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value, measured by gold, endorsed the gigantic
robbery.

But now that chicken has come home to roost,
and it is a Shanghai chicken. The manufacturers
of the East can no longer sell their wares to half
the inhabitants of the earth, and that other half
can sell what they make at one-ha- lf the prices
they formerly charged.

And what are those money-changer- s and manu-
facturers going to do about it? They have lost
their market with half Ihe world, and now the
menace is direct that they will soon Iobo their
market with the other half under a competition
which they cannot, to save their lives, meet.

The honorable thing for a man to do when he
knows he is in the wrong is to make such amends
as ho can. It is time for the people of the Elast
to see the wrong they did themselves when they
permitted their knaves to' demonetize silver, and
to move for its reinstatement, for, as Tom Reed
said: "The white man with yellow money oar
not compete against the yellow man with white
money."

B. F. Saunders
N THE death of B. F. Saunders this state and

I city lost one of the most sterling men
that ever made his home here. He was en-

tirely unpretentious. Few people knew him un-

less brought into direct business relations with
him, not half of those who thought they knew
him had any idea of the depth and strength and
high character of the man.

Ho was born in Gentry county, Missouri, in
1847. He received an ord'nary public school edu-

cation at Stewartsville, then went to the Higb
school at Columbus. From school he went to
work in his father's store. When about twenty
years of age he helped organize the firm of Wen-stea-

Saunders & Robinson, at Stewarts-
ville, and for five years was engaged in
buying, selling and shipping livestock. When
the Arm was dissolved, he married "a Miss
Blackston of St. Joseph, Mo. One child
was horn to them, but it died in infancy.
His wife was a delicate woman and being advised
to seek a different climate on account of her
health, ho moved to Leadville, Colo., and en-

gaged In mining there In the late seventies. Again
seeking a softer climate for his wife he sold
his mining interests and removed to Texas and
again engaged in the livestock business. Still In
pursuit of health for his wife he removed from
Texas to Tombstone, Arizona, where he was en- -

j gaged in business for some time, later com- -
1 ing to St. George, In this state, traveling
i the whole distance by team. He continued the

livestock business there and soon became the
principle buyer and shipper of stock in southern
Utah and eastern Nevada. He also bought prin-
cipally all the range rights in that part of Ari-

zona north of the Colorado.
The crash of '93 nearly stranded him, but ho

I was a game, uncomplaining loser, and soon
rallied and joining with Ora Haley of Lar-
amie, Wyoming, he extended his business north
until his realm covered Utah, eastern Nevada,
most of Wyoming, Montana, Idaho, Oregon, and
North and South Dakota, in fact, over the entire
west, and ho became the healest individual buy-

er, seller, shipper and importer of livestock in
the United States. He employed many men. His
long-distanc- e telephone tolls were the heaviest
paid by any man in the west.

The forego'ng gives a brief outline of his busi-
ness life, it furnishes no idea of the real man.
To read it one would take up the Idea of one
whoso favorite home would he In the saddle or
out on the range, superior In "business ability but
a native cowboy, perhaps a little refined down by
age.

But in fact he had a dual nature, entirely un-
pretentious, he was shrewd and bold in business,
with powers of combination and execution which
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would have made him a general had he been bred
a soldier. But that Was only one side of his na-

ture. His wife died nine years ago, but her pic-

ture was always on the table where he did his
writing and his private life was as pure as that
of a sister of charity. He was refined of face and
gentle of speech, but he had that faculty through
which to make the roughest frontiersman do his
bidding, and he had the absolute trust of all the
men who ever dealt with him.

When the panic came in 1907 he was doing
a most extensive business, and many trans-
actions culminated when banks were pay-
ing out certificates. His agents in other states
were giving out checks on banks where they did
business, but the men receiving the checks re-

turned them with a request that they be given
upon Mr. Saunders himself, to be paid at his con-

venience, as Saunders' checks passed as cash
everywhere.

Of his methods one instance may be cited. An
agent in another state drew on him for a large
amount of money three days In succession. The
cashier of the bank on which the checks were
drawn sent for Mr. Saunders and pointed out
that the agent was young, not yery wealthy, that
he had no ties and the amounts he had drawn for
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B. F. Saunders.

would be a fortune to such a man. Saunders
merely smiled and replied: "It Is all right, his
price has not yet been reached by a good deal."

He would forgive almost anything in an agent
or employee except a falsehood. He would not
have a man around him an hour after he knew he
was a liar, for he was truth incarnate, and the
men he dealt with wore the better known of the
high character that he brought to business. A
hundred young men were broadened by his In-

fluence. One secret was that he so lived that his
word was never doubted.

With consummate executive ability he man-
aged his great business, which required of him
not only to keep in daily touch with the markets;
but to keep In touch with hundreds of men on
whom he leaned, in half a dozen states, and at the
samo time to watch the climatic conditions and
the effects of storms ujpn stock and upon the
business of transportation companies .

And all the time he made no noise, all the
time he was doing something to make people hap-

pier and this was kept up long after his health
demanded his retirement. He was the perfect
exemplification of truth, there never was one dent
In the shining shield of his integrity and the
news of his death came like a personal bereave-
ment to the homes of half a dozen states. His
old confidential agents and employees are as was
David when he went up to his chamber "with a
great and exceeding bitter cry."
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We are in daily touch with this great camp, and our 99
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