
The Benefit of the Doubt.
The Saloon is strongly entrenched in Raleigh. It has

caused the ruin of nnny bright young men in this city who
would never hive brcome drunkards exceot for the brilliant
lights, the mixed drinks, and the social features of the Bar-
Roorp. The establishment of a Dispensary ends all these
things at once and cuts off the peculiar temptation to which
too many young men fad easy victims.

Suppose the Dispensary is not the perfect solution? What
then? Do you wish a perfect plan of remedying the saloon
evil before you will strike a blow at the deadliest enemy of
mankind?

The vote on the 6th of October is NOT whether the Dis-
pensary is the best method of reducing the saloon evil. The
vote is this: Shall we close up the twenty-four open Saloons
in Raleigh? That is THE question and nobodv can dodge it.
The question is addressed to the conscience of every voter in
Raleigh, and the mm who says he wants to shuMjp the
Saloons and votes against shutting them up when the oppor-
tunity presents itself—that mm is voting directly as the whis-
key sellers wish him to vote and not in the interest of tem-
perance.

But suppose he says:
‘

I doubt whether the Dispensary
willpromote temperance,” what is the answer to him ? Here
it is, plain and straight: You KNOW that the twenty-four
Bar-Rooms in Raleigh promote intemp;rence. You say you
have doubts about the Dispensary. Well, then, give the Dis-
pensary the benefit of the doubt and vote for it. If it does
not promote temperance it cm be voted out at the end of a
trial of two years.

Is theie any reason why any good man should vote with
the liquor dealers to perpetuate their control because he has
“doubts” about the good results of a Dispensary? If he is
in doubt, then if he wants to put an end to the evil influences
of the saloon he should give the benefit of the doubt to the
cause that is championed by every preacher, every church
official, every Sunday School teacher and the best men and
women in the city.

The man who gives the ben.-fu ot the doubt to keeping
tventy four Saloons open nineteen hours a day for the next
two years, now that the responsibility is put upon him, may
nit wuh to keep the city of Raleigh in the clutches of the
liquor interests, but he is doing it just as effectively as the
men who get rich selling whiskey.

The benefit of the doubt! Are you doubtful about the
Dispensary ? Give it, and not the Saloon, the benefit of your
honest doubt.

AGAINST OUR SCHOOLS.

Raleigh is the educational center
of North Carolina. We are proud
of our schools and colleges. They
bring to our midst each year such
an army of promising young men
and young women. Their pres-
ence is a pleasure to us, while their
absence from home may (or may

not) bring not only anxious mo-

ments but hours of sorrow and
sadness. I have met in my travels
parents who have said they would
like to send their boys here but
for the bar-rooms and other
places of sin that' stand wide open
day and night. These places stand
in the way of all that the schools
of Raleigh can ever hope to do.
Which shall it be twenty-four sa-
loons doing their damnable work,

or our colleges filled with bright
boys and girls who can walk our
streets in safety, while their ab-
sence from home causes no anxiety
or sorrow? Let every true citizen
go to the polls next Monday and
settle this question once for all by
voting for the dispensary.

S. M. SMITH.

I
HOW ARE THE MOTHBRS?

When this anti-saloon campaign
opened in Raleigh there was one
woman who advised her son to vote
against the dispensary. Later,
when she reflected upon the mat-
ter, she sent for him and begged
him to vote against the saloons,
though she has a building she rents

to a saloon.
There is not a mother in the city

of Raleigh wh.o is not against the
saloon and who is not praying for
the success of the temperance
forces.

Mothers, sooner than others, di-
vine the influences that are set to
endanger the lives and character
of their offspring.

BUSINESS IN SMITKFIELD
DOUBLED UNDER THE

DISPENSARY.

(W. M. Sanders.)

On my way to the cotton mill
daily I see some two hundred well-
dressed and happy children en
route to a splendid school, which
is sustained by the dispensary.
Could the profits arising from the
whiskey business be possibly put
to a better use? lam sure that
many a little child has a fuller
stomach at breakfast on Sunday
mornings. Those opposed to the
dispensary system warned us that
the commercial interest of the town
would be crippled, but instead
thereof, our population has in-
creased 50 per cent., in the last
three years, and the business of
the town has more than doubled.

saloon forces care nothing
for the moral question, the prohi-

bition ruestion,' nor anything else

save the twenty-four saloons in
Raleigh. Do you propose to let
them continue in our city? To-
morrow is your opportunity. Will
you embrace it?

VOTE EARLY.

The whiskey men boast that they
will cast 600 votes before noon. It
is their plan to rush them to the
polls early in*the day, have it an-
nounced that they are in the lead,
and then to deter weak men from
voting by saying “What’s the use?
The dispensary is defeated.”

The way for the anti-saloon
forces to do is to VOTE EARLY,
and work to bring out the full
vote early in the day. Every man
who is against the saloon should
go to the polls early in the day.

“CAN’T GET YOUR VOTE OUT.”

The only hope the liquor men
have in Monday’s election is that
many voters, who at heart are for
temperance, will not vote. They
are begging everybody they can
beg and threatening everybody
they think they can boycott, not to

vote. They are buying, every vote

that is for sale for the saloon. But
with all that, their chief hope is
that many good citizens will stay
away from the polls.

They are already saying to the
anti-saloon leaders: “You may

have the votes but you cannot get
them to vote.” If the cause is lost
it will be lost by men who will
shirk the performance of their
high duty.

Let every man vote and vote
against saloons!

HOW BAR ROOMS INCREASE
CITY TAXES.

There is much complaint in Ral-
eigh because of the high taxes. A
vote for the Dispensary is a vote
both for lower taxes and temper-
ance. The Marion News shows
that the towns having saloons have
a higher tax rate than towns that
have no salons. Here are the
figures it gives, first of the towns
having no saloons:

Towns. Tax Rato.
Lexington '...50.55
Thomasviiie 75
Gastonia 1.05
High Point 1.03 1-3
Waynesville 1.00
Hendersonville 87 1-2

The rates in the towns having sa-
loons are as follows:

Towns. Tax Rate.
Asheville $1.30
Durham 1.34
Raleigh 2.40

The open saloon is the avowed
enemy of God, the church, the
home, the individual and to every-
thing that tends to elevate, refine
and ennoble humanity. It was
born of the devil and to the devil
it should go.—Rev. G. T. Adams.

Is there a vacant lot in your
neighborhood? If so, if the whis-
key forces win you need not be
surprised to wake up some morn-
ing and find a whiskey distillery
on it. If the saloon forces win.
“hell-kettles” will do business in
this city. Will you permit it?

It WorKs Well
Best Solution of the

Liquor Question.

85 Per Cent of Louisburg
Voters Endorse Dis-

pensary Plan of
Handling.

(By T. W. Bickett. Esq.)
You ask me to tell in an article

of one thousand words “How the
Dispensary Works in Louisburg.”
It works well. I speak conserva-
tively when I say that eighty-five
per cent of the qualified voters of
the town believe it is the best so-
lution of the whiskey problem pos-
sible under existing conditions. Its

best friends do not claim that it
is an ideal to he satisfied with, but

it is a great practical reform and
a long stride towards the annihila-
tion of the drink evil. Men kere
who were strongly opposed to its
establishment, and others who
were honestly skeptical of its ac-
complishing any good, are now
warm advocates of its continuance.
I have talked with mayors of the

town who have served both before
and after the establishment of the
dispensary, with the pastors of the
churches, with business men of
every kind, and with many of tke
women of the place, and from what
I have learned in this way, as well
as from my personal observations,
I am able to state the following
facts in regard to the
Dispensary:

1. It pays. Last year the public
realized five thousand dollars net
from the Dispensary. The total
amount realized by the public from
the six saloons which were here
before the Dispensary was twelve
hundred dollars per annum; so that
from the low viewpoint of dollars
and cents the Dispensary heats the
saloon four to one.

2. It reduces the temptations to
drink to the minimum. The social
feature of drinking is eliminated
and on that account the drinking
among the young men of the town
has been cut down at least fifty per
cent.

3. It has abolished night drink-
ing. Tke doors are closed prompt-
ly at sunset, and there is no such
thing as “the hoys” assembling in
a saloon for a “night off.”

4. Absolutely no whiskey is sold
on Sunday.

5. It reduces the amount of whis-
key consumed by the “regulars,”
for the reason that the hard cash
must he paid or no delivery. You
can not “run your face” at the Dis-
pensary. The writer heard an in-
veterate drinker, and one who was
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bitterly opposed to the Dispensary,
say that he did not drink anything
like as much whiskoy since the Dis-
pensary was established as he did
before n the same length of time,
for the sufficient reason that it
frequently happened that when he

wanteu to drink he did not have

the money; and as he could not buy
the whiskey on credit, he simply
had to go without. A short time
before the Dispensary was estab-
lished I was in a gentleman’s place
of business in this town when a
saloon-keeper sent in a hill for
eight dollars. The man said that
he supposed it must he all right,
hut that he did not know. He
then explained to me that a few
nights before he had spent several
hours in the saloon ordering drinks
freely for himself and his friends,

and the eight dollar hill was the
result. Now this could not have
happened under the Dispensary
system, because (a) the man could
not have been in a saloon; (b) the
Dispensary is not open at night;
(c) no drinking in the Dispensary
is allowed; (d) no man is in cold
blood going to order eight dollars
worth of whiskey and pay cash for
it, for one treat.

6. The Dispensary is helpful to
the wage-earners, those men who
work hard all the week and so fre-
quently spend a large portion of
their earnings on a Saturday night
debauch in a saloon. The falling
off of this liahit, especially among
the colored people, has been re-
markable, and there has been saved
to the wage-earner and his family
both his money and respect.

7. The Dispensary has been a po-

tent factor in the purification of |
politics, and makes mightily for
civic righteousness. As the Con-
stitutional Amendment eliminated
from politics a large percentage of
the purchasable vote, so the Dis-
pensary eliminated the “whiskey
ring.” The coming of the Dispen-
sary marks the passing of the
“whiskey ring.” In the absence of
the saloon the “ring” has nothing
to hang on. nothing to feed 1 on. It

starves to death. It is trite to say
that in all campaigns fought on
moral lines the whiskey ring has
been a lion in the path. Men who
can not be bought can he seduced
and debauched. Under the Dispen-
sary system this formidable enemy
of all reforms is quietly eliminat-
ed, and there is a chance to fight
out every question fairly and cn
its merits. This one fact makes
good the right of the Dispensary
to live until some wiser and better
plan is devised to take its place.
The champions of the Dispensary
do not claim to have reached the
land of Canaan; bnt then it must
not he forgotten that Egypt is be-
hind.

The fact that every saloon man
in Raleizh is against the dispen-
sary is the strongest argument in
favor of it.

UP TO CHURCH MEMBERS.

There are not a few people in
Raleigh, who do not belong to any

church, who will vote against the
saloons. But the membership of
the Christian churches of the city
of Raleigh constitutes a majority

of the registered voters.

The greatest enemy of the church
is the saloon. What does it profit
a church to preach against intem-
perance and then for its members
to vote with the saloon-keepers to
keep the twenty-four saloons in
Raleigh open 19 hours every day in
the year?

“If the members of the churches
in Raleigh vote as they pray, the
temperance forces will win a great
victory on Monday,” said a well-
known minister yesterday.

SALOON VS. DISPENSARY.

In Fayetteville, under saloons. |
$3,250 was paid annually to the
city, county and State. A dispen-
sary was established, the consump-
tion of liquor was reduced 66 per
cent., crime was reduced 50 per
cent, and the State, county and city i
received $15,591.39. After awhile
the dispensary was abolished in
Fayetteville, but did they go back
to saloons? No they put prohibi-
tion in operation. Towns that close
up saloons seldom re-open them.

If you are a Prohibitionist, vote j
for a Dispensary in Raleigh. If it
does not work well, the experience
in Fayetteville shows that it is but
a step to Prohibition.

PRODUCT OF THE SALOON.

Cotton mills turn out cotton
goods that clothe the people. Lum-
ber plants turn out material that
house the people. Grocery stores
sell provisions that feed the peo-
ple. Every other business in Ral-
eigh. except the saloon, contributes I
to the comfort anl blessings of !
mankind.

What is the product of the sa-
loon? It is a drunkard maker. 1
Where does it get its raw material?
From the homes of good fathers
and loving mothers! When the
product is finished, where is it
found? In the county homes, in
the penitentiary, in the insane
asylums.

Vote against the saloon on Mon-
day.

ABOUT POLL TAX.

No man can vote Monday who did
not pay his poll tax before May
Ist, 1903, unless he became of age i
after June Ist, 1902, or was fifty,

years old on that date. No man
ought to offer to vote unless he has
paid his poll tax. Ifany man has
registered under a misapprehen-
sion, he should stay away. The law j
is so plain that he who runs may j
read. The penalty for false swear-
ing will be enforced. Let every
man offering to swear be required ;
to take the oath on a Bible.
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To-night it enters an humble home to strike the rose from a wo-

man's cheek and to-morrow it challenges this republic in the halls of

Congress.
To-day it strikes a crust from the lips of ft starving child and to-

morrow levies tribute from the government itself*

There is no cottage humble enough to escape it, no place strong

enough to shut it out.

It defies the law when it can not corece suffrage.

It is flexible to cajole, but merciless in victory.

It is the mortal enemy of peace and order, the despoiler of men

and terror of women, the cloud that shadows the face of children,

the demon that has dug more graves and sent more souls unshrived
to judgment than all the pestilences that have wasted life since God

sent the plague to Egypt, and all the wars since Joshua stood beyon-i

Jerico.
It comes to ruin, and it shall profit mainly by the ruin of your

sons and mine.
It comes to mislead human souls and to crush human hearts un-

der its rumbling wheels.

It comes to bring gray haired mothers down ill shame and sonow

to their graves.

It comes to change the wife’s love into despair and her pride into

shame.
It comes to still the laughter on the lips oi little children.

It comes to stifle all the music of the home and fill it with silence

and desolation.

It comes to ruin your body and mind, to wreck youi home, and

it knows it must measure its prosperity by the swiftness and cer-

tainty with which it wrecks the world.

JUDGE MF.RRIMON SPOKE /

PARABLE.

Once the late Chief Justice Mer

rimon—one of the greatest am

noblest names that add lustre ti

North Carolina’s glory—was askei

by a friend: “Don’t you think ad
vocacy of prohibition will injure i
man’s prospects for political pre

ferment?”
The great man paused a xnomen

before replying, and then said: “I
depends altogether upon what of
fice you are a candidate for. I
you are a candidate for townshi]
constable, it. would probably de
feat you. If you are a candidat
for a position calling for ability o
a high order, I do not think so.”

And then Judge Merrimon spok
a parable, as his after career il
lnstrates. When he was a candi
date for Associate Justice and as
ternards for Chief Justice, whs

vote did he lose because he ha
bravely and nobly espoused th
cause of prohibition when he kne’
that it would not command th

vote of a majority of the people?

The difference between license
saloons and the dispensary, so fa
as the profits are concerned is: th
saloons use pai’t of the profits c
saloons to carry elections, and tl
profits of the dispensary go to edc
cate the rising generation an
make better citizens instead c
corrupting them.

The Great Artists
Use Conover

NORDIC A says: “Tone full

and pure; action prompt and elas-

tic; would recommend it to pur-

chasers desiring first-class piano.”

<* ? *

CAMPANARI: “Tone sweet,

clear, very musical; no better man-

ufactured.”

* * 4»

JULIA RIVEKING: “The tone,

in addition to its great sonority,

is of the most exquisite musical
quality.”

4* 4*

ELLA BACKUS BEHR: “The

highest grade piano. Stands se-

verest tests. Will certainly recom-

mend everywhere.”

* <* *

CAMILLE D’ARVILLE: ‘I have

never found a tone so pure and

humanlike.”

4* ?

* * *
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SHOW YOUR COLORS.

In the election on Monday, show

your colors. Vote your convictions.
The man who dodges when a su-

preme moral question is “up to

him fails to appreciate the duty

and responsibility of citizenship.

Men who trim and dodge and

straddle do not in the long X’un

have the strongest hold on their

fellow citizens. Stand for the

home or the saloon. That is the
clear-cut issue presented to every

registered voter in Raleigh.

“Under which king, Benzonian

Speak or die.”

Every man owes it to every other
man to make it as easy as possible
to live a sober, upright, Godly life.
Every vote cast for the open sa-
loon will help to perpetuate an in-
stitution which has for its object
the destruction of manhood, the
making of paupers and criminals
and the peopling of hell with its
victims.—Rev. G. T. Adams.

The money that will be used to-

morrow by the saloon forces to buy
votes, is the profit in excess of the
license tax paid by the saloon-
keepers that should go into the
school fund, and nnder the dis-
pensary system will go to this fund
instead of being used to buy votes.

Jf Anyone Offers You a Piano For Less than the Rates
We Make You, Just Beware of that Instrument. In-
vestigate It Before You Take It. Try It Beside a
Cable or a Wellington and Make a Fair Test

It Costs Nothing to Try Any Piano We
Offer You.

The Cable Company Has Established Itself in North Carolina Not For This Year or For a

Few Years, But For as Long as It Manufactures Good Pianos. If We Sell You a Poor Instru-

ment Now It Will Hurt Our Business In the Future.

1 ¦
.

Try the Cable
We Have Just Closed the Contract With The City of Richmmond, Va., To Supply Its Pub-

lic Schools With Our Cable Pianos. Every Piano House in the South Tried for this Prize. We

Won—Now, Why?

_/

Best for the Least Money
No Other Factory or Agent Could Give a Better Piano for the Same Money. We had no

Middleman's profit to handicap us. We offered our Factory Prices just as we offer them to

you and we had an Instrument to Show With Our Offer.

The Kingsbury
When Southern Colleges Order a Piano by the Carload From Us This Must Surely Mean

Something. Our Prices Were Reasonable and our Instruments Able to Stand the Tests Made

by the Purchasers.
¦ii' - -JL*

1 n \jj { 4* 4* t

THE CABLE COMPANY IS ABLE TO SELL YOU ITS MAKES ON EASY TERMS. OUR

REPRESENTATIVES ARE CONSIDERATE AND POLITE. OUR SOUTHERN HEADQUAR-

TERS ARE AT RICHMOND, VA. J. G. CORLEY IS THE MANAGER.
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