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MILLIONAIRE JAMES B. DUKE
TELLS SECRET OF SUCCESS

Learn to Love Your Business, Says This Master of the
Tobacco Industry. Find Your Highest Enjoy-

ment in the Task Itself.
(By James Creelman in New York

World.)
“The ot>e straight road to success is to

love your business,” said James Buch-
anan Duke, as I sat with him two days
ago. “A man must love his business
better than he loves anything else if
he would make success sure. It is the
true, the only way. We employ more
than a hundred thousand persons! in our
vast tobacco business, and as the direc-

tor of this force I never fail to observe
that the man who works only because
he is paid to work has no chancy in com-
petition with the man who works be-
cause he would sooner do that than any-

thing else. It is the practical secret of
success. This tobacco business is my

pastime, as well as my duty. I never
fish or hunt. Those things mean hard
work, and -there isn’t as much fun in
them as there is in business.”

There is the utterance of a man who,
at the age of forty-six years, stands at

v the head of the mighty Tobacco Trust,
A multi-millionaire and captain of in-
dustry, whose power is felt in many
lands beside his own.

“A man can do best that which lie
loves be3t.“ he said. ”Ifhe has started
in a business which he cannot learn
to love, then he should go into some oth-
er business. He will never succeed in

•BUCK” DUKE

this age of competition unless he can find
real pleasure in his work. The making
of money is not a sufficient incentive. He
must find his highest enjoyment in the
task itself. No man who works along
that line can fail. That is my judg-
ment, based on my own experience and
my observation.”

In thesfe times of gigantic amalgama-
tion of industry only four men have
been found thus far wdfh brains big
enough to keep themselves and their
enmillioned combinations ahead of all
competition from within or without, all
public opposition, all private rivalry.
There are great bankers, financiers, pro-

moters, but only four giants in the act-

ual world of industry and commerce—-

four incomparable, creative manufactur-
ers and merchants.

John D. Hockefeller—Oil.
Andrew Carnegie—Steel. t
H. O. Havemeyer—Sugar
James B. Duke —Tobacco.
The youngest of these is least known

to the public, and yet he is in many
respects the most wonderful figure of
the four.

Mr Duke is a man of burly’physique.

His head and face and thick-set figure
remind one of the typical Yorkshire far-
mer. His English ancestry shows strong-
ly in his body and his mind. The large
head, broad, full brow, straight nose,
long upper lip, good-natured mouth;
round, fresh-colored face; steady, shrewd
blue eyes: powerful neck, deep chest and
muscular hands—it is easy to find that
sturdy, hearty type in the smocks of ag-

ricultural England. He talks in simple
phrases and is absolutely devoid of van-
ity in dress or in manner, the plainest
and most direct man imaginable.

HE WORKS TEN HOURS A DAY.
This master -of men and affairs works

ten hours a day regularly. The fact

that he owns tens of millions of dollars

and has armies of assistants upon whom
he can lay the burden of work makes

no difference.. He has made of the to-
bacco business an avocation as well as
a ¦'•ocat'on.

It is when he speaks of business con-

quests that one can see the tireless
flashing in his blue eyes, and It is not

hard to believe that the love of his

•work has made him what he is.
"Another important thing which a

veung American should remember is that

he is living in a country whose great

prosperity is due to industry and com-
merce organized on a larger scale than
the world has ever seen before,” said

Mr. Duke. “Ifhe starts in a small busi-

ness and has a chance of getting into
a large business, he should abandon all
foolish ideas about fighting against busi-
ness concentration, seize bis ooportunity
and try to work his way to the top of
the larger system. With reasonable con-
ditions and the sympathetic support of
the people, the great industrial com-
panies will in time give to the United
States more wealth than all the rest of
the world eomblued. The young man
who is seeking for the road to success
must recognize that fact. And he must
never for a moment forgot that the
successful industrial companies are suc-

cessful only because they seitve the
public better than their rivals or pre-

decessors that competition can never be
destroyed: that monopoly is an unsound
business idea —as the unprogressive state
of the tobacco trade in Prance and Italy
proves—aud that large methods are bet-
ter than small methods, from evqry

standpoint, public and private. We
spent something like $17,000,000 last year
in advertising and promoting new busi-
ness- Monopolists don’t have to do that
sort of thing.”

It is said of Mr. Duke that when he
was eight years old he watched a hen
sitting on some duck eggs. When the
unborn ducklings began to to peck
through their shells, the impatient boy
could not wait for the slow process of
nature, but broke the shells with his owu
hands and drew forth the inmates. That
has been characteristic of his whole life.
He will not wait for events to occur. He
makes them occur. He opposes his will
power to the accidents of fortune. Hard
work is better than good luck.

SON OF A POOR FARMER.
Mr. Duke was born on a farm near Dur-

ham, North Carolina, in 1857. His fath-
er, Washington Duke, was a struggling

fanner with three sons and one daughter.
The future president of the Tobacco
Trust was the youngest of the family-
WJien the civil war broke out the farm-
er found himself in an embarrassing po-
sition. He believed in the Union and
was opposed to secession, but his State
was in arms and, in spite of his sympa-
thies and convictions, he was forced by

circumstances to serve in the Confed-
erate navy. Mr. Duke sold his farm and
stock with the understanding that he
was to be paid in leal’ tobacco when the
war was over.

His children were sent to live with
their grandparents in an adjoining coun-
ty.

After the war Mr. Duke returned to
his farm and worked for its owner on a

one-third share arrangement. He re-
ceived some leaf tobacco from the pur-
chaser of his horses, and this he peddled
through the country. For two years
his struggle for life was so hard that
he was unable to have his children witn
him. He recovered his farm when his
employer failed to pay for it. Mr. Duke
was then fifty-five years old and his
son James—who was afterwards to be
one of the richest and most poweiful
men in the world —was an auburn-haired
lad of eight years.

Life was not very gay on that North
Carolina farm. Washington Duke was a
Republican and made no secret of his
views- The Duke family was bitterly
bated in that time of political passion.
Yet they gave no sign of surrender.
Even the Ku-Klux considered the ad-
visability of condemning Mr. Duke and,

for months he lived in expectation of a
Dight visit from the masked ruffians. He
started a primitive tobacco factory in a

little barn, but his neighbors were dis-
posed to boycott him. His sons went to

the nearest country school, which was
open for only three months in the year.

During the rest of the time the worked
on the farm or helped in the rude little
barn-factory.

This was the early life of James Buch-
an Duke. When he was eighteen years
old his father offered to send him to col-
lege. Now mark his attitude and choice
at the critical point in his formative
young manhood.

’’Give me an interest in your business,
father,” he said. “I’d sooner have that
than go to college.”

Was it a desire to make money, a na-
tural love for work or a disinclination
toward a supposed effeminacy and un-
profitable idleness in college life that in-
spired the young man’s decision? Never-
theless, 3be decision was made, and
Washington Duke gave a one-sixth in-

terest in his business to each of his two
sons. The third son was otherwise en-
gaged and, therefore, received no share-

By this time the tobacco business had
been moved from the first barn to a

small wooden factory. James Duk<-
stayed in the factory and attended to
the making and packing of smoking and
chewing tobacco, while his brother, B.
N. Duke, now treasurer of the American
Tobacco Company, went on the road and
promoted sales. Gradually James be-
came the real head of the firm. In 1871
the Duke factory was built. In 1881
Washington Duke retired from business.

Now the power of the man who directs
an industry involving $125,000,000 a year
and employs 100,000 persons in manufac-
turing 200,000,000 pounds of tobacco a
year, began to show itself. His capacity

for work was amazing. Work was his
pastime. He turned his back on all else.
In 1883 W. Duke & Sons had a business
of about $2000,000 a year and a total
capital of $70,000. In 1889 Mr- Duke had
turned the $70,000 into $7,500,000 by sheer
devotion to the tobacco trade.

For the first ten years of Duke's Mix-
ture, a cheap and popular form of smok-
ing tobacco, the firm lost money cn it.
Mr. Duke tried every known form of ad-
vertising in vain. But he would not
give it up. Last year the sales of Duke’s
Mixture amounted to one-fifth of ail the
smoking tobacco used in America. He
brought the Durham factory to such a
state of perfection that tobacco still in
the hogsheads could be manufactured,
bagged, labelled and delivered on the
car within thirty minutes.

MASTER OF THE INDUSTRY.
The tobacco industry was scattered and

without system. Mr. Duke concentrated
himself on cigarettes and smoking to-

i baceo. By 1889 he had an annual busi-
: ness of $4,500,00. In that year alone
he spent SBOO,OOO in advertising He

I came to New York in 1884. His first at-
! tempt to consolidate the tobacco trade
was through an interview with Mr.
Ginter, of Allen & Ginter. Mr. Ginter
treated him with scorn.
“I don’t recognize you even as a com-

petitor,” he said. But the time was soon

to come when Mr. Duke was recognized.
in 1889 Mr. Duke merged his own vast

interests with those of Allen & Ginter,
the Kinney Tobacco Company, Goodwin
& Co. and W. S. Kimball & Co. This
was the formation of the American To-
bacco Company, with a capital stock of
$25,000,000, of which Mr- Duke’s firm got
$7,500,000.

A year before this Mr. Duke had in-
troduced American cigarettes in Japan.
The Japanese put a heavy duty on im-
ported cigarettes and began to manufac-
ture them from American tobacco them-
selves. The Mauri brothers were in con-
trol. But in 1898 Mr. Duke made ar-
rangements to build cigarette factories
in Japan. The Mauri brothers surren-
dered to him and gave the American To-
bacco Company 60 per cent, of their
stock. The Tobacco Trust now sells 3,-
000,000,000 cigarettes annually in Japan.

This consumes 10,000,000 pounds of leaf
tobacco and yields $1,000,000 a year to
the farmers of North Carolina. The To-
bacco Trust also sells 1,500,000,000
American cigarettes in China a year,
which pays $500,000 to the North Caro-
lina leaf growers. The magnitude of
the foreign trade in American cigarettes
may be appreciated when it is known
that 6,000,000,000 American cigarettes, re-
quiring 20,000,000 pounds of North Caro-
lina tobacco, were sold in England last
year, and that the North Carolina farm-
ers got $2,500,000 from that source alone.

One American combination after an-
other surrendered to Mr- Duke, until the
Tobacco Trust now includes fourteen or
fifteen corporations aud has nearly sixty
factories, which turn out annuallv 300,-
000,000 pounds of cigarettes, cigars, smok-
ing and plug tobacco and snuff. The in-
crease in the sale of snuff alone in the
United States was more than 2,000,000
pounds last year.

So tremendous and far-reaching is the
power of the industrial organization

created by Mr. Duke that even in Eng-

land, with an impost duty of 40 cents a

thousand on cigarettes to protect the
English manufacturers, he forced terms

from his unwilling rivals. The Imperial
Tobacco Cmpany had a capial oft $70,-
000,000; it had control of the cigarette

trade in England; it had the tariff anl
public sentiment in its favor. Mr. Duke
went to London and by the daring ot his
methods and the stress of his energy he
compelled the Imperial Tobacco Company

to surrender to him $14,000,000 in stock

and cash.
Mr. Duke.is recognized today all over

the world as the master of the tobacco
industry. And this at the age of forty-

six years.
This is the man who says that the

only road to success is the actual lov''

of work.
It does not sound much like a secret

when you come to think of it. The

trouble is that most people are trying

to find out how to succeed without work-
ing. Mr. Duke says that it cannot bo

done.

A BARE HOG CHASE
How a Keen Mountaineer

Fooled the Mayor.

Offered to Pay His Fine in Fat Porkers When

Lo and Behold They Were Ground

Hogs.
To the Editor: The North Carolina

mountaineer is a peculiar creature. Liv-

ing apart from all industrial activity, it

would only be natural to suppose him be-

hind the times. In a great many ways

he is, but considering him from a purely

pecuniary standpoint, he can give the

"gentleman from Jerusalem” cards and
spades and beat him out nine times in

ten. This conclusion has been forced on
the writer by actual observation, aud not
through mere hearsay. His personal ex-

perience with some of the mountaineers

has convinced him of two facts: One is

that he himself is by no means as shrewd

as he might be —the other Is that the

mountaineers could hardly be shrewder

than they are.
One of the most amusing incidents, and

one which confirms the writer’s opinion

of the mountaineers, occurred some years

ago at Old Fort, a little town situated at

the foot of the Blue Ridge. The principal
parties concerned are still living, and
the tale is often passed around, especial-
ly when any strangers are in town. It

was told to the writer a few days ago,

and he gives it herewith, substantially

as he heard it.
At the time the incident occurred, the

mayor of Old Fort was Mr. J. Columbus
Sanderlin, now one of the most promi-

nent citizens of the place. At that time
he was called "Squire” Sanderlin by
everybody, and the title still clings to

him. The squire was a man of thorough-

ly august dignity. He sat gracefully on

the bench, but heavily on all offenders.
He did this without regard to race, color,
or previous condition of servitude. The
squire stoutly maintained that "justice
was justice,” and in the administration
thereof he was no respecter of person-’.

Now it happened that a man by the
name of Burnett was a frequent contri-
butor to the Squire’s judicial coffers.
In other words he was an old offender,

and was before the mayor on one charge

or another, each and every time he
made a visit to Old Fort. On the parti-
cular occasion with which this narrative
is dealing. Burnett had been painting
the town red, figuratively speaking, of

course. A too liberal allowance of
“mountain dew” had rendered him unduly
frisky and he made it a point to

demonstrate the fact* on ex A-y street
corner. The result can easily je imag-

ined.
Within a short while, Burnett was

taken in tow by an officer, securely
locked up, and left to indulge his ex-

hilarated spirits In private. Twelve
hours without whiskey or company, has
sobered many a drunken man. It also
sobered Burnett. The next morning he
was led before the Squire, a sadder and
a wiser man, to take such medicine as
His Honor should see fit to administer.
His case was disposed of in a very few
minutes.

After hearing the testimony of
the officer and delivering a short bench
lecture, the Squire announced that Mr.
Burnett could hand over ten dollars and
costs. But right here a difficulty arose.
Burnett had no money, nor any means
of getting any. In vain he begged for
time to raise the amount. The Squire
was inexorable. Either the ten dollars
and costs had to be forthcoming, or Mr.
Burnett would go back to jail. This was
a clincher, but Burnett was equal to the
9ccasion. He informed the Squire that
w.hile he was entirely out of ready money,
at home he had had a dozen nice
fat hogs. He would execute a mortgage
on these, to satisfy the demands of the
court. The Squire being proprietor of a
meat market, had six fine porkers <to be
delivered up, so he made the deal. The
mortgage was executed and Burnett
started for home.

• • •

Time passed on and the mortgage fell
due. Squire Sanderliu sent word to
Burnett to come up, either with the
money or the hogs, but Burnett did
neither. Nor did he bother about an-
swering the message. In a few days the
Squire sent another message with the
same result. Then his ire became aroused.
He sent Burnett an ultimatum to the
effect that he would allow him just three
days to settle the matter. If at the ex-
piration of the three, days no settlement
was forthcoming, he would proceed to
take the hogs by law. This*~apparently
had no effect on Burnett, so after the
three days had elapsed, the Squire started
the township constable after the hogs.
Upon arriving at Burnett’s home, the
constable, whose name was Mitchell, met
with a hearty reception. When he in-
quired for the hogs, Burnett graciously
offered to help him hunt them up, as
they were somewhere in the woods.
Thereupon Burnett led the officer a
chase that ho will never forget as long
as he lives. He piloted him through
briars and underbrush, through streams
and over rocky places. Almost an entire
day was spent in the search, but :io

hogs were found. As night drew near,
the constable gave it up as a bad Job,
and got ready to start for home. As he
went to tell Burnett good-bye, the latter
flung this “solar plexus” at him: "Look
here, constable, when I give that air
mortgage on them hogs they were here
on my land. Where they air now, I
don’t know, and as they were ground
hogs, I don’t suppose I ever will. Pleaso
tell this to Squire Sanderlin with my
compliments.”

JAMES E. CARRAWAY.
Black Mountain, N. C., March 26th.

HON. WESCOTT ROBERSON-

One of the Ablest of the Younger Leaders of
the Legislature of 1903.

One of the most popular, capable and
useful of the younger leaders of the
House of Representatives of 1908 was
Hon. Wescott Roberson, of Guilford
county. He was one of the youngest and
yet he was one of the safest, one of
the wisest, one of the most prudent. His

judgment was excellent and' he was
recognized by young and old alike as a
safe leader.

Mr- Roberson was born in Chapel Hill,
Orange county, February 16th, 1875; was
educated in the common schools of his
native county and at the University of
North Carolina, where he graduated in
the class of '96 with the degree of A. 8.,
afterwards studying law under Manning
and Shepherd, and graduating in ’9B, se-
curing his license in September of that
..., i. til,i

WESCOTT ROBESON.
Point, becoming Junior member of the
firm of Barringer and Roberson, succeed-
ing with marked ability in the practice

with Col. John A. Barringer. He is the
present city attorney of High Point, hav-
ing held that position for two years.

Was a member of the House of Repre-
sentatives in 1901, receiving a majority of
SOO that year, and was returned iu 1903
by a majority of 1,700. In the Legisla-
ture he was chairman of the Committee
on Corporations, and served with distinc-
tion as member of the comniittel's on the
Judiciary, Court. Districts, Salaries and
Fees, Insurance, Private Bills, He was
especially interested in the passage of
the Audubon bill, which he introduced and
successfully carried through the Gen Tal
Assembly.

Mr. Roberson is single, is a Baptist by
faith, a Mason and a member of the Jr.
I. O. U. A. M.

Mr. Roberson made reputation ire h*
Ceneral Assembly of 1903 and added, to
his strong position among the State s

most capable and popular young leaders
of the cohorts of Democracy.

THE “OLD RELIABLE” BOOMING.

(King’s Weekly.)

News and Observer Rivenbark struck
dewu Thursday- He says the News and
Observer is booming.

Distribution of Crops in North Carolina

By C. VON HERRMANN.
The 12th Census of the United States

is a mine of information in regard to
agriculture in the various States of the
Union, but much of the material is not
presented in away to attract popular in-
terest. However, by calculating the per-
centage of the total yield grown in each
county for some of the most important
crops in North Carolina many valuable
facts in regard to the distribution of
the staple crops have been ascertained.
Extreme diversity in crop production is
characteristic of the State, as might be
expected from the variety of climate
from continental to marine, and accord-
ingly of ail the crops mentioned in the
12th Census, excepting tropical fruits, all
are grown in North Carolina expert
chicory, hemp and sugar beets. North
Carolina produces larger crops of sweet
potatoes and of peanuts than any other
State, and’ it ranks only second in the
production of tobacco. Kentucky is cred-
ited with 314 million pounds of tobacco.
North Carolina coming next with 127
million pounds' (1899).

The most important commercial er*qs

in North Carolina are corn, cotton and
tobacco. The most universally diffused
is corn. Every county in the State grows
this important grain, yet not a single
county produces aver 2 per cent of the
total yield. The three largest produc-
ing counties are Buncombe, Randolph,
and Robeson, which together harvest 6
per cent of the total crop. The yield in
these three counties was over two mil-
lion bushels in 1899.

The production of tobacco is as fol-
lows :

Seventy-one counties each produce
less than 1 per cent of the total crop,
and all together they yielded 22 per cent
of the total crop.

Thirteen counties produced from 1 per

cent to 3 per cent, and together pro-
duced 24 per cent of the total crop.

Seven counties produced from 3 per
cent to 5 per cent, and together 28 per

cent of the total crop.
Six counties produced from 5 per cent

to 8 per cent, and together 38 per cent
of the total crop. There are thirteen
counties which together produce 66 per
cent or two-thirds of the total tobacco
crop of North Carolina. The largest
crops are raised in Pitt county (8 per

cent), Rockingham (7 per cent), Nash
and Greene (6 per cent), Granville and
Stokes (5 per cent), total.for six coun-
ties 38 per cent. The production in
Pitt county in 1899 was over eight mil-
lion pounds.

The chief cotton region of North Caro-
lina extends through the central section

on equal sides of a line drawn from
Richmond county northeast through
Johnston to Hertford.

Thirty-two counties produce each loss
than 1 per cent of the total crop; to-
gether 14 per cent.

Twenty counties produce each from 1 to

2 per cent; together 30 per cent of the
total crop.

Eleven counties produce each from 2 to
4 per cent together 36 per cent of the
total crop.

Four counties produce from 4 to 6 per
cent each; together 20 per cent of the
total crop.

Fifteen counties produce no cotton
whatever. The largest producing couu
ties are Robeson (6 per cent), Mecklen-
burg and Wake (5 per cent), and John-
ston (4 per-cent). Together these coun-
ties produced 96,000 bales in 1899.

AFTER BLIND TIGERS

The People of Monroe Will Enforce The.r Bigid

Laws.

(Special to News and Observer.)

Monroe, N. C., March 28. —There was
a mass-meeting of citizens, held in the
court house last night, both to thank
the representatives for passing the
special ‘ Blind Tiger” bill for this coun-
ty, and to express public determination
to assist the officers to break up the
Tigers. Very effective talks were made
by the following gentlemen: J. C. Rowe,
LL. D., A. M. Croxton, LL. D-, Dr. Henry
D. Stewart, Rev. M. A. Smith, President
Blakeney, of the Bank of Union; Messrs.
F. B. Ashcroft, N. S- Ogburn, B. C. Ash-
croft, W. H. Phifer and B. W. Baker.

The bill referred to is a most rigid one,
perhaps the most difficult to evade that
was ever passed in the State, and it
has had its effect, “biind Tigers” are
very scarce indeed and before the rati-
fication of this act there were fifteen or
twenty operating within our borders.
When the Watts bill goes into effect and
runs the distilleries out of the coun-

! ty Monroe and Union counties will be
j absolutely dry, and remain so, as the
j distilleries in the county are the only
sources of supply for the Tigers, and
the transportation companies are not al-
lowed to bring intoxicants into the coun-
ty.

Visitors to, Raleigh from Fuquay. while
in the city yesterday, said it was under-
stood at Fuquay that the Mills Road
would at an early date be extended on
to Fayetteville.

THE MINING ON COPPER
IN NORTH CAROLINA

The Rich Copper Belt in Person County. Rockefeller,

Lawson, Clark of Montana Interested in

These Mines.
Durham, N. C., March 28,—But little

is written in the papers concerning the
copper mining industry of North Caro-
lina, and few people are aware of its
magnitude and possibilities. The grow-
ing demand for this metal has greatly
increased the interest in us mining, and
the future will reveal that North Caro-
lina is rich in this ore. Some of the
developments already made would, if the
location was in the west, create a min-
ing furor equal to the early days of min-
ing in California and the territories.

There is a copper belt iu Person coun-
ty, that extends over and into Halifax
county, Virginia, supposed to be about
twenty-five miles in length, possibly,

and some three miles in width. The
most active (joints ure about eight and
ten miles, a little south each from
Roxboro. The country is covered prin-
cipally with pine timber and hard-wood,
is rather undulating and sparsely set-
tled. 1 am told by export miners that
this section abounds in ttyis mindral
wealth that will compare favorably with
many of the best districts in the west,,
and the future has much in store for
North Carolina along the border line of
Virginia. Much, if not all of the land
in this territory has been bought, or
the mineral privilege leased, by those
who are interested in mining for copper.

It was the writer’s privilege a few
days ago to visit the mines of B. L.
Duke, in Person county, some eight
miles- east of Roxboro. It would be a
revelation to those who have paid little
attention to the subject, as little has been
said about •>. in our newspapers, to see
the developments made and the progress
of copper mining in that section in the
past few years.

For perhaps forty years or more rain-
ing for copper is that portion of Per-
son county, has been carried on in a
desultory way. Lack of th© proper knowl-
edge in mining methods; the long hauls
of the ore in wagons to railway lines:
and the neglect of publicity has made it
difficult to establish the importance of
the copper products of the Person coun-
ty belt. Now practical mining men have
become interested and results are being
achieved that promise to place that belt
among the most important copper pro-
ducers.

The veins are of the fissure type and
many of them are prominent and strong.

Some have been prospected to a depth of
from 10 to 350 feet- The vein-material,
or vein-filling, consists of hard but friable
quartz, altered slate, epidote, calcite and
massive copper ore. Davelopments have
demonstrated that the ore is there in
abundance, and experiments and practical
tests have proven that it can be con-

centrated to a very high per cent, of re-
covery.

Mr. Duke owns about 470 acres, and
has a mineral option on a great, deal
more adjoining his property. He has
one shaft 108 feet deep; one 110 feet;
one 75 feet; and 160 feet, the latter be-
ing the most actively worked. At this
shaft there is not a finer shaft house
in the belt. It has a high well-made
gallows frame, and is equipped wiith
boiler, engine and up-to-date machinery;
steam drills and air compressor. This
shaft is timbered in modern style with
two compartments—one for hoisting and
one as a manway, air pipe pumps, and In
fact everything is arranged and done In
modern miner manner. The shaft is
160 feet deep, witli oue station about
100 feet and another below that 60 feet.
Each station drifts ou‘ three directions
and a cross cut has been started to run
tn an easterly direction to cut adjacent
parallel vei veins run northeast
and southwt .. work js being rapid-
ly pushed- One drift is now 75 feet in
length. Under the management of Mr.
Thomas Marconi, a practical aud ex-
perienced minor from Baker City, Ore-
gon, Mr. Duke’s mine has been brought
up to a fine state of production, and
is destined to be. one of the richest
mines in the belt.

On this same belt, about eight miles
north of the Duke veins, is the Per-
son Consolidated Copper and Gold
Mines Company. This mine is equipped

with an 80-hotse power hoisting engine
and cage; also a 50-ton concentrating
plant. I - am informed that they are
now turning out three tons of ore a
day, averaging over fifty per cent, cop-
per. This does not include higher grade
ore, which is sent direct to a smelterer.
The Rockefellers are interested in this
mine.

Other important mines oh this belt are
Holloway mine and the famous Yancey
mine, all about eight, miles distant from
the Duke mine, which form an inter-
esting and active copper mining district
in the Old North State. Interested in
these mines, ether than the Duke, are
New York and Boston capitalists, and
such copper kings as Senator Clark, of
Montana, and Thos. Lawson, of Bos-
ton.

The assay of ore in this North Caro-
lina belt, as described above, averages
from 35 to 40 per cent- per ton.

Future developments will most as-
suredly establish the fact that North
Carolina is destined to come to th(o

front as a mining State—and especially
in the product of copper. Her vast
wealth in this particular is little known
outside of those interested.

JAS. A. ROBINSON.


