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Liquor Dealer Scorches Brewers
Pity the poor brewer. With ever increasing dry

territory he is finding his lot a hard one because of the
activities of the temperance forces. But this is not all
his troubles. With monotonous frequency we hear of re-
tail liquor dealers denouncing him in most bitter terms.
He undoubtedly has it all coming to him. Pie is a hard
task-master, as hundreds of saloonkeepers can testify who
are in his clutches. However, it is noteworthy that in
time of peril, in spite of their differences, the distillers,
brewers, wholesalers and retailers, get together with an
alacrity that is astonishing. The latest tirade against the
brewer emanating from a liquor dealer, appears in a press
dispatch from Kansas City, Mo., under date of May 5.
No anti-saloon orator ever said harsher things about the
man who makes beer than is credited to this liquor dealer
in this dispatch. We quote the dispatch as follows:

“P. H. Nolan, of New York, chairman of
the congressional committee of the National
Liquor Dealers’ association, was unsparing in
his criticism of the brewers in an address Sun-
day before a meeting of 300 Kansas City saloon-
men.

“The average brewer in a mad desire for
wealth is careless of public sentiment,” he said.
“He has not respect for law regulation nor public
decency. He buys a church window for SIOO and
then assumes a sanctimonious attitude. His
business is to corrupt public officials that he may
thrive. Get your own leases on property. Don’t
let the brewer own you body and soul.

“I’ll give $5,000 to charity if I cannot prove
that 95 per cent of the saloons in Kansas City
are owned by the breweries.

“The brewers of the United States are the
advance agents of Prohibition. By shipping
liquor into dry territory they offend public
conscience.

“I hope Kansas City some day will rid it-
self of the influence of the parasites. They are
a menace to society.”

Desperate Methods
The liquor men are so afraid that the county option

bill will pass the present legislature that they are now
promising campaign expenses for the next campaign to
some of the members of the assembly on condition that
they “be right,” as they count it, on this proposition.
This shows to what length they will go to defeat this
bill. The time is not far distant when such methods will
re-act and help to put them out of business. In fact just
now it is having its effect. Reputable men are becoming
ashamed to line up with the liquor crowd. In Springfield
today the lines are drawn so clearly between the elements
that a man who covets the respect of the citizens of his
community will hardly vote against county option.

The New Mayor of Morris
In a large number of our Illinois cities, a decided

gain for decency and sobriety was made in the recent
elections, even where the saloons continue to be licensed,

in the selection of mayors who are in favor of law
enforcement. Morris is a case in point. The newly
elected mayor down there is quoted in the Morris Herald
as’ saying, “I was not elected by any of the support the
saloons could offer and I feel under no obligations to them.
I don’t want to oppose them in any way and it will be
easy for them to keep out of trouble by simply following
the ordinances.”

One of the laws this new Mayor, W. E. Walsh, in-
sists shall be obeyed is the Sunday closing law. He gave
notice to the saloonkeepers that they must be closed all
day on Sunday, and that not even an employee of the
place was to enter on any pretext whatsoever. The
Morris Herald, of Monday, announces that the mayor’s
orders were obeyed to the letter. It says:

Morris was the driest of the dry towns Sun-
day with all saloons closed from 11 o’clock Sat-
urday night until 5 o’clock Monday morning
according to the city ordinances covering Sunday
closing.

No attempts were made at opening saloon
doors for even the purpose of scrubbing out,
that part of the work being done early Monday
morning in most instances.
The mayor has announced that in a short time he

will put into the hands of every saloonkeeker a list of
names of men who are not to be sold any intoxicants.
These will include the individuals against whom com-
plaints have been made by those interested—the wife, the
mother, the children or near friends. He says he will
personally investigate the family and home conditions of
each such case, and he adds, “When a name goes on the
list then it will go on to stay.”

The Ever Present Question
The saloon business is always in the public

eye. If the dry doesn’t keep it in the limelight,
then the wet does. In these days if a candidate
for any office bobs up, the first question poked
at him is:

“Wet or dry?”
Never was there anything like it—a con-

tinual struggle between wet and dry with neither
able to see the other’s point of view and both
charging that the other is throwing the monkey-
wrench of discord into the delicate machinery
of prosperity.
In this way does the Freeport Bulletin of last week

introduce an editorial. And we might add that this issue
is here to stay until it is settled right. The hopeful
part of it is there is no neutral ground. Most folks
are taking sides. With which crowd would you rather
be found—those who are standing for the saloon inter-
ests, or with those who are for the home? Every man
who is in favor of the saloon is not a jack-roller or a
pickpocket or a white slaver, but we do know that here
in Chicago every jack-roller, and pickpocket and white
slaver is for the saloon. Size up the two opposing forces
Honestly now, which side do you want to be counted on?

Won’t it be something like the millennium when
every bit of the liquor business is banished from
America?
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