
WHAT FARMERS NEED MOST.
The publishers of the New York

Tribune Farmer offered a series of
liberal prizes for discussion of the
above topic last winter. Among the
essays sent in for this contest was the
following, by John A. Dv Boys, North
Troy. Vt. which is worthy of serious
consideration:

"The farmer is one of our many
classes of business men, and, consid-
ering the important needs of men in
the various lines of business, I con-
clude that the greatest need of each
and every one of them is the same,
and is not to be found among the va-
rious external conditions which influ-
ence all industries, but is found in the
man himself. What, then is the 'great-
est need?' Is it the faculty of dis-
criminating between the 'profitable'
and the 'unprofitable?'

"'Well,' I hear some one say; 'if
we had all that faculty we should be
rich shortly.' Now, this statement as
1 have put it, must be taken in a gen-
eral rather than in a specific way; for
all are mortal and subject to mistakes,
and with regard to a matter of profit,

as well as to other matters we can
only use our judgment. Right here is
the point under discussion; for, to be
a farmer without judgment, is to be
no farmer at all, and to possess this
quality of 'discrimination' one must
not only have good judgment, but
must watch every opportunity to im-
prove the same by careful reading
and study as well as judiciously con-
ducting experiments, thus enabling
him to form a reasonable opinion of
what course to pursue in regard to
oach of the many problems which
daily confront him. This principle of
'discrimination' appeals to every

branch of the diversified business of
farming. Among the most importnat
of these comes the business of 'dairy-
ing,' in the study of which we must
consider a multitude of different sub-
jects and conditions, each of which
has much to do with the success or
failure of the business. There is the
cow to be decided upon, the product
to be marketed to the best advantage,
the ration to be provided, etc., and
coincident with the ration comes the
question: what crops shall we raise to
produce the required food for our
stock, and to what extent shall we
depend upon commercial feeds and
fertilizers?

"In this manner we must consider
all the phases of our individual busi-
ness. The many different types of
horse, cattle, sheep, swine and poul-
try and the different methods of man-
aging them so they will produce pro-

fit, constitute food for much study and
reflection as well as experiment.

"Then there is the housing of our
tools, and the question comes up:

which is the most profitable—to put

up a cheap shed for them or buy new
tools about twice as often as would
be necessary were they properly car-
ed for? If our harnesses are old or
rotten or out of repair, we must con-
sider the possible chance of loss by

accident, of property, perhaps life;
compare these chances with the pro-

bable amount saved by the use of

such dangerous appliances and see
where the profit comes in. The unex-
pected is always happening, and there
will be losses enough and accidents
enough, guard against them as we
may. The way of the transgressor is
hard; so is the way of the careless

farmer. There is the uncovered grain
box and the pitchfork left in the sta-
ble, all prepared for the loosely tied

horse; there are the rotten sleepers
and planks in the second story sta-
ble of the modern barn; there is the

overheated horse left standing in the

wind or allowed to eat or drink too
much. How many of these things do
not come under this principle of 'dis-
crimination?' You say these last
named are simply examples of care-
lessness? It is a condition brought
about by the failure to discriminate
between the gain by haste and the
loss by constant waste. Or, if not
caused by haste, the carelessness
must be a habit of 'letting things go,'
as we sometimes express it. Let us
beware of this habit, for it is more
destructive than the combined efforts
of the hurricane and the Colorado
beetle.

"Each of us has his pet folly. One
sticks to the old methods and will
have nothing to do with the 'new-fan-
gled notions;' his neighbor throws the
'old fashioned notions' to the wind,
jumps into the whirling mass of 'twen-
tieth century ideas' and comes out
still further behind; while the man
who candidly measures his distance,
before he leaps takes what promises

well, be it old or new, uses good judg-
ment in all things, is making a com-
fortable living and laying by a bit for
a rainy day, and his neighbors wonder
why. They do not know that it is be-
cause he watches his neighbors' suc-
cesses and failures as well as his
own; does not take failure simply as
a matter of course, but regards it as
the result of a faulty calculation, a
wrong diagnosis of the case, as it
were, and, though always endeavor-
ing to keep abreast of the times, is
particularly careful not to get ahead
of them.

"The pet folly of many a man is
his inability to part with unprofitable
stock at what it will fetch in ready

money. Too many of us cannot bring

ourselves to part with a superfluous
horse or inferior cow at what seems
to be a sacrifice, but are apt to con-
sider it worth what it has cost vs—
with that cost constantly increasing.

"Do not think I am referring to old
pets and standbys, for those we all
must have, and though, perhaps, not

a success financially, I do not think
we lose by them, when all is consid-
ered. But when we keep unprofit-
able stock year after year for no other
reason than because we raised it and
cannot get our money out of it, it
seems something like holding the pen-
ny so close to the eye that it hides
the dollar a little way off.

"But we must not make the dollar
the only standard of success. A farm-
er may make a financial success at
the expense of his own family's health,
a price too dear to be paid for any

worldly gain. It is neither profitable
to overwork nor to be idle when judg-
ed from the standpoint of health or
wealth, but the 'happy mean' is to
be considered in all things. We should
live, as Shakespeare says, 'as well as
our purse will allow,' and use all rea-
sonable and honorable means to make
that purse allow us the necessities of

life and some of the luxuries. A rea-
sonable amount of the quality called
contentment is indispensable to every
farmer. I say a reasonable amount,
because, too much of this quality is
as bad as too little. Be not content
with that which you can improve, but

be content to try to improve that
which you have, if your judgment tells
you that it can profitably be done.

Many are the young men owning

small or medium-sized farms of good

soil, unproductive only because of

poor management, who have sold them

at a sacrifice that they might purchase

larger farms, thinking that profits in-
creased with acreage and number of

cows. A sad mistake! At least nine

out of every ten of this class merely
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SHIRT-WAIST
SPECIALS.

FINK ZEPHYR WAIST, made In neat tuck-

ed style, pointed stock collar, new sleeve,

conies in plain colors or in checks or stripse.

Full line of colors and sizes. Regular value
$1.26, SPECIAL FOR THE MAIL ORDER

TRADE, at . .';'.'. /. . 75c

GIBSON WAIST, made from fine zephyr in

plan colors, checks and fancy stripes, new

stock collar and latest Gibson effect.
Regular value $1.60, SPECIAL FOR THE

MAIL ORDER TRADE, at 98c.
•''/£' \u25a0-:„-\u25a0\u25a0,>\u25a0\u25a0 , . \u0084, ..

Yon can order these waists from us with
'. \u25a0\u25a0. . : •• •\u25a0 \u25a0\u25a0\u25a0:,, \u25a0'\u25a0

the assurance that if they are. not satis-

factory, we swill.; either exchange them for

anything else you wish," or return the

money. " , \u0084; ; . - ._ .
Write for our Mail Order Catalogue if

you have not one.
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"BEE LINE" BUGGIES.
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) Mitchell* buggies. \V: :: ..-.\u25a0' '\u25a0 ••'t'lT '

\ Give better satisfaction than anything on \u25a0; C
V the market at anything like the price, be- /r .cause they are made of good material, to ;

\j. stand "Oregon roads'* — Iron corners on \u0084 // bodies, braces on shalts. heavy second- \
/ \u25a0 growth wheels, screwed rims. If you want: /
\ to feel sure that you are getting your mon- , C
C ey's worth, ask for a "Bee Line" or a"1

• i "Mitchell" (Ilenney) Buggy..,. We guar- c
/ antee them. ' " • ' 3

/ Mitchell,Lewis ASiaver Co. ' I
V ;Seattle, Spokane, Boise. '\u25a0\u25a0 Portland, Or. "» r

rT~ A GOOD EGG. *:X

- All persons Interested In poultry should

send to The Northwest Poultry News, Port-
land, Oregon, for sample , copy ,of their .
journal. i;lts a bright, up-to-date, western

poultry paper for western people. It has
recently changed hands - and the present

owners are going to make a poultry paper

of it that will be.of value and Interest to

Stronger and Better than Common Hallocks or any other Berry Box. •

NEW PATENT

FOLDING BERRY BOX
No Staples. No Tacks. Opens Like a Paper Box Ready for Use.

Immense Success. j v" f^S
Sa pie Box Free. ..: zx

LAMBERSON, Portland, Ore.

Doe. Mara Thnn 15 Hli*BtlMOiiF \
Jack-of All-Trades I

HfiKMi(lMf>~"y^^yßML Seattle, /|

\u25a0 B wßmApffikFA Will save its 5

-$%S^ P' where, no dirt, S:
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' Cost Bo an hour when running / no mxpmnaa when Idto 5

PURCHASE OR CONSIGNMENT TO SUIT SHIPPERS IB
J. RALPH BURGH |yf^|lft^

The only Exclusive Wholesale /^V^ 'Poultry Dealer In Seattle -&£ZI'SBS&*
1006 Put St. .: . . Phono John 3lpl


