
Taxes! The Old Bugaboo
Closing Saloons Does Not Mean Increase in Taxes.

In a number of cities and villages of our state the
voters will be called upon next April to choose be-
tween license and no-license. Both wets and drys are
already making their appeals to these men who must
render the verdict for or against the saloon. Some of
the places have been dry for two or more, years, and
their citizens have ample opportunity to determine the
value of the arguments being advanced by the license
advocates. The people of the cities where the saloon
has always existed or has been doing business for
many years are not so fortunate they have long been
under a license administration and have come to feel
dependent upon the license money. Some folks who
are thoroughly convinced of the pernicious influence
of the grog shop upon the morals of the community
and who know full well the results of the lawlessness
of the saloon have still a lingering belief that the
license system is a financial necessity for the munici-
pality. They hesitate to give their vote for the over-
throw of the saloon for fear it will be a vote for the
bankruptcy of the city and the ruin of business. This
article is for them. It is prompted by the many re-
quests that have come to the Anti-Saloon League
headquarters asking for facts relating to the two
principal arguments advanced by the liquor interests
to the voters in wet cities. These two arguments are:

1. Closing the saloon means increased taxes.
2. Closing the saloon means business depression

—empty storerooms; and a dead town.

Tax Arguments Not Effective in Dry Towns.

The campaign managers of the liquor interests are
skillful and resourceful; they are quick to recognize
the vulnerable point in their opponents’ ranks, and to
concentrate their forces upon that point.' They have
one set of arguments to appeal to the voters of the dry
town and another set for the voters of the wet com-
munity. This fact itself is an acknowledgment of the
weakness of their position. For instance, they know
that they would make themselves ridiculous in the eyes
of the people of a dry town, that has been dry long
enough for a fair test, to contend that the closing of
saloons means business stagnation or a bankrupt city.
They couldn’t go to a merchant of these dry cities and
convince him against the evidence of the daily sales
record of his store that he is on the sure road to com-
mercial ruin. He knows better.

Hundreds of letters have been received by the
Illinois Issue from leading merchants of our no-license
cities testifying to the fact that business has actually
increased under no-license administration of their
town.

They couldn’t make a voter who has access to
public records believe that the absence of license
money is bankrupting his city. Rarely is an increase
of taxes rioted, but almost always an actual decrease;
and in addition to this advantage public expense has
been cut as recorded by police court records.

The thinking man knows by such evidence that
the saloon is not an asset to the city, but a liability.
The Blind Pig Argument Favorite for the Dry City.

No, some other argument must be found. Per-
haps there have been illegal sales of liquor; the saloon
man seizes on this like the proverbial drowning man
grasps at a straw. He magnifies these law infractions;
pictures the blind pig as the biggest menace to the
morals of a community; corrupting the boys; making
hypocrites of decent citizens and rendering the law a
farce.

At the same time his employer, the distiller and
brewer, are fighting vigorously for the perpetuation of
the blind pig, by opposing the proposed federal legisla-
tion designed to combat that evil. He has but one
other argument on which to depend, and that is the
ability to corrupt the ballot box by means of coloniza-
tion and bribery. This mode of procedure of the
liquor interests in their campaign in dry towns isn’t
theory. It will be recalled that this was the universal
rule that governed our contests in the election of 1910,
after two years of no-license administration in hun-
dreds of our cities and villages.

Taxes Not Increased by Closing the Saloons.

But in the wet town the old taxation bugaboo is
trotted.out. Taxes! Taxes! Taxes! It is talked in
season and out of season. All reference to the moral
side of the question is carefully avoided by these
crafty campaigners; the record of saloon murders and
saloon graft and saloon-cursed homes is too evident.

After all, the question of taxes ought not to weigh
heavily with the man who has a conscience. Mayor
Bennett, of Rockford, whose letter in answer to an in-
quiry about taxes appears in another portion of this
Issue, covers this point effectively.

Anybody knows that if a city receiving a thousand
dollars a year license money is suddenly deprived of
this thousand dollars, this money will be seriously
missed by the officials who are handling the city’s
finances. It will necessitate stricter economy and
more careful administration, and that is just exactly
what invariably happens. The city is the gainer, and
what is lost in revenue is more than compensated for
by lessening unnecessary expense.

In Rockford, before the city went dry in 1912, in
making up the budget for the following year, the li-
cense money was counted out of consideration. The
town went dry, consequently the $30,000 license
money was not forthcoming, but it wasn’t missed, for
it had not figured in the calculation.

The Tax Situation in Some Wet and Dry Towns.

Generally a wet town is taxed to the legal limit,
so there is no danger of increase. It is legally im-
possible.

But facts are wanted, and not theory. Accord-
ingly, we submit some concrete cases. These cases
are typical and are chosen at random. We first offer
the tax rate for the year 1911 of the following wet and
dry cities, together with the amount of license received
by the wet cities. Galesburg has gone back to the
licensed saloon. Certainly not in order to reduce
taxes. It will be interesting to know how much less
Galesburg’s taxes will be with the return of the li-


