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Our New Trade Agreement With Canada 
— —^ -!_ 

Lumber Takes Rap, 
Some Industries 

Given Boost 

By WILLIAM C. UTLEY 

IN 
1929 we exported to Canada 

goods valued at $900,000,000. 
From our northern neighbor 
we imported $545,000,000 worth 

or goods. In 1934 our Canadian ex- 

ports amounted to $300,000,000 and 
our Canadian imports $233,000,000. 

Was this falling off in trade a re- 

sult of the depression? Or was the 
depression a result of the falling 
off in trade (with other countries 
as well as Canada, of course?) 
These questions are best answered 
by another one: Which came first— 
the chicken or the egg? 

If your business is one not im- 
mediately affected by tariffs and 
trade agreements and such goings 
on, and you would answer yes to 
the first question, it is not likely 
that you approve of the new recip- 
rocal trade agreement with Canada, 
which goes Into effect January 1, 
1936. If your business is not im- 
mediately affected, and you would 
answer yes to the second question, 
the chances are you do approve. 

If your business is immediately 
affected by the treaty, your approv- 
al or disapproval is likely to depend 
upon whether you stand to lose 
money or make money by it. 

The chances are you will find the 
treaty a little annoying if you are 

a lumberman, dairyman, whisky 
manufacturer, cattleman or (with 
certain reservations) farmer. You 
will probably like It if you are a 

manufacturer of farm machinery, 
electrical goods, automobiles or 

radios; a citrus-fruit or cotton 
grower, or a magazine publisher. 

Consumers Will Like It. 
You are almost sure to like it If 

you are “just a plain consumer” or 

a politician. For the consumer, it 
will mean some reduction in prices. 
The politician, if he be against the 
Roosevelt administration, will fin'd 
certain definite disadvantages to 

pounce upon publicly; if he be In 
favor of the New Deal, he will find 
certain definite advantages to l rag 
about publicly. 

For the new pact signed in Wash- 
ington by President Roosevelt and 
Mackenzine King, shortly after Can- 
ada’s new premier was elected, Is 
the very epitome of Secretary of 
State Cordell Hull’s policy of secur- 

ing recirocal trade agreements with 
foreign nations on the most-favored- 
nation basis. It is the seventh such 
agreement to become effective, since 
we had previously signed reciprocal 
agreements with Belgium, Brazil, 
Colombia, Cuba, Haiti and Sweden. 
It is the first time we have used 
the quota system in a trade agree- 
ment. 

In signing an agreement with the 
United States under the Hull pol- 
icy, a foreign nation promises that 
if it gives any concessions to any 
other nation or nations, such con- 

cessions will automatically become 
effective with regard to the United 
States. We reciprocate by making 
the same promise. 

By the new pact Canada gives us 

“most-favored-nation” rating. But 
In the light of the concessions the 
United States made on 53 different 
items, Canada is certainly the na- 

tion most favored by the agreement, 
In the opinion of some public fig- 
ures, such as former President 

Hoover, who said: “It means still 
larger Imports of foreign food. I 
presume It Is more of the abundant 
life—for Canadians.” 

Secretary of Agriculture Wallace 
was not long In making reply to 
charges of hurting the farmer: 
“The attempt which Is now being 
made to arouse special groups is, 
in the main, being led or Inspired 
by the same enemies of agriculture 
who, in the guise of helping agri- 
culture with higher tariffs on farm 
products brought enactment of the 
Hawley-Smoot bill with its exorbi- 
tant industrial rates and its sequel 
of lessened farm markets.” 

Included in the Canadian conces- 

sions of the new treaty are special 

States concessions were a reduction 
of one-third to one-half in the duties 
on the first 155,799 heavy beef cat- 
tle (about three times our import 
from Canada during the first nine 
months of 1934), 51,933 calves less 
than 175 pounds each (this quota 
is about 1 per cent of the American 
annual calf slaughter) and 20,000 
dairy cattle imported each year; a 

20 per cent to 40 per cent tariff cut 
on the first 750,000 bushels of seed 

potatoes each year; a cut of 43 per 
cent for the first 1,500,000 gallons 
of cream; a reduction of 50 per cent 
in the duty on whisky aged four or 

more years in the wood, and a 50 
per cent cut on lumber (Douglas fir 
and western hemlock were limited 

at a time when the Industry is al- 
ready over-manned. Another ven- 

tured the guess that 4,000,000 man- 

hours of employment annually would 
be turned over to cheaper Canadian 
labor. Southern lumbermen saw 

price reductions which give them 
more competition. 

Milk Industries Complain. 
Officials of milk associations 

viewed the pact as disastrous. To 
them Secretary Wallace pointed out 
that cream imports are to be limit- 
ed to 1,500,000 gallons annually, 
whereas, during 1925 and 1926 they 
were 25,000,000 gallons. 

Potato growers in Maine had 
cause for alarm, with the tariff on 

Canadian potatoes reduced from 60 

A momentous international event was the signing of the new trade agreement with Canada, in the office 
of President Roosevelt. Left to right are pictured Secretary of State Cordell Hull, Prime Minister Mac- 

kenzie King and the President, as they signed the pact, with United States cabinet members in the background. 

reductions or abolition of duties on 

180 Items which Canada Imports 
from us. Most Important among 
the reductions were 50 per cent on 

agricultural machinery; 25 to 80 

per cent on other machinery; 25 to 
50 per cent for meat; 50 per cent 
for grapefruit; 12% to 25 per cent 
on automobiles, and similar reduc- 
tions for electric refrigerators, wash- 

ing machines and radios. Canada 
agreed to keep on the free list or- 

anges (during the first four months 
of the year), magazines, raw cotton, 
and certain vegetables (not staples), 
and to lower duties on several minor 
manufactured products and surgical 
dressings. 

Stops Unfair Practice. 
Canada agreed to retire a prac- 

tice that has been the source of 
some annoyance to American mer- 

chants, especially those In cities 
near the border. That was the use 

of powers under the tariff laws to 

place arbitrarily high prices upon 
imported goods. Further, Canada 
will now permit her tourists to 
bring home $100 worth of goods 
from the United States duty free, a 

concession which has set up a few 
howls from the dealers at home. 

Among the Important United 

to 2dO,000,000 board feet annually). 
There were numerous additional 
duty reductions on comparatively 
unimportant products ranging from 
lacrosse sticks to pipe organs for 
churches. Certain wood products, 
minerals, skins and sea foods were 

kept on the free list. 
Loudest of all the lamentations 

came from the lumber industries in 
the United States. Indeed, 50,000 
union workers In the timber forests 
and lumber mills of the Pacific 
Northwest threatened to strike in 
protest even before the terms of 
the agreement became known. 

These Industries, it was apparent, 
were expecting to be the hardest 
hit, and events justified their expec- 
tations. The general feeling was 

that lumber had been offered on the 
sacrificial block that conditions 
might be bettered for other Indus- 
tries. Senator McNary of Oregon 
left Immediately for Washington, 
claiming that his mail-was includ- 
ing 1,000 letters of protest a day. 
Michigan, Wisconsin and Minnesota, 
as well as southern pine and cypress 
states also are affected. One manu- 
facturer estimated that the price of 
Canadian lumber would be cut from 
$1.25 to $1.75 per 1,000 board feet 

cents a bushel to 45 cents. Like- 

wise, New England manufacturers 
of maple syrup had cause for com- 

plaint. Manufacturers of farm ma- 

chinery, steel, glass and petroleum 
were jubilant. 

The opinion of 1,000 manufac- 
turers was voiced in the words of 
John W. O’Leary, president of the 
Machinery and Allied Products insti- 
tute, who said: 

“The United States sold about $15,- 
500,000 worth of machinery to Can- 
ada in 1934, a gain of 74 per cent over 

1933, as compared to a gain of only 
42 per cent for Great Britain, our 

chief competitor.- This was despite 
the great competitive disadvantage 
of the duty of 30 to 35 per cent on 

our machinery. 
Reduces Competitive Disadvantage. 

“The new duty of 20'to 25 per 
cent and less In cases of some spe- 
cial machinery reduces the com- 

petitive disadvantage and should 
give substantial impetus to machin- 
ery sales In Canada, making pos- 
sible proportionate re-employment 
In our capital goods industries 
where an Important portion of all 
employment In the United States 
still exists.” 

In Canada, too, there was some 

opposition, although stocks in To- 
ronto were somewhat strengthened 
after the announcement, indicating 
perhaps that some of the hue and 
cry in both nations was the nat- 
ural reaction to be expected when 
any kind of important diplomatic 
step is undertaken by a govern- 
ment. Canadian conservatives were 
of tlie opinion that It gained too 
little for Canada and too much for 
the United States. Among their 
favorite objections were: 

Its failure to secure any con- 
cessions for the cod and haddock 
fishing industries of the maritlmes. 

Its failure to secure a market for 
food potatoes for all the provinces 
of eastern Canada. 

Its failure to secure concessions 
for the dairying Industry of On- 
tario and Quebec other than a quota 
on cream and cheese. 

Its failure to do anything to as- 
sists the marketing of Canadian 
wheat and other grains and flour. 

Sectional reception of the treaty 
in the United States was varied. 
In New England, some truck farm- 
ers were pleased over concessions 
given by Canada on a few vege- 
tables, while potato growers were 

up in arms. Manufacturers of many 
factory products were elated over 
the new market created, and ship- 
pers were friendly toward the pact 
because the most-favored-nation 
clause allows goods bound for Can- 
adan ports to enter North America 
through United States ports and 
cross the Canadian line without 
duty. 

ovine ocuuunai opinions. 

In Michigan and Wisconsin, the 
agricultural and lumber bodies were 

considerably chagrined by the 
treaty’s terms, while automobile and 
furniture manufacturers were sure 
it would stimulate trade and create 
jobs. 

In the corn belt the general feel- 
ing, if there was one, was hard to 
define with any degree of certainty. 
Individual feeling depended much 
on what each farmer’s specialty 
was. Range cattle Interests, for 
Instance, did not like the provision 
which would admit Canadian feed- 
er cattle, but corn growers saw 
some advantage In it. 

Seed potato growers in Minnesota 
were certain that the business 
would be seriously affected, but 
table potato growers In Kansas saw 
a better Canadian market ahead. 

The Winnipeg Free Press may 
have struck somewhere near the 
truth when It said: “The effec- 
tiveness of the trade agreement can 
be judged by the vigor of the yells 
of disapproval by which it has been 
greeted.’’ 

Meanwhile, Secretary Hull went 
right ahead with his plans for open- 
ing up United States trade, and 
subsequently stimulating world' 
trade by negotiating for more 
treaties along the same lines. 
Francis B. Sayre, assistant in 
charge of treaties on foreign trade, 
estimated that there were, In all, 
about 29 nations with whom it was 

possible for the United States to 
reach an agreement on the most-fa- 
vored-nation basis. 

A note of mystery which will not 
be cleared up for a few weeks con- 

cerns George N. Peek, former ad- 
viser to the President on foreign 
trade. President Roosevelt appoint- 
ed him to make a study of the new 
Canadian pact. After a superficial 
examination of it, he offered the 
President his resignation. 

• Western Newspaper Union. 
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