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THE NATIONAL UNION COMPANY.

Mr. Edwin 'Snyder has an article
in the last number of the Kansas
Farmer upon this subject, some items
in which we desire to notice. In the
outset we desire to thank him for the
corroboration of The Advocate's
statements of ' fact concerning the
plan of the company which his entire
article affords. His opening sentence
is as follows:

The bls'ory. purposes and ultimate results of
the organization known as the National Union
Company are matters hut poorly understood by
the public.

That is just what Tint Advocate
said about it. It is worthy of remark
further that the reader of Mr. Sny-

der's article will know very little
more about these matters after he
gets through with it than before he
began. We said repeatedly that the
policy of the company is to conceal
many things from the people that
they are entitled to know if they are
expected to give it their endorsement
and patronage. Mr. Snyder con
tinues:

A plan of business has been widely
published and unfavorably commented upon by

the press generally, both by the mo-

nopolistic and reform press.

A is decidedly good,
especially when Mr. Snyder goes on
to explain and defend the very plan
that was published in The Advocate
of December 30, 1891. We are aware
that it is denied that the plan we
published is the correct one, but Mr.
Snyder's contribution to the Kansas
Farmer shows that it is near enough
correct for all practical purposes if
he knows anything about it, and we

would ask if it has been changed
since its adoption by the Business
Agents' Association at Indianapolis,
who changed it? If the National
Union Company changed it, then it
may take a notion to change it again,
and we would ask those who favor
the scheme what guarantee they have
that the plan will not be changed at
any time when the interest or caprice
of the incorporators may seem to de-

mand it?
It is not necessary now for us to

enter into a discussion in detail of the
several propositions presented by Mr.
Snyder. We call attention especially
to the fact that every point which he
undertakes to defend is a point that
appears in the plan as we published
it; so that we have not been shooting
as much in the dark as some people

would have us believe, if Mr. Snyder
himself understands it correctly.

He further says:
The plan of the National Union Company was

originated by the National Business Agents' As

sociation of the Alliance.

This is a mistake. We were at
Ocala where the scheme was first pre
sented to that association, and we had
the privilege of listening to consider
able talk about it at the time. In
fact, a committee of the Business
Agents visited one of the meetings
of the National Reform Press Asso-

ciation at that place to discuss the
attitude that we would be disposed to

assume toward the Business Agents'
Association and its business projects,
and we happen to know something of
the source from which the scheme
emanated. While we shall not at
tempt to deny that probably the de
tails of the present plan have been
perfected and agreed upon between
the business agents and the represen-

tatives of the comany, we do say
without fear of successful contradic-

tion, that the plan did not originate
with the business agents.

Great stress is kid by the advocates
of this plan upon the proposition to
giye a rebate to the customers at the
end of the year of 2 per cent upon
the amount of the purchases. -- If
people will stop and think a moment
they will see the utter absurdity of
this bait for suckers. In order to
understand it fully, please bear in
mind that the company proposes to
do an absolutely cash business.
Knowing the cost of goods and all
the expenses being carefully com

puted, there being no bad debts or
prospective losses, it is an easy matter
to calculate what is necessary to
charge for goods in order to be able
to pay this rebate. The company
could not guarantee to pay it without
first making just this kind of a calcu
lation as a basis of that guarantee. If
such a calculation is made, then the 2

per cent that is to be returned as re-

bate must be added to the cost of the
goods at the time of purchase, and
the purchaser gets nothing back that
he has not thus first paid in, and been
deprived of the use of from the date
of purchase to the end of the year.
If the company is thus able to guar-
antee this rebate in advance, then why
charge and collect it? Why not leave
it in the hands of the purohaser and
let him have the use of it? We will
guarantee that there is not a mer-

chant either in Topeka or in the state
of Kansas that will not make a rebate
in advance of more than 2 per cent
to every man who will pay cash for
all his purchases.

But methinks I hear the advocates of
the National Union Company saying,
"This company will sell goods cheap-

er than the other merchants and still
pay, the rebate."

Ah, there's the rub. That is what
we say too. The National Union
Company proposes to sell goods
enough cheaper than other merchants
to enable it to secure the trade, and
drive competition out of existence.
This is one of the purposes which Mr.
Snyder says "are not well snder-stood- j"

but it is one which we are ed

the people shall understand.
After this competition is disposed of,

then what? Who will guarantee
cheaper goods then?

Mr. Snyder continues:
Another objection to the National Union Com

pany, to answer, is that it would be a gigantic
monopoly which would crowd an other mer-
chants to the wall and then extort exhorbltant
prices from the consumer. This assumption Is
not borne out by facts In commercial history.

How does this statement jibe with
with the following from the paper
read by Mr. Snyder before the State
Agricultural Society as late as Jan
uary 13, 1892:

I know that a paying monopoly was never
known to voluntarily let go Its grip on the people.

We leave Mr. Snyder to fix these
thing up and make them harmcnize
while we turn our attention to the
Standard Oil Company. He refers to
the operations of this company to
show the beneficent effects of monop
olistic rula He says:

The Standard Oil Company certainly has a mo-

nopoly of Its business, and yet coal oil Is better
In quality and costs but a fraction of what it did
when the business was In the hands of numerous
little companies competing with each other for
the trade.

This is indeed a favorite argument
of the advocates of the National
Union Company everywhera We
have heard it before. We heard it
at the Salina state meeting, and at
other places, and though it will re-

quire some space, we propose to fix

that argument right here in such a
shape that we want to know before
the thing goes much farther whether
the farmers endorse it or not

What is the Standard Oil Com
pany? Does it produce anything?
Or has it simply acquired a monopoly
of what other men produce, of the
product of other men's labor, and
driven competition in the refining
and sale of this product out of exist-

ence? We happened to live in the
Pennsylvania oil field before the
existence of this monopoly, during its
development, and since it gained its
ascendency. We know something of
the condition of that country then
and now. We know something of
the profits of the producer of oil, and
how labor was paid before this octo-

pus came into existence, and we know
something of their condition now.

Before the days of the Standard Oil
Company the producer theman who
drilled the wells and pumped the oil

out of the ground, received from $3

to $5 a barrel for crude oil at the
wells. Now he receives from 60 to 70

cents. Labor was paid from $3 to $4

per day. Now it is paid from $1.50 to
$2.50, and by connecting several wells
by steam pipes with a central boiler
one man is new made to do the work
of half a dozen in former times.
Those who have been driven out of
employment by the necessities of the
producers to cheapen production,
have been compelled to invade other
fields of industry, or join the great
army of tramps.

It is true that oil is cheaper than
under the former conditions, and it is
true, too, that this cheapness is the
result of squeezing the life out of the
producer and the laborer the men
who before were large purchasers of
the products of the farm and were
able to pay a good price for them.
While they were producers of oil they
were, consumers of farm products,
and all the farmer gains in the cheap-

ening ol oil he loses in the sale of his

own products. One more fact we
would call attention to while upon
this subject As Mr. Snyder speaks
of the superior quality of this oil, we
would remind him that this superior
quality was not supplied until the
laws of every state in the union com-

pelled the company to bring it up to
a certain standard, so that there is no
great amount of philanthrophy ex-

hibited here. We would further sug-
gest that our readers figure a little
concerning the relation of the present
price of refined oil and the present
price of crude oil, which was 68 cents
a barrel at the wells a few days ago
when we yisited the oil country.
Bear in mind in this figuring, that
every one of the products of crude
oil separated in the refining process
is marketable, and some of them com-

mand as good a price as refined oil
itself. How much profit does the
Standard Oil Company now realize
after squeezing the life out of the
producers and competitive jrefiners?
We apprehend that careful figuring
will show a pretty fair margin.

Now we desire to ask whether the
sympathies of the farmers should be
with the Standard Oil Company sim
ply because it furnishes them cheaper
oil, or with the producers and the
laboring men who drill the wells and
pump the oil out of the ground, and
who would be larger consumers of
farm products if they could? We
believe the laboring men of this
country would also like to have this
question answered as well as our-
selves. They will know better how
to vote next fall if they understand
this matter fully.

If farmers have an idea that they
can control the politics of this coun
try without the vote of laboring men
in other departments of industry,
they could not possibly entertain a
more fatal delusion, and it is time for
them to give this subject more
thought than they yet have done.

We would like to enlarge upon this
discusion of the Standard Oil Com-

pany, and show the methods by which
it secured the monopoly of this prod
uct, did space permit It was, in
short, by means of rebates from rail-

road companies, and by freezing out
competition, just as the National
Union Company proposes to do with
all other classes of merchandise. This
accomplished, the people will be at
its mercy, as the laborer and the oil
producer are now at the mercy of the
Standard Oil Company. Mr. Snyder
never uttered a truer sentiment in his
life than when he said that "a paying
monopoly was never known to let go
its grip on the people," and this will
be found as true of the National
Union Company as of any other mo-

nopoly. In fact, the National Cord-

age Company, which is the chief in-

stigator of this concern, has already
demonstrated, and is even now con-

tinuing to demonstrate its truth.

One thing more and we will close
this article. We desire the farmers
of .Kansas to stop and think for a
moment and endeavor to solve the
question in their own minds, just
what it is that leads a few New York
capitalists to take such a wonderful
interest in the Fanners' Alliance just


