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ITS RISE IS NOT THE RESULT OF
LEGITIMATE DEMAND.

( *

DUZ ENTIRELY TO GREED
1

And It Feeds Upon the Prosperity
©l* the Country Towns—A

Menace to the
Nation.

(Copyrighted, 1906, by Alfred C. Clark.)

As the years go by we are more
than ever brought face to face with
the vital question of trading at home.
During the past decade the habit of
buying goods abroad has grown to
such proportions that the country
merchant may well feel alarmed at
the probable outcome unless something

is done to forestall the great calamity
which will surely result therefrom.

* Trade conditions 25 years ago were
satisfactory. At that time catalogue
houses were entirely unknown and
country merchants were “monarchs of
all they surveyed.” so to speak, in the
lines represented, and the people were
prosperous and happy. Perhaps not
so much because they generally had
money enough to meet their wants,
but because of the contentment that
prevailed throughout the country at
that time. The farmers raised good
crops, generally, and received good
prices for what they had to sell. They
sold their surplus stuff to the local
merchant and bought what they
wanted; and this was the height of
.their ambition, hence the contentment
that prevailed.

But in after years, when cities
grew and trade expanded, the mer-
chants of these cities not being con-
tent with conditions of trade, devised
plans by which they might reach out
for more business. Advertising in the
newspapers being a cheap way of
putting the merits of their goods be-
fore the people, this plan appealed to
them and it was adopted. At first they
operated on a small scale; then, as
the merchant saw the opportunity for
making it pahe added to his adver-
tising fund. And so it has continued
until to-day millions of dollars are
annually sent to mail order houses by

the people of the United States.
The best and most effective way to

throttle the catalogue house has been
a question uppermost in the minds of
country merchants for several years
past: some advocating one plan and
some another. There are several plans
which might be presented to induce
the farmer to buy at home. In the
first place his pride might be appealed
to. There are very few farmers who
own their own farms but that would
be interested in building up his own
locality. He the fact that if
his farm is to be valuable it must be
farmed in the most scientific manner
and all buildings, fences, etc., must be
kept up in the best possible shape,
and above all the farm must be lo-
cated not too far from some good
town, for we all know that farm land
brings a much better price when near
to some good town or village. It is
not hard to get the farmer to realize
this, for if he ever sold any farm land
or tried to sell any, he knows this to
be a fact. Well, then, after he has
realized this fact, the thing for him
to do is to patronize his home mer-
chants and business men, so they may
be able to build and maintain a good
town.

Public schools are much better in
the towns than in the country for the
reason that where the population is
most dense, there is more taxable
property to the amount of territory
covered, hence there is more money
collected for school purposes, and as
a result more and better teachers are
employed. All this is of the highest
importance to the farmer, as most
farmers who are of any importance in
their profession are interested in giv-
ing their boys and girls a good educa-
tion. And right here is wnere the good

COULDN'T FOOL THE BOY.

No Matter What They Called It, He
, Recognized “Sop.”
i ______

; A traveler was passing through the
mountains of north Georgia, and as
night approached he sought shelter at
the cabin of a native. He was made
heartily welcome. When supper had
been prepared, the larger of Ufce two
rooms of the cabin began to fill with
children—the traveler estimated that
there were at least 20 of them. They
were denied participation in the chick-
en, but were provided with cornbread
with which to “sop”’ the grease in
which it had been fried.

“You- have a very fine family,”, he
said to his hostess. “They are all
yours?”

“Oh, yes,” was the reply; “an’
thar’s three mo’—I sent ’em over ter
Miss Polly’s fer er jug of buttermilk
this mornin’. They ain’t had much
chance fer travel, an’ 1 want ’em ter
git a good eddication.”
' It developed that “Miss Polly’s” was

town proposition conies to him with
great force. Ho knows he can send
his children to the village school at a
great deal less expense than to send
them away to college, and that in
most cases better results are ob-
tained.

If the farmer seriously desires all
these good things he must of necessi-
ty help to build them. Let him under-
stand that he is one of the main
spokes in the great wheel of com-
merce in his vicinity and that he can
ill-afford to send abroad to purchase
even the smallest item of merchan-
dise, though it may seem to him that
he is saving a few cents by doing so.

It seems that it could be easily
pointed out to him that If there was
no town near him and he had to drive
20 or 30 miles to take his produce to
market and haul his groceries the
same distance home, he could easily
see that his land would greatly depre-
ciate in value and the disadvantages
he would encounter on every hand
would be very disastrous to his time

of expense which the city merchant
has to meet that are entirely unknown
to the country merchant.

The time is rapidly approaching
when people who patronize mail order
houses will be looked upon as “soon-
ers” by the solid and influential citi-
zens of all commonwealths and will

ostracism at their hands.
Cities and towns are built by com-

bined efforts of the residents thereof;
not by foreign capital. So too are our
churches and schoolhouses built. It
may be true that in many Instances
eastern capital has been employed to
make improvements in the west, but
always with good round interest to
the lender of the money. No ono ever
heard of a case where an eastern man
or firm contributed to western enter-
prise for the fun of the thing. Nor
did you ever hear of a case where any
mail order or catalogue house ever
contributed to any church building
fund. Nor yet did they ever build or
help to build any of our schoolhouses.
You never heard of a case of this kind
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Are you, Mr. Resident of This Community, feeding to the mail order
hog the dollars of this community? Are you pouring the money that should
stay in the home town into the trough from which Jhe gluttonous hogs of
the city feed? If so you are doing not only the town, but yourself, an irre-
parable injury, and one that you should stop at once.

and he would gladly spend his money
at home to divert this calamity.

One of the most potent levers with
which to control trade in country lo-
calities is the liberal use of printers’
ink, coupled with intelligence in ad-
vertising the wares of the merchant.
The catalogue houses employ the best
talent obtainable to write their adver-
tisements and spend large sums of
money in this way. Besides advertis-
ing judiciously they advertise on a
large scale and consequently get the
business. The old saying that “You
must fight the devil with fire” will ap-
ply in this case. The home merchant
must advertise. He must do more than
say: “Come to Smith’s to trade,
cheapest place on earth.” He must
describe his merchandise as he would
in private conversation over the coun-
ter to a customer, and then quote the
price. This will nearly always act as
a clincher and will at least put him
on a standing with the catalogue
house. In fact it will give him an ad-
vantage over the catalogue house, for
in almost every case he can sell the
same grade of merchandise cheaper
than the catalogue house can sell it.
This is not mere theory but a state-
ment of fact, for the reason that the
country merchant’s business is oper-
ated at a very much less expense than
that of the mail order merchant.
There are a thousand and one items

aqd you never will. All these eastern
sharks care for is your dollar, and
you know it, and when they have got-
ten that they have no more use for
you. Then why should you patronize
tl\em? You can go to your home mer-
chant any day in the year and if you
are short of change, he will extend
you credit. If you-are sick and un-
able to work the home merchant will
see that your family is provisioned
until you get on your feet again. He
will do all of this and at the same
time furnish the same grade of goods
at the same or even at a less price.
Will the catalogue merchant do this?

J. P. BELL.

The Utility of Beauty.
Beauty and utility are not necessar-

ily antagonistic. Beauty itsrif is use-
ful in that it augments the happiness
of life. Take away the flowers and
birds, the varying colors of vegeta-
tion, the little cascades and the In-
numerable things of beauty with
which nature has endowed her
scenery and life would be bereft of
much of its gladness, much that ex-
alts and embellishes it, much that
makes it more useful to the human
family.

Danger In False Friends.
From those I trust, God guard me;

from those I mistrust I will guard my-
self.—ltalian proverb.

the home of a well-to-do woman who
lived In “the big house,” located some
12 miles away.

Presently the three “travelers” re-
turned, and were at once deluged
with questions.

“Did she let yo’ all eat in the dinin’
room?” the mother inquired.

“Sho’ she did!” the eldest replied,
patting his belt in recollection.

“Have anything yo’ all didn’t know
what ’twas?*

“Wall,” the boy said, doubtfully,
“they done had something they called
‘grave-eye,’ but it looked like sop, an’
hit taste like sop, an’ I b’fieve in my
soul ’twas sop!”—Lippincott’s Maga-
zine. ,

Excuse of the idler.
There lives not a man who has not

time to do all there is for him to do.
“Lack of time” and “hard luck” are
the whines of the man who is an idler
and who has not the push and vim to
open fortune’s, door.

British mills turn out daily more
than 10,000 miles of cotton cloth.

Remarkable Appeal.
Most amusing are some of the rec-

ords left by parish clerks in old Eng-
lish churches. Many years ago a pas-
tor determined to introduce a barrel
organ as church music instead of the
village orchestra, and tho clerk sent
the following weird letter to the
squire, asking for a liberal subscrip-
tion: “Mr. Squire, sur: Me & Farm-
er Field & the rest of the genelmen In
vestri sembied Thinks the parson want
parish Relif in shape of A Grindstun
orgin betwin Srvisses—I am to grind
him & the skool kildren is to
sing to him wile he Gos out- of is
sete. We live It to yursef wart to giv
us as we dont wont to limit yur male-
volens. Your obedunt servant.—
Davy Diggs.”

Provocation Enoughs
Maud (before the laughing hyena’s

cage)—How provoking! Here we’ve
been 20 minutes, and the hyena hasn’t
laughed once.

Ella—Strange, and he’s been eyeing
your new spring hat, too,

WHERE WOMAN 13 SUPERIOR.

Vagstarian Springs a Few Facta on
Astonished Companions.

“Since the first of the year,” h
said, “I haven’t had a smoke, and I
haven’t taken a drink.”

Everybody looked at him with
amazement, respect and awe. How
strong-willed ho must be, they said;
how ascetic, how spiritual! It was tre-
mendous.

‘‘And yet,” said a pale vegetarian,

“all women, or at least 99 per cent, of
them, maintain this wonderful absti-
nence their whole life long. Why
don’t you praise them for it?”

With his medicated handkerchief
he brushed the sneer from his lips.

“We men,” he said, “beside women
are hogs. We call our women silly;

we won’t give them the vote; but the
average woman lives on a higher

plane than the average man. She
thinks of nobler things than money-
grubbing, drink, tobacco, food.

“Did you ever hear your wife
growl about the cooking? Did you
ever hoar of a woman epicure? No;
woman is above the hoglike pleasures
of the table. She is above such a
tobacco and whisky seance as is now
going on here.”

The vegetarian put on his cap of
medicated flannel, and, despite the
warmth of the night, drew the flannel
eartaba over his ears.

“Give woman her due,” he ended.
“She is a finer-fibered, a more temper-

ate, a more spiritual creature than
coarse, gross, hog-like man.” Cincin-
nati Enquirer.

A Fish Story.
“Trout protection! Nonsense!” said

r gunner of local eminence. “Trout
are amply able to protect themselves.
Look at their depredations among

ducks, for example, and you will agree
with me that it’s the birds that need
protection. It’s a common thing for a
trout to jump from the water, seize a

duck by the neck, drag the unfortunate
fowl into the depths sufficiently to
leave its feet sticking in the air, where
It can get no purchase upon the uni-
verse, and thus drown it. Then the
trout picks the feathers from the bird,
eats it at its leisure and swims away
out of the jurisdiction of the courts.
Are there any fishermen? None? Too
bad. This would be a match for one
of their fish stories.”

How inconsistent your neighbors
are! They refuse to say that you are
a good man, but after the undertaker
gets you they delight In saying that
you were a good man.

MORE BOXES OF (ToLD

And Many Greenbacks.

325 boxes of Gold and Greenbacks
Will be sent to persons who write the
most Interesting and truthful letters
of experience on the following topics:

1. How have you been affected by
coffee drinking and by changing from
coffee to Postum.

2. Give name and account of one or
more coffee drinkers who have been
hurt by it and have been induced to
quit and use Postum.

3. Do you know' any one who has
been driven away from Postum be-
cause it came to the table weak and
characterless at the first trial?

4. Did you set such a person right
regarding the easy way to make It
clear, black, and with a snappy, rich
taste?

5. Have you ever found a better
way to make it than to use four heap-
ing teaspoonfuls to the pint of water,
let stand on stove until real boiling
begins, and beginning at that time
when actual boiling starts, boil full 15
minutes more to extract the flavor
and food value. (A piece of butter
the size of a pea will prevent boiling
over.) This contest is confined to
those who have used Postum prior to
the date of this advertisement.

Be honest and truthful, don’t write
poetry or fanciful letters, just plain,
truthful statements.

Contest will close June Ist, 1907,
and no letters received after that date
will be admitted. Examinations of
letters will be made by three judges,
not members of the Postum Cereal
Cos., Ltd. Their decisions will be fair
and final, and a neat little box con-
taining a $lO gold piece sent to each
of the five writers of the most Inter-
esting letters, a box containing a $5
gold piece to each of the 20 next best,
a $2 greenback to each of the 100 next
best, and a $1 greenback to each of
the 200 next best, making cash prizes
distributed to 325 persons.

Every friend of Postum is urged to
write and each letter will be held in
high esteem by the company, as an

evidence of such friendship, while the
little boxes of gold and envelopes of
money will reach many modest writers
whose plain and sensible letters con-
tain the facts desired, although the
Render may have but small faith in
winning at the time of writing.

Talk this subject over with your
friends and see how many among you
can wtn prizes. It is a good, honest
competition and In the best kind of a
cause, and costs the competitors abso-
lutely nothing.

Address your letter to tho Postum
Cereal Cos., Ltd., Battle Creek, Mich.,
writing you oim name and afldresa
clearly, •

They Go Together.
“Henry,” said the young wife, who

bad taken up physical culture, “how
do you think I am built?

“My dear,” replied her husband
fondly, “you are built like a watch.”

“Thank you Henry. And Henry?”
“Well?” !

-If |f iam built like a watch, don’t
you think I should have a few jew-

els ?”

And then Henry frowned and said
the man who compliments a woman is
an idiot.

In Northeast Australia.
Northeast Australia develops very

slowly. Farmers grow maize in the
old-fashioned way. The maize crop i®
Queensland this year is a record one.
Canning pineapples is becoming an
important industry in Queensland.
Opal mining is growing steadily.
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The Small Buyer of Paint
who takes care that the Dutch
Boy trade mark, shown below,
appears on every keg of white
lead he buys, is perfectly pro-
tected; as perfectly as if he
were a railroad official buying
hundreds of tons, and with a

corps of chemists at his back
to see that no adulterant is
palmed off on him.

Pure White Lead and Pure
Linseed Oil are absolutely nec-
essary to good X'
painting. f \

SEND FOR I I
BOOK J

•*A Talk on Paint,"
circa valuable infer-
million on the paint
subject. Sent free All lead packed in
upon request. 1907 bears this mark

NATIONAL LEAD COMPANY
in whichever of thefollow-
ing cities is nearest you .-

New York, Boston, Buffalo, Cleveland,
Cincinnati, Chicago. St. Louis, Phila-
delphia (John T. Lewis St Bros. Go.), Pitts-
burgh (National Lead A Oil Cos.)

Leaded Black Powder-

Shotgun Shells
“Nublacks” are as per-
fect as brains and in-
genuity, coupled with
nrst-class materials and
modern methods of
manufacture, can make -

them. They are sure
fire, make even pat-
terns, shoot hard and
strong and will stand
reloading. Ask for
“Nublacks” next time.

THEY HELP MAKE BIG BAGS

llelpfile Horse
K No article is more useful
K about the stable than Mica YMBmhV Axle Grease. Put a little on f {RKLwM the spindles before you * ‘hookI up"—it will help the horse, and Vfi T*
t bring the load home quicker. |L)w\ I

I MIGA AXLE K|
I GREASE m
o wears well—better than any asffllij&m
M other grease. Coats the axle SMmiiKHIf with a hard, smooth surface of
14 powdered mica which reduces,1
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