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Vile Things Made Precious
The art of our necessities is strange
That can make vile things precious.

—Shakespeare, in King Lear.
This situation aptly describes the attitude of those

who defend the liquor traffic. For alleged necessities
the manufacture, sale and consumption of liquor have
been suffered to go on. Time and again it has been
demonstrated that, looking at intemperance in a purely
economic light, it does not pay to have saloons. But
the vile thing becomes precious in the eyes of those
who are selfish, for they will continue to rob women
and children of the necessities of life and to compel
men to dress in rags, all because the money derived
from the evil business. There is nothing exempt from
the grasping, greedy liquor seller, nothing too sacred
to prevent his despoiling it for the sake of personal
gain.

Nor is the government blameless. Years ago
when extraordinary efforts to raise money had to be
taken, there crept into government the idea of licens-
ing the liquor traffic for revenue. The states, too, soon
saw that there could be raised thousands of dollars
from suffering men to steal other men’s dollars, brains
and characters. So the vile thing was made use of to
cover a necessity. Liquor men have seen plainly all
these years that their business was in danger of abso-
lute, unconditional extinction, and they have made use
of the argument of tax and license, hoping thereby to
stay the day of the final overthrow of alcohol.

In taking money from the liquor business we have
not only partaken of the guilt of the business, but we
have made a very bad bargain, the awfulness of which
we have begun to see. We have learned that thereby
we have spent several dollars for every dollar of reve-
nue received, to say nothing of the great waste of pro-
ductive power of drinkers, the loss from the labor and
capital put into the bad business which might have
been used to good advantage in legitimate lines, and
the useless, shameful throwing away of good grain
and other materials. For, day after day, it is becoming
more apparent that there is absolutely no good thing
in the liquor business, no gain to the community in any
way, but a positive loss.

Recognize Their Real Enemy
It seems impossible for the wet element to be

consistent. There is the oft-repeated declaration from
the iiquor camp that the temperance wave is receding
and that the Anti-Saloon League is about to go out of
business. Possibly in the same liquor journal will be
a demand for the liquor men to get busy and organize
in order to hold their own. They are told that the
Anti-Saloon League is a formidable army, that it
never sleeps and that it is backed by unlimited re-
sources. The truth of the matter is, the liquor inter-
ests are continually losing ground, and they know it.
Here is an extract from an appeal made by the North-
west Liquor and Tobacco Journal of recent date:

The Anti-Saloon League is a foe that must be reckoned
with from now on. With hundreds of dollars at its disposal
the League is now in a position to still further carry on its
work and unless the liquor interests of the state of Wash-
ington get together and man the guns there is no telling what

cities, counties and towns may be driven into the dry column
this fall.

This liquor journal goes on to say that in the
state of Washington elections have been held in 129
units, and that in eighty-four the drys have won vic-
tories, that 369 saloons have been abolished, seventy-
one towns made dry, four counties entirely dry, nine-
teen more counties dry outside the municipalities, and
fifteen county seats are without saloons. Continuing,
this liquor journal says:

As a matter of fact the present Anti-Saloon League agi-
tation in Washington is but a part of a well organized and
well directed plan formulated some time ago and which
embraces the entire Pacific slope. The Anti-Saloon League
has succeeded in putting the greater part of Oregon on the
bum and during the past year it has put 578 retail liquor
merchants in northern California out of business. In addition
it has so far succeeded that the question of state-wide prohibi-
tion will be up to the voters of California in the general
election of 1914. Our fight with the Anti-Saloon League in
the past will be as a game of marbles to the battle of Gettys-
burg compared with the struggle that is coming on.

Does Not Go Far Enough
The story is going the rounds of a saloonkeeper

in a Michigan county who was elected supervisor for
his township. On investigation he found that it cost
his county $65,000 a year to relieve poverty caused by
drunkenness, so he had the board hire a special officer
who hunted the habitual drunkards, warned them to
stop drinking, and if they failed to do so the officer
secured their pictures and filed copies with each of the
three hundred saloonkeepers in the county with orders
that liquor should not be sold these men.

In seven months, according to the story, the offi-
cer visited ninety men, and eighty-four of them quit
drinking, and the officer figures that the county has
saved $15,000 in relief money.

We give the saloonkeeper credit for the good he
is trying to do, but have little faith in final results. If
the three hundred saloons are permitted to remain in
the county it is safe to say some of them will induce
these eighty-four men, or as many of them as possible,
to again take up the drink habit. The average saloon-
keeper sells to every person who has the price.

If the people of that Michigan county would do
the sensible thing they would close up the three hun-
dred saloons, and then they would save practically all
of that $65,000, and not only would the habitual
drunkard stand a better chance of remaining sober,
but hundreds of young men would be kept from start-
ing on the road which leads to drunkenness.

If all the saloons and liquor-making establish-
ments in the world were abolished, we suppose a few
old inebriates would still find some illicit means of ob-
taining intoxicants. But thereby we would save the
corruption and ruin of the boys who are coming on.
For the saloon would die of dry rot if it had no new
material on which to work. Save the boys and you will
have no old topers.

There is no more humiliating, pitiable spectacle
than that of a good man who still clings to the idea
that there may be some justification in accepting a li-
cense for the sale of liquor.
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