
seeing the turn matters were taking,
had wisely gone about his business.
Suddenly a roar burst from Allison's
hps.

"Good Lord, that's-on- e on me!" he
said. "I can't afford to let it get
about that I was mauled by one of
my employes to punish me for in-

sulting my secretary. Besides, I need
you both to give evidence to my wife
about my eye. Come on down to my
office and we'll adjust matters. Mr.
Ollins, your first official act will be
to juy me an You're a
clean-c- ut man, sir,' and a clean upp-

er-cut man, too. You're both en-
gaged."

But somehow there was a lurking
double meaning in that last word that
made Miss Loomis blush.

(Copyright by W. G. Chapman.)
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THE TELEPHONE SITUATION IN
CHICAGO DEVELOPING

"Telephony," a journal devoted to
the telephone business, publishes the
following editorial on the telephone
situation in Chicago:

"In the June 14 issue, Telephony
called attention, editorially, to the ap-
plication made by the Illinois Tele-
phone & Telegraph Co. to the Chi-
cago City Council for permission to
sell its automatic telephone plant in
that city. At that time the company
stated its only reason for desiring
such permission was that it would en-
able it to market its securities. Tele-
phony, however, expressed the opin-
ion then that the granting of this ap-
plication probably would be followed
by a move to sell the automatic oper-
ating plant to the Chicago (Bell)
Telphone Co.

"This inference was borne out this
week when attorneys representing
both companies appeared before the
city council committee in charge of
telephone matters, and united in ask-
ing that the application referred to
be granted. Members of the commit-
tee did not take kindly to the proposi-
tion which, of course, contemplates
the end of telephone competition in

Chicago. Action on the application
was postponed indefinitely.

"It is not to be inferred that the
council committee tabled the Illinois
Telephone & Telegraph Cos request
for permission to sell out because the
aldermen are unalterably opposed to
a telephone monopoly. The average
Chicago alderman is not so bitter
against the trust idea as all that. The
feeling prevails that the Illinois Tele-
phone & Telegraph Co. is not treating
the city right in obtaining public
privileges by agreeing to sell unlim-
ited service for 85 a year, and then
seeking to sell out to the Bell, which
is charging $125. As one of the mem-
bers of the committee complained:
You came in on the theory that you
would supply unlimited service .at
$85; that you would supply better
service at a lower rate than we were
paying. Now you propose to sell out
and make the people of Chicago pay
a higher rate.'

"The franchise under which the
Illinois Telephone & Telegraph Co. is
operating in Chicago specifically for-
bids any agreement 'which would
tend to make competition inopera-
tive.' The company wants this pro-

vision annulled, so it can sell out. It
tried it four years ago, too, but the
council refused to permit it Since
that time the company has made a
campaign to secure outside connec-
tions with independent companies in
the territory adjacent to Chicago
with considerable success. It has also
made a strenuous campaign for local
subscribers, and has been more than
ordinarily successful, especially in the
installation of private branch ex-
changes.

"The Chicago press, in comment-
ing on the council proceedings, calls
attention to the fact that the pro-
posed sale would deprive these Inde-
pendent subscribers of Chicago con-
nections, and points out that Chicago
business houses would lose by such
a proposition.

"The city council should compel
the Illinois Telephone & Telegraph


