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'THOMPSON STANDS PAT ON EVERY PROMISE
. MADE BEFORE ELECTION

The Day Bookpublished an inter-
view with Wm. Hale' Thompson be-

fore election. Being curious to know
if he stood after election just where
he stood before, a Day Book reporter
interviewed him again, with the fol-

lowing result:
"Whateyer the majority of the peo-

ple of this city want, I am for. I
don't care what newspapers or polit-ic- al

forces are against me so long as
1 have the people with me.

"The Day Book report of an inter-
view with "me during the campaign
was correct in every particular and I
will go through on the policies The
Day Book questioned me about"

This is Mayor-EHe- ct William, Hale
Thompson's statement to The Day
Book. He said he is ready- - to take
any land of punishment the --newspapers

try to give him "while, he is
carrying out his '"policies- - involving
public service c6rporations.f All he
wants is the people backing-him-.

The mayor-ele-ci said theffc will be
action on the automatic; phone sit-

uation, jitney buses, overcrowded
street cars, the elevated railways'
watered stock and the Mandel Broth-
ers' subway.

"I am for the people and I am
against the public service corpora-
tions m every situation where the
people are not getting deal
from those corporations," he said.
"Not a public utility corporation ii
Chicago has any kind of a hold "on
me. I am free to meet the street car
companies, the gas company, the
light and power trust, the phone
company, and do whatever the peo-
ple want done.

"I go into the city hall free from
entangling promises. Generally,, a
man elected mayor had everything in
the city .hall promised away to the 35
wards of the city before he was
elected. , .i"There Is more hehind the prppos'- -

ed merger of the automatic phone
company with the Chicago Telephone
Co. that is generally known. I shall
have reports from engineers and in-

vestigators I can depend on and shall
with the city council in

acting on that information.
"It does not look like a fair deal

to the people of Chicago to permit
the sale of the automatic system to
the Chicago Telephone Co. at a price
of $4,000,000 or $6,000,000, that price
to be added tp the capitalization of
the Chicago Telephone Co. The in-

terest charges on that capitalization
would have tobe taken from phone
users in higher rates and worse serv-
ice. From what I gather the auto-
matic property is not worth any-
where near the amount the Bell com-

pany wants to pay for it.
"Of course, two phone systems are

a disadvantage. Though I don't like
the idea of telephone, competition, I
believe there are possibilities in the
automatic situation. If it could be
proven that the city can operate an
automatic system and give users a
penny-a-ca- ll service, I would be for
that plan.

"Getting more men to work, get-

ting more jobs and payrolls going in
Chicago js the most important thing
just now. We must get the dirt fly-

ing on every project now authorized
which will give more work. More men
at work drawing their wages means
more money spent at the. grocery and
the clothing stores. And when there
is more buying at the retail stores the
jobbers and the manufacturers feel
safer about fresh investments.

"One way or another there's going
to be better transportation service. I
said that during my campaign and I
say it now. There are going to be
more cars or better routes or new fa-

cilities that will stop overcrowding.
"X apx. in favor of jitqey buses. Tbg

experimentpught to betrtedgai8
soon" as poslble. "We ougmf wHtak


