more than 64 gallons. All told, the average in
the saloon states per capita was 25.23 gallons. Note

the comparison with prohibition states, where it was
1.35 gallons per capita. In the face of these figures
published in the brewers’ year book, what reason is
there in the cry that prohibition does not prohibit?

An Unfair Competitor
That the saloon seriously injures all legitimate

business has long since ceased to be an open question.
It is a painful fact to every observant tradesman.
How is the saloon able to do this? The saloon’s
ability to draw patronage away from the legitimate
dealer to itself is due to its unfair methods of com-
petition.

It reduces the purchasing power of the com-
munity. It creates no wealth, does not consume an
appreciable amount of raw material, is one of the
poorest employers of labor, capital being considered,
decreases the workingman’s efficiency, thus lowering
his earningpower, and shortens the labor period. It de-
creases the consuming power of the community. Its
patrons buy fewer and poor-in-quality household sup-
plies. The wives and children of the drinkers are
poorly housed, clad and fed. The saloon, by the crea-
tion in its patrons of a depraved appetite, ties them to
itself, so that they are no longer as free to patronize
the dry goods store, as they are to patronize the saloon.

Thus the saloon lessens the purchasing and con-
suming power of its patrons for the merchandise of
the legitimate business man and then proceeds with
the charm of a serpent to tie its victims to itself.
There is no free competition about it. It is a dead-
open-and-shut game. Little wonder is it that in the
presence of such a competitor, legitimate business
languishes. Noxious weeds always crowd out useful
plants.

flhe Democratic Nominations
It would have been difficult for the Democratic

party at Baltimore to have nominated a better man
for the presidency than Woodrow Wilson high
grade, clean, progressive, broadly educated—the sort

of man that appeals to thoughtful, patriotic people.
It would have been equally difficult for that con-

vention to have selected a poorer candidate for vice
president than it did. The very elements that fit
Woodrow Wilson for the position of the presidency
are utterly lacking in Governor Marshall, with the
additional disqualification that as governor of Indiana
he has been the mere tool of the liquor interests, using
all the influence of the office of governor to bring
about the repeal of the county option law in that state.

It is a sorry spectacle to find a man of this char-
acter nominated for vice president of the United
States. The Democratic convention did well just as
long as it followed the leadership and counsel of Mr.
Bryan, and the very moment it departed from his
counsel, as in the case of the nomination of Governor
Marshall, it showed its anti-sumptuary proclivities of
a bygone age..

9


