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Why My Husband Left Me
Hjr DOItOTIIV l)l\.

"T lost my husband," said the sixth
wirnian, "through my extravagance.

"As there are men who are cursed
with the mania for drink, so there
are women who are cursed by a mania
for spending, and the one breaks up
just as many homes as the other, and
causes as much misery. I am one of
tho women to whom the allurement of
chopping is as Irresistible a tempta-
tion as the glitter and odors of the
saloon are to any drunkard and in-
dulgence in my weakness brought me
to ruin just as surely as indulgence in
ltis weakness ever brought a man to
the gutter.

"There never was a finer man than
the one I married. lie was sober,
moral, upright, a man with a big
heart and a wide, wise vision of life.
He was a self-made man in the very
best sense of the word, for he had
been a poor boy, and at. the time of
our marriage had. by sheer pluck and
ability, raised himself to a respon-
sible position in the firm in whose
service he bad begun as an office boy.
and the future lay bright and prom-
ising before him. with every prospect-
of success.

"We began our married life in the
traditional rose-wreathed cottage in a
pretty suburb. Before we were mar-
ried .lack had explained his circum-
stances fully to me, and had told me
that while we could have all the com-
forts of life and some of the luxuries,
for a few years we would have
to be economical, and count our pen-
nies. He also told me just how much
be could give me as an allowance to
run the house on and for own
expenditures, so that i have not even
the poor excuse that many women
make for their wasting, that my hus-
band kept me in the dark, and I did
not know what 1 could afford to
spend.

"I began our married life with a
crimp. Jack had given me a generous
check with which to buy the furniture
for our ne whome. 'Spend it as you
please, of course, darling,' he said to
me, for J want you to have every-
thing as nearly to your taste as possi-
ble, but remember that this is every
cent that I can give you now, so get
the things that we are absolutely
bound to have first, and then add the
frillikins as you can.'
11Kit MUST MISTAKE.

"Well, T went down to a big furni-
ture store to buy our furniture, and
the first thing 1 did I stumbled into a
sale of ornate and gilded trumpery
furniture with spindling gilt legs and
pale satin brocades, suitable only for
the boudoir of a millionairess, and Vie-
fore 1 realized what 1 had done I had
spent the most of my money on this
foolish junk. The few dollars that
were left T hastily invested in cheap
and hideous beds and chairs and a
rickety, dining table, and as this was
not enough for even the essentials of
housekeeping. I had to go a couple of
hundred dollars in debt.

"I shall never forget the expression
of disappointment and hopeless be-
wilderment that came over Jack's

| face when he saw my purchase, and
realized that 1 had thrown away his

I good money on stuff that was worse
it ban useless. But T was tearfully re-
'pentant, and he was idiotically in love
I with me, and so he attributed my
folly to my lack of experience, and

; blamed himself for not having real-
' ized that a young girl not used to
| handling money would not know how
jto spend it wisely.

i "But that was only the beginning
iof my career of extravagance. 1 fairly
j lived in the shops, and I could never
'see a thing without wanting it and

jbuying it, no matter how well I knew
that 1 could not afford it, .My hus-

| band was a man on a moderate salary,
j yet I indulged myself in SSO hats, and

' Paris gowns, and hand-made lingerie,
i "Worse, the very sight of a bargain
\u25a0 seemed to stir me into a sort of
ifrenzy, and when the madness was on
jme I bought recklessly whatever was

i being sold without regard to need.
111. KXPOSTVIiATKS.

! "Of course, the- result was that I
j ran my husband into debt. I owed

\u25a0 everywhere that I could get a doi-

i lar's worth of credit. Ti>ere was not
? a day thai the bill collectors were not
lat our door. I took the rent money
land paid a little liere and a little

1 there to keep the creditors quiet, until
| we were ser\'ed with a dispossess no-
i tiee for rent that Jack thought was
already paid.

"At first Jack reasoned with me

i lovingly and tenderly about my ex-
j travagance. He told me of his am-

| bit ion to get an interest in the firm
in which he worked and how he had

! saved and sacrificed for that, and that
! there would be an opportunity soon
|to buy a little block of stock in it
|if he had the money, but that this
'opportunity would be lost to him if
ihe had to spend every cent on my
I bills.
I "I loved him. I wanted to help him.
I but I could not control my mania for

j spending, and so his cherished savings
went to pay for my debaucheries of

j shopping. Then Jack scolded me for
my extravagance, and I grew afraid

| <>f him and hid them, and lied about
ithem as long as I could, and our life
I was one succession of scenes,

t "Finally the bill collectors began
! hounding Jack in his ottice. and then
I lie came to me, his face stern and

j white, and told me that he was going

Ito leave me. 'You have ruined my
j life with your extravagance,' he said;
jyou have broken my heart and

I wrecked our home, but I am not going
to let you make a slave of me any
longer. I am not going to spend my
life toiling for milliners and dress-

' makers. I am going to make you an
!allotvance that will be paid to you
through a lawyer, and 1 am going to

\u25a0 take steps to stop your credit and
: prevent you from running me into
[debt any further."

"And that was the end. I have re-
pented in sackcloth and ashes, but
you cannot call the dead to life again,
and of all dead things nothing is so

! dead as dead love. I have slain my

| husband's love, and there is no resur-
rection day for dead love.

AreYouTurningYour I
Back on Business?
There's a man not many miles from herewho for 14 years has conducted a 'prosperous Hbusiness by the Bell Telephone which sits beside f|

the bed to which he is confined.
And yet we meet grumblers every day who

say "business is fierce"?who turn their backs
on the livest salesman on the force and wonder M
why someone is always ahead of them when
orders are handed out.

Ifyou haven't a Bell Telephone, call the Bus-
|| mess Office.

The Bell Telephone Co. of Pa. ||
S. B. Watts, Local Manager, ; jlpH ' ;

210 Walnut St., Harrisburg, Pa. m
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Latest Ettorpeaa War Map

Given by THE TELEGRAPH
1% mwmy reader presenting thta OUUI'OJf and 10 owla U MTO

promotion expense*.
BT KAJZ. ?In olty or outside. for lto. Stamps, cash or monn

ordef.
This tm the BIOOBSTT VALUE E7VER OFF BRED. latest I*l4

JBnrrrpean Official Map (5 colors) ?Portraits of IS European Rulers;
all statistlos and war data?Army ,Navy and Aortal Strength,
Populations, Area, Capitals, Distances between Cities, Histories

?t Watlons Previous Decisive Battles, History Hague
'eaoe Conference, National Dpbts, Coin Values. EXTRA 1-color

CHARTB of Five Involved European Capitals and Strategic Naval
Locations. Folded, with handsome cover to (It the pocket.

Try Telegraph Want Ads.

Keep Your Poultry
Free From Disease
To protect your fowls

from roup, cholera, sore
head, and other maladies,
you must breed, feed and
house them properly.

The International Correspond-
ence Schools will give you the
special information that you need
to prevent or check disease. The
I. C. S. Course in Poultry Culture
takes the risks out of poultry-keeping
and makes profiits larger and surer.

"Iconsider your Poultry Course
the best investment Iever made,"
says E. Richey, 425 Bth St., Waco,
Texas. "Icould not have done so
ulell without the knowledge derived
from the course. 1 had tried rais-
ing chickens before with poor re-
sults because /did not know how
to prevent diseases among my
flock."

"To anyone taking the /: C. S.
Course in Poultry Farming there
need be no excuse for failure ; if 1
had it two years ngo Iwould have
been spared much anxiety and
loss," says D. H. McFalls, White
Plains, N. V.

"Anybody intending to embark
in the poultry business, either the
amateur or expert, should study
the I. C. S. Course in Poultry
Farming; it is indispensable,'' says
E. J. Murphy, 260 Bloomingdale
Road, Worcester, Mass.

r>
Money in Poultry?
If You Know How

Freih eggs are higher in price every

Sear. Poultry-raiser* who know
ow have eggs to sell the year around

?at top prices. Broilers and roasters
pay big profits when grown, fed and
sold right. Poultrymen who use
scientific methods make each foul
earn $2 a year.

To (ft best remits, yon mutt know your
business. The International Correspondence
Schools will give you the exact knowledge that
you need. Their course la Poultry Farming
is sensible, comprehensive and practical. Itwill
help you to get the last dollar out of your flock.

Mail the Coupon
For Valuable Book

INTERNATIONAL
-

IDRRESPONoFNi
-

SCHOoTs"
BO*|:ASO. SCR ANTON. PA.

Explain, without any obligation on my part, how I can
qualify lor the poaition before which I mark XI

Poultry Farming Mechan. Engineering
Poultry Breeding Mechanical Drafting
Geneml Farming AutomobUe Running
Soil Improvement Gaa EniineiFruit and Vegetables Stationary F.nglneeringLife Stork and Dalrylag Electrical Engineering
Civil Service Cleetrle Llght'g ARailway \u25a0
Bookkeeping Civil i;n gineerlng
Stenography Salesmanship
Building Contracting Advertising
Heatlag TeatlPa A Plw'g Window Trimming

j
Present Employer j
Str-et and No. ___

! City , , State j
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AYLESBURY DUCKS
By l.ouis Paul (.lalmin

Though one. of the oldest known va-
rieties of domestic duck, Aylesbury
ducks are yet £he favorite breed of
England.

According to many writers white
ducks have been known for centuries
and there seems to be no account of
the origin of the Aylesbury. This has
been and is the leading market duck
of England, although it has been en-
tirely driven out of America by
the Pekin duck. English epicures
prefer white skin and light legs and
leaks on all their table poultry, both
ducks and chickens, while American
tastes refuse these for table poultry,
preferring yellow skin, bills and legs.
Kor marketing purposes the Ayles-
bury is easily the best of English mar-
ket ducks on account of its rapid
growth and early maturity, l.ike the
Pekin, Aylesbury ducklings can be.

jproduced in from 7 to !» weeks, weigh-
ing from ?! to 5!» pounds. At this age
and size they bring best prices and
some sections of Great Britain are de-
Ivoted entirely to this duck rearing in-
dustry. Quickness of growth is an im-
portant factor in respect to the pro-
tit gained, as the young ducklings are
heavy feeders.

As layers Aylesburys are considered
second to the Pekin, many females
laying as many as 150 eggs in a year.
It is important to the commercial
duck grower that these eggs lie laid

[at the right season and be fertile. For
this reason he hatches his breeding
ducks early antl mates u sufficient
number of drakes with his Hock to in-
sure fertility. Aylesbury breeding
ducks require some range and swim-
ming water to obtain best results.

Mature Aylesbury drakes weigh 9
to 10 pounds, ducks 8 to 9 pounds
jand should have white plumage, pale
flesh-colored bill, light yellow legs and
carry the body horizontally.

Care Should Be Taken to
Ship Only the Best For
Sale

Consumers in Big Cities Have
Different Standards of
Preference

Prof. Hurry K. J<cwJs

Head of the Department of Poultry
Husbandry of the New Jersey State
Agricultural Experiment Station.

COPYRIGHT, 1915.

If the producer of market eggs wants
a steady market and good prices tor
his eggs he must see that they are or
high quality and meet the demands of
the particular market he is shipping
to.

The quality depends upon the care
exercised in the chickenhouse, keep-
ing the poultry well fed and healthy,
and also upon the inspection of every
egg before it is packed. Catering to
a particular market is merely a mat-
ter of selecting the color or kind of
eggs preferred by that market. The
following article Is highly instructive.

The obligation of the producer of
market eggs is to produce a product
of good quality and to put it on the
market in a fresh, neat, and attrac-
tive manner. If he has performed
this function it is up to the distribu-
tor and the ultimate consumer to
maintain this quality intact. There
are a great many kinds of eggs which
the average wholesale market recog-
nises. representing much variety in
quality and appearance. Nothing but
strictly fresh eggs should, however, be
considered by the nearby producer.
Kggs which ha\t> been held for some
time in anticipation of a higher price
decrease materially in quality and
such eggs are always sold at a loss.

The Xew York market recognizes
two different classes of eggs according
to color, namely: those which have a
white shell. Xew York markets al-
ways give higher quotation for white
shelled eggs than for brown shelled
eggs, whereas in Boston the quotation
is higher for brown eggs and in some
of the larger markets near large cen-
ters of consumption there seems to
be no discrimination in favor of one
over the other color. Tlie following
table gives the wholesale quotations in
New York for the various trade grades
or eggs on the inth day of December,
1814:

Nearby Kggs
Stats, Pennsylvania and

nearby, hennery whites.
tine and fancy 00 to 02

State. Pennsylvania and
nearby hennery whites,
defective in size and
quality 48 to 58

State. Pennsylvania and
noarby, gathered whites 10
size and quality 40 to 5K

State. Pennsylvania and
nearby, hennery brown... 44 to 40

State, Pennsylvania and
nearby, gathered brown
and mixed colors 30 to 4 4

Nearby refrigerator whites.. 24 to 20
Miscellaneous Grades

Fresh gathered, extra tine
per dozen 43 to 4 4

Fresh gathered, fxtra firsts. 41 to 4 2
Fresh gathered, tlrsts 38 to 40
Fresh gathered, seconds. ... 32 to 37
Fresh gathered, thirds and

poorer 23 to 30
Fresh gathered, number 1,

dirties (nominal i 24 to 25
Fresh gathered, number 2,

dirties and poorer 20 to 2S
Fresh gathered, checks,

good to prime dry 22 to 23
Fresh gathered, checks,

under grade 14 to 21
Fall refrigerator, finest.,... 28 to 30
Fall refrigertor, poor to

good 20 t027
Refrigerator, early packed,

special marks fancy, fixed

FEBRUARY 13, 1915.
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-4 Furniture Sale Without
\u25ba \u25a0<

: APrecedent? Thank You :
L _ '

Syl
T is indeed gratifying' to glance over our shoulder at the past

11 two weeks of this Great February Furniture Sale, and note

g] how the business* thermometer has jumped, day by day, <

ahead of any previous records in furniture history. <

\u25ba _ ...

A

\u25ba The credit rightfully goes to an appreciative public; nor can we \

\u25ba doubt this fact, when folks are frank enough to tell us that everything <

\u25ba in connection with this sale is "SO DIFFERENT," after they have *

\u25ba made comparisons.

\u25ba Numerous ones comment upon the oddity of extreme Period de- <

\u25ba signs; others speak of the pleasing varieties, and on all sides are re- 4
* marks about the wonderful values.
t 4

\u25ba Thank you. we say again, and wish to remind you of a standing 4

*\u25a0 invitation to come in. look around, get ideas ?any time. You're always
welcome; and during the next two sale weeks there'll be just as inter- 4

esting things to see. i

\u25ba 4

\u25ba «

\u25ba <

charges pair 24.5 to 25
Refrigerator, first, charges

paid 23.5 to 24
He fri gerato r.secon d, clia rges

paid 21.5 to 23
Refrigerator, under grades. 15 to 21
Refrigerator, checks, prime.. 16 to 17

In recognition of the prices which
are offered for a special product, as
shown above it becomes the duty ol'
the poultry keeper to produce eggs
of a kind and quality which the mar-
ket demands. This Is especially true
if the price for such a product makes
it worth while and it usually does.
For example, in New York, the buyer
pays a premium for white shelled eggs
over brown of from three to eighteen
cents per dozen, the average being
about five cents. It is therfore, the
duty of the poultry farmer shipping
eggs to that market to cater to that
special trade.

To In.Hiire Good Quality

.Practice Sanitary Production. Tin-
sanitary methods in handling the poul-
try flock mean tainted and impure
eggs. This taint may be due to filth,
mould or general unsanitary condi-
tions. The poultry house should be
kept from unnecessary filth. It should
be well lighted and ventilated. The
dropping should be removed frequent-
ly and the nests kept filled with plenty
of (lean nesting material.

Plenty of nests should be provided
so that the birds will not crowd, and
thus break the eggs, and so that the
eggs will no! be laid on the floor to
become broken and dirty. One nest
should be available for every four
hens. The eggs should be collected
frequently, not less than once a day.
? 'are in production means not only
clean eggs but a healthy flock which
is capable of greater production.

Provide Plenty of Clean Utter:
Clean litter on the tloor of the house
and clean nesting material are com-
mon requisites. During the winter and
early Spring when the ground outside
is wet and muddy it is the best prac-
tice to keep the birds closely confined
to the house. This is especially true
if commercial egg production is the
object, for by so doing they are pre-
vented from getting their feet dirty
which soils the litter, and nesting ma-
terial and hence the eggs. Straw
makes the best nesting material, being
always sweet and clean.

I.ook Out for "Blood Spot" Kggs
Avoid the Shipping of Eggs Contain-

ing Hlood Spots. Eggs containing
dark spots are worthless for the trade.
This may be due to a partially incu-
bated embryo, in which case such eggs
are termed "spots," or It may be due
to an accumulation of clotted blood
caused by an injury to the ovi-iluct
while the egg was being formed. The
first type of blood sppot can
be eliminated by producing infer-
tile eggs. Such infertile eggs are al-
ways in greater demand. They bring
slightly higher prices. They can be
shipped long distances under undesir-
able conditions without danger of loss
in quality. Eggs should never be
taken from the incubator, although
they appear to be infertile, nor should

is imparted to your whole flock by the wholesome,
invigorating effects of

prgtts, Poultry Replator
Its use makes more eggs, a greater per cent fertile,

bigger hatches, stronger chicks. Satisfaction Guaran-
teed or Money Back. Refuse substitutes; insist on
Pratts. Increases your profits and saves you money.

Pkgs. 25c, 50c, $1.00; 25 lb. pail $2.50.
17 Get Pratts 160 Page Illustrated Poultry Booh.
WALTER S. SCHELL ELK VIEW POULTRY SUPPLY HOUSE

HOLMES SEED CO. MOCK & HARTMAN
AND AI.L FIRST CI.ASS DEALERS IN HARKISBUBG AND VICINITY ft 170

I they be taken from stolen nests and
sold as fresh eggs.

The second type of blood spot, often
called a "blooii clot," may bo present
even when the greatest care is exer-
cised, and it may be present in Infer-
tile eggs, hence the only sure method
to guarantee eggs against the presence
of blood clots is to candle all eggs be-
fore they are shipped to the consumer.
This work is done now by all large
commission houses which purchase
eggs at wholesale. These blood clots
do not harm the contents of the egg
and the consumer must be educated
how to distinguish these clots from
so-called spot or developing embryo.

Never Ship Small Kggs.?A large
number of small eggs are usually pro-
duced in the fall when the pullets are
just coming into maturity. One dozen
good eggs should weigh approximate-
ly twenty-four ounces. Eggs whicli
tall below this weight are usually sold
at correspondingly low prices. Kggs
which are shipped to the market
should be as near uniform in size as
possible, as many large eggs placed
with normal ones spoil the appear-
ance of the shipment. When pullet
eggs are produced in large numbers
they should be shipped separately and
labeled distinctly, "pullet eggs."

Cse Care in Packing

Since markets discriminate as to
the uniformity of shipments, both as
to color of shell and general appear-
ance of the egg, the eggs should be
carefully graded at home. After grad-
ing and packing the cases should
be carefully labeled according
to the contents. When brown and
white shelled eggs or large and small
eggs are shipped in the same case,
the tag should be labeled so many
dozen white and so many do/.t-u
brown, or so many dozen small and
so many dozen large. When getting
these tlie receiver will check up and
make payment accordingly, whereas
if the same eggs wore not graded but
were packed promiscuously through-
out Ihe case a very low selling price
would be received for the entire lot.

Commission merchants tell us that
one of the greatest losses in eggs is
due to carelessness on the part of the
producer in packing them. Only good
substantial cases should be used, and
in packing great care should be used
to properly protect the contents
against breakage. A layer of excel-
sior should be placed at the top and
bottom of each case. Extra large
eggs should not lie packed, as they are
apt to get broken and thus spoil the
appearance of other eggs. Cracked
eggs should never be packed, as they
are easily broken and leak before they
reach their destination.

The egg i-ases when tilled should be
covered with two or three layers of
newspapers and then securely nailed
at the end so as to leave the middle
free to act as a cushion to give spring
to the contents. Dirty eggs should
never be shipped until they are care-
fully cleaned with a dry rag or brush.
Water should never be used, a» It
tends to open the pores of the egg and
cause more rapid deterioration.

The duty of the egg farmer then, is
to produce a clean, sanitary product,
free from undesirable features and
then to carefully grade and pack his
eggs in a way that will insure their
safe arrival to the consumer, in a neat
and attractive manner.

Chicks' Rapid
Growth Is Vital

The importance of the proper
development of the chick, once
hatched, cannot be over-estimated.
If a flock of young ones receives a
check, it means that much delay
in their reaching maturing either
as egg producers or for the mar-
ket. It costs money to keep a
slow-developing flock, not to men-
tion the possibility of missing the
high-price market they were in-
tended for.

Next week's article will deal with
the best methods of bringing the
chicks along in the right way and
at the right time.

l.ook for It. appearing exclusive-
ly next week in the Telegraph.

WOMAN* UOBIittl)

Milro.v, Pa., Keb. 13. While Airs.
Victor Stover was passing the millThursday night about !t o'clock, a man
seized her, threw her down and took
her pocketbook containing S3O.

SKIN TROUBLE IN
RASH ON ARMS

Then on Neck, Face and Upper
Part of Body. Itching and Burn-
ing. Three Cakes Cuticura Soap
and One Box Ointment Healed.

202.1 S. 3rd St.. Philadelphia. Pa.?"My
skin trouble began by a rash breaking out

on my arm*. Then it, spread to my neck,
face and tlie upper part of my body. It
had the appearance of prickly heat, hut
the constant itching and burning sensation
it caused me, convinced me that it was not.

Every lime I scratched it caused the rash
to spread all the more. It disfigured me for
awhile.

"The trouble lasted nearly two months
before I used Cuticura Soap and Ointment.
1 got relief from the first. After using them
two weeks, the irritation left me and I
stopped scratching. Three cakes of Cuti-
cura Soap and one box of Cuticura Oint-
ment healed the eruption." (Signed) Mrs.
Margaret Sweeney, November !), 1914.

To maintain the purity and beauty of the
\u25a0kin, scalp, hair and hands under all condi-
tions of daily life you will find no prepara-
tions more effective than these fragrant,,
super-creamy, emollient prophylactics. The
Soap to cleanse and purify, the Ointment to

soothe and heal.

Sample Each Free by Mail
With 32-p. Skin Rook on request. Ad-

dress post-card "Cuticura, Dept. T, Boa-
ts*." Sold throughout the world.

This Wife and
Mother

Wishes to tell you FREE

How She Stopped
Her Husband's Drinking

By all Mean* Writ*to Her
and Learn how Sh* did it.

For over 20 years James Anderson ol
205 iilm Ave., Hillburn,N.Y.,was a verj
hard drinker. His case seemed a hopeless
one, but 12 years ago his wife in their

liquor since.
She now wishes everyone who has drunken*

ness in their homes to try this simple remedy
for she feels sure that it will do as much for
others as ithas for her. Itcan be given secretly
if desired, and without cost she willgladly andwillinglytell you what it is. Allyou have to do
is write her a letter asking her how she cured
her husband of drinking and she will reply by
return mail in a sealed envelope. As she hasnothing to sell do not send her money. Simply
send a letter with all confidence to Mrs. Mar-
garet Anderson at the add ress given above, tak -

ingcare to write your name and address plainly.
(We earnestly advise every reader uuko ivishes
tnrure a dear one »f drunkenness A lurtH /«

tkis lady ltd*in, her qfir ujijinwu
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