
INTERESTING GOSSIP OF BIRMINGHAM AUTOMOBILISTS 

AUTO TRUCK MADE 
INVALUABLE PART 

OF CIVIC SVSTEM 
Baltimore Commissioners 
Adopt Novel Scheme That 

Performs Astonish- 

ing: Duties 

TlHE 
electrical commission of tin 

city of Baltimore has placed ir 
service an unusual type o1 

motor truck which, due to genius oi 
the commission, performs an astonish- 
ing number of duties in the mainten 
ance of the municipal conduit system 
This motor truck, which was built by 
the White company of Cleveland, com- 

bines a vehicle for transporting repair 
crews and supplies and embodies a 

pumping station, a lighting plant, a 

repair shop and a wireless equipment, 
enabling the commission to keep in 
constant touch with the truck. 

Perhaps the most striking feature 
of this machine is the fact that the 
wireless equipment, unlike any other 
portable set. enables the crew to re- 
ceive messages while the truck is be- 
ing driven along the streets. The ap- 
pearance of the machine gives no sug- 
gestion of its great utility in conduit 
maintenance, but when ready for ac- 
tion it is capable of pumping 12,000 
gallons of water per hour from a 
flooded conduit and it will furnish a 
flood of light for inspection and re- 
pairs, to sav nothing of carrying all 
the necessary paraphernalia. 

The 111 dy was constructed In conform- 
it: with plans devised by tire electrical 
commission (or tlie* best accommodation 
ot the different pieces of apparatus and 
It possesses several noteworthy features. 
Hinged entrance floors, one on each side 
gteatli facilitate the operation of the 
equipment, while hinged double doors in 
ilie tear provide a ready access to va- rious enclosed compartments used as re- 
I os!tones for suction hose and other 
paraphernalia. Tiie overhanging hood 
also forms a locked compartment which is used for the storage of hoots and wa- 
terproof clothing 

Centrifugal Pump 
Just in the rear of the drivers seat 

is mounted a gasoline-driven centrifugal 
pump which is capable or exhausting water from manholes at the rate of 1c- 
"•«' gallons per hour. For the sake of 
economy the pump is not driven by the 

hors.* power truck engine, but Is di- 
rectly connected to an independent four 
horse power gasoline marine engine. 

Tiie pumping engine, however, is cooled 
1t on tin licit on I'nae Fifteen! 

SOUTH AMERICA 
THE NEW FIELD 

FOR AUTOMOBILES 
Reasons Why European War 

Has Opened Way for Bijf 
Commerce With South- 

ern Neighbor 
— 

WITH Europe at war a new 

field for American made 
automobiles is open. 

It is South America. 
In the past only French and Ger- 

man automobiles were sold in South 
I American countries, but now that the 
great manufacturing plants of Eu- 
ropean countries are closed in the 
terrific war of nations the motor car 

demand of South America must be 
met by the product of the United 
States. 

Few people realize how big the 
problem of reaching the South Ameri- 
can trade is. South America has been 
importing goods valued at $1,000,000,- 
000 annually. Of this astounding total 
the United States has only secured 
16 per cent. If this country is to sup- 
ply now what Europe is totally unable 
to supply, it means at least a tripling 
of South American exports. The busi- 
ness men and manufacturers should 
realize that the exports must come 
from this country, if from anywhere. 
Let them grasp the opportunity. Let 
them grasp with willing hands the 
enormous volume of trade which the 
European war is diverting to the Uni- 
ted States. 

However, the problem of mastering 
tin- South American trade is not sim- 
ple. South American banking has al- 
ways been with laindori, Beilin and 
rails. The (raffle normally flows 
through those centers. The first duties 
of the business men and manufacturers 
will be to open direct credits back and 
forth between Ihls country and South 
America. It will also be encumbent 
lo make the credit arrangement perma- 
nently satisfactory to bolh parties. 

Strangers in Trade Sense 
In a trade sense the United States 

ann South America are strangers. Get- 
ting thoroughly acquainted will lie of 
mutual benefit to all Concerned. 

It must also be rememered that South 
America Is a tremendous exporter. 
I ‘reparations in this country to Increase 
sales In the South American continent 
are met with equal if not greater prep- 
arations In South America to increase 
their shIcr in the United States. How- 
ever. that is as It should he. South 
America is seeking new markets for 
Its raw materials and the United States 
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MOBILI2ATION Or FRENCH AfelvVt- rviQTOia TROc.kS. 

is looking for a market on its manu- 
t ac lures. It is a fair exchange. It 
is commerce in the best sense, a mutual 
relation with advantage to both coun- 
tries. The lines of commerce will he 
instructive to Americans as well as 
South Americans, until it .shall never 

again be said that Beunos Aires is in 
thought far nearer Berlin than New 
Yoik. The present day is not alone 
the opportunity of the United States. 
It is the great day for all America. 

THE AUTOMOBILE INCREASES 
EFFICIENCY OF SALESMAN 
The matter of providing salesmen 

U!th automobiles, instead of requiring 
them to depend on rail load trains and 
trolley cars in calling upon the trade, 
ic a question that is now receiving 
careful consideration by the heads of 
many large wholesale houses and man- 
ufacturers. 

A number of representative firms 
hrive already adopted this plan, and re- 
port that it works advantageously, par- 
ticularly in states closely settled with 
snail towns, such hr Pennsylvania, 
New Jersey. New York. Connecticut 
and Massachusetts. 

In line with this idea, the Metz Au- 
tomobile company has .lust issued for 
fr* e distribution a neat and cleverly 
illustrated booklet addressed? to the 
heads of sales departments, and entitled 
“Selling by Automobile.*' 

Its text is confined to plain business 
argument. To read it is to gain val- 
uable ideas, for whoever wrote it cer- 
tainly is familiar with the ways of 
salesmen. Among other things it says: 

“All salesmen study time tables. They 
try to make connection*. They figure 
on train schedules and interurban trol- 
ley car connections. Unconsciously 
they allow these computations to weigh 
more than they are worth, as compared 
with the importance of getting ihe or- 
der." 

A number of interesting comparisons 
are made between railroad salesmen 
and automobile salesmen, and the story 
continues: 

“Driving a car makes a man of a 

I WITH LOCAL DEALERS 
I 

by the precautions they took to reserve 
the fight to use large batteries of 
heavy duty vehicles purchased for com- 
mercial use by private individuals or 

corporations. They realized that in 
case of Avar the manufacture of auto- 
mobiles on tHoir side of the Atlantic 
u ould he at a standstill. Consequently 
they adopted measures to assure them- 
selves of the proper motor equipment 
even under such straits. 

"The German army administration 
was induced to take up the question of 

I motor truck transportation with a dual 
purpose in mind. The authorities de- 
sired to secure an efficient method of 
hauling supplies in the event of war. 
ard of preventing the blockading of 
military roads with horse drawn ve- 
hicles when they desired them open 
for the movements of troops. 

"It was practically impossible for the 
army authorities to maintain a suffi- 
ciently large quantity of uniform motor 

[trucks, not only because of the initial 
| cost of the vehicles, hut also because 
I of the impossibility of keeping under 
the flag in times of peace a large 
enough number of skilled chauffeurs 
to operate the trucks. 

Tender of Subsidies 
"These considerations led to the ten- 

dor of subsidies of such substantial im- 
portance as. to encourage the purchase 
[of motor trucks by private concerns 
under conditions which would enable 

[t*he government at any time to draft 
them for army purposes with the cer- 

tainty that in this meanwhile they 
would he kept in perfect running con- 
dition and provided w?itji a properly 
tn.ined chauffeur. 

"In order that the trucks might be 
used without damage tc the ordinary 
roads and bridges of Germany, and at 
the same time he available for the 
roads of neighboring countries which 
might possibly be invaded, trucks were 

prescribed which, when loaded, ranged 
from two tons to five and a half tons 
weight on the rear axle. None of the 
motors subsidized for army use are less 

t Continued on Page Sixteen) 

Mr. W. H. Young, branch manager of 
the Haynes Automobile company, leaves 

tonight for an extended business trip 
in the interest of the firm through 
Tennessee. Kentucky and Mississippi, 
looking after their various agencies In 
that territory. 

Charles W. Tway, southern man- 

ager of the Haynoa Automobile com- 

pany. leaves tonight for a 10 days' 
trip through part of Mississippi and 
1/oiiisiana. looking after agencies in 
that territory. Ha will return in time 
for the show of tho new Hight Six in 
this city next week. 

O. M Graham, southeastern sales 
manager of the Mobn Motor Car com- 

pany. returned yesterday from Knox- 
ville. Tenn where he closed an agency 
for the Moon cars. 

W. J. Rowers, factory mechanic of 

salesman. It steadies him. It keeps 
him alert and wide-awake. It Is the 
opposite from sitting in a stuffy rail- 
v ay coach and nodding himself to 

sleep. It develops his nerves, it quick- 
ens his thoughts, it puts more red 
blood in his veins. It makes him a 

I'd ter representative of your house. 
The responsibility or necessity of 

“making" a certain train is a disturb- 
ing element with anybody, ami with 
some people it is a nerve wrecker. 
Xo salesman can sell goods if he is 
nervous. He needs a clear mind and a 
calm demeanor, and he cannot possess 
either if he is worrying about getting 
back home. 

As tlie Metz company’s argument 
puts it. “What you want to do to make 
a good salesman is to take out of his 

the Haynes Automobile company, ar- 
ived last week to take charge of the 

Mechanical department of the Haynes 
branch here, and will be permanently 
located hereafter at the branch. 

Harvey Chafin. president of the 
Moon pales agency, reports the sale of 
a 1915 Moon Light 6-40 to Joe D. Con- 
Wfll. cashier of the Bank of Oakman, 
Onkman, Ala. 

Two carloads of Moon cars will ar- 

rive Tuesday. 

Brownell Auto company, distributors 
of Ford cars, report sale of 28 cars 

this week. 

Mr. D. B. Williams of Louisville. Kv., 
district manager for the Haynes Au- 
tomobile company, spent Friday in the 

city after an extended trip through 
Louisiana, and left last night for Louis- 

vllle. 

head, and k^ep out of his head, all 
thoughts of ‘getting back.”* 

In short, this little book is so plumb 
full of good things in the way of mod- 
e-u, practical salesmanship, that we 

advise every sales manager to write 

for a copy of it. 

FRANCE AND GERMANY 
SUBSIDIZE MOTOR TRUCKS 
Interesting light is thrown on the 

methods adopted b.'y the French and 
German governments to subsidize mo- 

tor trucks for military uses, by W. M. 
Drennen of the local Overland com- 

punv. 
“The war lords of Europe early 

foresaw the superiority of the motor 
truck over horse drawn vehicles as a 

means of transportation,” said Mr. 
Lrcnnen. “This statement is verified 
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ere They Are! 
The 1915 Moon Cars 

Built In Three Models—Each Containing Distinct Individuality 
These cars are built for superior service, and every detail going to make up beauty, 
luxury and durability has been combined, and the result is the sensation of the 
year. The MOON car is a quality car—not a car to sell on price 
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Specifications of Four-38—Price $1350 Specifications of 1915 Light Six-40—Price $1585 Specifications of 1915 Model Six-50—Price $2250 
Wheelbase 120 inches. MoLor—6 cylinder Continental, 3 1-2x5. Specially made for Moon specification*. Wheelbase—130 Inches. 
.Moior—Continental lour cylinder, 3 3-4x5, cast en bloc. Lower half crank case Uast en b'oe' Pressed steel oil pan. Enclosed valves; oiled from crank case. Motor—Continental, 3 3-4x5 1-4. Specially Moon made, cast in triplets. 

pressed steel. Enclosed valves. Oil from crank case. Unit Power Plant 
™*rner Ste*Hn,s G«ar-W°rm an* *»"*>•«••■ n,lckel h081' J8‘inch whe*K 

jriaui. Delco new single wire starting and lighting «ystem. 
„, ■ ghtlng and Ignition System, new improved one-wire system with Delco Lighting and Starting, new one-wire system. Delco Ignition with automatic spark advance. 

C1..S-SS piS ,STfc Chrom, ltU ***** „„ 
Transmission—Three speeds ahead and reverse Left-hand drive and center control. Timken bearings. 

Frame-Pressed steel, specially designed for Hotchkiss drive, with deep strangle Hotchkiss Drive. T.tkeTfront"^^ bearings and I-beam drop forge front axle. 
in front to enable short turning radius. So constructed in rear to form integral Frame—Pressed steel designed for Hotchkiss drive with deep strangle In trout to Ilcar Axle— Full floating, differential. Brown-Ltpe, mounted on Timken bearings, 
support of gasoline tank and tire irons, not just bracketed on. enable short turning radius. 4K-Inch pitch gears, 16-lnch brake drums, 2V4 inches face. 

Steering Wheel—18 inches. Corrugated rim ou wheel. Clutch—Dry plate—multiple disc. Tires—35x4H. demountabIe rlm* 

1 ireT34T Demountab'e' rfm °" rpar- Transmission-Three speeds ahead and reverse. aa^oUnsTank-Ii gallons capacity, seamless pressed steel tank with automatic gaso- Gasoline Tauk on rear. 17 1-2 gallons. Rear Axle—Pressed steel, full floating. line gauge. 
Vacuum Gasoline Feed with Stewart Warner patent system. Steering Wheel—18-inch. Worm and gear. Corrugated rlm on wheel- Windshield—Clear vision, rain vision, patent ventilating. 
Hear Axle—Pressed steel, full floating. Weight—2820 pounds. Instrument board In cowl with lock on Ignition and lights, glove and cap box. Speed- 

" vteigui ometer. clock, full carburetor adjuster. Hotchkiss Drive. Tires—34x4. Demountable rims. Running Boards—Clear. 
T.eft-hand drive and center control. Vacuum Gasoline Feed with Stewart Warner patent system. Crown Fender*. 
Crown Fenders. Extremely roomy tonneau. Stewart patent vacuum gasoline feed. 
Clear running boards. Clear running boards. Klaxon horn. 
22-inch doors. Gasoline tank on rear, 17 1-2 gallons. Da,n lamP- 
Extreme large tonneau. 22-lnch doors. Body-Full .treamline-24-lnch door., concealed htngce. concealed melts. 

“uotio. Kxtra Seat*—Disappearing type. 44-ineh leg room for dr1- Crown fenders. Top—Silk mohair, patent Collins' curtains, shoulders padded and reinforced. 
Weight—2750 pounds. 44-lnch leg room for driver. Afrpimp0r—Rayfte'd Speedometer. Wheelbase—120 Inches. Speedometer. Weight—8665 pounds. 

Phone For a Demonstration This Week 

THE MOON AGENCY, ™ 

| 2029 Avenue B J CHAFIN AUTO CO. Phone Main 2395 
J , 1-—71------ 
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AMERICAN CARS 
TO SUFFER LIHLE - 

AS RESULT OF WAR 
__ 

f 
Local Auto Expert Discusses 

Situation as It Will Af- 

fect Trade—Ajax 
Business Good 

i 

CHARLES 
DENEGRE of the 

Southern garage stated a few 

days ago that he was confident 
that the sale of high grade American 
cars would suffer very little as a re- 

sult of the European war. 

“The war has naturatly affected 
business in Birmingham and the auto- 
mobile industry has quite naturally 
suffered more heavily than commerce 
in staple necessities,” he said. “But 
that injury cannot be very great or 

permanent. Even now, with the war 

only a few weeks old, I notice evi- j 
dences of much freer buying than pre- 
vailed with the opening of the strug- 
gle. 

“The capacity of the United States 
for adjusting herself to intense situa- 
tions will prevent business stagna- 
tion, now that the first great shock 
of Europe’s terrible tragedy is over. 

“A large number of Americana who 
ordinarily spend the summer and early 
fall months in Europe are now forced to 
return home and in many cases without 
the cars they had intended to buy in 
Europe. This means an immediate and 
greatly increased demand for high-class 
cars made in America. Again, we have 
received many orders from men connect- 
ed with various industries that have im- 
mediately prospered as a result of the 
war. and who, in some cases, have made 
tremendous sums in an incredibly short ^ 
time. 

Competition Shifted 
“Owing to the foreign manufacturer's 

inability to insure delivery and to sup- 
ply parts, the European car competition 
will be practically eliminated for the 
time being. Many of the tnen w’ho have 
driven foreign Cars exclusively in tho 
past, have done so merely from habit and 
have never realized the superior qualities 
of the American-made car. Invariably^ 
their first purchase of an American car' 
leads to their complete conversion. 

“Present indications being that the war 
! in Europe will not be terminated soon, 
business interests and popular sentiment 
are bound to settle speedily to a rational 
basis. Europe’s, necessity will be Amer- 
ica’s salvation. For example, right now 

representatives of continental countries 
are negotiating here for the purchase .»f 
hundreds of heavy American motor 
trucks. The European nroduction ot 
motor trucks has always been limited, 
and now crippled as she Is by the ravages 
of war, Europe must turn to American 

(Continued on Page Seventeen) 
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