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Reasonable Prices Of

Products Of territory
(At the request of the program committee, Mr. John J. Walsh, of l,

prepared a paper to be read before the Sixth Civic Convention,
recently held In Honolulu, on the above subject. The program called for
the paper on the second day, but so much time was taken up In the dis-

cussion of various subjects that It was not read at all and, along with other
papers similarly remaining upon the table, was passed back to the commit-
tee to be printed. Inasmuch as the paper Is of Immediate and general
Interest, it Is here presented In full.)

For the purposes of this paper it
may be well to define Islands products
as corn, beans, potatoes .onions and
such produce.

The first requisite of course is to
raise something to market; sometimes
we have a good crop of certain pro-

duce for which there la only a limited
market and only a small supply of
other items very much in demand.

The areas devoted to farming in Ha-

waii are invariably small and long
distances from the market, so that
good transportation facilities are es-

sential; this means good roads from
the farming districts to point of ship-

ment by rail or water. Many small
farmers are without facilities for get-

ting their crops to market and there-
fore are obliged to sell the produce on
their place to others who furnish
containers and transportation. There
is an unnecessary expense here which
could be eliminated if the farmers
would form an association of growers,
one object of this association being to
take care of the hauling for such of
its members as are unable to do it
themselves.

It is often asserted that the middle-
men get all the profit, the farmer get-

ting a poor return for his labor and the
consumer paying a high price for the
goods. To some extent this is true
and certain of the growers are partly
to blame for it. Many farmers with
little capital, mortgage the future by
selling their prospective crops long
before harvesting and sometimes very
'shortly after planting. The buyers
are ,as a rule, speculators who expect
a profit on the cash they have advanc-
ed and another profit on the crops
after they are harvested. The "spec-
ulator" is the one middleman who
should be eliminated. He has no facil-

ities for disposing of the produce and
has to sell to the wholesaler who can
reach the retailers. This method adds
to the price the consumer pays and
does not help the farmer, but gives
grounds for the old cry "the middle-
men get it all." The legitimate middle-
man, the merchant, is the necessary
connecting link between the fanner
and the consumer and is indispens-
able because he has powers of distri-
bution which no farmer nor associa-
tion of farmers could have and has
the capital to pay cash to the grower
and take the risk of credits extended.

The farmers association already
mentioned should arrange for the com-

bining of small lots from various farms
and ship to reputable merchants who
will generally pay cash on receipt of
the goods, or shortly after. This would
tend to prevent the scramble there
sometimes is to "beat the other fellow
to the market" with a resultant glut
and loss.

Growers should store their crops
either on the farm or at nearest ship-

ping point and as far as possible ship
only on order and not on consignment.
These are Important details that a
farmers' association would care for.
The grower also should grade his pro-

duce both for quality and for size.
This is very essential and it is much
better to grade the stock on the farm
than to force the wholesaler or retail
er to do it. In fact few wholesalers
in this country will attempt it; they
will import graded stock from the
Coast or elsewhere. The farmer can
do this work cheaper than the seller,
he has a use on his farm for the re
jected stock, there is less chance of
the balance of the goods spoiling and
an additional saving because no
freight has to be paid on the worth
less stock. This all makes for a reas
onable price to the consumer for a
good article and the grower will real
ize more than he would if he shipped
ungraded stock. The retailer is often
compelled to chargo a seemingly high
price, entirely on account of worthless
or defective goods in shipment. Both
wholesalers and retailers invariably
handle Hawaiian grown crops on a
very narrow margin of profit and ex-

pense. Particularly is this true of
potatoes and if the selling expense,
due to poor quality and grading, can
be cut down the selling price will be
much more reasonable.

The grower should use good con
tainers. This is especially true of corn
and beans .in fact beans should be
double sacked. Very often corn is
packed in old grain bags and sewed
up with cotton twine and by the time
it reaches the point of shipment, in
spite of the farmer loading 101 to 103

lbs. in the bag, weighs less than 100

lbs. net and by the time it reaches the
retailer weighs 95 or 96 lbs. If the
wholesaler buys this shipment at

twenty bags to the ton, he sells it to
the retailer at the same weight or
adds enough to the selling price to
take care of the loss in weight and
the consumer eventually pays this
loss. Buyers should insist on good
containers. Onions, Maui onions,
would perhaps stand shipping better
if packed in crates holding about fif
ty pounds, collapsible crates that could
iind should be returned. Onions that
are hard and dry can be satisfactorily
shipped in bags of 100 lbs. or more.

A great loss in corn is due to wee
vils. If the farmer will keep his crop
free from weevils while it is in stor
age and fumigate each shipment, he
will save considerable and the retailer
will not be obliged to add a percent-
age to his selling price to take care of
the damage done to unfumigated corn
by these pests. Beans also should be
fumigated before shipping.

Reasonable Prices: A reasonable
price for farm products should at least
provide a profitable return to the
grower on the time and money he has
invested in the producing of his crop.
But whether or not the price obtained
will provide for the farmer depends
largely on supply and demand. I have
yet to find a farmer who will knowing-
ly pay $5.00 for an article if he can
buy it for $4.00 and the same is very
true of the general public in buying
foodstuffs; it Is hard to convince a
man that he should pay say four cents
a pound for Island grown produce
when he can buy the imported, of as
good a quality, for three cents a pound.

Under favorable conditions crops of
excellent quality can be grown in Ha-

waii and will bring good prices unless
there is an overproduction on the
Coast. Grade for grade the farmer
should receive at least the same price
as similar goods can be imported for
and there is every reason to believe
that wholesalers and retailers would
prefer to handle Island grown produce
If a few necessary requirements were
complied with. They want to be sure
of getting the goods and in the right
quantities, when needed and to be as
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sured of the quality. The consumer
"wants what he wants and when he
wants it" and it is the business of the
wholesalers and retailers to furnish
it; if he can get It from local growers
he will certainly do so, if not, he will
Import it.

Practically all of the foregoing con-

sists of suggestions to the producers,
but the marketing and sale of Islands
products at reasonable prices is not
entirely up to the grower. The whole-
saler, the retailer and the consumer
each can and should help. The whole-
saler should give the local growers at
least as good a chance as he gives the
Coast shippers ,not force them to al-

ways consign their produce and make
them wait for their money until the
goods are sold and charge a high com-

mission just because the Government,
through the Territorial Marketing
Division, is charging that rate. The
retailer should push the sale of Islands
grown produce in preference to the
imported. The consumer should de-

mand the local product if the qualvty
Is all right, and it usually is, and he
should not make a fuss over paying
the same price for local grown pro-

duce as he would for imported goods
of like quality. The grower will be
satisfied with the Coast wholesale
price for his crops and there is no
reason why he should not get it. This
would be a reasonable price and as a
rule would give the grower a good re-

turn on his investment, if some of the
avoidable losses which now occur were
done away with.

The Territorial Marketing Division
as at present operated is not in my
opinion of much value to either grow-
er or consumer. If the Government
wishes to continue this division per-

haps it is all right, but It seems to me
they should stick to the retail and not
try to do a wholesale business in a
retail way. There may be some few
growers who are so located and their
produce of such character that it can
be handled in limited quantities by
the retail Marketing Division better
than by any other method. The out-

let of this Division, however, is small
and does not compare with that of
any of the wholesalers of Honolulu. I
belive it would be a good thing if a
change was made in the methods of
this department of the Government.
Let the retail end be continued, but
drop the wholesale department and-p- ut

one or more good men in there to
watch the market and keep the whole-
sale dealers advised of where they can
obtain produce and keep the various
farmers' association advised of pros-
pective purchasers. There is no good
reason why this kind of work should
not be done by the Marketing Division
free of charge.

To sum up I think growers should
form associations in each locallity or,
at least one on each Island, the pur-
poses of this organization to be the
hauling of products from farm to ship-
ping point or to market and the haul-
ing of supplies back to the farm; to
provide standards for grading produce
and make shipments according to
those standards. This organization
should have a paid man to attend to
all the marketing of all the crops of
Its members and to whom the whole-
salers would look for supplies.

Assuming such an organization, the
secretary or manager would keep In
touch with the government agent at
the Marketing Division in Honolulu
who in turn would keep In touch with
all the wholesalers, not by sitting In
his office but by getting out and hust-
ling around. He would solicit ordorr
from the wholesalers, send the orders
to the farmers association having the
goods required and the shipment would
be made direct to the wholesaler who
would send remittance direct to the
shipper.

These remarks are submitted for
your kind consideration in the hope
that some suggestion may be of value
to either producer, merchant or con-
sumer, in the effort to market and sell
Hawaiian-grow- n products at reason-
able prices reasonable to both pro-

ducer and consumer.
JOHN J. WALSH.
tt

N. G. H. Officers

To Be Examined

Examinations of officers of the Na-

tional Guard for commissions are now
under way at Honolulu. This work
will be taken up on Kauai next, and
Maui and Hawaii will follow, the
examinations to be held here prior to
November 1. The officers on Maul to
take the examination are as follows:

Capt. Frederick A. Clowes, N. G. Re-

serve; Capt. Alvin Robinson, N. G. Re-

serve; Capt S. T. Short, N. G. Reserve;
First Lieut. L. Sterling, N. G. Reserve;
First Lieut. E. R. Bevlns, N. G. Re-

serve; First Lieut. Gus Bechert, N. G.

Reserve; First Lieut. W. K. Peters, N.
G. Reserve; First Lieut. F. P. Rose-cran- s,

N. G. Reserve; First Lieut. S.
K. Mookinin, 2nd Haw. Inf.; Second
Lieut. Foster Robinson, 2nd Haw. Inf.;
Second Lieut. C. H. Cockett, N. G. Re-

serve; Second Lieut. Geo. Murray, N.
G. Reserve; Second Lieut. J. S. B.
Mackenzie, N. G. Reserve; Second
Lieut. Wm. R. Makaena, N. G. Re-

serve; Second Lieut. R. Searle, N. G.
Reserve; First Lieut. Edward Blanch-ard- ,

2nd Haw. Inf.

BUY CUBAHY'S

REX9 BRAND

BEST

CANNED MEATS
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PAPER SHORTAGE HITS GERMANY
London Amsterdam advices arc that news print shortage in

prevents publication of a majority of Berlin papers.

CALIFORNIA'S FINEST CANNED FRUITS AND VEGE-
TABLES ARE PACKED UNDER THE

DEL MONTE BRAND
FOR SALE EVERYWHERE.

GONSALVES & CO., Ltd.
DISTRIBUTERS

74 Queen Street HONOLULU, T. H.

Wailuku Construction and Drayage Co., Ltd.

TRANSFERING AND DRAYING
"SERVICE FIRST"

ORDER IT BY MAIL!
Our MAIL ORDER DEPARTMENT Is ex-

ceptionally well equipped to handle all your
Drug and Toilet wants thoroughly and at once.

We will pay postage on all orders of 50c
and over, except the following:

Mineral Waters, Baby Foods, Glassware
and articles of unusual weight and small value.

s: Alcohol, Strychnine,
Rat Poisons, Iodine, Ant Poison, Mercury
Antiseptic Tablets, Lysol, Carbolic Acid,
Gasoline, Turpentine, Benzine and all
other poisonous or Inflammable articles.
If your order is very heavy or contains

much liquid, we suggest that you have It sent
by freight

Benson Smith & Co., Ltd.
SERVICE EVERY SECOND

THE REX ALL 8T0RE HONOLULU

Boneless
CUDAHY PACKING CO.

For Sale at Leading Markets and Grocers

Hawaii TVloat Co., Ltci
Sole Distributors for the Territory of Hawaii.


