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ECZEMA C I E 

Watery Festers Dried in ScabSo 
Would Dig and Scratch Her Face. 

Used Cuticura Soap and Oint
ment and Was Cured. 

• 
"When my little girl was about eight 

months old, she was taken with a very 
irritating breaking out, which came on 

her face, neck and 
back. When she first 
came down with it, it 
came in little watery-
like festers under her 
eyes, and on her chin, 
then after a few days 
it would dry down in 
scaly, white scabs. In 
the daytime she was 
quite worrysome and 

, „ would dig and scratch 
i i± her face nearly all the 
i — time. 

" I consulted our 
physician and found 
she was suffering from 
eczema, which he said 
came from her teeth

ing. I used the ointment he gave m© 
and without any relief at all. Then I 
wrote for a book on Cuticura, and pur
chased some Cuticura Soap and Oint
ment at the drugstore. I did as I found 
directions in the Cuticura Booklet, and 
when she was one year old. she was 
entirely cured. Now she is three years 
and four months, and she has never 
been troubled with eczema since she 
was cured by the Cuticura Soap and 
Cuticura Ointment." (Signed) Mrs. 
Freeman Craver, 311 Lewis St., Syra
cuse, N. Y., May 6, 1911. 

Cuticura Soap and Ointment are sold 
throughout the world, but to those who 
have tried the usual remedies and found 
them wanting, and who have lost faith 
in everything, a liberal sample of each, 
with 32-p. book on the skin, will be sent 
post-free, on application to Potter Drug 
& Chem. Corp.: Dept. 2A. Boston, Mass. 

A Way They Havo In Germany. 
"One day while 1 was In a big beer 

garden in Bavaria," said a returned 
traveler, "a handsome young officer iu 
a magnificent new uniform came iu 
and seated himself at a nearby table. 
There was brought to him a big radish, 
several slices of rye bread and a tall 
mug of beer. Then I saw that hand
some young officer draw from the tail 
pocket of that magnificent uniform 
something wrapped in paper. This he 
unrolled, a sweet smile playing about 
his blond mustache as he did so. and 
at last a piece of sausage seven or 
eight inches long was revealed. My 
astonishment at this sight was care
fully concealed. I doubt if any officer 
of our infantry would dare attempt 
such a movement on the subsistence 
department"—Indianapolis News. 

The Clean!inew of Animals. 
Man seems to be the only animal 

whose food soils bim. making neces
sary much washing and shieldlike bibs 
and napkins. Moles living in tb» earth 
and eating slimy worms are yet as 
clean as seals or fishes, whose lives are 
one perpetual wash. The squirrels in 
these resiny woods keep themselves 
clean in some mysterious way; not a 
hair Is sticky, though they handle the 
gummy cones and glide about appar
ently without care. The birds, too. are 
clean, though they seem to make a 
good deal of fuss washing and clean
ing their feathers.-Prom "M/ First 
Bummer In the Sierras," by John Mulr. 

WISCONSIN FARMS TO TRADE 
I have Wisconsin farms and farm 

lands to exchange for improved lands 
anywhere in this vicinity. Wirite me 
at once giving the number of acres in 
your farm, the character of the im
provements, ; >rcentage of plow land 
and number of acres broken and un-
d„r cultivation. Also kinds and 
quantities of crops harvested the last 
season. 

I will act on the information re
ceived and shall come out to look your 
place over with the view of closing 
a deal. 

Write at once if you want to sell 
your farm. Show this to your neigh
bor. 

JOHN H. WALECHKA, 
Eland, Wisconsin. 

DOUBLE YOUR MILK 
By feeding your cow corn fodder. 

For sale by Coonen, Inquire at Coon* 
en's Cafe. 

Satisfaction in every thread and the 
buttons, too—Munsing underwear. * 

• • 
*> Y. M. A. gymnasium classes •> 
•> are filling rapidly. Memberships • 
• must be purchased in advance. • 
•> For sale at any of the banks or • 
• at Bergeson's •> 
• * 
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WELL DRILLING 

Tubular Wells Drilled 
Well Supplies & Wind Mills 
Irrigation Pumps, Traction 
Engines, Stationary Engines 
2 1-4 H. P. QasoHne 

Pwnptag Engine 
4 H. P. Stationary 

« jTJasoiine Engine 

$55.00 
$110.°° I 

Francis Jaszkowiak 
BISMARCK. N. D. 
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FILING OF PETITION 
RECALLS OLD CASE 

GRAND FORKS, Nov. 4—A petition 
was filed with County Judge J. L. 
Hassel in which Attorney Wilbur E. 
Houpt of Buffalo, N. Y., asks for ad
ministration papers in the estate of 
the late Eugene Butler. Houpt was 
formerly guardian of the deceased and 
of the estate. 

The filing of the petition brings up 
the story of the deceased, who at one 
time was a popular and well-to-do 
bachelor farmers who lives west of Lar 
imore, and who for the last eight 
years has been an inmate of the state 
hospital for the insane at Jamestown. 

Butler came to Grand Forks county 
in 1880 with a number of others, from 
New York state. He picked out three 
quarters of a section of land near 
La ri mo re and started in to farming. 
He rapidly improved the land and 
built a substantial home. He was ac
counted a moderately well fixed farm
er. In spite of ti'e fact that he had 
made many friends, he continued to 
live alone on the farm, doing all the 
work about the house. 

About ten years ago ae was noticed 
to have changed considerably and at 
times in the night would ride his hors
es at a break neck speed about the 
country. Those who are familiar with 
the case state that he lost hi3 mind 
through his hermit habits. He gradu
ally became worse and was brought 
here and taken befc - the insanity 
board. 

Eight years ago in January he was 
sent to the insane asylum at James
town, where he has been since. He 
died on Sunday, October 22, aged 62 
years The estate, which Will amount 
to nearly $30,000, is to be divided be
tween tw brothers, a nephew and a 

neice. 

DANGER IN DELAY 
Kidney Diseases Are Too Dangerous 

for Bismarck People to Neglect. 
The great danger of kidney troubles 

is that they get firm hold before the 
sufferer .recognizes them. Health is 
gradually undermined. Backache, 
headache, nervousness, lameness, 
soreness, lumbago, urinary troubles, 
dropsy, gravel and Bright's disease, 
follow in merciless succession. Don't 
neglect your kidneys. Help the kid
neys with the reliable and safe rem
edy, Doan's Kidney Pills, which has 
cured people right here in this lo-
cftlity 

Mrs. N. P. Reynolds of Glencoe, fif
teen miles from Bismarck, N. D., says: 
"The splendid results I received from 
the use of Doan's Kidney Pills a few 
years ago led me to give a public 
statement recommending them. I suf
fered from disordered kidneys and one 
doctor said I had diopsy. My back 
ached severely and my ankles and 
feet became badly swollen. I felt tired 
and langurid and was miserable in 
began using Doan's Kidney Pills pro-
every way. In a short time after ' 
cuired from the Lenhart Drug Co., my 
condition improved and I continued 
their use until I was well. Since then 
I have had no further cause for com
plaint." 

For sale by all dealers. Price 50 
cents. Foster-Milburn Co., Buffalo* 
N. Y., sole agents for the United 
States. 

Remember the name—Doan's—and 
take no other. 

He Had Told I t 
Next to Joseph Chamberlain, Bir

mingham honors no citizen more than 
Jesse Collings. In politics and friend
ship Mr. Chamberlain and Mr. Col
lings have been inseparable for many 
years. They even shared their pint-
form anecdotes, and in regard to one 
Story they arranged that when both 
were taking part in a meeting the first 
speaker was entitled to its use. 

It so happened that Mr. Collings ar
rived late at a meeting one night, but 
was due to speak before Mr. Cham
berlain. As he was launching out into 
the story be felt his coattail pulled. 
and a voice behind him whispered. 
•'I've told it." So Mr. Collings desist
ed, but what was his surprise to hear 
Mr. Chamberlain tell the story as soon 
as he got on bis legs. "I thought you 
•aid you told it?" he asked afterward. 
"So I had," replied the imperturbable 
Joe, "but not tonight."-PalI Mali Ga-
cette. 

A Legend About Cats. 
The ancient Greeks thought that all 

creatures except cats had souls and 
that that animal lost its soul through 
a bargain made between a bridge 
architect and the devil. The archi
tect had besought the devil to get help 
in constructing an exceedingly dan
gerous bridge structure, and his Sa
tanic majesty only consented to lend 
aid on condition that the first creature 
to cross it should lose its soul. This 
was agreed upon, the bridge finished 
in due time and the devil sent to the 
opposite side to await his prey. The 
shrewd architect took good care to 
send a cat over before any human be
ing" was allowed to cross. On learning 
of the bargain the cat recrossed the 
bridge and scratched the architect's 
eyes out. 

An Elemental Error, 
A judge was angling in the Manito-

wick waters and just after dinner be
came involved in an argument with 
his boat companion. The debate last
ed some minutes, and during that time 
the judge bad his baited hook dangling 
in the air over his shoulder. 

The guide took a hand. 
"Judge," said he peremptorily, "drop 

your line in the water. There are no 
flying fish around here."—Chicago Post. 

Y. M. A. Gymnasium classes open 
next week. Buy your membership 
now at any of the hanks or at Berge
son's 
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Keep It At Home 

Do You Get Your Share? 

In a local bank, the other day, a young man came 
to the window, dug up the hard cash, and sent it to 

Chicago for goods. 

A few days later, a lady was observed in the post 
office also paying down the cash for a money order 

payable in Chicago. 

This money is their own—they have the right to spend it where 
they please. This is their business. Bismarck money is constant
ly being sent out of town, when the goods are sold here. Why? 
There is only one possible reason. They Believe they can Get 
Better Values or More Goods for their money. Any sane person will 

certainly buy where he thinks he can do the best. 

A Tribune Reader 

Should Be a Customer of Yours J 

h T h l i ? L@f Us Analyse the Masons. H@ir® Th®y AlT® 

The eastern mail order houses are always telling about their 
goods. Their advertising is ever before the customers' eyes. Bar
gains attract your money, new offers come to you in a stream. They 
never give you a chance to forget they are ready to sell you any
thing you need at money-saving prices. They advertise continually, 
persistently, regularly and are forever at it. You can't help but 
think of them when you want to buy. 

It actually costs over $1 to print thes emassive catalogs, and 21 
cents to mail it. These firms consider it worth $2, more, just to 
place catalogs ih homes. They are sent out by hundreds of thou
sands. Millions of dollars are spent for advertising. The farm pa
pers are all used, good copy runs regularly in the big magazines, let
ters are mailed, and all agricultural papers carry big ads in each is
sue. They depend entirely on advertising. In no other way is it 
possible for them to gailn new customers. They do millions of dol
lars' worth of business each year. All won by advertising. 

These firms will spend several dollars to gain a single customer, 
and think nothing of it. A mere postal card will bring by return 
mail that big costly catalog. They will follow it up with advertising 
regularly—keep right after you. They don't hesitate about cost of 
advertising—it gets them the business. For 1910 one of those firms 
declared $60,000,000 profits made solely by advertising. 

Yet they work against great disadvantage. They can't show the 
goods; you must take their word for it. You can't exchange wrong 
sizes, poor goods, off colors, etc., except by paying high freight rates 
and waiting a month, writing several letters, much bother and an
noyance. When you receive the order you must accept it without 
choice. 

Their appeal is in cold type; no questions are answered, colors 
shown, material examined, qualities compared, or evchanges possi
ble. Furniture is not what you expected from the catalog, shoes do 
not fit, the suit may be shoddy, jewelry made of thin plates and 
books in pasteboard covers. Either take them or pay express charges 
twice, fuss for a month, and take the settlement they give you is the 
usual way of making it good. 

They make good, yes. But with a slow, aggravating waste of time, 
patience and money. The smashed goods by the railroads, packages 
lost in transit, freight overcharges, with drayage up from the depot 
are all to be considered. Even if they are anxious to make good, 
it is a slow, unpleasant process. Most of the time you get pretty af ir 
merchandise—you could have bought it at home for 25 per cent less 
—and when you get stung you are simply out. Usually you keep 
quiet and take your medicine. 

No money sent away ever gets back to you. No, it's gone for good. 
Taxes are not paid, schols are not kept up, churches supported, 
streets paved or lighted by money sent out of town. Charity is never 
assisted from this source. It doesn't help maintain law, making 
your town a safe place to live. It does not go to building up the 
town and making it a better place to live. No one in the community 
will ever receive benefit direct or indirect from this money. It's 
gone. 

To thwart mail order trade you must give them their own medi
cine. Tell them about your goods—and keep on telling about them. 
You say you've been here 20 years and everybody knows you— 
they'll buy anyhow. Those money orders at the postoffice say they 
don't. People will not hunt goods out of your hidden shelves. Make 
it easy for them to buy. Keep them constantly reminded of you, 
make good offers, talk quality, and invite theiir trade, so they will 
know you have it and buy of you. 

The cost to reach your logical trade territory is almost nothing. 
The Tribune carries your selling message to one thousand two hun
dred and fifty readers for one penny per inch. Think of it—1250 
possible customers asked to buy your goods for only 1 cent. This 
great, rich field and wonderful trade buiJding possibility in your 
ideal trade territory—and at practically no cost. No place in the 
state can you reach so many people with this low cost. 

You gain new customers and hold your old—for little cost. The 
Tribune absolutely blankets Bismarck—half of Mandan—and cov
ers the Missouri Slope like sunshine; in every town west to the state 
line we are well represented. Down the Mott liine Ave are very 
strong; north to Baldwin, Washburn, and up to Minot we have 
them; east on the N. P. we cover McKenzie, Driscoll, Steel—logical 
territory your selling story should reach daily. You have unlimited 
trade possibilities in this rich and undeveloped field. It's your trade 
by giving it the proper attention. 

You have a thousand selling advantages over any outside firm. 
You can show the goods. You are oftimes acquainted with the cus
tomer and can explain the merits of your goods. He may have 
choice of materials, examine them, select colors, fit sizes. You per
sonally make good or exchange any goods without question. You 
may give him credit—a great favor he cannot get away. 

Local customers have no freight, express, drayage or overcharge 
to pay. He does not wait a month for delivery. Goods are never 
smashed, wrecked or broken . Anything not O. K. will be made 
right at once—without long correspondence. He may exchange the 
wrong size or off color without extra cost or time. These favors 
secure his trade if you just keep hilm reminded regularly. 

People have troubles, and quickly forget about your goods, often 
never know of a bargain or new style, unless you tell them. If ycu 
use one-half the regularity in advertising, and give one half the 
effort to keep your name before your trade, there will be no money 
sent away, because any man would rather buy at home if you'll give 
him a chance. He prefers goods delivered at his home rather than 
at the depot—if you but show him he can buy here as reasonable. 

You can hold all this trade by doling as they do—advertise. Ad
vertise regularly, not in big space, but keep at it. A small ad run 
regularly is what builds business. People quickly forget—you must 
constantly remind them. Seeing your ad regularly will cause people 
to naturally come to you; and this money sent away, will be spent 
at home to help support the town, where it should be, and our 
schools, churches, streets; every man and industry here will receive 
some benefit, making a richer and better town and community. 

I For Every Dollar Sent Out ot Bismark the Merchants Have Themselves to Blame. • 

I? Before Sending Away Your Money 
Go See 

.1 
I 

Here is one store that isn't afraid of any mail order house. I'll sell you goods for as 
• little money as any concern. You'll save more money buying your goods here "Go See" 
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