
BANKS WELCOME LOANS REVIVAL BUT FACE DEFLATION PROBLEMS 
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GOVEMEMND 
HOLDINGS REDUCED 
Losses Threaten to Offset 

Benefits of Revival in 
Business Field. 

By EDWARD B. HUBBARD, 
CHmbridse Associates Staff. 

Post-depression prosperity has given 
to the banking system with one hand 
while taking with the other. The 
shrewdest financial genius could not 
hope to predict which hand will be 
the more active in 1938. For 1937 
witnessed the establishment of a trend 
of growth in commercial loans for 
the first time since the '20s, but 
also revealed possibilities of disastrous 
loss as a result of a long-delayed 
deflationary policy on the part of the 
United States Government. 

Commercial loans, w’ith their attrac- 
tive interest rates, are much appre- 
ciated by bankers. It was only a year 
ago when prominent members of the [ 
profession were declaring that the 
Nation's banks must accustom them- 
selves to investment in business enter- 
prise through the ownership of 
securities rather than through the 
direct extension of loans. I 

That the suggestion of another 
business depression should come so c 

soon after the incipient revival of 4 
business loans is unfortunate; it c 

throw’s into doubt the persistence of 4 
the upw’ard trend. $ 

Nevertheless, if the current lack of J 
confidence in the ability of business 4 

to take up the load that the Govern- 4 

ment is dropping resolves itself into \ 
nothing more than a temporary affair, £ 

it is likely that the banks will benefit 
thereby, and come to assume their c 

proper relationship to the financing * 

of expansions and extensions in a new c 

era of prosperity. f 

Yield at 2.5 Per Cent. | 
This view is comforting even when t 

conditioned on the hypothesis that the f 
current depression can be termed t 
minor. For the evidence seems in- j 
controvertibly in support of an early r 
resumption of the upward phase of the f 
cycle. But now that the banking sys- ] 
tern is geared to the economic system 
as a whole through the raising of 
reserve requirements, a necessary con- p 
comitant of expansion in loans is a t 
contraction in investments, which, if E 
conducted on any widespread scale, € 
must result in capital losses. 

How serious the prospect of declin- { 
lng prices in Government bonds may { 
become can be readily appreciated s 
from the fact that the current average f 
rate of earnings on all classes of bank t 
investments is now around 2.5 per j 
cent per annum. A deflationary move- j 
ment such as that which took place c 
in the early part of 1937 is sufficient i s 
to reduce the average price of high- j \ 

grade bonds of near maturity by an | 
equivalent amount, and of distant j € 
maturities by some 5 per cent. Many t 
banks have over 50 per cent of their j 
earnings assets invested in securities. c 

Security Losses Theat. I 

Thus even though a prosperous 1938 J 

Ehould return operating earnings to 8 

the banks in good volume, there is at 
the present time no assurance that 1 

these earnings will not be completely v 

wiped out by forced sale of securities a 

at prices well below their cost. Truly c 

the banks have reaped small rewards e 

for the essential part they have played 1 

in financing recovery attempts. It t 

goes without saying that the longer 
range significance of a cessation of 
deficit financing and expansion of g 
commercial loans can outweigh these t 
lasses, even though the result be a t 
postponement of earnings recovery. s 

The most important event affecting t 
the banking system in the year 1937 c 
was the final increase of reserve re- c 

quirements, together with a program j 
of ‘'sterilization'’ of new gold, to give r 
teeth to the open market policy of f 
the Federal Reserve Board. For the p 
first time since the recovery began l 
the board now finds it possible to 3 
actively regulate the maximum p 
amount of credit. The close corre- 5 

spondence of the dates of the Reserve p 
action and the halting of the upward 
spiral of commodity prices and busi- ti 
ness activity suggests that the weight is 
which the administration threw on p 
the side of deflation had a telling ii 
effect. The correction might have c< 

taken place without such action, but a 

it is more likely to have been delayed o: 

and more serious in consequence. u 
U 

Government Holdings Off. 
The peak of holding of United *! 

States Government obligations by the 1 

banking system was reached in the 
latter part of 1936, when reporting ^ 
member banks in 101 leading cities 
showed a total of nearly $11,000,000,- 
000. Deposits continued to rise into _ 

January, 1937, but before the close 
of the first quarter a definite down- 
trend had been established in both J1 totals. By the close of 1937 holdings r’ 
of Government securities had de- n 

dined nearly $2,000,000,000 and de- 
® 

posits had dropped over $500,000,000. ^ 
From the beginning of 1936 to the 

close of 1937 commercial loans in- „ 

creased over $1,500,000,000. The net A result of these three movements was 
the extinguishing of half a billion 
dollars of earnings assets arid the ^ conversion of a billion and a half from ^ Government securities to loans. A d 
more encouraging trend could not be e 
imagined save for the painfulness of 0 
the transition process. The pressure j 
of funds seeking investment in sound p short-term media drove interest rates e 
on this class of obligations to record f, 
lows, and the sharp declines in the 
security markets in the fall of (he d 

I year only accentuated the wide spread c 
between top grades and secondary * 
issues. r 

FARM POPULATION DROPS. 
The proportion of the United States 

population living on farms, once pre- 
dominant, has declined until now 75 
per cent of the people live in cities, 
towns and villages. 
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■state, Inheritance Taxes I 
Popularize Methods of 

Protecting Property. 
y Cambridge Associates. 
Current conditions are giving trust i 

ompanies and trust departments the t 
npetus for an unprecedented rate j 
f growth. Statistics indicate that e 
he volume of trust assets has been < 

rowing steadily during the post-de- ; 
iression period at the rate of nearly j 

per cent a year, and the combina- S 
ion of circumstances now prevailing 
> undoubtedly accelerating this trend, 
ccording to competent authorities, j 
Foremost factor in the public’s in- 

reasing dependence upon corporate 
rusteeship has been the property 
wner's growing fears concerning the 
fleets of State and national taxa- 
ion upon his estate. The transfer 
f an estate from one generation to 
he next has always been held ex- 
ensive. Larger estate and inheri- 
ance taxes naturally increase the ex- 
iense and increase the desire to adopt 
lethods which will assure the trans- * 

er of an estate with least possible 
>ss. { 

Duplicate Costs Avoided. 1 

From this consideration has come * 

he more widespread use of the trust * 
o avoid, whenever possible, a second ^ 
nd unnecessary set of taxes, legal ‘ 

xpenses and administrative charges. 1 
'hus it is a much more common 1 

ractice nowadays for a man to leave 
roperty in trust for his wife, for in- 1 

tance, and arrange upon her death f 
or the trustees to distribute the estate * 
0 surviving children, to favored char- l 
ies or however else he desires. Such t 

rovision eliminates one complete set t 
f costs and brings the ultimate heirs t 

substantially larger net estate than 
ould otherwise remain. c 

Also from the same desire to avoid £ 

xcessive depletion through taxes is c 

he sperading practice of setting up t 
•revocable trusts before death for t 
hildren, other relatives or charities. I 
’roperty passed in this manner is sub- 
;ct to the Federal gift tax and State i 

ift taxes where they are imposed, c 

ut such taxes are appreciably smaller g 
tan the Federal and State taxes i 
hich would be imposed upon estates e 
nd inheritances after death. Numer- v 
us wills of the very rich and the mod- s 

rately wealthy probated during the c 
ist year testify to the growth of this i 
lethod. 

Low Yields Available. 
A retarding influence both to the 

rowth of the use of trust service and 
he income trust institutions has been 
he low yields available on seasoned 
ecurities. While the principal of each ? 
rust is invested separately and ac- 

ording to the wishes of the creator 
f the trust, if expressed, a compos- 
e picture of trust fund investments 8 

sveals a portfolio like this accord- ^ 

ig to a recent survey: Twenty-one 8 

pr cent in Government obligations, 
2 per cent in real estate mortgages, r 

7 per cent in corporate bonds, 12 r 

er cent in State and municipal bonds, 8 

per cent in preferred stocks and 13 ‘j 
er cent in senior equities. ^ 
While the interest and dividend re- u 

irn on all these classes of securities 
still at a low rate compared with J •e-depression standards, the increase 1 

1 yield in most categories is now 
insiderable as compared with a year b 

;o. All factors point, therefore, not e 

lly to further growth in total vol- 1 

ne of business handled but to t ^ 

:tter situation profit-wise for trust v 

istitutions and trust departments s 

lan has obtained for several years. n 

a 

EW FIELDS SOUGHT 
b 

FOR AIR CONDITIONING 3 

pecial Dispatch to The Star. v 

CHICAGO, Jan. 1.—Air condition- 1 

ig in 1938 plans major activity in r 

io important sales fields: One, the f 

jme; the other, the smaller business 1 

itablishments of all kinds. This pro- 4 
■am means increased expenditures 11 

>r labor and materials in all parts of d 

le United States, declares William B. cl 

enderson, executive vice president, v 

ir Conditioning Manufacturers’ As- 4 

iciation. F 
"The industry attained new higljs 4 

1937. Installed cost of equipment F 
ild by the members of the Air Con- 
doning Manufacturers’ Association 1 
cceeded an estimated total of $85,- 4 

10,000, compared to $50,000,000 in 1 
136. The association's member com- • 

anies sell over 90 per cent of the ( 
juipment used in the United States t 

>r true, year-round air conditioning. 4 

"Improvement of hospitals, hotels, 4 
epartment stores and large commer- J 
lal and industrial establishments i 

elped to produce the association’s i 

ecord total in 1937.’’ 1 

I*. ■■ ■11 1 

«HAILS 
CAPITAL OUTLOOK 

:ormer A. B. A. Chief Points 
to Sound Trade and Bank 

Conditions. 
Pointing to sound business and bank- 

ng conditions in the Capital during 
he past year, Robert V. Fleming, 
resident of the Riggs National Bank 
nd past president of the American 

.BanKerr. Associa- 

tion, is decidedly 
optimistic on the 
outlook, for 1938. 

Regardless of 
the fact that 
there has been a 

general recession 
in business activ- 
ity throughout 
the country dur- 
ing the last quar- 
ter, said Mr. 
Fleming, the year 
1937 has been an 
excellent one for 
the city of Wash- 
ington from the 

Robert V. Fleming. 

tandpoint of all business. 
Retail trade has been extremely 

ood; building has caught up with 
he needs and demands of those de- 
lring homes or apartments, and our 
anking institutions are in strong and 
lealthy condition, with ample funds 
vailable with which to meet any 
pgitimate credit needs of the com- 
munity. t 

As to the outlook for business .in 
Vashington for the year 1938, retail 
rade should continue to be good, al- 
hough in all probability there will 
e a reduction in building activity 
nless a further demand for addi- 
ional housing units should develop, 
he Washington financier commented. 
Speaking of the Nation as a whole, 

espite the sharp recession in business 
ctivity which occurred in the last 
uarter of 1937, there are many fac- 
ors which lend encouragement to the 
hought that this recession may not 
e of long duration. 
There are indications that a clearer 

nderstanding of the various issues 
onfronting the Nation is being 
ained on all sides. In my judgment, 

is imperative that there be a united 
ffort between Government and labor, 
ith business management to under 
tand and harmonize their respective 
ifferences, in order to insure a prompt 
etum to normal business activity. 

—-•-_ 

Labor 
_<Continued From First Page.) 

ccounts for the biggest year for the 
ibor movement, between August, 
936, and August, 1937, of any of its 
istory. Faced with the prospects of 
depression with many of its gains 

et unconsolidated, both the C. I. O. 
nd A. F. of L. are now struggling to 
old members and maintain and re- 
ew contracts with management. The 
ecessities of the situation are forcing 

genuine attempt to close the rift 
ividing the industrial unionists under 
ohn L. Lewis and the Federation 
nder William Green. 
Rank and file members have long 

oped for the end of “dual unionism.” 
i the issue were merely one of con- 
■nding personalities, it would have 
sen settled long ago. But the differ- 
ices are fundamental, the schism is 
'aceable deep into th past of the 
merican labor movement and spreads 
idely across it today. At least a 
irface patching up of labor’s intra- 
lural quarrel is imminent, however, 
nd even this sort of armistice will 
enefit all interests. 

“Sit Down” Wave Over. 
Not again, probably, shall we see 

ich a wave of “sit downs" as was 
itnessed during the first half of 
937. Public opinion generally is 
)used against the unions using it. 
s a weapon for labor it boomerangs 

the strike is drawn out. Its ef- 
•ctiveness is obvious, however, in 
lass production plants, where one 
epartment or even a portion of one 
epartment can halt momentarily the 
hole production stream. In consol- 
iating their position it will be the 
olicy of union leaders to stamp out 
hese sporadic, unauthorized stop- 
ages. 
The passage of a Federal wage and 

our bill will not affect importantly 
he course of the labor movement, 
reither is it probable that during this 
dministration’s tenure will a law re- 

using the incorporation of labor 
nions be passed. All union organize- 
ions would fight such a measure 
ooth and nail, on the ground that 
udicial interpretation has not caught 
p with modern industrial exigencies, 
«d that unfair Judgments would 
ankrupt them. 

--. -.11 
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SHARP RISE SEEN 
IN CREDIT SALES 

Gain of Installment Buying 
Regarded as Factor 

in Recession. 
By Cambridge Associates. 

When Leon Henderson, consulting 
economist of the W. P. A., predicted a 

slump in 1938 or before last April he 
stressed significantly the Jump in in- 
stallment sales which had occurred 
since 1934. He saw a larger and larger 
share of workers’ income being pre- 
empted for payment of goods which 
had already been made and sold—a 
substantial share of the Nation’s buy- 
ing power sterilized, in effect, from 
influencing future production. 

Mr. Henderson's general prediction 
has been borne out with distressing 
accuracy. Whether the installment 
sales premise is sound is something 
that economist will long argue over. 
The fact remains that installment sales 
are on the uptrend and nothing in- 
dicates an immediate reversal in spite 
of the belated attempts of credit 
managers to keep them within bounds. 

In 1925, available statistics indicate 
that 5.2 per cent of all retail sales were 
made upon an installment basis. In 
1929, the pay-as-you-earners bought 
7.8 per cent. Contrary to expectations, 
however, the onrush of the depression 
did not end the steady annual rise in 
installment sales figures. In 1930 the 
total percentage reached 8.9 and 
dropped only .4 to 8.5 in 1931. The 
next year, 1932, found many of the 
old installment accounts liquidated 
and no tendency on the part of .con- 
sumers to rush into new commitments. 
The percentage of Installment sales 
dropped to 7.4 and held steady near 
this figure through 1933 and 1934. 

1935 Brings Big Increase. 
It was in 1935 that the big rush to 

buy on installments developed. After 
numerous false starts, recovery was ac- 

cepted as real. People were receiving 
pay envelopes and looking forward 
with confidence to next week's. The 
urge to enjoy comforts and luxuries 
that the depression had denied them 
was strong throughout the consuming 
public. Installment purchasing rase 

swiftly to 9 per cent of total retail sales. 
Nineteen thirty-six brought a 25 per 
cent increase over these figures and 
the uptrend showed no signs of abate- 
ment during the early months of 1937. 

So much for the record. Install- 
ment sales undoubtedly increased rap- 
idly during the past two years due to 
many factors. As mentioned, con- 
sumers became confident of the con- 
tinuance of recovery and hastened to 
satisfy deferred needs. Second, the 
pressure of idle funds made itself felt j 
in the consumer field through the 
growth of financing companies. In- 
terest rates were reduced somewhat; 
down payments required were cut and 
in some cases eliminated; payment 
periods were extended. Many new 
types of merchandise, including “soft 
goods” such as clothing, etc., which 
were formerly sold for cash or on 
open credit, were offered on install- 
ment terms. 

Markets Widened. 
The effect of installment selling on 

the national economy is as yet by no 
means clear. Certainly deferred pay- 
ment plans greatly widen markets for 
semi-durable, relatively expensive mer- 
chandise such as automobiles, refriger- 
ators. furniture and the like. Without 
plans permitting consumers to pay 
from income, mass production would 
not be possible. Prices would be higher 
and there would be a net loss in real 
income. By expanding such markets 
employment is increased and the na- 
tional income spirals upward. 

On the other hand, of course, w hen 
a large percentage of workers contract 
to pay out a sizable percentage of their 
incomes for a year or more in ad- 
vance, there comes a point where cur- 
rent buying ability falls behind pro- 
duction; temporarily, at least, in the 
lines where installment buying is a 
dominating factor, production must 
mark time until effective purchasing 
power has been restored, either, 
through the liquidation of old ac- 
counts or through increases in em- 
ployment and wage levels. 

Insurance Sales 

Expected, to Rise 
Further in Year 

3y Cambridge Associates. 
The basic sense of foresighted thrift 

of the American people, combined 
with the confidence they have shown 
in the Institution of life insurance, 
jives reason, to believe that an increas- 

ing volume of life insurance of all kinds 
will be purchased during the year 
1938, declares Leroy A. Lincoln, presi- 
dent Metropolitan Life Insurance Co. 

“This belief finds support in the fact 
that, as the year 1937 closes, an all- 
time high in the amount of life in- 
surance in force with the legal re- 
serve companies of the United States 
of $110,000,000,000 has been reached." 

Insurance Firms Had Best 
Year Since 1931, Says 

Montgomery. 
Life insurance enjoyed its best year 

since 1931 and ended 1937 with the 
largest number of policies in force 
in the history of American life under, 
writing, William__ 
Montgom ery, 
president of the 
Acacia Mutual 
Life Insurance 
Co., declared in 
reviewing the 
notable achieve- 
ments in the past 
12 months. 

It is crystal 
clear, he added, 
that there exist 
today in undi- 
minished volume 
and strength all 
the .elements 
essential to na- 

William Montgomery, j 
tional prosperity in 1938. One element 
alone requires additional bulwarking, 
and that Is confidence. This confi- 
dence must be stimulated by assur- 
ance that sound, progressive and con- 
structive business, industrial and 
financial enterprises will not suffer 
unjustifiable harassment. The fact 
that some relief may already be on 
the way should be encouraging, he 
said. 

Huge Sums Paid in 1937. 
During the past year the insurance 

1 

business did its part in the distribu- I 
tion of accumulated wealth. The legal 
reserve life insurance companies dis- j 
tributed over $3,000,000,000. Of this 
amount, almost a billion was dis- 
triouted in death claiihs and a billion 
and a half to living policyholders. 
At the same time the combined com- 

panies were called upon to find in- 
vestment for more than $4,000,000,000 
in excess income over disbursements. 
Total income exceeded $5,000,000,000, 
he stated. 

These companies during the year 
placed approximately $15,000,000,000 
in new business, this being the best 
record since 1931 and an increase of 
$700,000,000 over 1936. Mr. Mont- 
gomery said life insurance in force 
now totals $110,000,000,000, an aver- 

age of $1,700 for each of the 64.000,000 
policyholders, the figures showing the 

part insurance plays in the Nation’s 
economic life. 

In conclusion, Mr. Montgomery said 
that in the activities of the life insur- 
ance business the Acacia Mutual 
played well its part. The past year 
in all respects was the best in the 

history of the company. 
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Per Capita Average Is More ; 
Than Double Latest 

National Figure. 
According to latest available figures 

the District of Columbia ranks first 
among American States and districts 
in per capita life insurance in force, 
with Washington .. .. 
residents owning 
an average of $1,- 
880.47, more than 
double the Na- 
tion-wide average 
of approximately 
$821, said Paul H. 
Primm, president 
of the District of 
Columbia Life 
Underwriters As- ; 

sociation, in re- 

viewing the in- 
surance situation 
and taking a look 
at 1938. The fig- 
ures from the 

Paul H. Primm. 

Spectator disclose that 6 5/10 per cent 

of the city’s per capita income during 
1936 was paid out in life insurance 

premiums. 
In reviewing national conditions, 

Mr. Primm stated that since 1929 
American life insurance companies 
have paid to policyholders and bene- 

ficiaries more than $21,000,000,000— 
enough, for example, to provide an 

income of $175 a month for over a mil- 

lion families for 10 years. 
In 1937 alone, the amount paid 

out was $2,400,000,000—and, upsetting 
the old idea that ’’you have to die to 

win,” $1,450,000,000 (more than 60 per 
cent of the total paid out in this 
year j, went to living policyholders. 

123,000,000 Policies in Force. 
The significance of these vast 

amounts is made even more interesting 
when we see that in the five and one- 

half years ended August 13, 1937, the 
Reconstruction Finance Corp. dis- 
bursed loans and other authorizations 
totaling $6,558,850,263—only one-third 
as much as the life insurance pay- 
ments—of which $4,771,321,748, or 72.7 
per cent has been repaid. 

The ever-increasing scope of Amer- 
ican life insurance is today more than 
ever being impressed on the public. 
When it is considered that more than 
64,000,000 Amercans own over 123,- 
000,000 policies, It can be seen how in- 
extricably life insurance is tied up 
with the financial life of the Nation. 
In 1936, for example, $3,673,053,438— 
or 5.9 per cent of the national Income 
of $62,056,000,000 in that year—was 
paid in life insurance premiums. 

The most optimistic portend for the 
future of life insurance is the steady 
and consistent growth that it has un- 

dergone since 1900—a growth not j 
stopped even by the depression. 

D. C. Association Honored. 
The District of Columbia Life Un- | 

derwriters Association has maintained 
a steady and healthy growth. During 
the last year 100 per cent member- 
ship awards were presented to 14 
local agencies. These were awards of 
the national association in recogni- 
tion of the fact that every agent 
connected with the agency was a 

member in good standing in the Dis- 
trict of Columbia Association and had 
pledged himself to maintain and sup- 
port the District of Columbia laws 
governing the sale of life insurance 
and the high ethical standards pre- 
scribed by the association for the ben- 
efit of the insuring public. 

■ ■ — •- 

Between July. 1936, and July, 1937, 
labor C06t per man-hour increased 
14.9 per cent. 
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\.B. A. Head Hits 
Federal Policies 

Cause 
ir Oambridte Associates. 

"The sudden business reaction of 
1937 is attributed by observers to 
mounting anxiety in regard to gov- 
ernmental activities and government- 
al economic policies.' With these views 
[ am in substantial agreement,” says 
3rval W. Adams, president American 
Bankers' Association. 

"Our business men and the mil- 
ione of our people who intrust their 
earnings and savings to investment 
inder their leadership will venture 
forward only when reasonable safety 
is assured. Only the Government 
»t Washington can give that assur- 
snce.” 

LIFE IHSURANCf 
AT ALL-TIME PEAK 

Production of New Policies 
in 1937 Tops Previous 

Mark by 5 Per Cent. 
By Cambridge Associates. 

Sales of new life insurance in 1937 
will run approximately 5 per cent 
ihead of the total production of 1936 
»nd the year end finds nearly 64,- 
900,000 Americans holding policies 
with an aggregate face value of $110,- 
000,000,000. 

More people own insurance and a 

treater dollar volume of insurance is 
in force than ever before, following 
steady gains in new business every 
l^ear since 1933. 

Even so, some insurance men raised 
the question why the volume of new 
insurance was not increasing as rap- 
idly as the volume of savings and 
other Investments. Pointing out that 
during the first six months of 1937 
new insurance increased only 6.6 per 
cent, in comparison with a 90 per 
cent gain for investment trusts and 
a 25 per cent increase in savings and 
loan association depositors, they ex- 
pressed concern that life insurance 
might lose ground as the Nation's most 
popular investment medium. 

Such fears seem hardly legitimate, 
rhe volume of insurance in force suf- 
fered relatively little diminution, com- 
pared with other savings media during 
the depression years. Naturally, re- 
covery percentages cannot be so im- 
pressive. The steady, more gradual 
Increase in total life insurance out- 
standing also better fosters the con- 

ception of life insurance as a stabiliz- 
ing influence in the American economy 
than would sharp year-to-year fluc- 
tuations in new business. The stock 
markets of September and October 
brought swift evidence of the wisdom 
of the conservative principles which 
the major life insurance companies 
had consistently followed, all the vio- 
lent discussion of "inflation hedges" 
to the contrary. 

In 1900 one person in 10 had a life 
insurance policy, and one in six had j 
a savings account; last year every 
other person had both. 

4 

Associations Disburse More 
Than 31 Millions in Loans 

During 1937 
Building and loan associations In 

Washington, which make up the Dis- 
trict of Columbia Building and Loan 
League, disbursed more than $31,000.- 
000 in loaTis during the year 1937, 

Arthur G. Bishop. 

according to Ar- 
thur G. Bishop, 
president of the 
organize tion, 
when asked to 
summarize the 
activities of the 
last 12 months. 

Sub stantial 
progress was 
made during the 
year 1937 In 

i overcoming the 
shortage in the 
housing situation 
in the District of 
Columbia which 
was the result of 

tne lessened activity of former years 
and the enormous increase in popu- 
lation during later days, Mr. Bishop 
explained. 

The building and loan associations 
comprising the District league, with- 
out exception, made loans to home 
owners and home builders far in ex- 
cess of those made in former years and 
were able to take care of all reason- 
able applications for loans which were 
received. 

Growth Provides Demand. 
The normal growth of the District 

of Columbia provides a demand for 
homes which must be met. and the 
coming year will undoubtedly show' 
a continued advance in the develop- 
ment of home ownership, the league 
president asserted. 

Legislation is not needed to ac- 

complish this, but rather the assur- 
ance of co-operation on the part of 
both lender and borrower, that will 
instill greater confidence in the future. 

In loaning more than $31,000,000 in 
1937, member associations in the Dis- 
trict of Columbia Building and Loan 
League thus encouraged home owner- 

ship and at all times were and now- 
are able, anxious and ready to help. 

Ample Funds Are Available. 
Mr. Bishop is highly optimistic on 

the Washington building and loan 
outlook for 1938. In a forward glance 
he .said in conclusion: 

"Our associations have funds, prac- 
tically unlimited in amount, avail- 
able to meet the needs for refinancing 
or the construction of homes for our 

increasing population. Home owner- 

ship is the foundation for our exist- 
ence. 

"We are looking toward the coming 
year with genuine expectancy for 
good business and a sound and sub- 
stantial growth.” 

-——————— 

U. S. DRESS PATTERNS LEAD. 
American-made dress patterns are 

now the leading sellers in Great 
Britain, and they are rapidly pene- 
trating France, Sweden, Holland and 
other countries. 

COMPLETE INVESTMENT 

and 

BROKERAGE SERVICE 

Members 
New York Stock Exchange Washington Stock Exchange 
Baltimore Stock Exchange New York Curb Exchange 

(Associate) 

Mackubin, Legg & Co. 
BASKERS—Est. 1S99 

WOODWARD BLDG. 
15th & H Sts. N.W. 

Redwood Cr South Sts. 16 Wall St. 
Baltimore New York 

jj 
FYMENTS include inter- 

est and curtail No 
commissions No re- 

newal fees ... Let us help 
you solve your problems 
with a loan through one of 

the largest building associ- 

ations in the United States. 

Perpetual has always had a reputation for sound, fair appraisals. 
Over 200 borrowers per month were advanced loans last year. 
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