
HIS CONVERSION. 
i 1 

A Man Who Did Not Believe In 
Woman's Standard of Honor. 

By KINGSBURY WELCH. 
[Copyright, 1910, by American Press Asso

ciation.] 
"Girls," said Miss Spencer at after

noon tea, "what do you suppose I've 
heard about Harrington? He has open
ly avowed himself a woman hater. 
Let's cut him." 

"Let's," said Miss Hunter. 
"Let's," said every girl in the room 

but one. 
"Are you sure you'll all keep to the 

agreement?" asked Miss Emerson in
credulously. 

"What do you take us for?" said 
Miss Hunter. "You're as bad as Har
rington." 

"Well, I'll agree," drawled Miss Em
erson, "but I don't want any shirk-
tog." 

"All who agree," said Miss Spencer, 
"hold up a hand." 

Every girl except one held up a lily 
white hand, with some sort of ban
gle or bracelet dangling at the wrist. 
The exception was Miss Emerson. 

"Aren't you with us, Emmy?" 
"No." 
"Why not?" 
"I don't believe in judging any one 

unheard, and I don't believe in con
spiracies." 

"Very well; do as you please." 
That Miss Spencer was determined 

to keep faith in the matter is proved 
by the fact that she did not wait for 
an accidental meeting with the ta
booed man. She brought about one the 
next day. Harrington was accustomed 
to walk past her home every morning 
on his way to his office. She had often 
stood at a front window purposely to 
get a bow from him, but after the first 
he did not deign to see her there. On 
the morning after he had been boycott-

SE WAS OBLIGED TO CATCH HEK TO PRE
VENT HER FALLING 

ed Miss Spencer went out on the 
street a short time before his accus
tomed passing, met him face to face 
and cut him dead. 

The next morning Harrington walk
ed by the house as indifferently as be
fore. Miss Spencer was watching for 
him from behind a curtain. For three 
successive mornings she was at her 
post and saw the same indifference. 
Then she wrote a note to Mr. Harring
ton telling him that she had declined 
to speak to him because she had heard 
something about him to his discredit. 
If he would call on her she would tell 
him; she didn't wish to do him an in
justice. 

Harrington called the same evening. 
Miss Spencer wore her most becoming 
costume She was a pretty girl and 
had never looked prettier. There was 
no convenient place for him to sit ex
cept next her on the sofa. She told 
him that some one had maligned him; 
had said he hated w omen. He replied 
that he was not in a position to deny 
the charge, for he had made such a re
mark a number of times. 

"But you didn't mean it," she said. 
"Don't say you did, for I know you 
are a gentleman, and none such would 
attack the weaker sex." 

Harrington saw a pair of beautiful 
blue eyes looking into his. He felt 
complimented, and he felt drawn to
ward Miss Spencer. 

"The reason why I condemn wom
en," he said, "is because of their 
standard of honor, which is far be
neath that m vogue among men. But 
I am open to conviction. If within 
three months you are able to convince 
me that women are as honorable as 
men I will renounce my opposition. 
Meanwhile I shall see you frequently, 
and we will go out together. 

"Agreed," said Miss Spencer. 
Harrington kept his word. He called 

often and invited her to go out with 
him. She declined his invitations for 
places of amusement for fear she 
would be seen by some of the girls 
with whom she had made the compact. 
She knew very well what she would 
say to them when the time came to 
say it, but the time had not come. 

One day Harrington was about to get 
off a trolley car. A young lady on the 
platform blocked his way. She was 
about to step down into the street 
when Harrington put a hand on her 
shoulder and held her back. A second 
later an automobile driven by a drunk
en chauffeur grazed the trolley car 
Had the girl stepped off, as she intend
ed, she would have surely been killed 
The auto having passed, Harrington es
corted her to the sidewalk. She seem
ed auite unconcerned till she reached 

S, then was all of a tremor. He was 
obliged to catch her to prevent her 
falling. -* . - T ' e ^ P r ' 

Harrington called a carriage and 
took her home. Before his departure 
from her house she had quite recov
ered and asked him for his address 
that she might send him some more 
formal acknowledgment of the obliga
tion than verbal thanks. He gave her 
his card, at which she stared, stam
mered something, then bade him good 
day. She sent him a token of her grat
itude—a dozen cambric handkerchiefs 
with his initials embroidered in the 
corner by her own hands. 

At the time of this episode Harring
ton had spent two of the three months 
allotted for his conversion under Miss 
Spencer's influence and had quite lost 
his antipathy for women. Indeed, he 
was beginning to feel that with her 
for a helpmeet life would assume a 
rosier hue. He had about made up 
his mind to tell her so when the trolley 
car incident occurred. But suddenly 
Miss Spencer noticed that he was be
coming indifferent to her. 

The truth is that, being on excellent 
terms with two women, he was enabled 
to contrast the one with the other. His 
trolley car lady appeared friendly, but 
otherwise indifferent. This revealed 
to him the fact that Miss Spencer was 
trying to catch him. The latter re
doubled her efforts, but this only tend
ed to make them more apparent and 
rendered him more appreciative of the 
girl whom it piqued him to believe felt 
for him only a natural gratitude for 
having been the accidental cause of 
saving her life. 

And so it happened that the man 
who had given a woman an opportu
nity to prove to him that woman's 
Standard of honor was equal to that 
of man found himself in an equivocal 
position. He had gone so far with 
Miss Spencer that he doubted if he 
were not in honor bound to go further. 
At any rate, he shrank from what he 
considered a backing out. When the 
end of the three months he had given 
Miss Spencer to convert him came 
round she had made the conversion, 
but he had fallen in love with another 
girl. 

Harrington decided to make a clean 
breast of it to the girl he loved. He 
told her that he loved her, but before 
meeting her had become entangled 
with another girl. Then he confided to 
her his affair with Miss Spencer. His 
confidante manifested no surprise. In
deed, she seemed to be cognizant of 
the whole affair. But she astonished 
Mr. Harrington by telling him that she 
could not accept a proposition from 
him because such a course would place 
her in an unfortunate position. When 
he asked her what that position was 
she declined to inform him on the 
ground that she could not honorably 
do so. 

Mr. Harrington was astonished. 
That a woman should decline an offer 
of marriage on the ground that it 
would place her in a false position and 
decline to give that position through 
motives of honor opened up to him a 
new thing in the world of morals. He 
had not been insensible to woman's 
charms, which he had considered mar
red by their want of a high sense of 
honor. Here was a woman with 
charms and scrupulously honorable. 
He begged her to put him in the way 
to get the desired information from 
another, but she said that such a 
course would be only a subterfuge and 
no more honorable than telling him 
herself. 

Nevertheless the information came. 
Miss Spencer was met one day by Miss 
Hunter walking with Mr. Harrington, 
and, looking up at him in the fashion 
of a woman who means to be seduc
tive, Miss Hunter at once invited the 
members of the cabal to meet -at her 
house the nex~ day at afternoon tea. 
Miss Emerson, having declined to cut 
the victim, was not notified. When 
they were assembled the hostess an
nounced the perfidy of Miss Spencer 

Great was the indignation of the 
"signatory powers." Miss Wadsworth 
•declared that Mr. Harrington should 
be saved from the wiles of such a girl, 
and after much deliberation it was de
cided to send him an anonymous note 
stating that for the protection of the 
sex certain girls had decided to cut 
him. Miss Spencer having made the 
proposition. The decision had been 
unanimous except for one girl. The 
note having been mailed and tea hav
ing been drunk, the girls separated. 

When Harrington received the note 
he took it a t once to Miss Spencer, 
telling her his opinion of women who 
could write such a note. Miss Spencer 
showed unmistakable signs of guilt and 
finally in tears confessed her part in 
the matter. 

"Will you inform me," asked Har
rington, "who was the girl who de
clined to enter upon this—conspiracy?" 

"Irene Emerson," sobbed the culprit. 
"Irene Emerson!" 
"Yes. Do you know her?" 
"I didn't when this boycott was de

cided on. I had never seen her. Since 
then it has been my good fortune to 
have been the accidental cause of her 
avoiding a serious accident, and in that 
way I made her acquaintance. I have 
been converted to the fact that a stand
ard of honor may be lived up to by 
persons irrespective of sex, but I re
gret to have to tell you that my con
version has not come through you, but 
the girl who, though she had never 
seen me. declined to join the conspir
acy that you instituted. I beg to bid 
you good day." 

Mr. Harrington called on Miss Emer
son as soon as he could reach her after 
leaving Miss Spencer. 

"The secret you were too honorable 
to betray," he said, "has been revealed 
to me. I have come to thank you for 
the noble part you have played and for 
re-establishing in me that reverence for 
women which all true women deserve." 

There are men friends of Harring
ton—crusty old bachelors — who are 
mean enough to insinuate that Miss 
Emerson played a deep game. 
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THERE are two general meth
ods of making beef. The first 
consists in crowding the 
calves from birth until they 

are about eighteen months of age, 
when they are marketed as baby beef. 
The other method is to buy up young 
stuff, feed it for a few months and 
sell it for what it will bring. The bulk 
of these feeders is bought in the fall 
as two-year-olds and fed through the 
winter. Some are bought as yearlings 
and kept a year on rough feed and 
pasture before they are put into the 
feed lot. 

Baby Beef. 
With th> lessening size of the ranges 

and consequent smaller supply of west
ern feeders, it is becoming more neces
sary for the farmer to raise his own 
cattle. Where this is done it will 
usually be most profitable to sell them 
as baby beef, thus avoiding the ex
pense of keeping them until three 
years old. Good dual purpose cows 
are usually used to produce baby beef 
animals, since it is too often a losing 
proposition to keep a cow a year for 
the calf alone. Where the calves are 
being raised for breeding purposes and 
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FIG. XXV.—GOOD HEKEFORD STEEB. 

sell for a substantial advance over 
market prices they may be allowed to 
run with their mothers and live on 
new milk. This is too expensive a 
feed for beef calves, however. As soon 
as the calf is a week old it should be 
gradually changed from whole to skim 
milk, according to the plan given in 
article 8. As soon as possible the 
calves should be taught to eat shelled 
«orn. with perhaps a few oats mixed 
with it. With clover or alfalfa for 
Toughage. shelled corn alone does very 
well. The calves should be given all 
the rough feed they will eat, as by 
developing a large capacity when 
young greater gains ean be obtained 
later. 

From the standpoint of milk produc
tion it is best to have the calves come 
in the fall, but if cheap gains on the 
calves is the main point sought spring 
calving is preferable. In this way the 
calves will have to be kept through but 
one winter, and two summers of cheap 
gains on grass can be obtained. If the 
calves come in the spring they should 
be turned on grass as soon as possible. 
A shady pasture, with an occasional 
spraying for flies when they are bad. 
will add to the gains. Some grain 
should be fed all summer, the amount 
being controlled largely by the price 
Heavy grain feeding increases the rate 
of gain, but adds to the cost. Grain 
feeding should continue throughout 
the winter, with the addition of plenty 
of clover or alfalfa hay and a little 
silage or roots, if such feed can be 
had. 

One of the best ways to feed to corn 
a t this time is to snap it and run it 
through a slicer. There is a freshness 
about snapped corn that makes the 
cattle relish it a great deal more than 
they do corn that has been husked. 
The feeding value of the husks 
amounts to considerable too. A little 
oil or cottonseed meal added to the ra
tion will cheapen the cost of gain if 
corn is high in price. The most rapid 
jjains are made where alfalfa or clover 
lorms the only roughage, fed at the 
xate of about three pounds of hay to 
one of corn. Adding a little cheaper 
roughage reduces the cost of gain, 
however. Part of the clover may be 
replaced to advantage by silage. 

The feed given should be liberal, as 
calves tend to grow rather than to fat
ten. This tendency is specially evi
dent in calves of "scrub" ancestry. 
The feeder should endeavor to make 
them grow and fatten at the same 
time, never losing the "calf fat." Dur
ing the early part of the second snm-
mer, while the grass is at its best, the 
grain feeding may slacken somewhat, 
but should be increased again after a 
month or so until the calves are get
ting all they will clean up. The prop
er time to market will depend largely 
upon the price and the finish of the 
cattle. A little extra finish adds con
siderably to the price. 

In experiments that have been car
ried on to determine the relative cost 
of gains it has been found that gains 
can be put on yearlings from 25 to 30 
per cent cheaper than on two-year-
olds. Objection is sometimes made to 
baby beef raising on the ground that 
the cheap roughage, such as cornstalks 
and straw, cannot be disposed of in 
this way. This is true, but the cows 
will use a large part of this feed, and 
the rest can be turned into bedding 
and used to swell the size of the ma
nure pile. There are some advantages 

1a feeding older cattle, however. They 
gain faster and more uniformly and 
put on a better finish. MM^H 

Feeding Older Cattle.1 *'' x 

v Where two-year-olds are to be fed 
they must usually be purchased. Oc
casionally a few can be picked up in 
the neighborhood, but if any number 
are wanted they will have to be bought 
on the general market. In order to 
make a profit in feeding there must 
be a margin between the cost of feed
ers and the selling price of fat animals. 
I t the fat steer sells for $1 a hundred
weight more than he was bought for, 
each hundred pounds of his original 
weight has been increased in value $1. 
I t is in this way that most of the profit 
in feeding is obtained. 

Buying feeding cattle right is one 
of the most important factors to suc
cess in the cattle business. Large cat
tle can be safely purchased on a nar
rower margin than lighter ones, since 
there is more weight to be increased 
in value. For instance, a margin of $1 
on a 700 pound steer would mean an 
increase in value of $7. On a 1,200 
pound steer the margin would need to 
be only 60 cents to produce the same 
amount. Another general principle is 
that the lower the price at which the 
feeders are bought the greater must be 
the margin. Of course the margin in 
any case can be only estimated, since 
the selling price cannot be foretold to 
a certainty in advance. 

In selecting feeder steers there are a 
number of points to be kept in mind. 
One of the most important of these is 
uniformity. A bunch of steers that 
are uniform as to size and quality will 
feed better together and bring a better 
price when fattened. The feeders 
should come as near the beef type as 
possible—short face and neck, deep 
body, well sprung ribs, broad back, 
straight top and under line, long rump, 
fairly short legs. The steer with a 
sway back or flat ribs should be avoid
ed. A sway back will never become 
thickly covered with flesh, and a nar
row one cannot carry as much meat as 
a wide one. Since this is where the 
highest priced meat is found, this 
point will be an important one. In 
addition to this, the steers should have 
good constitution and large digestive 
capacity without being paunchy. Too 
large a paunch lessens the percentage 
of dressed beef that the animal will 
kill out, while a steer that is "tucked 
up" in the flank will never make good 
gains. If any of the cattle have horns 
they should be dehorned at once after 
getting them home. 

The usual method of getting cattle 
on feed is to hurry the process as much 
as possible, getting them on full feed 
within fifteen to thirty days from the 
time they were first put into the feed 
lot Where the cattle are to be on 
feed but a short time, say ninety days, 
this is undoubtedly the best method. 
I t is not economical, however. Larger 
amounts of grain will be used with 
less roughage. The gains grow smaller 
toward the end of the feeding period, 
as the cattle begin to tire of the heavy 
rations. Where this plan is followed 
the safest plan is to chaff the hay 
with a feed cutter and mix the grain 
with it. Some oilmeal should be used 
to balance the corn. 

A more profitable plan usually is to 
start in more slowly, taking as long as 
sixty days to get the cattle on full 
feed. The main feed during this pre
liminary period and much of the later 
period as well may be snapped corn. 
Considerable silage may be fed to ad
vantage during the first part of the 
feeding period. If fed silage during 
the finishing period they will not 
smooth up as well, ship as well or sell 
as well. 

This plan of using a lighter grain 
ration and a longer feeding period 
produces cheaper gains down to a 
certain point. By the end of sixty 
days the cattle should be on full feed 
and should receive nearly all they will 
clean up from that time on. They 
are in better shape to stand crowding 
than if they had been pushed from 
the start and will continue to make 
satisfactory gains up to the end of 
the feeding period. Some oil or cot
tonseed meal should be given during 
the last thirty days, as it not only 
cheapens the cost of gains, but also 
adds to the finish. Where there are 
hogs following cattle, grinding feed 
will seldom pay, with the possible ex
ception of the last two or three weeks. 

Experiments in feeding for a long 
period compared as to profits with 
feeding for a short period have shown 
that if roughage be relatively more 
plentiful and cheaper than meal then 
the "long feed" is the more profitable. 

FIG. XXXI.—GOOD ANGUS STEEB. 
but where meal is plentiful and rough
age scarce then the "short feed" is 
likely to be more profitable. 

Experiments in feeding lots of an in
ferior class of steer in comparison with 
lots of a medium class of steer and lots 
of a superior class of steer go to show 
that the superior class give greater re
turns for feed fed, make greater gains 
in a given time and sell for a higher 
price than do the inferior class. 

Feeding steers twice a day rather 
than more frequently has been found 
advisable. Feeding a succulent ration 
has been found to be cheaper and more 
wholesome than an all dry feed ration. 
Mixing roughage and meal seems to 
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Cool, Comfortable Underwear 

Porosknit, B. V. D., Athletic Cut Coat Shirts 
and Knee Length Drawers, Wear Resisting Bal-
brigganfrom 25c to $3,00 

Outing Shirts 

Soisette, Madras, Mohair and Silk Stripe, Cus
tom Made, Regular and French Fold Cuffs. 

Full Sized Work Shirts 
Short, Tall, Long, Thin and Stout; we fit them 

all, every size neck and body, from 5Qc to $2.50 
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Results of Buying Green Lumber 
Y o u c a n ' t b« too careful in buying lumber, to see that you get only dry stock. If 

you put green lumber into a building it is sure to warp and twist itself all out of 
shape. Nails .simply can't hold it. It-won** do a bit of good to cuss the dealer who 
sold you green lumber after you get it into the building. The only sensible thing to do 
is to see that you buy dry lumber in the first place. We'll sell you all you want—per
fectly manufactured and dry as a bone. Nobody can beat our prices, quality considered 

CALEY LUMBER CO. 
BENJAniN SOULE, Manager 

L. C. HUMMEL 
D e a l « r i n 

Fresh and Salt Meats, Lard, 
^Poultry, .Fish and Game in Season. 

Both Telephones. 

Main Street, (Opposite Starch Factory.) Princeton, Minn. 

A full supply of the new, wide, 
patent leather belts 

25C and 50C 

give better results than feeding them 
separately. 
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New Goods! 
gEE A new line of hand bags, every H 
£ one a bargain 3 
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